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GIC Re
GENERAL INSURANCE CORPORATION OF INDIA

Our Corporation was incorporated at Mumbai on November 22, 1972 as General Insurance Corporation of India, a private limited company under the Companies Act, 1956. Our Corporation was converted into a

public limited company with effect from March 7, 2016. For details relating to change in the registered office of our Corporation, see “History and Certain Corporate Matters” beginning on page 175.
Registered Office and Corporate Office: ‘Suraksha’ 170, J Tata Road, Churchgate, Mumbai 400 020; Tel: (91 22) 2286 7000; Fax: (91 22) 2288 4010

Contact Person: Suchita Gupta, Company Secretary and Compliance Officer

E-mail: investors.gic@gicofindia.com; Website: www.gicofindia.com

PROSPECTUS
Dated October 17, 2017

Please read Section 32 of the Companies Act, 2013

Corporate Identity Number: U67200MH1972GOI1016133; IRDAI Registration Number 112, dated April 2, 2001

OUR PROMOTER: THE PRESIDEN

F INDIA, ACTING THROUGH THE MINIS

Y OF FINANCE

Book Built Offer

Discount”).

*SUBJECT TO FINALISATION OF THE BASIS OF ALLOTMENT
A discount of X 45 on the Offer Price was offered to Retail Individual Bidders (*“Retail Discount”) and to Eligible Employees (defined below) Bidding in the Employee Reservation Portion)(“Employee

INITIAL PUBLIC OFFER OF 124,700,000 EQUITY SHARES OF FACE VALUE OF % 5 EACH (“EQUITY SHARES”) OF GENERAL INSURANCE CORPORATION OF INDIA
(“CORPORATION”) FOR CASH AT A PRICE OF % 912 PER EQUITY SHARE AGGREGATING TO % 111,758.43° MILLION (“OFFER”) COMPRISING A FRESH ISSUE OF 17,200,000
EQUITY SHARES AGGREGATING TO X 15,414.96° MILLION BY THE CORPORATION (“FRESH ISSUE”) AND AN OFFER FOR SALE OF 107,500,000 EQUITY SHARES BY OUR
PROMOTER (THE “SELLING SHAREHOLDER”) AGGREGATING TO  96,343.48" MILLION (“OFFER FOR SALE”). THE OFFER INCLUDED A RESERVATION OF 134,717 EQUITY
SHARES AGGREGATING TO % 116,799,639° FOR SUBSCRIPTION BY ELIGIBLE EMPLOYEES (AS DEFINED IN “DEFINITIONS AND ABBREVIATIONS”) (THE “EMPLOYEE
RESERVATION PORTION”). THE OFFER WOULD CONSTITUTE 14.22 % OF OUR POST-OFFER PAID-UP EQUITY SHARE CAPITAL AND THE NET OFFER SHALL CONSTITUTE
14.20 % OF OUR POST-OFFER PAID-UP EQUITY SHARE CAPITAL.

THE FACE VALUE OF THE EQUITY SHARES IS X 5 EACH. THE OFFER PRICE IS X 912 PER EQUITY SHARE AND IS 182.4 TIMES THE FACE VALUE OF EQUITY SHARES.

RISKS IN RELATION TO THE FIRST OFFER

GENERAL RISKS

This Offer has been made through the Book Building Process, in terms of Rule 19(2)(b)(iii) of the Securities Contracts (Regulation) Rules, 1957, as amended (“SCRR”) wherein at least 10% of the post Offer
paid up equity share capital of our Corporation has been offered to the public. The Offer was made in accordance with Regulation 26(1) of the Securities and Exchange Board of India (Issue of Capital and
Disclosure Requirements) Regulations, 2009, as amended (“SEBI ICDR Regulations™). The Offer was made through the Book Building Process wherein not more than 50% of the Net Offer was allocated on
a proportionate basis to Qualified Institutional Buyers (“QIBs”) (“QIB Portion”). 5% of the QIB Portion was available for allocation on a proportionate basis to Mutual Funds only, and the remainder of the
QIB Portion was available for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds, subject to valid Bids being received at or above the Offer Price. Further, not less than 15% of the
Net Offer was available for allocation on a proportionate basis to Non-Institutional Bidders and not less than 35% of the Net Offer was available for allocation to Retail Individual Bidders in accordance with
the SEBI ICDR Regulations, subject to valid Bids being received at or above the Offer Price. All potential investors utilised the Application Supported by Blocked Amount (“ASBA™) process providing details
of their respective bank account which were blocked by the SCSBs, to participate in this Offer. For details, see “Offer Procedure” beginning on page 518.

This being the first public issue of our Corporation, there has been no formal market for the Equity Shares. The face value of the Equity Shares is 5 each and the Offer Price is 182.4 times the face value. The
Offer Price (determined and justified by our Corporation and the Selling Shareholder, in consultation with the BRLMs, as stated under “Basis for Offer Price” beginning on page 100) should not be taken to be
indicative of the market price of the Equity Shares after the Equity Shares are listed. No assurance can be given regarding an active or sustained trading in the Equity Shares or regarding the price at which the
Equity Shares will be traded after listing.

Investment in equity and equity-related securities involve a degree of risk and investors should not invest any funds in the Offer unless they can afford to take the risk of losing their investment. Investors are
advised to read the risk factors carefully before taking an investment decision in the Offer. For taking an investment decision, investors must rely on their own examination of our Corporation and the Offer,
including the risks involved. The Equity Shares in the Offer have not been recommended or approved by Securities and Exchange Board of India (“SEBI”), nor does SEBI guarantee the accuracy or adequacy
of the contents of this Prospectus. Specific attention of the investors is invited to “Risk Factors” beginning on page 22.

DISCLAIMER CLAUSE OF THE INSURANCE REGULATORY AND DEVELOPMENT AUTHORITY OF INDIA (THE “IRDAI”)

The IRDAI does not undertake any responsibility for the financial soundness of our Corporation or for the correctness of any of the statements made or opinions expressed in this connection. Any approval by
the IRDAI under the IRDAI Issuance of Capital Regulations (as defined in “Definitions and Abbreviations”) shall not in any manner be deemed to be or serve as a validation of the representations by our
Corporation in the offer document. The Offer has not been recommended or approved by the IRDAI, nor does IRDAI guarantee the accuracy or adequacy of the contents / information in this Prospectus. It is
to be distinctly understood that this Prospectus should not in any way be deemed or construed to have been approved or vetted by IRDAIL

CORPORATION’S AND SELLING SHAREHOLDER’S ABSOLUTE RESPONSIBILITY

LISTING

ING LEAD MANAGERS

Our Corporation and the Selling Shareholder, having made all reasonable inquiries, accept responsibility for and confirms that this Prospectus contains all information with regard to our Corporation and the
Offer, which is material in the context of the Offer, that the information contained in this Prospectus is true and correct in all material aspects and is not misleading in any material respect, that the opinions and
intentions expressed herein are honestly held and that there are no other facts, the omission of which makes this Prospectus as a whole or any of such information or the expression of any such opinions or
intentions misleading in any material respect.

The Equity Shares offered through the Red Herring Prospectus are proposed to be listed on BSE and NSE. Our Corporation has received an ‘in-principle” approval from BSE and NSE for the listing of the
Equity Shares pursuant to letter bearing number DCS/IPO/PGS/IP/375/2017-18 dated August 22, 2017 and letter bearing number NSE/LIST/16091 dated August 17, 2017, respectively. For the purposes of the
Offer, the Designated Stock Exchange is NSE. A copy of the Red Herring Prospectus and this Prospectus have been delivered for registration to the RoC in accordance with Section 26(4) of the Companies
Act, 2013. For details of the material contracts and documents that were available for inspection from the date of the Red Herring Prospectus up to the Bid/Offer Closing Date, see “Material Contracts and
Documents for Inspection™ on page 564.

Citigroup Global Markets
India Private Limited

1202, First International
Financial Centre, G-Block
Bandra Kurla Complex Mumbai
400 098

Tel: (91 22) 6175 9999

Fax: (91 22) 6175 9961
E-mail: gic.ipo@citi.com
Investor grievance e-mail:
investors.cgmib@citi.com
Contact person: Ashish Guneta
Website:

Axis Capital Limited®

1* Floor Axis House

C-2, Wadia International
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Pandurang Budhkar Marg,
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Website: www.db.com/India

HSBC Securities and Capital
Markets (India) Private
Limited
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Tel: (91 22) 2268 5555
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Investor grievance e-mail:
investorgrievance@hsbc.co.in
Contact person: Rishabh Rajesh
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Website:

Kotak Mahindra Capital
Company Limited

1% Floor, 27 BKC, Plot No. 27
G Block Bandra Kurla
Complex, Bandra (East)
Mumbai 400 051

Tel: (91 22) 4336 0000

Fax: (91 22) 6713 2447
E-mail: gicre.ipo@kotak.com
Investor grievance e-mail:
kmecredressal@kotak.com
Contact person: Ganesh Rane

Website:www.investmentbank.

Karvy Computershare Private
Limited

Karvy Selenium, Tower B
Plot number 31 & 32
Gachibowli, Financial District,
Nanakramguda

Hyderabad 500 032

Tel: (91 40) 6716 2222

Fax: (91 40) 2343 1551
E-mail: gic.ipo@karvy.com
Investor grievance e-mail:
einward.rti@karvy.com
Website:

www.online.citibank.co.in Website: www.axiscapital.co.in | SEBI registration number: www.hsbc.co.in/1/2/corporate/e | kotak.com https://karisma.karvy.com

SEBI registration number: SEBI registration number: INMO000010833 quitiesgloablinvestmentbanking | SEBI registration number: Contact Person: Mr.

INMO000010718 INM000012029 SEBI registration number: INMO000008704 Muralikrishna

INMO000010353 SEBI registration no.:
INR000000221
BID/OFFER PROGRAMME

BID/OFFER OPENED ON October 11, 2017
| BID/OFFER CLOSED ON October 13, 2017 |
# In compliance with the proviso to Regulation 21A(1) of the Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992, as amended read with proviso to Regulation 5(3) of the SEBI

ICDR Regulations, Axis Capital Limited will be involved only in marketing of the Offer.
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SECTION I: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates or implies, shall have
the meanings provided below. References to any legislation, act, regulation, rules, guidelines, policies, circulars, notifications
or clarifications shall be to such legislation, act, regulation, rules, guidelines, policies, circulars, notifications or clarifications
as amended.

The words and expressions used but not defined herein shall have the same meaning as is assigned to such terms under the
SEBI ICDR Regulations, the Companies Act, the SCRA, the Depositories Act, the Insurance Act and the rules and regulations
made thereunder, unless the context otherwise indicates or implies.

General Terms

Term Description

our Corporation / the Corporation The General Insurance Corporation of India, a company incorporated under the
Companies Act, 1956 and having its registered office at ‘Suraksha’ 170. J Tata Road,
Churchgate, Mumbai 400 020

we / us / our Unless the context otherwise indicates or implies, refers to our Corporation together
with its Subsidiaries

Corporation Related Terms

Term Description
AICIL Agriculture Insurance Company of India Limited
AoA / Articles of Association The Articles of Association of our Corporation, as amended
Appointed Actuary The Appointed Actuary of our Corporation
Associate(s) The associates of our Corporation, namely, GIC Bhutan Re Limited, Agriculture
Insurance Company Limited and India International Insurance Pte Limited
Board / Board of Directors The Board of Directors of our Corporation or a duly constituted committee thereof
Director(s) The Director(s) of our Corporation
Equity Shares The equity shares of our Corporation of face value of X 5 each
GIC Re South Africa GIC Re South Africa Limited
Group Companies The companies which are covered under the applicable accounting standards and also

other companies as considered material by our Board, as identified in the section “Our
Group Companies” beginning on page 197

Joint Auditors / Joint Statutory | M/s. Samria & Co., and M/s G B C A & Associates
Auditors

Key Management Personnel / KMP | The key management personnel of our Corporation in terms of the SEBI ICDR
Regulations, the Companies Act, 2013 and the Corporate Governance Guidelines and
as identified in the section “Our Management” beginning on page 179

MoA / Memorandum of Association | The Memorandum of Association of our Corporation, as amended

Promoter The promoter of our Corporation is the President of India

Registered Office / Corporate Office | The registered office and the corporate office of our Corporation located at ‘Suraksha’
170, J Tata Road, Churchgate, Mumbai 400 020

Restated Consolidated Financial | The consolidated financial information of our Corporation prepared from its audited
Information consolidated financial statements for the Fiscal Years 2014, 2015, 2016 and 2017 and
for the three months ended June 30, 2017 (prepared in accordance with Indian GAAP
and the IRDAI Preparation of Financial Statements Regulations) and as restated by the
Joint Auditors in accordance with the requirements of (a) Section 26(1)(b)(i), (ii) and
(iii) of Chapter III of the Companies Act, 2013 read with Rule 4 of the Companies
(Prospectus and Allotment of Securities) Rules, 2014; (b) relevant provisions of the
SEBI ICDR Regulations; and (c) relevant provisions of the IRDAI Issuance of Capital
Regulations




Term

Description

Restated Financial Information

Collectively, the Restated Consolidated Financial Information and the Restated
Standalone Financial Information

Restated  Standalone  Financial

Information

The standalone financial information of our Corporation prepared from its audited
standalone financial statements for the Fiscal Years 2013, 2014, 2015, 2016 and 2017
and for the three months ended June 30, 2017 (prepared in accordance with Indian
GAAP and the IRDAI Preparation of Financial Statements Regulations) and as restated
by the Joint Auditors in accordance with the requirements of (a) Section 26(1)(b)(i),
(i1) and (iii) of Chapter III of the Companies Act, 2013 read with Rule 4 of the
Companies (Prospectus and Allotment of Securities) Rules, 2014; (b) relevant
provisions of the SEBI ICDR Regulations; and (c) relevant provisions of the IRDAI
Issuance of Capital Regulations

RoC / Registrar of Companies

The Registrar of Companies, Maharashtra at Mumbai

Shareholders

The shareholders of our Corporation

Subsidiaries GIC Re South Africa Limited and GIC Re, India, Corporate Member Limited, UK
Offer Related Terms
Term Description
Acknowledgement Slip The slip or document issued by the Designated Intermediary to a Bidder as proof of

registration of the Bid cum Application Form

Allot/Allotment/Allotted

Unless the context otherwise requires, allotment of the Equity Shares pursuant to the
Fresh Issue and transfer of the Equity Shares offered by the Selling Shareholder
pursuant to the Offer for Sale to the successful Bidders

Allotment Advice Note or advice or intimation of Allotment sent to the Bidders who have been or are to
be Allotted the Equity Shares after the Basis of Allotment has been approved by the
Designated Stock Exchange

Allottee A successful Bidder to whom the Equity Shares are Allotted

ASBA / Application Supported by
Blocked Amount

An application, whether physical or electronic, used by ASBA Bidders to make a Bid
and authorize an SCSB to block the Bid Amount in the ASBA Account

ASBA Account A bank account maintained with an SCSB and specified in the ASBA Form submitted
by Bidders for blocking the Bid Amount mentioned in the ASBA Form

ASBA Bid A Bid made by an ASBA Bidder

ASBA Bidders All Bidders

ASBA Form An application form, whether physical or electronic, used by ASBA Bidders which was

considered as the application for Allotment in terms of the Red Herring Prospectus and
this Prospectus

Axis Capital

Axis Capital Limited

Banker(s) to the Offer / Escrow
Collection Bank(s)

Banks which are clearing members and registered with SEBI as bankers to an issue and
with whom the Escrow Account has been opened, in this case being HDFC Bank
Limited

Basis of Allotment

Basis on which Equity Shares will be Allotted to successful Bidders under the Offer
and which is described in “Offer Procedure” beginning on page 518

Bid An indication to make an offer during the Bid/Offer Period by an ASBA Bidder
pursuant to submission of the ASBA Form, to subscribe to or purchase the Equity
Shares of our Corporation at a price within the Price Band, including all revisions and
modifications thereto as permitted under the SEBI ICDR Regulations
The term “Bidding” shall be construed accordingly

Bid / Offer Closing Date October 13, 2017

Bid / Offer Opening Date October 11, 2017

Bid / Offer Period October 11, 2017 to October 13, 2017

Bid Amount The highest value of optional Bids indicated in the Bid cum Application Form and

payable by the Bidder or blocked in the ASBA Account of the Bidder, as the case may




Term

Description

be, upon submission of the Bid in the Offer which shall be net of the Employee
Discount/Retail Discount, as applicable

Bid cum Application Form

The ASBA Form

Bid Lot 16 Equity Shares and in multiples of 16 Equity Shares thereafter

Bidder Any prospective investor who made a Bid pursuant to the terms of the Red Herring
Prospectus and the Bid cum Application Form and unless otherwise stated or implied

Bidding Centres Centers at which the Designated Intermediaries accept the ASBA Forms, i.e.
Designated Branch for SCSBs, Specified Locations for Syndicate, Broker Centres for
Registered Brokers, Designated RTA Locations for RTAs and Designated CDP
Locations for CDPs

Book Building Process Book building process, as provided in Schedule XI of the SEBI ICDR Regulations, in

terms of which the Offer was made

BRLMs / Book Running Lead

Managers / Lead Managers

The book running lead managers to the Offer, namely Citi, Axis Capital, Deutsche,
HSBC and Kotak

Broker Centres

Broker centres notified by the Stock Exchanges where Bidders submitted the ASBA
Forms to a Registered Broker

The details of such Broker Centres, along with the names and contact details of the
Registered Broker are available on the respective websites of the Stock Exchanges
(www.bseindia.com and www.nseindia.com)

Cap Price The higher end of the Price Band i.e. 912 per Equity Share, above which the Offer
Price were not finalised and above which no Bids were accepted

CDP / Collecting Depository | A depository participant as defined under the Depositories Act, 1996, registered with

Participant SEBI and who is eligible to procure Bids at the Designated CDP Locations in terms of
circular number CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued
by SEBI

Citi Citigroup Global Markets India Private Limited

Client ID Client identification number maintained with one of the Depositories in relation to
demat account

CRISIL CRISIL Limited

CRISIL Report CRISIL Research - Report titled “Analysis of the Indian Re-insurance Industry” dated

July 2017 issued by CRISIL Research, a division of CRISIL Limited

Cut-off Price

Offer Price, finalised by our Corporation and the Selling Shareholder in consultation
with the BRLMs

Only Retail Individual Bidders and Eligible Employees under the Employee
Reservation Portion were entitled to Bid at the Cut-off Price net of Retail Discount and
Employee Discount, respectively. QIBs and Non-Institutional Bidders were not entitled
to Bid at the Cut-off Price

Demographic Details

Details of the Bidders including the Bidder’s address, name of the Bidder’s
father/husband, investor status, occupation and bank account details

Designated Branches

Such branches of the SCSBs which collected the ASBA Forms, a list of which is
available on the website of SEBI at www.sebi.gov.in or at such other website as may
be prescribed by SEBI from time to time

Designated CDP Locations

Such locations of the CDPs where Bidders can submit the ASBA Forms.

The details of such Designated CDP Locations, along with names and contact details
of the Collecting Depository Participants eligible to accept ASBA Forms are available
on the respective websites of the Stock Exchanges (www.bseindia.com and
www.nseindia.com)

Designated Date

The date on which the amounts blocked by the SCSBs are transferred from the ASBA
Accounts to the Public Offer Account or the Refund Account, as appropriate, after
filing of this Prospectus with the RoC

Designated Intermediaries

Syndicate, sub-syndicate/agents, SCSBs, Registered Brokers, CDPs and RTAs, who
are authorized to collect ASBA Forms from the ASBA Bidders, in relation to the Offer




Term

Description

Designated RTA Locations

Such locations of the RTAs where Bidders have submitted the ASBA Forms to RTAs.

The details of such Designated RTA Locations, along with names and contact details
of the RTAs eligible to accept ASBA Forms are available on the respective websites of
the Stock Exchanges (www.bseindia.com and www.nseindia.com)

Designated Stock Exchange

National Stock Exchange of India Limited

Deutsche

Deutsche Equities India Private Limited

DRHP /
Prospectus

Draft Red Herring

The Draft Red Herring Prospectus dated August 7, 2017, issued in accordance with the
SEBI ICDR Regulations, which did not contain complete particulars of the price at
which the Equity Shares will be Allotted and the size of the Offer, together with the
notice to investors dated September 26, 2017

Eligible Employees

All or any of the following:

A permanent and full time employee of our Corporation (excluding such employees not
eligible to invest in the Offer under applicable laws, rules, regulations and guidelines)
as of the date of filing of the Red Herring Prospectus with the RoC and who continues
to be a permanent and full time employee of our Corporation until the submission of
the ASBA Form and is based, working and present in India as on the date of submission
of the ASBA Form. Directors, Key Management Personnel and other employees of our
Corporation involved in the Offer Price fixation process cannot participate in the Offer
(as per Model Conduct, Discipline and Appeal Rules of Central Pubic Sector
Enterprises and Office memorandum of the Department of Public Enterprises dated
June 16, 2009 and July 28, 2009) and will not constitute eligible employees for the
purposes of this Offer. An employee of our Corporation who is recruited against a
regular vacancy but is on probation as on the date of submission of the ASBA Form
will also be deemed a “permanent employee” of our Corporation.

The maximum Bid Amount under the Employee Reservation Portion by an Eligible
Employee did not exceed X 500,000 (net of Employee Discount). However, the initial
Allotment to an Eligible Employee in the Employee Reservation Portion did not exceed
%200,000 (net of Employee Discount). Only in the event of an under-subscription in
the Employee Reservation Portion post the initial allotment, such unsubscribed portion
may be Allotted on a proportionate basis to Eligible Employees Bidding in the
Employee Reservation Portion, for a value in excess of ¥ 200,000, subject to the total
Allotment to an Eligible Employee not exceeding X 500,000 (net of Employee
Discount)

Eligible NRI(s)

NRI(s) from jurisdictions outside India where it is not unlawful to make an offer or
invitation under the Offer and in relation to whom the ASBA Form and the Red Herring
Prospectus constituted an invitation to subscribe to or to purchase the Equity Shares

Employee Discount

Discount of X 45 to the Offer Price per Equity Share offered to Eligible Employees and
announced five Working Days prior to the Bid / Offer Opening Date

Employee Reservation Portion

Portion of the Offer being 134,717" Equity Shares aggregating to X 116,799,639 made
available for allocation to Eligible Employees, on a proportionate basis

*Subject to finalisation of the Basis of Allotment

First Bidder/ Sole Bidder

Bidder whose name is mentioned in the Bid cum Application Form or the Revision
Form and in case of joint Bids, whose name shall also appear as the first holder of the
beneficiary account held in joint names

Floor Price

The lower end of the Price Band i.e.X 855 per Equity Share, subject to any revision
thereto, at or above which the Offer Price were finalised and below which no Bids were
accepted

Fresh Issue

The fresh issue of 17,200,000 Equity Shares aggregating to X 15,414.96 million by
our Corporation

*Subject to finalisation of the Basis of Allotment

General Insurance Nationalisation
Act/GIBNA

General Insurance Business (Nationalisation) Act, 1972




Term

Description

GID / General Information|The General Information Document prepared and issued in accordance with the circular

Document (CIR/CFD/DIL/12/2013) dated October 23, 2013 notified by SEBI, suitably modified
and included in “Offer Procedure” beginning on page 518

HSBC HSBC Securities and Capital Markets (India) Private Limited

Kotak Kotak Mahindra Capital Company Limited

Maximum RIB Allottees

Maximum number of RIBs who can be allotted the minimum Bid Lot. This is computed
by dividing the total number of Equity Shares available for Allotment to RIBs by the
minimum Bid Lot

Mutual Fund Portion

5% of the QIB Portion, or 3,114,132" Equity Shares which was available for allocation
to Mutual Funds only on a proportionate basis subject to valid bids being received at or
above the Offer Price

*Subject to finalisation of the Basis of Allotment

Net Offer

The Offer less the Employee Reservation Portion

NIIs / Non-Institutional Investors

All Bidders that are not QIBs or RIBs and who have Bid for Equity Shares for an
amount of more than % 200,000 (but not including NRIs other than Eligible NRIs)

Non-Institutional Portion

The portion of the Net Offer being not less than 15% of the Net Offer consisting of
18,684,793 * Equity Shares which was available for allocation on a proportionate basis
to Non-Institutional Bidders, subject to valid Bids being received at or above the Offer
Price

*Subject to finalisation of the Basis of Allotment

Non-Resident

A person resident outside India, as defined under FEMA and includes a non-resident
Indian, FPIs and FVCIs

Non-Resident Indians

A non-resident Indian as defined under the FEMA Regulations

Offer

The public issue of 124,700,000" Equity Shares of face value of X5 each for cash at a
price of X 912 each, aggregating to ¥111,758.43" million comprising the Fresh Issue
and the Offer for Sale. The Offer comprises the Net Offer and the Employee
Reservation Portion

*Subject to finalisation of the Basis of Allotment

Offer Agreement

The agreement dated August 7, 2017 between the Selling Shareholder, our Corporation,
and the BRLMSs, pursuant to which certain arrangements are agreed to in relation to the
Offer

Offer for Sale

The offer for sale of 107,500,000 Equity Shares by the Selling Shareholder at the
Offer Price aggregating to 96,343.48" million in terms of this Prospectus

* Subject to finalisation of the Basis of Allotment

Offer Price

% 912 per Equity Share, being the final price at which Equity Shares will be Allotted to
Bidders.

The Offer Price was decided by our Corporation in consultation with the Selling
Shareholder and the BRLMs on the Pricing Date

A discount of X 45 per Equity Share on the Offer Price, was offered to Eligible
Employees bidding in the Employee Reservation Portion. This discount was decided
by our Corporation and the Selling Shareholder in consultation with the BRLMs

A discount X 45 per Equity Share on the Offer Price, was offered to Retail Individual
Bidder(s) in the Retail Portion. This discount was decided by our Corporation and the
Selling Shareholder in consultation with the BRLMs

Offer Proceeds

The proceeds of the Offer that are available to our Corporation and the Selling
Shareholder

Price Band

Price band of a minimum price of ¥ 855 per Equity Share (Floor Price) and the
maximum price of X 912 per Equity Share (Cap Price)

Pricing Date

October 16,2017, being the date on which our Corporation and the Selling Shareholder
in consultation with the BRLMs, finalised the Offer Price

Prospectus

This Prospectus dated October 17, 2017 filed with the RoC after the Pricing Date in
accordance with Section 26 of the Companies Act, 2013, and the SEBI ICDR
Regulations containing, infer alia, the Offer Price that is determined at the end of the
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Term

Description

Book Building Process, the size of the Offer and certain other information, including
any addenda or corrigenda thereto

Public Offer Account

The account opened, in accordance with Section 40 of the Companies Act, 2013, with
the Public Offer Bank(s) to receive monies the ASBA Accounts on the Designated Date

Public Offer Agreement Agreement dated October 3, 2017 entered into by the Selling Shareholder, our
Corporation, the Registrar, the BRLMs, the Syndicate Member and the Banker to the
Offer for transfer of funds to the Public Offer Account and where applicable, refunds
of the amounts collected from Bidders, on the terms and conditions thereof

Public Offer Bank The bank(s) with whom the Public Offer Account for collection of Bid Amounts from

ASBA Accounts was opened, in this case being HDFC Bank Limited

QIB Category/QIB Portion

The portion of the Net Offer being 50% of the Net Offer consisting of 62,282,640 *
Equity Shares which has been allocated to QIBs

* Subject to finalisation of the Basis of Allotment

Qualified Institutional Buyers or
QIBs or QIB Bidders

Qualified institutional buyers as defined under Regulation 2(1)(zd) of the SEBI ICDR
Regulations

Refund Account(s) The account opened with the Refund Bank, from which refunds, if any, of the whole or
part of the Bid Amount shall be transferred from the Public Offer Account and will be
credited to the ASBA Accounts of the Bidders

Refund Bank(s) HDFC Bank Limited

Registered Brokers Stock brokers registered with the stock exchanges having nationwide terminals, other

than the BRLMs and the Syndicate Member and eligible to procure Bids in terms of
Circular No. CIR/CFD/14/2012 dated October 4, 2012 issued by SEBI

Registrar Agreement

Agreement dated September 28, 2017 among our Corporation, the Selling Shareholder
and the Registrar to the Offer.

Registrar and Share Transfer Agents
or RTAs

Registrar and share transfer agents registered with SEBI and eligible to procure Bids at
the Designated RTA Locations in terms of  circular no.
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI

Registrar to the Offer or Registrar

Karvy Computershare Private Limited

Retail Individual Bidder(s)/ /RIB(s)

Individual Bidders who have Bid for the Equity Shares for an amount not more than
%200,000 in any of the bidding options in the Offer (including HUFs applying through
their Karta and Eligible NRIs and does not include NRIs other than Eligible NRIs)

Retail Discount

Discount of X 45 per Equity Share on the Offer Price given to Retail Individual Bidders
in the Retail Portion

Retail portion

The portion of the Net Offer being not less than 35% of the Net Offer or 43,597,850"
Equity Shares which were available for allocation to RIBs in accordance with the SEBI
ICDR Regulations, subject to valid Bids being received at or above the Offer Price

* Subject to finalisation of the Basis of Allotment

Revision Form

Form used by the Bidders to modify the quantity of the Equity Shares or the Bid
Amount in any of their ASBA Form(s) or any previous Revision Form(s)

QIB Bidders and Non-Institutional Bidders are not allowed to withdraw or lower their
Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage. Retail
Individual Bidders and Eligible Employees can revise their Bids during the Bid/Offer
Period and withdraw their Bids until Bid/Offer Closing Date

RHP / Red Herring Prospectus

The Red Herring Prospectus dated October 3, 2017 issued in accordance with Section
32 of the Companies Act, 2013 and the provisions of the SEBI ICDR Regulations,
which did not have complete particulars of the price at which the Equity Shares were
offered and the size of the Offer including any addenda or corrigenda thereto

The Red Herring Prospectus was registered with the RoC at least three days before the
Bid/Offer Opening Date and has become this Prospectus upon filing with the RoC after
the Pricing Date

SCSB(s) / Self Certified Syndicate
Bank(s)

The Banks registered with SEBI, offering services in relation to ASBA, a list of which
is available on the website of SEBI at www.sebi.gov.in and updated from time to time

Selling Shareholder

The President of India, acting through the Ministry of Finance




Term

Description

Share Escrow Agent

Escrow agent appointed pursuant to the Share Escrow Agreement, namely, Karvy
Computershare Private Limited

Share Escrow Agreement

Agreement dated October 3, 2017 entered into by the Selling Shareholder, our
Corporation and the Share Escrow Agent in connection with the transfer of Equity
Shares under the Offer for Sale by such Selling Shareholder and credit of such Equity
Shares to the demat account of the Allottees

Specified Locations

Bidding centres where the Syndicate accepts ASBA Forms from Bidders

Syndicate / Members

Syndicate

of

the

The BRLMs and the Syndicate Member

Syndicate Agreement

Agreement dated October 3, 2017 among the BRLMs, the Syndicate Member, our
Corporation and the Selling Shareholder in relation to collection of Bid cum
Application Forms by Syndicate

Syndicate Member Intermediary registered with SEBI who is permitted to carry out activities as an
underwriter, namely, Kotak Securities Limited
Underwriters The BRLMs and Syndicate Member

Underwriting Agreement

The agreement dated October 16, 2017 among the Underwriters, our Corporation, the
Registrar and the Selling Shareholder

Wilful Defaulter Company or person categorised as a wilful defaulter by any bank or financial institution
or consortium thereof, in accordance with the guidelines on wilful defaulters issued by
the Reserve Bank of India and includes any company whose director or promoter is
categorised as such

Working Day All days, other than second and fourth Saturday of a month, Sunday or a public holiday,

on which commercial banks in Mumbai are open for business; provided however, with
reference to (a) announcement of Price Band; and (b) Bid/Offer Period, “Working Day”
shall mean all days, excluding all Saturdays, Sundays and public holidays, on which
commercial banks in Mumbai are open for business; (c) the time period between the
Bid/Offer Closing Date and the listing of the Equity Shares on the Stock Exchanges,
“Working Day” shall mean all trading days of Stock Exchanges, excluding Sundays
and bank holidays, as per the SEBI Circular SEBI/HO/CFD/DIL/CIR/P/2016/26 dated
January 21, 2016

Technical / Insurance industry related terms / abbreviations

Term

Description

Acquisition Costs

Those costs that vary with, and are primarily related to the acquisition of new insurance
or reinsurance contracts and renewal of insurance or re-insurance contracts; i.e.,
commissions paid to agents, brokerage fees paid to brokers, premium taxes and
expenses associated with marketing, underwriting, contract issuance and premium
collection. The most essential test is the obligatory relationship between costs and the
execution of insurance contracts (i.e. commencement of risk).

Authorized Reinsurance

Admitted (Authorized) Reinsurance /

Reinsurance for which credit is given in the ceding company’s Annual Statement
because the reinsurer is licensed or otherwise authorized to transact business in the
jurisdiction of domicile of the ceding company

Amortisation of premium

Our amortisation of premium on investments relates to the proportionate writing off of
the premium paid on the face value of debt securities over the remaining tenure of the
securities.

Assume To accept an obligation to indemnify all or part of a ceding company’s insurance or
reinsurance on a risk or exposure subject to the contract terms and conditions
Bordereaux A report provided periodically by the ceding company detailing the reinsurance

premiums and/or reinsurance losses and other pertinent information with respect to
specific risks ceded under the reinsurance agreement. This report typically includes the
insured’s name, premium basis, policy term, type of coverage, premium and the policy
limit. Alternatively, a bordereau could also be the mechanism by which the ceding
company details losses or claims, include insured, claimant, date of loss, description of
loss, and financials




Term

Description

Broker An intermediary who negotiates reinsurance contracts between the ceding company
and the reinsurer(s). The broker generally represents the ceding company and receives
compensation in the form of commission, and/or other fees, for placing the business
and performing other necessary services

Broker Market The collective reference to those reinsurance companies that accept business mainly

from reinsurance intermediaries or brokers

Burning Cost (also known as Pure
Loss Cost)

The ratio of the reinsurance losses incurred to the ceding company’s subject premium
based upon historical experience for a proposed reinsurance agreement

Capacity

The largest amount of insurance or reinsurance available from a company or the market
in general. Also refers to the maximum amount of business (premium volume) that a
company or the total market could write based on financial strength or regulatory
limitations

Catastrophe Reinsurance

A form of excess of loss reinsurance which, subject to a specific limit, indemnifies the
ceding company in excess of a specified retention with respect to an accumulation of
losses to multiple insureds and/or policies resulting from an occurrence or series of
occurrences arising from one or more disasters

Cede

The action of an insurer of reinsuring with another insurer or reinsurer the liability
assumed through the issuance of one or more insurance policies by purchasing a
contract that indemnifies the insurer within certain parameters for certain described
losses under that policy or policies. This action is described as transferring the risk or
a part of the risk from the insurer to the reinsurer. The insurer (the buyer) is called the
cedent and the assuming company (the seller) is called the reinsurer

Cedent (also known as Ceding
Company, Reassured, Reinsured)

The issuer of an insurance contract that contractually obtains an indemnification for all
or a designated portion of the risk from one or more reinsurers

Ceding Commission

An amount deducted from the reinsurance premium to compensate a ceding company
for its acquisition and other overhead costs, including premium taxes. It may also
include a profit factor and is called a ceding allowance

Combined Ratio

This is the measure of profitability which we use to indicate how well our underwriting
operations are performing. The combined ratio is calculated by taking a percentage of
claims incurred (net) divided by premiums earned (net) plus percentage of expenses of
management and net commission and then dividing the quotient by net premium. A
ratio below 100% indicates that we are making underwriting income while a ratio
above 100% means that we are paying out more money than we are receiving from
premiums

Common Account Reinsurance

Reinsurance which is purchased by the ceding insurer to protect both itself and its
reinsurer (usually quota share reinsurer) and which applies to net and treaty losses
combined. This may also be referred to as Joint Account Excess of Loss Reinsurance

Commutation Agreement

An agreement between the ceding insurer and the reinsurer that provides for the
valuation, payment and complete discharge of some or all current and future obligations
between the parties under particular reinsurance contract(s). Commutation may be
required by the reinsurance agreement or may be effected by mutual agreement

Cover Note

A written statement issued by an intermediary, broker or direct writer indicating that
the coverage has been effected and summarizing the terms

Cut-Through Endorsement

An endorsement to an insurance policy or reinsurance contract which provides that, in
the event of the insolvency of the insurance company, the amount of any loss which
would have been recovered from the reinsurer by the insurance company (or its
statutory receiver) will be paid instead directly to the policyholder, claimant, or other
payee, as specified in the endorsement, by the reinsurer. The term is distinguished from
an assumption

Deposit Premium

The amount of premium (usually for an excess of loss reinsurance contract), that the
ceding company pays to the reinsurer on a periodic basis (usually quarterly) during the
term of the contract. This amount is generally determined as a percentage of the
estimated amount of premium that the contract will produce based on the rate and
estimated subject premium. It is often the same as the minimum premium but may be
higher or lower. The deposit premium will be adjusted to the higher of the actual
developed premium or the minimum premium after the actual subject premium has
been determined




Term

Description

Earned Reinsurance Premium

A reinsurance term that refers to either 1) that part of the reinsurance premium
applicable to the expired portion of the policies reinsured, or 2) that portion of the
reinsurance premium which is deemed earned under the reinsurance contract

Excess of Loss Reinsurance (also
known as Non-Proportional
Reinsurance)

A form of reinsurance, which, subject to a specified limit, indemnifies the ceding
company for the amount of loss in excess of a specified retention. It includes various
types of reinsurance, such as catastrophe reinsurance, per risk reinsurance, per
occurrence reinsurance and aggregate excess of loss reinsurance

Ex Gratia Payment

Latin: “by favor”. A voluntary payment made by an insurer or reinsurer in response to
a loss for which it is not technically obligated under the terms of its contract

Facultative Reinsurance

Reinsurance of individual risks by offer and acceptance wherein the reinsurer retains
the ability to accept or reject and individually price each risk offered by the ceding
company

Fair value change account

Unrealised gains/ losses arising due to changes in the fair value of listed equity shares
and mutual funds.

Financial Reinsurance

A form of reinsurance that considers the time value of money and has loss containment
provisions transacted primarily to achieve financial goals, such as capital management,
tax planning, or the financing of acquisitions

Follow the Fortunes

Follow the fortunes generally provides that a reinsurer must follow the underwriting
fortunes of its reinsured and, therefore, is bound by the decisions of its reinsured in the
absence of fraud, collusion or bad faith. It requires a reinsurer to accept a reinsured’s
good faith, business-like reasonable decision that a particular risk is covered by the
terms of the underlying policy. The term is often used interchangeably with follow the
settlements, and there may be overlap between the affect of follow the fortunes and
follow the settlements when the “risk™ is what generated the loss. Follow the fortunes
is focused on “risk” determination, not necessarily tied to a loss settlement

Gross Line

The total limit of liability accepted by an insurer on an individual risk (net line plus all
reinsurance ceded)

Gross Net Earned Premium Income
(GNEPI)

GNEPI represents the earned premiums of the primary company for the lines of
business covered net, meaning after cancellation, refunds and premiums paid for any
reinsurance protecting the cover being rated, but gross, meaning before deducting the
premium for the cover being rated

Gross Net Written Premium Income
(GNWPI)

Generally, gross written premium less only returned premiums and less premiums paid
for reinsurance that inure to the benefit of the cover in question. Its purpose is to create
a base to which the reinsurance rate is applied

Ground Up Loss

The total amount of loss sustained by the ceding company before taking into account
the credit(s) due from reinsurance recoverable(s)

Incurred But Not Reported (IBNR)

An actuarial estimate of amounts required to pay ultimate net losses that refers to losses
that have occurred but have not yet been fully and finally settled/paid. IBNR has two
components: (1) a provision for loss and loss adjustment expense (“LAE”) reserves in
excess of the current reserves on individual claims that have been reported during the
accounting period but which have not yet been paid in full, reflecting the potential
increase in the value of these claim values when they are ultimately paid (IBNER - see
below); and (2) a provision for loss and LAE reserves on claims that have occurred but
have not yet been reported during the accounting period (IBNYR - see below)

IBNR includes IBNER estimate for reopened claims, provisions for incurred but not
reported claims, provision for claims in transit as on accounting date and ALAE.

Incurred But Not Enough Reported
(IBNER)

is a provision in claims and losses already reported but which have not yet been paid
in full for potential increases in the value of these claims when they are ultimately paid;
decreases can occur, although infrequently. It is created because reported claims
reserves tend to increase from the time a claim occurs until the claim is settled. Changes
in insurance company case reserves, during the accounting period and established by
judgment and/or formula, often result from a lag in information on liability and
damages

Incurred Loss (also known as Loss
Incurred)

For a specific reinsurance period (typically annual) incurred loss is calculated as paid
losses during the period, plus outstanding loss at the end of the period, minus
outstanding losses at the beginning of the period irrespective of when the loss actually
occurred or when the original policy attached. Example: For the period 1/1/XX -
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Term

Description

12/31XX, if outstanding losses at 1/1 are 15, paid losses during the year are 20, and
outstanding losses at 12/31 are 12, then Incurred loss for the period 1/1/XX - 12/31/XX
=17 (32-15)

Intermediary Clause

A contractual provision in U.S. reinsurance agreements in which the parties agree to
effect all transactions through an intermediary and the credit risk of the intermediary,
as distinct from other risks, is imposed on the reinsurer. Most intermediary clauses shift
all credit risk to reinsurers by providing that (1) the ceding company’s payments to the
intermediary are deemed payments to the reinsurer, (2) the reinsurer’s payments to the
intermediary are not payments to the ceding company until actually received by the
ceding company. This clause is mandatory in some states

Line of Business

The general classification of business designated by the National Association of
Insurance Commissioners (NAIC) utilized in the insurance industry to identify the
major segments of policies that are sold to the general public, i.e., fire, allied lines,
homeowners, other liability, products liability, auto liability, etc. These are often
referenced in the “Business Covered” article of reinsurance treaty contracts to designate
the classes of business covered by the treaty. Many of these general classifications have
one or more sub-classifications

Loss Development

The process of change in the value of claims over time until the claims are fully settled
and paid. It is measured by the difference between paid losses and estimated
outstanding losses at some subsequent point in time (usually 12 month periods), and
paid losses and estimated outstanding losses at some previous point in time. In common
usage it might refer to development on reported cases only, whereas a broader
definition also would take into account the IBNR claims

Losses Occurring During

The provision in a reinsurance contract that designates that the losses to which the
reinsurance applies are those losses that actually happen during the term of the
reinsurance even if the original policies that cover the losses are issued (as new or
renewal policies) prior to the inception of the reinsurance contract

Maximum Foreseeable Loss /
Probable Maximum Loss (PML)

The worst loss that is foreseeable or probable to occur because of a single event. This
term is typically used in property reinsurance

Minimum Premium

An amount of premium which will be charged (usually for an excess of loss reinsurance
contract), notwithstanding that the actual premium developed by applying the rate to
the subject premium could produce a lower figure

Net Retained Liability The amount of insurance that a ceding company keeps for its own account and does not
reinsure in any way. It is the amount of loss that a cedent retains after all available
reinsurance recoveries (except in some instances for catastrophe reinsurance)

Net Loss The amount of loss sustained by an insurer after making deductions for all recoveries,
salvage and all claims upon reinsurers, with specifics of the definition derived from the
reinsurance agreement

Net Worth Calculation Net worth is calculated as Share Capital plus Reserves less Foreign Currency
Translation Reserve less Deferred Tax Assets

Obligatory Treaty A reinsurance contract under which the subject business must be ceded by the insurer
in accordance with contract terms and must be accepted by the reinsurer

Occurrence A frequently used term in reinsurance referring to an incident, happening or event

which triggers coverage under an occurrence-based reinsurance agreement. The
definition of an occurrence will vary, depending upon the intent and interests of the
parties and may not necessarily match the definition of occurrence in the original policy

Occurrence Limit

A provision in most property per risk reinsurance contracts that limits the reinsurer’s
liability for all risks involved in one occurrence

Outstanding Loss Reserve (OLR,
O/S)

For an individual claim, an estimate of the amount the insurer expects to pay for the
reported claim, prior to the final settlement of the claim. For total claims, estimates of
expected payments for all reported and unreported claims. May include amounts for
loss adjustment expenses

Overriding Commission

In reinsurance or retrocession business (typically proportional treaties) an allowance
paid to the ceding company over and above the actual acquisition and related cost to
produce and underwrite the original business
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Term

Description

Participating Reinsurance (also
known as Proportional, Pro Rata
Reinsurance, Quota Share)

A generic term describing all forms of quota share and surplus reinsurance in which
the reinsurer shares a pro rata portion of the losses and premiums of the ceding
company

Placement Slip

A temporary agreement outlining reinsurance terms and conditions for which coverage
has been effected, pending replacement by a formal reinsurance contract. Also known
as a binder, confirmation, slip and in some circumstances, cover note. The use of
placement slips has been reduced as a result of “contract certainty” and other “full
contract at inception” initiatives

Portfolio

A reinsurance term that defines a body of: (1) insurance (policies) in force (premium
portfolio), (2) outstanding losses (loss portfolio), or (3) company investments
(investment portfolio). The reinsurance of all existing insurance, as well as new and
renewal business, is therefore described as a running account reinsurance with portfolio
transfer or assumption

Portfolio Return

If the reinsurer is relieved of liability (under a pro rata reinsurance) for losses happening
after termination of the treaty or at a later date, the total unearned premium reserve on
business left unreinsured (less ceding commissions thereon) is normally returned to the
cedent. Also known as a return portfolio or return of unearned premium

Premium Deficiency Reserve

When the anticipated losses, loss adjustment expenses, commissions and other
acquisition costs, and maintenance costs exceed the recorded “unearned premium
reserve”, a premium deficiency reserve is recognized by recording an additional
liability for the deficiency, with a corresponding charge to operations. For non-life
business, premium deficiency reserves are calculated by the non-life Appointed
Actuary for each of the fire (property), marine and miscellaneous segments as per
IRDALI regulations. For life business, as per IRDAI regulations, premium deficiency
reserves are calculated by the life appointed actuary

Primary

In reinsurance, this term is applied to the nouns: insurer, insured, policy and insurance
and means respectively: (1) the insurance company that initially originates the business,
i.e., the ceding company; (2) the policyholder insured by the primary insurer; 3) the
initial policy issued by the primary insurer to the primary insured; 4) the insurance
covered under the primary policy issued by the primary insurer to the primary insured
(sometimes called “underlying insurance”)

Priority

The term used in some reinsurance markets outside the U.S. to mean the retention of
the primary company in a reinsurance agreement

Profit Commission

A commission feature whereby the cedent is allowed a commission based on the
profitability of the reinsurance contract after an allowance for the reinsurer’s expense
and profit margin

Pro Rata Reinsurance (also known as
Quota  Share, Proportional, or
Surplus Reinsurance)

A generic term describing all forms of quota share and surplus reinsurance in which
the reinsurer shares a pro rata portion of the losses and premiums of the ceding
company

Quota Share Reinsurance

A form of pro rata reinsurance (or proportional reinsurance) indemnifying the ceding
company for an established percentage of loss on each risk covered in the contract in
consideration of the same percentage of the premium paid to the ceding company. This
may also be known as “first dollar ground up” reinsurance although it can be used for
“Excess” original business such as original Umbrella or Excess policies

Rate

The percent or factor applied to the ceding company’s subject premium that results in
the reinsurance premium for excess of loss reinsurance

Rate On Line

A percentage derived by dividing reinsurance premium by reinsurance limit; the
inverse is known as the payback or amortization period. For example, a $10 million
catastrophe cover with a premium of $2 million would have a rate on line of 20 percent
and a payback period of 5 years

Rating/Pricing

There are two basic approaches for pricing of reinsurance contracts: exposure rating
and experience rating. Both methods can be used as separate rating approaches or may
be weighted together to calculate the expected loss for a contract that is then used as
the basis for pricing the reinsurance

Reinstatement Clause

A provision in a reinsurance contract stating that, when the amount of reinsurance
coverage provided under a contract is reduced by the payment of loss as the result of
one occurrence, the reinsurance coverage amount is automatically reinstated for the
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Description

next occurrence, sometimes subject to the payment of a specified reinstatement
premium. Reinsurance contracts may provide for an unlimited number of
reinstatements or for a specific number of reinstatements

Reinstatement Premium

An additional reinsurance premium that may be charged for reinstating the amount of
reinsurance coverage reduced as the result of a reinsurance loss payment under a
reinsurance contract, typically a “Cat” or “Clash” cover/program

Reinsurance

The transaction whereby the assuming insurer (“reinsurer”), in consideration of
premium paid, agrees to indemnify another insurer (“ceding company”) against all or
part of the loss which the latter may sustain under a specific policy or group of policies
which it has issued

Reinsurance ceded/accepted

An insurance risk that is transferred by the ceding company to reinsurer for sharing
premiums and claims as per agreed terms and conditions is considered as reinsurance
accepted by the reinsurer and reinsurance ceded by the ceding company

Reinsured

See Cedent, Ceding Company, Reassured

Reinsurer

The insurer that assumes all or a part of the insurance or reinsurance risk written by
another insurer

Retention

The amount of risk the ceding company keeps for its own account or the account of
others

Retrocede

The action of a reinsurer of reinsuring another reinsurer for its liability assumed under
one or more reinsurance contracts with primary insurance companies or with other
reinsurers. The reinsurer seeking protection may purchase a reinsurance contract or
contracts that will indemnify it within certain parameters for certain described losses it
may incur under that reinsurance contract or contracts. This action is described as
transferring the risk or a part of the risk. The reinsurer seeking protection (the buyer) is
called the retrocedent and the reinsurer providing the protection (the seller) is called
the retrocessionaire

Retrocedent

A reinsurer who reinsures all or part of its assumed reinsurance with another reinsurer

Retrocession

The reinsuring of reinsurance. A reinsurance transaction whereby a reinsurer, known
as a retrocedent, cedes all or part of the reinsurance risk it has assumed to another
reinsurer, known as a retrocessionaire

Retrocessionaire

A reinsurer who assumes reinsurance from another reinsurer

Run-Off

A termination provision of a reinsurance contract that stipulates that the reinsurer
remains liable for loss as a result of occurrences taking place after the date of
termination for reinsured policies in force at the date of termination until their
expiration or for a specified time period.

Sliding Scale Commission

A commission adjustment on earned premiums whereby the actual commission varies
inversely with the loss ratio, subject to a maximum and minimum

Solvency Ratio

This is a regulatory measure of capital adequacy, calculated by dividing available
solvency margin by required solvency margin, each as calculated in accordance with
the guidelines of the IRDAI on a standalone restated basis. The IRDAI has set a
minimum solvency ratio of 1.50

Special Acceptance

The specific agreement by the reinsurer, upon the request of the cedent, to include under
a reinsurance contract a risk not normally included within the terms of the contract.
Special acceptance is generally covered in a special acceptance provision

Subrogation

The assignment of a contractual right of an insured or reinsured by terms of the policy
or a contract or by law, after payment of a loss, of the rights of the insured to recover
the amount of the loss from one legally liable for it. The ceding insurer and reinsurer
can agree how subrogation rights and recoveries will be addressed and handled under
the reinsurance agreement

Surplus Reinsurance (also known as
Surplus Share Reinsurance or
Variable Quota Share Reinsurance)

A form of pro rata reinsurance under which the ceding company cedes that portion of
its liability on a given risk which is greater than the portion of risk the cedent retains
(i.e., net line), and the premiums and losses are shared in the same proportion as the
ceded amount bears to the total limit insured on each risk
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Term Description
Syndicate Lloyd’s Syndicate refers to an entity composed of corporate and/or individual members
formed for the purpose of underwriting insurance and/or reinsurance at Lloyd’s,
London
Treaty A reinsurance contract under which the reinsured company agrees to cede and the

reinsurer agrees to assume a portfolio of risks of a particular class or classes of business

Ultimate Net Loss

(1) In reinsurance, the measure of loss to which the reinsurance applies, as determined
by the reinsurance agreement; and (2) In liability insurance, the amount actually paid
or payable for the settlement of claims for which the reinsured is liable (including or
excluding defense costs) after deductions are made for recoveries and certain specified
reinsurance

Unearned Premium Reserve

The reserve amount included in the company’s financial statements for unearned
premiums with respect to the insurance policies or reinsurance agreements as of a
particular point in time. Unearned premiums are the sum of all the premiums
representing the unexpired portions of the policies or reinsurance agreements which the
insurer or reinsurer has on its books as of a certain date

Underwriting Capacity

The maximum amount of money an insurer or reinsurer is willing to risk in a single
loss event on a single risk or in the aggregate on all risks in a given period. This is the
limit of capacity for an insurer or reinsurer that may also be imposed by law or
regulatory authority. Common NAIC aggregate underwriting capacity is 3:1 (i.e., three
dollars of premium for each dollar of surplus) depending on line of business. Many
states also impose a per risk limit of 10% of surplus

Working Cover

A contract covering an amount of excess reinsurance in which frequency of loss is
anticipated, usually attaching over a relatively low retention and usually providing a
relative low limit of reinsurance coverage per loss or risk

Conventional and General Terms / Abbreviations

Term Description
X/ Rs./ Rupees/ INR Indian Rupees
AGM Annual general meeting
AIF An alternative investment funds as defined in and registered with SEBI under the

Securities and Exchange Board of India (Alternative Investment Funds) Regulations,
2012

AS / Accounting Standards

The Accounting Standards issued by the Institute of Chartered Accountants of India

Bn/bn Billion

BFSI Banking, Financial Services and Insurance
BSE BSE Limited

CAGR Compounded annual growth rate

Category 1 Foreign Portfolio
Investors

The FPIs who are registered as “Category I foreign portfolio investors” under the SEBI
FPI Regulations

Category II  Foreign Portfolio
Investors

The FPIs who are registered as “Category II foreign portfolio investors” under the SEBI
FPI Regulations

Category III Foreign Portfolio
Investors

The FPIs who are registered as “Category III foreign portfolio investors” under the
SEBI FPI Regulations

CCI Competition Commission of India
CDSL Central Depository Services (India) Limited
CIN Corporate Identity Number

Companies Act

The Companies Act, 2013 and Companies Act, 1956, as applicable

Companies Act, 1956

The Companies Act, 1956 (without reference to the provisions thereof that have ceased
to have effect upon notification of the sections of the Companies Act, 2013) along with
the relevant rules made thereunder

Companies Act, 2013

The Companies Act, 2013, to the extent in force pursuant to the notification of sections
of the Companies Act, 2013, along with the relevant rules made thereunder
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Term

Description

Competition Act

The Competition Act, 2002

Corporate Governance Guidelines

The Corporate Governance Guidelines for Insurers in India, 2016

CrPC

The Code of Criminal Procedure, 1973

Depositories

NSDL and CDSL

Depositories Act

Depositories Act, 1996

DIN Director identification number
DIPAM Department of Investment and Public Asset Management
DIPP The Department of Industrial Policy and Promotion, Ministry of Commerce and

Industry, Government of India

DP / Depository Participant

A depository participant as defined under the Depositories Act

DP ID

Depository participant identification

EGM Extraordinary general meeting

EPS Earnings per share

FDI Foreign direct investment

FDI Policy The Consolidated Foreign Direct Investment Policy notified by the DIPP under D/o IPP
F.No. 5(1)/2017-FC-1 dated August 28, 2017

FEMA The Foreign Exchange Management Act, 1999, read with rules and regulations
thereunder

FEMA Regulations The Foreign Exchange Management (Transfer or Issue of Security by a Person Resident

Outside India) Regulations, 2000

Fiscal Year / FY / Financial Year

Unless stated otherwise, the period of 12 months ending March 31 of that particular
year

FIR First information report

Foreign Investment Rules The Indian Insurance Companies (Foreign Investment) Rules, 2015

FPI(s) The foreign portfolio investors as defined under the SEBI FPI Regulations

FVCI Foreign venture capital investors as defined and registered under the SEBI FVCI
Regulations

GAAR General anti-avoidance rules

GDP Gross domestic product

GIPSA General Insurance Public Sector Association

Gol or Government

Government of India

GST Goods and services tax

HUF Hindu Undivided Family

ICAI The Institute of Chartered Accountants of India
ICDS Income Computation and Disclosure Standards
ICSI The Institute of Company Secretaries of India
IFRS International Financial Reporting Standards
Income Tax Act The Income-tax Act, 1961

Ind AS Indian Accounting Standards

India Republic of India

Indian GAAP Generally accepted accounting principles in India
Insurance Act The Insurance Act, 1938

IPC The Indian Penal Code, 1860

PO Initial public offering

IRDAI Insurance Regulatory and Development Authority of India
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Term

Description

IRDA Act The Insurance Regulatory and Development Authority Act, 1999

IRDALI Investment Regulations The Insurance Regulatory and Development Authority (Investment) Regulations, 2016
IRDAI  Issuance of  Capital | The Insurance Regulatory and Development Authority of India (Issuance of Capital by
Regulations Indian Insurance Companies transacting other than Life Insurance business)

Regulations, 2015

IRDAI Preparation of Financial
Statements Regulations

The Insurance Regulatory and Development Authority (Preparation of Financial
Statements and Auditor’s Report of Insurance Companies) Regulations, 2002

IRDAI Transfer of Equity Shares
Regulations

The Insurance Regulatory and Development Authority of India (Transfer of Equity
Shares of Insurance Companies) Regulations, 2015

IST

Indian Standard Time

IT

Information technology

SEBI Listing Regulations

The Securities and Exchange Board of India (Listing Obligations and Disclosure
Requirements) Regulations, 2015

Listed Indian Insurance Company
Guidelines

Insurance Regulatory and Development Authority of India (Listed Indian Insurance
Companies) Guidelines, 2016

Mn Million

Mutual Fund(s) The mutual funds registered with SEBI under the Securities and Exchange Board of
India (Mutual Funds) Regulations, 1996

N.A./NA Not applicable

NAV Net asset value

NEFT National Electronic Fund Transfer

Negotiable Instruments Act

The Negotiable Instruments Act, 1881

NR Non-resident

NRE Account Non-Resident External Account

NRO Account Non-Resident Ordinary Account

NSDL National Securities Depository Limited
NSE National Stock Exchange of India Limited

OCB / Overseas Corporate Body

A company, partnership, society or other corporate body owned directly or indirectly
to the extent of at least 60% by NRIs including overseas trusts, in which not less than
60% of beneficial interest is irrevocably held by NRIs directly or indirectly and which
was in existence on October 3, 2003 and immediately before such date had taken
benefits under the general permission granted to OCBs under FEMA. OCBs are not
allowed to invest in the Offer

p-a. Per annum

P/E Ratio Price / earnings ratio

PAN Permanent account number

PAT Profit after tax

RBI Reserve Bank of India

RoNW Profit after tax for the period divided by the net worth as at the period end

RTGS Real time gross settlement

SCRA The Securities Contracts (Regulation) Act, 1956

SCRR The Securities Contracts (Regulation) Rules, 1957

SEBI The Securities and Exchange Board of India constituted under the SEBI Act, 1992

SEBI Act The Securities and Exchange Board of India Act, 1992

SEBI AIF Regulations The Securities and Exchange Board of India (Alternative Investment Funds)
Regulations, 2012

SEBI FPI Regulations The Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations,

2014
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Term Description
SEBI FVCI Regulations The Securities and Exchange Board of India (Foreign Venture Capital Investors)
Regulations, 2000
SEBI ICDR Regulations The Securities and Exchange Board of India (Issue of Capital and Disclosure
Requirements) Regulations, 2009
SEBI VCF Regulations Erstwhile the Securities and Exchange Board of India (Venture Capital Funds)

Regulations, 1996

State Government

The government of a state in India

Stock Exchanges

BSE and NSE

STT

Securities transaction tax

Takeover Regulations

The Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011

U.S./US/USA / United States

United States of America

U.S. Securities Act

U.S. Securities Act of 1933, as amended

UK United Kingdom

US GAAP Generally accepted accounting principles in the United States of America

USD / USS$ United States Dollars

VCFs The venture capital funds as defined in and registered with SEBI under the SEBI VCF

Regulations
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
Certain Conventions

All references to “India” in this Prospectus are to the Republic of India and all references to the “U.S.”, “US”, “USA” or “United
States” are to the United States of America and all references to the “U.K.”, “UK” are to the United Kingdom.

Unless stated otherwise, all references to page numbers in this Prospectus are to the page numbers of this Prospectus.
Financial Data

Unless stated otherwise, the financial information in this Prospectus is derived from our Restated Standalone Financial
Statements and Restated Consolidated Financial Statements. These financial statements have been prepared in accordance with
Indian GAAP, the Companies Act, the Insurance Act, the IRDA Act, regulations framed and circulars issued thereunder and
restated under the SEBI ICDR Regulations.

In this Prospectus, any discrepancies in any table between the total and the sum of the amounts listed are due to rounding off.
All figures in decimals have been rounded off to the second decimal for all amounts in ¥ million and all percentage figures and
accordingly there may be consequential changes in this Prospectus.

Our Corporation’s fiscal year commences on April 1 and ends on March 31 of the next year; accordingly, all references to a
particular fiscal year, unless stated otherwise, are to the 12-month period ended on March 31 of that year. Reference in this
Prospectus to Fiscal Year is to the 12 months ended on March 31 of such year, unless otherwise specified. Our Subsidiaries’
fiscal year commences on January 1 and ends on December 31. Indian GAAP differs from accounting principles and auditing
standards with which prospective investors may be familiar in other countries, including IFRS and US GAAP and the
reconciliation of the financial information to other accounting principles and auditing standards has not been provided. Our
Corporation has not attempted to explain those differences or quantify their impact on the financial data included in this
Prospectus and investors should consult their own advisors regarding such differences and their impact on our Corporation’s
financial data. See “Risk Factors — Significant differences exist between Indian GAAP and other reporting standards, such as
US GAAP and IFRS, which may be material to investors’ assessments of our financial condition” on page 48 and for risks
involving differences between Indian GAAP and other accounting principles and auditing standards and risks in relation to Ind
AS See “Risk Factor - Changes in the accounting standards used in the reporting of our financial statements due to new
pronouncements, interpretations, migration to new standards or even due to our own decision to change accounting policies
may significantly affect our financial statements for the future years, and may materially and adversely affect our financial
results, financial condition or Shareholders’ equity” on page 43. The degree to which the financial information included in this
Prospectus will provide meaningful information is entirely dependent on the reader’s level of familiarity with Indian accounting
policies and practices, Indian GAAP, the Insurance Act, the IRDA Act, regulations framed and circulars issued thereunder, the
Companies Act and the SEBI ICDR Regulations. Any reliance by persons not familiar with Indian accounting policies, Indian
GAAP, the Companies Act, the Insurance Act, the IRDA Act, regulations framed and circulars issued thereunder, the SEBI
ICDR Regulations and practices on the financial disclosures presented in this Prospectus should accordingly be limited. See
“Risk Factors — Our financial statements and the presentation of our performance metrics differ significantly from those of
non-insurance companies and may be difficult to understand or interpret” on page 42. Unless the context otherwise indicates,
any percentage amounts, as set forth in “Risk Factors”, “Our Business”, “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” beginning on pages 22,129 and 436, respectively, and elsewhere in this Prospectus have
been calculated on the basis of the Restated Consolidated Financial Statements of our Corporation unless otherwise stated.

Currency and Units of Presentation

All references to:

1. “Rupees” or “X” or “INR” or “Rs.” or “Re” are to Indian Rupee, the official currency of the Republic of India; and
2. “USD” or “US$” are to United States Dollar, the official currency of the United States;

Except otherwise specified, our Corporation has presented certain numerical information in this Prospectus in “million” and
“billion” units. One million represents 1,000,000, one billion represents 1,000,000,000 and one trillion represents
1,000,000,000,000.
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Exchange Rates

This Prospectus contains conversion of certain other currency amounts into Rupees that have been presented solely to comply
with the SEBI ICDR Regulations. These conversions should not be construed as a representation that these currency amounts
could have been, or can be converted into Rupees, at any particular rate or at all.

The following table sets forth, for the periods indicated, details with respect to the exchange rate between the Rupee and other
currencies:

(in %)
Currency | As on March 31, | As on March 31, | As on March 31, | As on March 31, As on March As on June 30,
2013 2014 2015 2016 31,2017 2017
1 US$* 54.39M 60.10® 62.59 66.33 64.84 64.74
1 EUR* 69.540 82.58) 67.51 75.10 69.25 74.00

*  Source: RBI reference rate

(1) Exchange rate as on March 28, 2013, as RBI reference rate is not available for March 31, 2013, March 30, 2013 and March 29,
2013 being a Sunday, a Saturday and a public holiday, respectively.

(2) Exchange rate as on March 28, 2014, as RBI reference rate is not available for March 31, 2014, March 30, 2014 and March 29,
2014 being a public holiday, a Sunday and a Saturday, respectively.

Industry and Market Data

Unless stated otherwise, industry and market data used in this Prospectus has been obtained or derived from publicly available
information as well as various industry publications and sources and from the CRISIL Report.

CRISIL Research, a division of CRISIL Limited (“CRISIL”) has confirmed that it has obtained requisite consent from A.M.
Best and SWISS Re over e-mail in relation to their information used by itin the CRISIL Report, and that no further
permissions are required from them for quoting their data from the CRISIL Report as long as due credit is attributed to them.

The CRISIL Report includes the following disclaimer:

“CRISIL Research, a division of CRISIL Limited (“CRISIL”) has taken due care and caution in preparing this report (the
“Report”) based on the Information obtained by CRISIL from sources which it considers reliable (the “Data”). However,
CRISIL does not guarantee the accuracy, adequacy or completeness of the Data or the Report and is not responsible for any
errors or omissions or for the results obtained from the use of the Data or the Report. The Report is not a recommendation
to invest or disinvest in any entity covered in the Report and no part of the Report should be construed as expert advice or
investment advice or any form of investment banking activity (within the meaning of any law or regulation). CRISIL
especially states that it has no liability whatsoever to the subscribers, users, transmitters or distributors of the Report. Without
limiting the generality of the foregoing, nothing in the Report will be construed as CRISIL providing, or intending to provide,
any services in jurisdictions where CRISIL does not have the necessary permission or registration to carry out its business
activities in this regard. General Insurance Corporation of India will be responsible for ensuring compliances and
consequences of non-compliances for use of the Report or part thereof outside India. CRISIL Research operates
independently of, and does not have access to information obtained by CRISIL’s Ratings Division or CRISIL Risk and
Infrastructure Solutions Ltd (“CRIS”), which may, in their regular operations, obtain information of a confidential nature.
The views expressed in the Report are that of CRISIL Research and not of CRISIL’s Ratings Division or CRIS. No part of
the Report may be published or reproduced in any form without CRISIL’s prior written approval.”

Industry publications generally state that the information contained in such publications has been obtained from publicly
available documents from various sources believed to be reliable but their accuracy and completeness are not guaranteed and
their reliability cannot be assured. Accordingly, no investment decisions should be made based on such information. Although
we believe the industry and market data used in this Prospectus is reliable, it has not been independently verified by us, our
Directors, our Promoter or the BRLMs or any of their affiliates or advisors. The data used in these sources may have been re-
classified by us for the purposes of presentation. Data from these sources may also not be comparable.

The extent to which the market and industry data used in this Prospectus is meaningful depends on the reader’s familiarity with
and understanding of the methodologies used in compiling such data.

Such data involves risks, uncertainties and numerous assumptions and is subject to change based on various factors.
Accordingly, investment decisions should not be based solely on such information. For details of risks in relation to the CRISIL
Report, see “Risk Factors - This Prospectus contains information from an industry report which we have commissioned from
CRISIL Research” on page 45.
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Definitions

For definitions, see “Definitions and Abbreviations” beginning on page 2. In “Main Provisions of Articles of Association”
beginning on page 558, defined terms have the meaning given to such terms in the Articles of Association. In “Statement of
Tax Benefits” beginning on page 103, defined terms have the meaning given to such terms in the Statement of Tax Benefits. In
“Financial Statements” beginning on page 201, defined terms have the meaning given to such terms in the Financial Statements.
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FORWARD-LOOKING STATEMENTS

This Prospectus contains certain “forward-looking statements”. These forward-looking statements generally can be identified

LRI LRI CEIN3

by words or phrases such as “aim”, “anticipate”, “believe”, “expect”, “estimate”, “intend”, “objective”, “plan”, “project”,
“will”, “will continue”, “will pursue”, “seek to” or other words or phrases of similar import. Similarly, statements that describe
our Corporation’s strategies, objectives, plans, prospects or goals are also forward-looking statements. All forward-looking
statements are subject to risks, uncertainties and assumptions about us that could cause actual results to differ materially from

those contemplated by the relevant forward-looking statement.

Actual results may differ materially from those suggested by the forward-looking statements due to risks or uncertainties
associated with our expectations with respect to, but not limited to, regulatory changes pertaining to the industry in which our
Corporation operates and our ability to respond to them, our ability to successfully implement our strategy, our growth and
expansion, technological changes, our Corporation’s exposure to market risks, general economic and political conditions in
India which have an impact on our Corporation’s business activities or investments, the monetary and fiscal policies of India,
inflation, deflation, unanticipated turbulence in interest rates, foreign exchange rates, equity prices or other rates or prices, the
performance of the financial markets in India and globally, changes in domestic laws, regulations and taxes and other changes
in our industry. Certain important factors that could cause actual results to differ materially from our Corporation’s expectations
include, but are not limited to, the following:

. Inaccuracy in assessment of risks associated with the reinsuring businesses, thereby leading to actual losses being more
than the estimated loss reserves, affecting the Corporation’s net income and capital position.

. Failure of the risk management system in identifying or mitigating the exposed risks.

. Volatility of Corporation’s earnings due to the catastrophe business reinsurances.

. High degree of uncertainty in usefulness of analytic models as a tool to evaluate risk which could result in actual
losses.

. Exposure to credit risk relating to Corporation’s reinsurance brokers and cedents.

. Lack of complete information in relation to certain litigation proceedings involving our Corporation and certain

erstwhile subsidiaries.

For further discussion on factors that could cause the actual results to differ from the expectations, see “Risk Factors”, “Our
Business” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on pages
22,129 and 436, respectively. By their nature, certain market risk related disclosures are only estimates and could be materially
different from what actually occurs in the future. As a result, actual gains or losses could materially differ from those that have
been estimated.

We cannot assure investors that the expectation reflected in these forward-looking statements will prove to be correct. Given
these uncertainties, investors are cautioned not to place undue reliance on such forward-looking statements and not to regard
such statements as a guarantee of future performance.

Forward-looking statements reflect the current views of our Corporation as of the date of this Prospectus and are not a guarantee
of future performance. These statements are based on the management’s beliefs and assumptions, which in turn are based on
currently available information. Although we believe the assumptions upon which these forward-looking statements are based
are reasonable, any of these assumptions could prove to be inaccurate, and the forward-looking statements based on these
assumptions could be incorrect. Neither our Corporation, our Directors, the Selling Shareholder, the BRLMs nor any of their
respective affiliates or advisors have any obligation to update or otherwise revise any statements reflecting circumstances arising
after the date hereof or to reflect the occurrence of underlying events, even if the underlying assumptions do not come to fruition.
In accordance with the SEBI ICDR Regulations, our Corporation, the Selling Shareholder and the BRLMs will ensure that
investors in India are informed of material developments from the date of this Prospectus until the time of the grant of listing
and trading permission by the Stock Exchanges.
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SECTION II: RISK FACTORS

An investment in the Equity Shares involves a high degree of risk. You should carefully consider all the information in this
Prospectus, including the risks and uncertainties described below, before making an investment in the Equity Shares. The risks
described below are not the only ones relevant to us, the Equity Shares, the industry in which we operate or the regions in
which we operate, particularly India. If any one or some combination of the following risks or other risks which are not currently
known or are now deemed immaterial actually occurs or were to occur, our business, results of operations, cash flows, financial
condition and prospects could suffer and the trading price of the Equity Shares could decline and you may lose all or part of
your investment. Unless specified in the relevant risk factor below, we are not in a position to quantify the financial implication
of any of the risks mentioned below.

We have described the risks and uncertainties that our management believes are material but the risks set out in this Prospectus
may not be exhaustive and additional risks and uncertainties not presently known to us, or which we currently deem to be
immaterial, may arise or may become material in the future. In making an investment decision, prospective investors must rely
on their own examination of us and the terms of the Offer including the merits and the risks involved. Prospective investors
should consult their own tax, financial and legal advisors about the particular consequences to such investors of an investment
in this offer. To obtain a complete understanding of our business, you should read this section in conjunction with the sections
entitled “Our Business” and “Management’s Discussion and Analysis of Financial Condition and Results of Operation”, and
our financial statements.

This Prospectus also contains forward-looking statements, which refer to future events that involve known and unknown risks,
uncertainties and other factors, many of which are beyond our control, which may cause the actual results to be materially
different from those expressed or implied by the forward-looking statements. For further details, see “Forward-Looking
Statements” on page 21.

INTERNAL RISK FACTORS

1. There are outstanding litigations against our Corporation, our Directors and our Group Companies and any
adverse outcome in any of these litigations may have an adverse impact on our business, results of operations and
financial condition.

Our Corporation, our Directors and our Group Companies are currently involved in certain legal proceedings. These
legal proceedings are pending at different levels of adjudication before various courts and tribunals. The summary of
outstanding litigation in relation to criminal matters, direct tax matters, indirect tax matters, actions by regulatory/
statutory authorities and matters above the materiality threshold against our Corporation, our Directors and our Group
Companies have been set out below.

Litigation against our Corporation

S. No. Nature of Case Number of outstanding cases Amount involved
(in X million)

1. Criminal Nil Nil

2. Action by regulatory/ statutory 1 Not quantifiable
authorities

3. Other matters exceeding X 300 2" 5,186.35
million

4. Direct tax 14 27,716.57
Total 18 36,782.47

*Includes an indirect tax matter against the Corporation for ¥3,879.55 million

Litigation against our Group Companies

S. No. Nature of Case Number of Amount involved

outstanding cases (in X million unless

otherwise specified)
1. Criminal Nil Nil
2. Action by regulatory/ statutory authorities 1 1
3. Other matters exceeding materiality threshold of 63 843.99 and USD 43.16
respective Group Companies million
4. Direct tax 8 131.36
Indirect Tax Nil Nil
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S. No. Nature of Case Number of Amount involved
outstanding cases (in X million unless
otherwise specified)
Total 72| 976.35 and USD 43.16
million
Litigation against our Directors
S. No. Nature of Case Number of Amount involved
outstanding cases (in X million)
1. Criminal 1 Not quantifiable
2. Action by regulatory/ statutory authorities Nil Nil
3. Other matters exceeding materiality threshold of Nil Nil
respective Group Companies
4. Direct tax Nil Nil
Indirect Tax
Total 1 Not quantifiable

One of the legal proceedings we are involved in is a show cause notice issued by the Directorate General of Central
Excise Intelligence, Mumbai (the “Directorate”). The Directorate upon receipt of certain intelligence information,
issued a show cause notice dated October 19, 2016 (“Notice”) to our Corporation alleging that our Corporation, which
was engaged in reinsurance for ‘Weather Based Crop Insurance Scheme’ (WBCIS) or ‘Modified National Agriculture
Insurance Scheme’ (MNALIS), has been claiming the wrong exemption under Notification No. 25/2012-Service Tax
dated June 20, 2012 (the “Notification”). Our Corporation has replied to the Notice and the matter is currently pending.
The amount involved in the matter is X 3,879.55 million.

For further details of the above proceedings and other legal proceedings, see “Outstanding Litigation and Material
Developments” beginning on page 483. Decisions in any of the aforesaid proceedings adverse to our interests may
have a material adverse effect on our business, results of operations, financial condition and prospects. If the courts or
tribunals rule against us or our Corporation, our Directors and our Group Companies, we may face monetary and/or
reputational losses and may have to make provisions in our financial statements, which could increase our expenses
and our liabilities.

Our success depends upon our ability to accurately assess the risks associated with the businesses that we reinsure,
and if actual losses exceed our estimated loss reserves, our net income and capital position will be reduced.

Our success depends upon our ability to accurately assess the risks associated with the businesses that we reinsure.
We establish loss reserves to cover our estimated liability for the payment of all losses incurred with respect to the
reinsurance contracts that we accept. Loss reserves are estimates involving technical, actuarial and statistical
projections at a given time to reflect our expectation of the loss and the costs of the ultimate settlement and
administration of claims. Our estimates rely on historical reinsurance and insurance industry loss statistics and also on
management’s experience and judgment to assist in the establishment of appropriate loss reserves. The reserving
process is subject to assumptions, estimates and certain judgements. Our assumptions, estimates and judgments are
based on numerous factors, and may be revised on the basis of additional experience or as other data become available
and are reviewed, as new or improved methodologies are developed, as loss trends and claims inflation impact future
payments, or as current laws or interpretations thereof change.

Estimates of losses are based on, among other things, a review of potentially exposed contracts, and information
reported by and discussions with counterparties. Losses for casualty and liability lines often take a long time to be
reported, and frequently can be impacted by lengthy, unpredictable litigation and by the inflation of loss costs over
time. Changes in the level of inflation may also result in an increased level of uncertainty in our estimation of loss
reserves. As a consequence, actual losses and loss expenses paid may deviate substantially from the reserve estimates
reflected in our financial statements.

Moreover, the reserves that we have established may be inadequate. If ultimate losses and loss expenses exceed the
reserves currently established, we will be required to increase loss reserves to cover any such claims in the period in
which we identify the deficiency to cover any such claims. As a result, even when losses are identified and reserves
are established for any line of business, ultimate losses and loss expenses may deviate, perhaps substantially, from
estimates reflected in loss reserves in our financial statements. Variations between our loss reserve estimates and actual
determination of losses could be material and could have a material adverse effect on our results of operations and
financial condition.

Our risk management system, as well as the risk management tools available to us, may not be adequate or effective
in identifying or mitigating risks to which we are exposed.
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We have established a risk management system consisting of an organizational framework, policies, procedures that
have been formulated in accordance with the requirements of the IRDAI and that we consider to be appropriate for
our business operations. For more details, see “Our Business—Risk Management” on page 161. However, due to the
inherent limitations in the design and implementation of such a risk management system, including internal control
environment, risk identification and evaluation, effectiveness of risk control, and information communication, our
systems may not be adequate or effective in identifying or mitigating our risk exposure in all market environments or
against all types of risks.

Many of our methods for managing risk exposure are based upon observed historical market behavior or statistics.
These methods may not accurately predict future risk exposure, which can be significantly greater than what our
historical market behavior or statistics may indicate. Other risk management methods depend upon the evaluation of
information regarding markets, clients or other matters that are publicly available or otherwise accessible to us. Such
information may not be accurate, complete or properly evaluated. Moreover, the information and experience data that
we rely on may quickly become obsolete as a result of market and regulatory developments, and our historical data
may not be able to adequately estimate risks that may emerge from time to time in the future.

Management of our operational, legal and regulatory risks requires us, among other things, to develop and implement
policies and procedures to record properly and verify a large number of transactions and events, and these policies and
procedures may not be fully effective. Failure or the ineffectiveness of these systems could have a material and adverse
effect on our business, financial condition and results of operations.

Our management, underwriters, actuaries and other employees make decisions that expose us to risks. These decisions
include setting underwriting guidelines and standards, product design and pricing, investment decisions, and pursuit
of business opportunities, among others. If our employees take excessive risks or make intentional or unintentional
mistakes, the impact of those risks or mistakes could have a material adverse effect on our business, financial condition,
results of operations and prospects.

As the Indian insurance and reinsurance market continues to evolve, we are likely to offer reinsurance for a broader
and more diversified range of insurance products and invest in a wider range of assets in the future. Our failure to
timely adapt our risk management policies and procedures to our developing business could have a material adverse
effect on our business, financial condition, results of operations and prospects.

Our Corporation does not have complete information of litigation proceedings involving it and certain erstwhile
Subsidiaries. Any adverse outcome in any such litigation may have a material adverse impact on our business,
results of operations and financial condition

Our Corporation was incorporated pursuant to the General Insurance Business (Nationalisation) Act, 1972 (“GIBNA”)
for the purposes of superintending, controlling and carrying on the business of general insurance. Pursuant to the
provisions of GIBNA, our Corporation was the holding company of the four public sector general insurance
companies, namely, (a) National Insurance Company Limited; (b) The New India Assurance Company Limited; (c)
The Oriental Insurance Company Limited; and (d) United India Insurance Company Limited (the “Erstwhile
Subsidiaries™).

Our Corporation is named as a party in certain litigation proceedings initiated by third parties against the Erstwhile
Subsidiaries in the ordinary course of their businesses. In such proceedings, the principal defendant/ respondent was
one of the Erstwhile Subsidiaries. Pursuant to an amendment to GIBNA, the entire share capital of the Erstwhile
Subsidiaries stood transferred to the Central Government and we ceased to be a holding company of the Erstwhile
Subsidiaries. Further, the functions earlier performed by GIC Re were subsequently required to be performed by the
Central Government.

Subsequently, our Corporation sent letters to the Erstwhile Subsidiaries and GIPSA stating that it was neither a
necessary nor a proper party in the legal proceedings and a standard affidavit for deletion of GIC Re’s name from the
legal proceedings was requested to be filed in the various cases where our Corporation was a party. We also sent a
letter to the Ministry of Finance in relation to deletion of name of GIC Re from the pending matters.

We cannot assure you that our name will be deleted from such proceedings or the concerned court will not pass an
order adverse to us in any such litigation. Further, we cannot assure that an adverse outcome in any such litigation will
not have a material adverse impact on our business, results of operations and financial condition.

The catastrophe business that we reinsure may result in volatility of our earnings.

Catastrophic losses result from events such as windstorms, hurricanes, tsunamis, earthquakes, floods, hailstorms,
tornadoes, severe winter weather, fires, drought, explosions and other natural and man-made disasters, the incidence
and severity of which are inherently unpredictable. Because catastrophe reinsurance accumulates large aggregate
exposures to man-made and natural disasters, our loss experience in catastrophe reinsurance can be characterized as
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low frequency and high severity. This may result in substantial volatility in our financial results for any fiscal quarter
or fiscal year.

Notwithstanding our endeavors to manage our exposure to catastrophic and other large losses, the effect of a single
catastrophic event or series of events affecting one or more geographic zones, or changes in the relative frequency or
severity of catastrophic or other large loss events, could reduce our earnings and limit the funds available to make
payments on future claims. The effect of an increase in frequency of mid-sized losses in any one reporting period
affecting one or more geographic zones, such as an unusual level of hurricane or cyclone activity, could also reduce
our earnings. Should we incur more than one very large catastrophic loss, our ability to write future business may be
adversely impacted if we are unable to replenish our capital.

We believe, and recent scientific studies have indicated, that as a result of changing climate conditions, such as global
warming, there may be increases in the frequency and severity of natural catastrophes and the losses that result from
them. We monitor and adjust, as we believe appropriate, our risk management models to reflect our judgment of how
to interpret current developments and information, such as these studies. We believe that factors including increases
in the value and geographic concentration of insured property, particularly along coastal regions, the increasing risk
of extreme weather events reflecting changes in climate and ocean temperatures, and the effects of inflation may
continue to increase the severity of claims from catastrophic events in the future.

In addition, due to the substantial increase in our agriculture reinsurance business we may experience large losses in
the event of a bad monsoon season or successive bad monsoon seasons, drought, flooding or other catastrophic events
and risks facing India’s agriculture industry and crops. See “—Other Risks — A substantial increase in our agriculture
reinsurance business exposes us to risks, losses, uncertainties and challenges which could have a material adverse
effect on our business, financial condition and results of operations” on page 28 below.

Moreover, depending on the nature of the loss, the speed with which claims are made and the terms of the contracts
affected, we may be required to make large claims payments upon short notice. We may be forced to fund these
obligations by liquidating investments unexpectedly and in unfavorable market conditions, or raising funds at
unfavorable terms, both of which could adversely affect our results of operations. In addition, as a catastrophe is often
followed by a shortage of supplies, costs of supplies will likely increase and our liabilities for claims payments may
also increase, which, in turn, will have an adverse impact on our results of operations. Catastrophes may result in
subsequent disasters, which may be events insured by us and may increase the uncertainty of our loss.

The usefulness of analytic models as a tool to evaluate risk is subject to a high degree of uncertainty that could
result in actual losses that are materially different from our estimates, including probable maximum losses, and
our financial results may be adversely impacted, perhaps significantly.

Our success is dependent upon our ability to assess accurately the risks associated with the businesses that we insure
and reinsure. We use our own and third-party vendor analytic and modeling capabilities to provide us with objective
risk assessment relating to risks in our reinsurance portfolio. We use these models to help us control risk accumulation,
assess capital requirements and to improve the risk/return profile. However, given the inherent uncertainty of modeling
techniques and the application of such techniques, these models and databases may not accurately address a variety of
matters which might impact certain reinsurance coverage that we write.

For example, catastrophe models that simulate loss estimates based on a set of assumptions are important tools used
by us to estimate our probable maximum loss. These assumptions address a number of factors that impact loss potential
including, but not limited to, the characteristics of the natural catastrophe event; demand surge resulting from an event;
the types, function, location and characteristics of exposed risks; susceptibility of exposed risks to damage from an
event with specific characteristics; and the financial and contractual provisions of the reinsurance contracts that cover
losses arising from an event. Furthermore, there are risks associated with catastrophic events, which are either poorly
represented or not represented at all by catastrophe models. Each modeling assumption or un-modeled risk introduces
uncertainty into probable maximum loss estimates that management must consider. These uncertainties can include,
but are not limited to, the following:

. The models do not address all the possible hazard characteristics of a catastrophe peril (for example the
precise path and wind speed of a hurricane or cyclone);

. The models may not accurately reflect the true frequency of events;

. The models may not accurately represent loss potential to reinsurance contract coverage limits, terms and
conditions; and

. The models may not accurately reflect the impact on the economy of the area affected or the financial, judicial,

political, legislative or regulatory impact on insurance claim payments during or following a catastrophe
event.
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Our probable maximum losses are estimated after assessment of third party vendor model output, and other qualitative
and quantitative assessments by management, including assessments of exposure not typically modeled in vendor or
internal models. Our methodology for estimating probable maximum losses may differ from methods used by other
reinsurance companies and external parties given the various assumptions and judgments required to estimate losses.
As aresult of these factors and contingencies, our reliance on assumptions and data used to evaluate our entire portfolio
and specifically to estimate a probable maximum loss, is subject to a high degree of uncertainty that could result in
actual losses that are materially different from our loss estimates and our financial results may be adversely impacted,
perhaps significantly.

We are exposed to credit risk relating to our reinsurance brokers and cedants.

In accordance with industry practice, we may pay amounts owed under our reinsurance business to brokers, and they
in turn pay these amounts to the ceding insurer. In some jurisdictions, if the broker fails to make such an onward
payment, we might remain liable to the ceding insurer for the deficiency. Conversely, the ceding insurer may pay
premiums to the broker, for onward payment to us in respect of reinsurance business issued by us. In certain
jurisdictions, these premiums are considered to have been paid to us at the time that payment is made to the broker,
and the ceding insurer will no longer be liable to us for those amounts, whether or not we have actually received the
premiums. We may not be able to collect all premiums receivable due from any particular broker at any given time.
We also assume credit risk by writing business on a funds-withheld basis. Under such arrangements, the cedent retains
the premium they would otherwise pay to us to cover future loss payments.

We may decide not to purchase or be unable to purchase retrocessional coverage for the liabilities we reinsure, and
if we successfully purchase such retrocessional coverage, we may be unable to collect from our retrocession
partners, which could have a material adverse effect on our business, financial condition and results of operations.

We purchase retrocessional coverage to mitigate the effect of a potential concentration of losses in a particular business
area. We may decide not to purchase retrocessional coverage when such coverage is not available on economically
viable terms as is the case with third party motor reinsurance coverage. The insolvency or inability or refusal of our
retrocessionaires to make payments under the terms of their agreement with us could have an adverse effect on us
because we will remain liable to our client. From time to time, market conditions have limited, and in some cases,
have prevented, reinsurers from obtaining the types and amounts of retrocession that they consider adequate for their
business needs. Accordingly, we may not be able to obtain our desired amounts of retrocessional coverage or negotiate
terms that we deem appropriate or acceptable or obtain retrocession from entities with satisfactory creditworthiness.
Our failure to obtain adequate retrocessional arrangements or the failure of our retrocessional arrangements to protect
us from overly concentrated risk exposure could have a material adverse effect on our business, financial condition
and results of operations.

Further, we are subject to credit risk with respect to our reinsurance and retrocessions because the ceding of risk to
reinsurers and retrocessionaires does not relieve us of our liability to the clients or companies we insure or reinsure.

We operate in a highly-regulated industry and any changes in the regulations or enforcement thereof may affect
the manner in which business is carried on and the price of the Equity Shares.

We are subject to a number of insurance laws and regulations in India and internationally. The laws and regulations or
the regulatory or enforcement environment may change at any time, which may impact our business and the products
or services we offer, the value of our assets or our business in general. Further, the laws and regulations governing the
insurance industry have over a period become increasingly complex governing a wide variety of issues, including
investment, solvency requirements, money laundering, privacy, record keeping, marketing and selling practices. Any
change in the policies by the IRDAI, including in relation to investment or provisioning, may result in our inability to
meet such increased or changed requirements as well as require us to increase our reinsurance coverage to relatively
riskier segments. Future changes in laws and regulations and failure to address any regulatory changes or enforcement
initiatives could impact our business and future financial performance and our shareholders’ funds or policyholders’
funds, harm our reputation, subject us to penalties, fines, disciplinary actions or suspensions of any kind or increase
our litigation risks, which could in turn impact our results of operations and financial condition.

Substantial regulatory changes have occurred in the recent years, including introduction of the Insurance Laws
(Amendment) Act, 2015 and IRDAI (Appointed Actuary) Regulations, 2017. Various guidelines also have been
introduced which affect us and the industry in which we operates such as the Guidelines for Listed Indian Insurance
Companies, 2016 and the Corporate Governance Guidelines. Additionally, any further change in the future may require
us to commit significant management resources and may require significant changes to our business practices and
could impact our business, financial condition, results of operations and prospects. For further details relating to the
above-mentioned insurance regulations and guidelines, see “Regulations and Policies” beginning on page 168.

The Insurance Act and the regulations issued by the IRDAI regulate our operations and may impact investors’
shareholding or rights. The Insurance Act requires all insurance companies in India to be Indian owned and controlled.
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The Insurance Act also requires the types of capital of an insurer in India to only consist of equity share capital,
consisting of equity shares each having a single face value, and other forms of capital as specified under the Insurance
Regulatory and Development Authority of India (Other Forms of Capital) Regulations, 2015 such as preference share
capital, subordinated debt instruments and any other instrument as may be permitted by the IRDAI. Accordingly, our
ability to issue capital of varied nature is limited.

Regulatory and statutory actions against us could impact our business, financial condition, results of operations
and prospects.

We are subject to extensive laws and regulations issued by the IRDAI and other regulatory and/or statutory authorities
of India, and, from time to time, we may be subject to regulatory actions. Being a reinsurer, we are subject to periodic
examinations by the IRDAI and other Indian governmental authorities. Our Corporation has in the past received, and
has been receiving, various queries and clarifications from the IRDAI. For instance, in 2016, the IRDAI had issued an
inspection order upon our Corporation pursuant to inspection for the period from October 3, 2011 to October 5, 2011
and October 10, 2011 to October 15, 2011. The IRDAI had passed inter alia the following directions: (i) warning for
maintaining negative outstanding loss reserves and discontinuing direct aviation business which was not in compliance
of the General Insurance Nationalisation Act; and (ii) advised to ensure strict compliance with IRDAI (Asset Liability
Solvency Margin of Insurers) Regulations, 2000. Failure to satisfactorily address these queries and clarifications in a
timely manner or at all may result in our Corporation being subject to regulatory actions by the IRDAI and penalties.
Further, responding to these regulatory actions, regardless of their ultimate outcome, requires a significant investment
of resources and management’s time and effort. Given the uncertainties and complexity of many of these regulatory
actions, their outcome generally cannot be predicted with any reasonable degree of certainty. Accordingly, our
provisions for regulatory actions may be inadequate. These and future examinations or proceedings by regulatory
authorities may result in the imposition of penalties and/or sanctions, or issuance of negative reports or opinions, that
could materially affect our business, financial condition and results of operations.

We are also exposed to risks arising due to improper business practices such as inadequate due diligence, including
client verification, non-adherence to anti-money laundering guidelines, and client’s needs analysis, in the sales process.
Any fraud, sales misrepresentation, money laundering and other misconduct committed by our employees,
intermediaries and any other business partners could result in violations of laws and regulations by us and subject us
to regulatory sanctions. Even if such instances of misconduct do not result in any legal liabilities on our part, they
could cause serious reputational or financial harm to us.

If we are significantly downgraded by rating agencies, our standing with brokers and customers could be negatively
impacted and may adversely impact our results of operations.

Third-party rating agencies assess and rate the claims-paying ability and financial strength of insurers and reinsurers,
such as us and our subsidiaries. We are rated “A-" Excellent with a stable outlook by A.M. Best for 10 consecutive
years from 2007 to 2016. We are also rated by CARE “AAA” from 2004 to 2016 with a stable outlook. These ratings
are based upon criteria established by the rating agencies and have become an important factor in establishing our
competitive position in the market. Insurance customers, insurers, ceding insurers, reinsurers and intermediaries use
these ratings as one of the measures to assess the financial strength and quality of the reinsurers. These ratings are not
an evaluation directed to investors of our Equity Shares or other securities, and are not a recommendation to buy, sell
or hold our Equity Shares or other securities.

Many of our global competitors have higher third party credit ratings than we do. For example, the credit ratings of
our top five global competitors by A.M. Best were higher than ours: one was rated “A++”, three were rated “A+” and
one was rated “A” as compared with our “A-”. Any of our competitors with such higher ratings may be in a better
position to attract customers, to obtain better pricing for their products and to source attractive funding for their
businesses at lower costs.

Our ratings are subject to periodic review as rating agencies evaluate us to confirm that we continue to meet their
criteria for ratings assigned to us by them. Such ratings may be revised downward or revoked at the sole discretion of
such ratings agencies in response to a variety of factors, including capital adequacy, management strategy, operating
earnings and risk profile. For example, in 2007 our A.M. Best was downgraded from “A” to “A-". In addition, from
time to time, one or more rating agencies may effect changes in their capital models and rating methodologies that
could have a material impact on our ratings. It is also possible that rating agencies may in the future heighten the level
of scrutiny they apply when analyzing companies in our industry, may increase the frequency and scope of their
reviews, may request additional information from the companies that they rate, and may adjust upward the capital and
other requirements built into their models for maintenance of certain rating levels. We can offer no assurances that our
ratings will remain at their current levels.

If our ratings were significantly downgraded, our competitive position in the reinsurance industry may suffer, and it
could result in a reduction in demand for our products. In addition, certain business that we write contains terms that
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give the ceding company the right to terminate cover and/or require collateral if our ratings are downgraded
significantly.

A substantial increase in our agriculture reinsurance business in recent years exposes us to risks, losses,
uncertainties and challenges which could have a material adverse effect on our business, financial condition and
results of operations.

We have substantially increased our agriculture reinsurance business by reinsuring crop insurance under the Gol’s
Pradhan Mantri Fasal Bima Yojana insurance scheme (“PMFBY”) which is under the Gol’s stated policy to increase
crop insurance protection to 50% of India’s cropped area by Fiscal 2019. Our gross premiums in our agriculture
reinsurance segment have increased from %6,442.37 million in Fiscal 2015 to X12,917.86 million in Fiscal 2016 and
further to %97,523.27 million in Fiscal 2017. Our gross premiums in our agriculture reinsurance segment were
%99,252.12 million in the three months ended June 30, 2017. The Gol is looking for our Corporation to provide
technical support for PMFBY.

We have not operated at this level of exposure in our agriculture segment before, and this substantial growth in our
agriculture business exposes us to risks, losses, uncertainties and challenges peculiar to this segment. In particular, we
may experience large losses in the event of a bad monsoon season or successive bad monsoon seasons, drought,
flooding or other catastrophic events and risks facing India’s agriculture industry and crops. We also may not be able
to obtain sufficient retrocessional coverage for our reinsurance liabilities in Indian agriculture. At present, we estimate
that our exposure to India agriculture sector is over 50% of the overall insured risk. Furthermore, we may face credit
risks from cedents in agricultural insurance greater than those we have experienced before. In addition, our actuarial
information and risk and loss management may not allow us to adequately predict and reserve for losses under the new
PMFBY scheme or this level of reinsurance in one industry sector by our Corporation. We also cannot assure you that
we will be able to manage our growth effectively as it relates to our substantial increase in the agriculture reinsurance
business.

Any of these risks, losses, uncertainties and challenges associated with our agriculture reinsurance business could have
a material adverse effect on our business, financial condition, and results of operations. Moreover, our agriculture
segment may not be profitable which could impact our net profit overall and adversely affect our results of operation
and financial condition.

The exposure of our investments to interest rate, credit, and equity risk may adversely affect our net income and
the adequacy of our capital.

We invest the net premiums we receive unless, or until such time as, we pay out claims and/or until they are made
available for dividend to our shareholders or otherwise used for general corporate purposes. While we have
implemented what we believe to be prudent risk management and investment asset allocation practices, we are exposed
to significant financial risks, including changes in interest rates, credit spreads, equity prices, foreign exchange rates,
market volatility, and other factors outside our control. Our investment income from our Indian investment assets on
a restated standalone basis in Fiscal 2017, Fiscal 2016 and Fiscal 2015 was ¥45,156.11 million, ¥41,749.92 million
and X41,760.64 million, respectively, and in the three months ended June 30, 2017 was %10,467.90 million.

We are exposed to interest rate risks in relation to sizeable debt portfolio which formed 63.06% and 61.49% of our
investment portfolio as at March 31, 2017 and as at June 30, 2017, respectively. Interest rates are highly sensitive to
many factors, including fiscal and monetary policies of major economies, inflation, economic and political conditions
and other factors outside our control. Changes in interest rates can adversely affect us. In a declining interest rate
environment, we will be required to invest our funds at lower rates, which would affect our investment income. We
may be required to liquidate investments prior to maturity at a loss in order to cover liabilities. In a rising interest rate
environment, the market value of our fixed income portfolio may decline.

Our fixed income portfolio is primarily invested in Indian government securities and investment grade securities.
However, investments in rated debentures may be downgraded below investment grade. We also invest a portion of
our portfolio in money market instruments and debt oriented mutual funds. Outside of India, our investments are kept
in term deposits at overseas banks. These securities and investments may become less liquid in times of economic
weakness or market disruptions.

The value of our debt portfolio also could be affected by changes in the credit rating of the issuer of the securities as
well as by changes in credit spreads in the bond markets. In addition, issuers of the debt securities that we own may
default on principal and interest payments. The majority of our corporate bonds portfolio, as at June 30, 2017, have a
domestic credit rating of at least “AA”. However, we may be subject to greater credit risks with respect to our
investments in debt securities than we believe, which could result in impairment losses.

We also invest a portion of our portfolio in equity securities, equity-like securities and mutual funds. The value of
these assets fluctuates with equity markets and with performance of particular industries and companies. In times of
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economic weakness, the market value and liquidity of these assets may decline, and may impact net income and
reserves. We use the term equity-like investments to describe our investments that have market risk characteristics
similar to equities and are not investment grade fixed maturity securities. This category includes private equity
investments and private placement equity investments. Fluctuations in the fair value of our equity-like investments
may reduce our income in any period or year. Our equity risk increased during Fiscal 2017 due to an increase in
investments in equities from X78,246.64 million as at March 31, 2016 to X79,904.13 million as at March 31, 2017.
Our investment in equities in the three months ended June 30, 2017 was ¥84,719.65 million.

Indian and global economic downturns could harm the performance of our investment portfolio, our liquidity and
financial condition and our share price.

Volatility in the Indian and other securities markets may adversely affect our investment portfolio. Our ability to
manage our investment portfolio profitably is dependent upon conditions in the global financial markets and economic
and geopolitical conditions throughout the world that are outside of our control and difficult to predict. Factors such
as equity prices, equity market volatility, asset or market correlations, interest rates, counterparty risks, availability of
credit, inflation rates, economic uncertainty, changes in laws or regulation (including laws relating to the financial
markets generally or the taxation or regulation of the hedge fund industry), trade barriers, commodity prices, interest
rates, currency exchange rates and controls, and national and international political circumstances (including
governmental instability, wars, terrorist acts or security operations) can have a material impact on the value of our
investment portfolio.

If we do not meet solvency ratio requirements, our Corporation could be subject to regulatory actions and could be
Jforced to stop transacting any new business or change its business strategy or slow down its growth.

Indian laws and regulations require us to maintain a control level of solvency. The solvency ratio is the ratio of the
excess of assets over liabilities to the required capital. If we fail to meet the relevant control level of solvency
requirements, the IRDAI, after extending an opportunity to submit a financial plan to rectify the deficiency, is
authorized to issue directions to our Corporation as deemed necessary by it, including directions in regard to transacting
any new business. Currently as per Section 64VA of the Insurance Act read with Regulation 6 and Paragraph 3 of
Schedule 11 to the IRDAI (Assets, Liabilities and Solvency Margin of General Insurance Business) Regulations 2016,
we are required to maintain a minimum solvency ratio of 1.50. As at March 31, 2015, 2016 and 2017 and June 30,
2017, our solvency ratio on a standalone restated basis was 3.32, 3.80, 2.41 and 1.83, respectively.

Our solvency ratio is affected by factors such as our amount of capital, product mix, business growth and profitability.
If our share capital and profit cannot continue to support the growth of our business in the future, if the statutorily
required solvency margin increases, if our financial condition or results of operations deteriorate, or for other reasons
we cannot comply with the statutory solvency ratio requirements, we may need to raise additional capital to meet such
requirements.

In addition, the IRDAI may raise the control level of solvency or change the solvency regime from the current regime.
Any such change, including a change to a risk-based solvency regime, could subject us to significant compliance costs
and we may need to raise additional capital in order to achieve compliance with the changed requirement.

We may not be able to obtain additional capital in a timely manner or on acceptable terms or at all. Failure by us to
meet the solvency ratio requirements may have a material adverse effect on our business, financial condition, results
of operations and prospects.

The solvency regime in India is different from those of other countries. Therefore, our solvency ratio might not be
comparable to that of insurance companies in other countries with which an investor in the Equity Shares might be
familiar. The restatement of our financial statements as provided in “Financial Information” beginning on page 201
did not have an adverse impact on our solvency position or solvency ratios.

Operational risks, including human or systems failures, are inherent in our business.

Operational risks and losses can result from many sources including fraud, errors by employees, failure to document
transactions properly or to obtain proper internal authorization, failure to comply with regulatory requirements or
information technology failures. For instance, the Dubai branch of our Corporation had faced a case of internet fraud
which had resulted in improper transfer of US$1,427,040 from the bank account of our Dubai branch with the Bank
of Baroda (“Dubai Account”) to a bank account in Washington. The said amount has been recovered and remitted to
the Dubai Account on August 20, 2016. Criminal proceedings were initiated by the Central Bureau of Investigation in
relation to the same against a former employee involved in this incident under Section 120-B read with Sections 409
and 420 of the Indian Penal Code and Section 13(2) read with Section 13(1)(d) of the Prevention of Corruption Act.
The court of special judge for the Central Bureau of Investigation held that there was insufficient evidence on record
to implicate the former employee involved in this incident and the investigation was directed to be closed. Further,
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pursuant to the order of the Central Vigilance Commission and the disciplinary authority of the Corporation, a
monetary penalty has been imposed on the former employee involved in this incident.

In view of the above fraud and to prevent incidents like this from recurring, we have set up a core committee to
give suggestions for systemic improvements in our Dubai branch operations. Pursuant to the recommendations of the
core committee, Dubai branch was advised to inter alia make payments only to pre-approved beneficiaries in the
system and the banks be informed. All payments should be released after due entry in our SAP system only. The new
beneficiary is required to be first pre-approved and entered in the system prior to payment. Further, “maker and
checker” concepts (segregation of functioning of processing and approval of payment) were implemented for all our
outgoing payments. In addition, our Dubai branch is subject to monthly internal audit.

Weaknesses, disruptions or failures in IT systems could adversely impact our business.

We rely on IT systems in connection with financial controls, risk management and transaction processing. The
increasing size of our operations, which use IT systems for control and record keeping, exposes us to the risk of errors
in control and record keeping. Given our volume of transactions, certain errors may be repeated or compounded before
they are discovered and rectified. Our dependence upon IT systems to record and process transactions may further
increase the risk that technical system flaws will result in losses that are difficult to detect. As a result, we face the risk
that the design of our controls and procedures may prove to be inadequate thereby causing delays in detection or errors
in information.

We may also be subject to disruptions of our IT systems, arising from events that are wholly or partially beyond our
control (including, for example, damage or incapacitation by human error, natural disasters, electrical or
telecommunication outages, sabotage, computer viruses, hacking, or loss of support services from third parties such
as internet backbone providers). In the event, we experience systems interruptions, errors or downtime, this may give
rise to deterioration in customer service and loss or liability to us and it may materially and adversely affect our
business, financial condition and results of operations.

Further, we are dependent on various external vendors for certain elements of our operations and are exposed to the
risk that external vendors or service providers may be unable to fulfil their contractual obligations to us (or will be
subject to the same risk of operational errors by their respective employees) and the risk that their (or their vendors)
business continuity and data security systems prove to be inadequate. If our external vendors or service providers fail
to perform any of these functions, it could materially and adversely affect our business and results of operations.

In the past five fiscal years, we have (i) suffered from short-term network and internet connectivity issues, (ii) had
certain server files and folders infected with the a virus which required back-up restoration, (iii) had a network folder
infected with a ransomware which required back-up restoration and (iv) experienced unplanned rebooting of our SAP
production server which required replacing of certain server equipment. These incidents resulted in minor disruption
of our business but did not have any adverse effect on our results of operation or financial condition.

We operate in a highly competitive environment.

The reinsurance industry is highly competitive and we compete with a number of worldwide reinsurance companies,
many of which have greater financial resources and industry experience than we do.

Our Corporation has historically enjoyed first preference to participate in all facultative and treaty reinsurance business
from Indian insurers before placement of cessions outside India. In 2015, the IRDALI issued the Insurance Regulatory
and Development Authority of India (Registration and Operations of Branch Offices of Foreign Reinsurers other than
Llyod’s) Regulations, 2015 (the “Regulations”) and redefined the order of preference in which Indian insurers are
required to cede business to reinsurers. Under the redefined order, private Indian reinsurers and branch offices of a
foreign reinsurer (which maintain a minimum retention of 50% of the Indian reinsurance business) are afforded the
same preference as our Corporation. This may give our competitors an avenue to expand their businesses in India
which could adversely affect our business, results of operations and financial condition.

In addition, foreign reinsurers may accept reinsurance from Indian insurance companies without a physical presence
in India. In India, IRDAI regulations also now permit private Indian reinsurers to be licensed, foreign reinsurers to
open branches and Lloyd’s syndicates to operate in India. We anticipate that competition in India for reinsurance will
become more pronounced as Indian insurance companies continue to look to our international competitors for
reinsurance coverage.

The lack of strong barriers to entry into the reinsurance business means that new companies in India and internationally
may be formed to enter the reinsurance markets and compete with us. In addition, we may experience increased
competition as a result of the consolidation in the reinsurance industry. These consolidated entities may try to use their
enhanced market power to negotiate price reductions for our products and services and/or obtain a larger market share
through increased line sizes.
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Competition in the types of reinsurance that we underwrite is based on many factors, including the perceived and
relative financial strength, pricing and other terms and conditions, services provided, ratings assigned by independent
rating agencies, speed of claims payment, geographic scope of business, client and broker relationships, reputation and
experience in the lines of business to be written. If competitive pressures reduce our prices, our revenues may be
adversely affected. In addition, competition for customers would become more intense and we could incur additional
expenses relating to customer acquisition and retention, further reducing our operating margins.

Further, insurance-linked securities, derivatives and other non-traditional risk transfer mechanisms and alternative
vehicles are being developed and offered by other parties, which could impact the demand for traditional insurance or
reinsurance. A number of new, proposed or potential industry or legislative developments could further increase
competition in our industry. New competition from these developments could cause the demand for reinsurance to fall
or the expense of customer acquisition and retention to increase, either of which could have a material adverse effect
on our growth and profitability. As a result of new and alternative capital inflows into the industry and cedents retaining
more business, there is an excess supply of reinsurance capital which is also driving pricing lower and putting pressure
on terms and conditions.

Our profitability is affected by the cyclical nature of the reinsurance industry, which is currently characterized
excess underwriting capacity and unfavorable premium rates.

Historically, the reinsurance industry has been cyclical. Demand for reinsurance is influenced significantly by
underwriting results of primary insurers, including catastrophe losses, and prevailing general economic conditions.
The supply of reinsurance is related directly to prevailing prices and levels of capacity that, in turn, may fluctuate in
response to changes in rates of return on investments being realized in the reinsurance industry. If any of these factors
were to result in a decline in the demand for reinsurance or an overall increase in reinsurance capacity, our profitability
could be impacted. In recent years, we have experienced a soft market cycle, with increased competition, surplus
underwriting capacity, deteriorating rates and less favorable terms and conditions all having an impact on our ability
to write business.

Currently, we are facing a challenging market in and outside of India, which is driven by price decreases in most
markets and lines of business, reflecting increased competition and excess capacity in the international reinsurance
industry, cedents choosing to utilize fewer reinsurers by consolidating their reinsurance panels, relatively low loss
experience and a prolonged period of lower interest rates, which has impacted our investment portfolio.

We anticipate that competition and pricing pressure experienced in the current soft market cycle may adversely affect
our profitability and results of operations in future periods, and the impact may be material.

Notwithstanding, in a hard market cycle, there likely would be reduction in reinsurance capacity with likely fewer
players (including new players) to provide the required capacity to cedents. In such a scenario, it could result in higher
levels of retention by the cedents and corresponding hardening of insurance pricing as well. Further, higher pricing
might act as disincentive for innovative and new products.

We may not be able to manage our growth effectively.

We intend to grow our business in the future, which could require additional capital, systems development and skilled
personnel. We may not be able to meet our capital needs, expand our systems effectively, allocate our human resources
optimally, maintain the right business mix and balance of risks, identify and hire qualified employees or incorporate
effectively the components of any businesses we may acquire in our effort to achieve growth. Additionally, as we
grow, the ability of our management to source reinsurance business in the segments we target may be limited. In
particular, we may have difficulties in managing the substantial growth in our agriculture segment experienced in the
past three years. The failure to manage our growth effectively could have a material adverse effect on our business,
financial condition, and results of operations.

See “—Other Risks -- Substantial increases in our agriculture reinsurance business exposes us to risks, losses,
uncertainties and challenges which could have a material adverse effect on our business, financial condition and
results of operations” on page 28.

The success of our business depends on our ability to attract and retain our senior management, actuaries and
high-quality employees, and the loss of their services could have a material adverse effect on our business, financial
condition, results of operations and prospects.

The success of our business to a large extent depends on the continued service of our senior management and various
professionals and specialists, including actuaries, information technology specialists, investment managers and finance
professionals, legal professionals, risk management specialists and underwriting and claim settlement personnel. As a
result of ever-increasing market competition, the market demand and competition for experienced management
personnel and insurance professionals and specialists has intensified. Our business and financial condition could suffer
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if we are unable to retain our senior management, or other high-quality personnel, including personnel in our
reinsurance business, finance, actuarial, investment and information technology departments, or cannot adequately and
timely replace them upon their departure.

Particularly, we rely on a limited number of actuarial personnel. Actuaries work in a specialized profession and there
are a limited number of persons qualified to practice as an actuary in India. In addition, the qualifications of actuaries
are subject to regulatory requirements in India under the Insurance Regulatory and Development Authority of India
(Appointed Actuaries) Regulations, 2017 (the “Appointed Actuaries Regulations”). Any failure on our part to attract,
retain or find suitable replacements for any our actuarial personnel could have a material adverse effect on our business,
including and up to being prevented from conducting our business at all. Further, the Appointed Actuaries Regulations
require the appointed actuary of a reinsurer to meet certain specialization as specified under the Appointed Actuaries
Regulations within two years of the notification of these regulations. Our appointed actuary will be required to ensure
the relevant specialization within the specified timeline, failing which we may be required to find a replacement. Any
failure to find a replacement in time or at all may have an adverse impact on our business and results of operation.

Moreover, we may be required to increase substantially the number of our professionals and specialists in connection
with any future growth plans, and we may face difficulties in doing so due to the competition in the insurance industry
for such personnel. Our failure to retain or replace competent personnel could materially impair our ability to
implement any plan for growth and expansion. Competition for quality employees among insurance companies and
other business institutions may also necessitate increases in compensation and commissions, which would increase
operating costs and reduce our profitability. As a Government owned company, however, we may face difficulty in
raising compensation in line with private industry employee expectations.

Due to concentration in our reinsurance businesses, loss of business provided by one or more cedents could reduce
our premium volume.

We conduct our reinsurance businesses in India primarily through direct relationships with cedents. The overall Indian
insurance market is concentrated. In Fiscal 2017 and in the three months ended June 30, 2017, 58.4% and 34.75%,
respectively, of our Indian domestic reinsurance business were generated through the top five cedents. In addition, a
significant portion of the cross-border reinsurance business was generated through a small number of cedents. A
significant reduction in the business produced by one or more of these cedents due to changes in their ceding strategies
or otherwise could reduce our premium volume.

We depend on our clients’ evaluations of the risks associated with their insurance underwriting, which may subject
us to reinsurance losses.

In most of our reinsurance treaty business we do not separately evaluate each of the original individual risks assumed
under these reinsurance contracts. Therefore, we are dependent on the original underwriting decisions made by
insurance companies or reinsurance companies which cede the risk to us. We are subject to the risk that these insurers
or reinsurers may not have adequately evaluated the insured risks and that the premiums ceded may not adequately
compensate us for the risks we assume. We also do not separately evaluate each of the individual claims made on the
underlying insurance contracts. Therefore, we are dependent on the original claims decisions made by our clients. We
also are subject to the risk that the client may pay invalid claims, which could result in reinsurance losses for us.

The actuarial valuations of liabilities for our reinsurance business are not required to be audited and if such
valuations are incorrect, it could have an adverse effect on our financial condition.

The actuarial valuation of liabilities presented in our financial statements and elsewhere for our reinsurance business
are performed by our appointed actuaries. In India, the appointed actuary of an insurance company certifies such
valuation and that in his/her opinion, the assumptions for such valuation are in accordance with the guidelines and
norms issued by the IRDAI and the Institute of Actuaries of India in concurrence with the IRDAI. Our auditors rely
upon our Appointed Actuary’s certificate and do not review or audit such valuation independently, which practice
might differ from other jurisdictions. If the assumptions and/or models used to conduct such an actuarial valuation of
our liabilities are incorrect, or if there is an error in calculation, it could have an adverse effect on our financial
condition, given that there is no independent assurance on the actuarial liabilities through an audit process. Therefore,
there may be instances of incorrect actuarial valuations in the future.

Foreign currency fluctuations may reduce our net income and our capital levels.

Through our multinational reinsurance operations, we conduct business in a variety of foreign (non-Rupee) currencies
including but not limited to US dollar, Euro and British pound. Assets and liabilities denominated in foreign currencies
are exposed to changes in currency exchange rates, which may be material. Our reporting currency is the Indian Rupee,
and exchange rate fluctuations relative to the Indian Rupee may materially impact our results of operation and financial
position.
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We may suffer losses due to defaults by others, including issuers of investment securities and reinsurance
counterparties.

Issuers or borrowers whose securities we hold, reinsurers, clearing houses, counterparties and other financial
intermediaries may default on their obligations to us due to bankruptcy, insolvency, lack of liquidity, adverse economic
conditions, operational failure, fraud or other reasons. Even if we are entitled to collateral when a counterparty defaults,
such collateral may be illiquid or proceeds from such collateral when liquidated may not be sufficient to recover the
full amount of the obligation. All or any of these types of default could have a material adverse effect on our results
of operations, financial condition and liquidity.

We have provided for an amount of €293.99 million during Fiscal 2017 towards provisions for NPAs. Having to
provide for or write off bad debts may impact our business, cash flows and results of operations.

In respect of our loan and fixed debt portfolio, our gross NPAs amount as at June 30, 2017 and as at March 31, 2017,
2016 and 2015 were 3,185.57 million, ¥3,217.10 million, ¥3,300.84 million and %2,401.30 million, respectively.
Further, our gross NPAs as a percentage of our gross loans and debt securities as at June 30, 2017 and as at March 31,
2017, 2016 and 2015 were 2.67%, 2.72%, 3.05% and 2.47%, respectively, and our net NPAs as a percentage of net
loans and debt securities as at June 30, 2017 and as at March 31,2017, 2016 and 2015 were 0.72%, 0.78%, 1.10% and
0.72%, respectively. We define net NPAs as gross NPAs less our provision. In the three months ended June 30, 2017
and Fiscal 2017, our provision for NPAs, non-performing investments, depreciation on investments and write-off for
restructured advances was X721.95 million and ¥293.99 million, respectively. Having to write off any significant
amounts of bad debts and to invest significant management time and resources in litigation for recovery may materially
impact our business, cash flows and results of operations. For details in relation to litigation filed by our Corporation
for recovery of such NPAs, see “Outstanding Litigation and Material Developments” on page 483.

Any concentration in our investment portfolio could have a material adverse effect on our business, financial
condition and results of operations.

As at March 31, 2017, the carrying value of our Indian investment portfolio on a standalone restated basis was
%391,262.71 million, of which fixed income debt securities, equities, money market instruments accounted for 63.06%,
20.37% and 15.23%, respectively. As at June 30, 2017, the carrying value of our Indian investment portfolio on a
standalone restated basis was ¥419,298.52 million, of which fixed income debt securities, equities, money market
instruments accounted for 61.49%, 20.21% and 17.12%, respectively. Our investment portfolio includes a variety of
asset classes as prescribed under the Insurance Regulatory and Development Authority of India (Investment)
Regulations, 2016 (“IRDAI Investment Regulations”), including, but not limited to Central Government and State
Government securities and other approved investments. Our investment portfolio may at any point of time have
significant concentration in certain asset classes. In the event that any asset class in which we have a significant asset
allocation experiences adverse developments, such developments could have a material adverse effect on our business,
financial condition and results of operations.

A significant decrease in our capital could lead certain clients to terminate reinsurance agreements or to require
additional collateral.

Certain of our reinsurance contracts contain provisions that permit our clients to cancel the contract or require
additional collateral in the event of a downgrade in our ratings below specified levels or a reduction of our capital
specified levels over the course of the agreement. Whether a client would exercise such cancellation rights would
likely depend, among other things, on the reason the provision is triggered, the prevailing market conditions, the degree
of unexpired coverage and the pricing and availability of replacement reinsurance coverage.

If any such provisions were to become exercisable, we cannot predict whether or how many of our clients would
exercise such rights or the extent to which they would have a significant and negative effect on our financial condition,
results of operations or future prospects but they could have a significant adverse effect on our operations.

Our investment portfolio is subject to liquidity risk which could decrease its value.

Some of our investments may not have sufficient liquidity as a result of a lack of market makers, market sentiment
and volatility, and the availability and cost of credit. Such investments include equity in private limited companies,
certain fixed income securities and venture capital investments. In these circumstances, our ability to sell our assets
without significantly depressing market prices, or at all, may be limited. As a large institutional investor in India, we
may also hold significant positions in many of the listed stocks that we directly invest in, and any decision to sell or
any perception in the market that we intend to sell could adversely affect the liquidity and market price of such security
and, in turn, our returns on investments in such security. We also hold unlisted debt and equity investments. For more
details, see “Our Business—Investments” on page 152. If we are required to dispose of these or other potentially illiquid
assets on short notice due to significant insurance claims to be paid, significant fall in value of our liquid assets or
other reasons, we could be forced to sell such assets at prices significantly lower than the prices we have recorded in
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our financial statements. As a result, our business, financial condition, results of operations and prospects could be
materially and adversely affected.

The limited amounts and types of long-term fixed income products in the Indian capital markets and the legal and
regulatory requirements on the types of investment and amount of investment assets that insurance companies are
permitted to make could limit our ability to closely match the duration of our assets and liabilities.

Like other insurance companies, we seek to manage interest rate risk by matching, to the extent commercially
practicable, the average duration of our investment assets and the corresponding reinsurance liabilities they support.
Matching the duration of our assets to the corresponding liabilities reduces our exposure to changes in interest rates,
because the effect of the changes could largely be offset against each other. However, Indian insurance laws and related
regulations, including the IRDAI Investment Regulations, regulate the type of investments and amount of investment
assets in which we may invest, as well as the limited amounts and types of long-term investment assets in the Indian
capital markets capable of matching the duration of our liabilities, which may result in a mismatch of assets and
liabilities. Our exposure to interest rate risk may also worsen as we expand our business. We cannot assure you that
such investment regulations on insurance companies in India will not be strengthened and the sizes and types of long-
term fixed income products available in the Indian securities market may increase in the future. Our failure to closely
match the duration of our assets to that of the corresponding liabilities will continue to expose us to risks related to
interest rate changes, which could have a material adverse effect on our business, financial condition, results of
operations and prospects.

We could be forced to sell investments at a loss to cover claims.

We manage our claim and loss exposure and configure our policyholders’ investment fund and shareholders’
investment fund so as to provide and maintain sufficient liquidity to support anticipated claims under our reinsurance
obligations. While we own a significant amount of liquid assets, a portion of our assets are relatively illiquid. If our
liquid assets were insufficient to cover claims under reinsurance obligations, we could, under some circumstances, be
required to dispose of assets on unfavorable terms, which could have an adverse effect on our results of operations and
financial condition.

We may require additional capital in the future, which may not be available or may only be available on unfavorable
terms.

Our future capital requirements depend on many factors, including regulatory requirements, our ability to write new
business successfully, the frequency and severity of catastrophic events, and our ability to establish premium rates and
reserves at levels sufficient to cover losses. We may need to raise additional funds through financings or curtail our
growth and reduce our assets. Any equity or debt financing, if available at all, may be on terms that are not favorable
to us. Debt financings could result in the issuance of securities that have rights, preferences and privileges that are
senior to those of our other securities. Disruption in the financial markets may limit our ability to access capital required
to operate our business and we may be forced to delay raising capital or bear a higher cost of capital, which could
decrease our profitability and significantly reduce our financial flexibility. In addition, if we experience a credit rating
downgrade, withdrawal or negative watch/outlook in the future, we could incur higher borrowing costs and may have
more limited means to access capital. If we cannot obtain adequate capital on favorable terms or at all, our business,
operating results and financial condition could be adversely affected.

If we are not able to integrate any future acquisitions or successfully add new foreign branches, it could have a
material adverse effect on our business, financial condition, results of operations and prospects.

In the future, we may seek opportunities for growth through acquisitions or may be required to undertake
amalgamations required by the IRDAI, pursuant to section 37A of the Insurance Act where it is satisfied that it is
necessary to do so under the Insurance Act. Any such acquisitions or amalgamations may involve a number of risks,
including ascertaining the correct value of the target, unknown or inadequately quantified actuarial liabilities,
deterioration of book quality of the acquired business, diversion of our management’s attention required to integrate
the acquired business, failure to retain key acquired personnel, distributors and customers, leverage synergies or
rationalize operations or develop skills required for new businesses and markets, some or all of which could have a
material adverse effect on our business, financial condition, results of operations and prospects.

In addition, we may make acquisitions outside of India as we did in April 2014, when we acquired GIC Re South
Africa Limited. We also may add foreign branches in line with our business strategy. Acquired international companies
and foreign branches that we set up may be subject to foreign regulatory regimes with which we have little experience,
and such companies and branches may be subject to further risks which we may be unable to evaluate at the time we
acquire them. These risks, if borne out, could have a material adverse effect on our business, financial condition, results
of operations and prospects.
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Our international business is subject to applicable laws and regulations relating to sanctions, foreign corrupt practices
and money laundering, the violation of which could adversely affect our operations.

Our activities are subject to applicable economic and trade sanctions, anti-bribery and money laundering laws and regulations
in the jurisdictions where we operate including the U.S, the U.K. and the European Community (“EU”), among others.
Compliance with these regulations may impose significant costs, limit or restrict our ability to do business or engage in
certain activities, or subject us to the possibility of civil or criminal actions or proceedings. Although we have policies and
controls in place designed to comply with applicable laws and regulations, it is possible that we, or an employee or
intermediary acting on our behalf could fail to comply with applicable laws and regulations as interpreted by the relevant
authorities and, given the complex nature of the risks, it may not always be possible for us to attain compliance with such
laws and regulations. The implementation of the Joint Comprehensive Plan of Action in respect of Iran, and the resulting
divergence of regulatory requirements between U.S. and EU entities and persons regarding business with Iran, has increased
these risks. Failure to accurately interpret or comply with or obtain appropriate authorizations and/or exemptions under such
laws or regulations could expose us to civil penalties, criminal penalties and other sanctions, including fines or other punitive
actions. In addition, such violations could damage our business and/or our reputation. Such criminal or civil sanctions,
penalties, other sanctions, and damage to our business and/or reputation could have a material adverse effect on our financial
condition and results of operations.

If actual renewals of our existing contracts with cedents or retrocessional reinsurers do not meet expectations, our
business, results of operations and financial condition could be materially and adversely affected.

Our reinsurance contracts and retrocessional contracts are generally written for a one-year term. In our financial forecasting,
we assume that these contracts of the current year will be renewed with the same amount of premium income or expense.
However, the price of reinsurance and retrocessional contracts fluctuates along with the reinsurance and insurance cycles.
Therefore, if actual renewals of our existing contracts with cedents and reinsurers do not meet expectations due to changes
in pricing conditions or otherwise, our business, financial condition and results of operations could be materially and
adversely affected.

If we are deemed to be in violation of applicable laws and regulations relating to sanctions, our reputation, business,
results of operations and financial condition could be materially impacted.

As a reinsurer, we are subject to the regulatory regimes of various countries, including applicable economic and trade
sanctions programs administered by supranational organizations such as the United Nations. In addition, certain countries
and markets where we conduct business also impose economic and trade sanctions. These sanctions are imposed in
connection with doing business with, or affecting, certain countries, their citizens or entities, specially designated nationals
or other persons or entities that may be doing business with targeted countries, persons or entities.

Our Corporation, GIC Re South Africa and GIC Re Corporate Member are companies organized under the laws of India,
South Africa and England and Wales, respectively, and each complies with United Nations sanctions, Indian law and other
applicable laws as may be applicable. None of our Corporation, GIC Re South Africa and GIC Re Corporate Member is a
U.S. person or organized under United States law, and none of their directors, officers or employees involved in reinsurance
business is a citizen or a resident of, or otherwise located in, the United States. We believe that our provision of reinsurance
has not been in violation of any United Nations sanctions, Indian law or other laws applicable to our Corporation. In the
three months ended June 30, 2017, Fiscal 2017, Fiscal 2016 and Fiscal 2015, we had gross premium of ¥905.32 million,
%3,320.69 million, X3,153.91 million and X2,551.42 million, respectively, from countries subject to sanctions (including
Belarus, Congo, Cuba, Iraq, Iran, Lebanon, Libya, Macedonia, Sudan, Syria, Ukraine, Venezuela, Yemen and Zimbabwe),
which in three months ending June 30, 2017, Fiscal 2017, Fiscal 2016 and Fiscal 2015 constituted 0.53%, 0.98%, 1.70% and
1.67%, respectively, of our total gross premium.

We have recently adopted a sanction compliance policy with respect to our reinsurance business activities. As part of our
policy, we seek to ensure that reinsurance contracts we enter contain “sanctions limitations and exclusion” clauses or other
appropriate clauses, under which our obligations toward claim settlements related to sanctioned countries, companies or
persons are excluded. However, we cannot guarantee the effectiveness of our sanctions compliance policy. In addition, the
policy is subject to exceptions under certain circumstances. Such circumstances include where a domestic reinsurance
contract involves the strategic interests of Government of India or is as per Government of India directions, or when our
Chairman cum Managing Director in her sole discretion decides to make an exception to our sanctions compliance policy.

Prior to the adoption of our sanction compliance policy, we entered reinsurance contracts in and outside of India that did not
have such “sanctions limitations and exclusion” clauses. In particular, we entered into certain treaty contracts that reinsure
insurance policies of Russian cedents that insure the transportation of defense and military related equipment from Russia to
various regions. These contracts with Russian cedents did not have “sanctions limitations and exclusion” clauses. The
premiums derived from these reinsurance contracts during Fiscal 2017, Fiscal 2016 and Fiscal 2015 was less than 0.02% of
our total gross premiums on a restated consolidated basis during each of these fiscal years, and we have not paid any claims
under these contracts for the transportation of defense and military related equipment during the last three fiscal years. We
do not believe that these reinsurance contracts violate any law or regulation to which we are subject to. We have undertaken
not to renew these contracts at their expiry.
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In addition, in the Offer Agreement, we have made representations and undertakings to the Book Running Lead Managers
related to economic and trade sanctions of the United Nations, the United States and European Union. In particular, we have
undertaken to the Book Running Lead Managers to take reasonable efforts to ensure that the proceeds from the Offer will
not be used in connection with any business in violation of applicable United Nations, United States or European Union
economic or trade sanctions.

We have not been subject to any sanctions or sanctions-related enforcement in the past. However, if we are deemed to be in
violation of applicable laws and regulations relating to sanctions, whether due to ongoing business or business done in the
past, or to have engaged in any conduct that is subject to sanctions, we could be subject to sanctions or governmental actions
that could lead to civil or criminal penalties, including fines. In addition, such violations or engaging in such conduct could
damage our reputation, and ceding companies, brokers and other intermediaries may decline to continue doing business with
us. We may also encounter legal, regulatory or other restrictions on our ability to establish local presence or otherwise
conduct business in one or more jurisdictions. Further, we cannot assure the current or future regulations or developments
related to economic sanctions will not have a negative impact on our business or reputation. All of the foregoing could have
a material adverse effect on our results of operations and financial condition.

We may not be able to detect money-laundering and other illegal or improper activities fully or on a timely basis.

We are required to comply with applicable anti-money-laundering (“AML”) including Anti-Money Laundering Guidelines
dated February 7, 2013 and other regulations and guidelines of the IRDAI and anti-terrorism laws and other regulations in
India. In the ordinary course of our reinsurance operations, we run the risk of failing to comply with the prescribed Know
Your Customer (“KYC”) procedures and the IRDAI circular in relation to Operationalisation of Central KYC Records
Registry; the circular on clarification on Aadhaar based e-KYC dated August 31,2017 and other regulations and guidelines
of the IRDAI and the consequent risk of fraud and money laundering by dishonest customers and assessment of penalties
and/or imposition of sanctions against us for such compliance failures despite having implemented systems and controls
designed to prevent the occurrence of these risks.

Although we believe that we have adequate internal policies, processes and controls in place to prevent and detect any AML
activity and ensure KYC compliance, there can be no assurance that we will be able to fully control instances of any potential
or attempted violation by other parties and may accordingly be subject to regulatory actions including imposition of fines
and other penalties by the relevant government agencies to whom we report. Our business and reputation could suffer if any
such parties use or attempt to use our Corporation for money-laundering or illegal or improper purposes and such attempts
are not detected or reported to the appropriate authorities in compliance with applicable legal requirements. Incidents
described above or any similar incidents in the future may impact our business and/or reputation.

Certain of our records in relation to form filings are not traceable.

Certain of our records in relation to filing of forms, including with respect to allotment of Equity Shares with the RoC
on November 22, 1972, December 21, 1972, February 25, 1974 and January 28, 1975, are not traceable. Our
Corporation has conducted a search of such records with the RoC and we have not been able to retrieve these records.
While we continue to conduct a search for such records, we cannot assure you that such records will be available in
the future.

Certain requirements of the SEBI Listing Regulations are not included in the terms of reference of our Audit and
Nomination and Remuneration Committee.

Pursuant to Regulation 18(3) read with Paragraph A (2) of Part C of Schedule II of SEBI Listing Regulations,
provisions relating to recommendation for appointment, remuneration and terms of appointment of auditors of a listed
entity, is required to be included in the terms of reference of audit committee. In accordance with Section 139(5) of
the Companies Act, 2013, Comptroller and Auditor General of India (“CAG”) is required to appoint our Joint Statutory
Auditors. Accordingly, provisions relating to appointment of our Joint Statutory Auditors are not included in the terms
of reference of our Audit Committee, as required under the SEBI Listing Regulations.

Pursuant to Regulation 19(4) read with Paragraph A of Part D of Schedule II of SEBI Listing Regulations, provisions
relating to (i) identification of persons who are qualified to become directors, (ii) recommending appointment and
removal of directors, (iii) recommending extension of the term of independent directors, (iv) formulation of criteria
for evaluation of performance of the directors, (v) devising policy on diversity of the board of directors, (vi)
formulation of the criteria for determining qualifications, positive attributes and independence of a director, are
required to be included in the terms of reference of nomination and remuneration committee. In our case, the power to
appoint Directors on our Board vests with the President of India acting through the MoF. Given that matters pertaining
to, among others, appointment of our Directors are determined by the President of India, acting through the MoF, we
do not have the power to appoint Directors on our Board.
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Accordingly, the aforementioned matters are not included in the terms of reference of our Audit Committee and
Nomination and Remuneration Committee, respectively. To this extent, we are not compliant with the SEBI Listing
Regulations.

Fraud or misconduct by our employees could adversely affect our reputation, business, results of operations and
financial condition.

Our business is susceptible to acts of fraud committed by our employees. Fraudulent and unauthorized conduct by our
employees could also include binding us to transactions that exceed authorized limits or present unacceptable risks or
concealing unauthorized or unlawful activities from us. Employee’s misconduct could also involve the improper use
or disclosure of confidential information, which could result in regulatory sanctions and serious reputational or
financial harm. It is not always possible to deter fraud or misconduct by employees and the precautions we take and
the systems we have put in place to prevent and deter such activities may not be effective in all cases. Any instances
of such fraud or misconduct could adversely affect our reputation, business, financial condition and results of
operations.

If we are unable to establish and maintain an effective internal controls and compliance system, our business and
reputation could be materially and adversely affected.

We take steps to establish and maintain compliance and disclosure procedures, systems and controls, and to maintain
internal controls over financial reporting to produce reliable financial reports and prevent financial fraud. However,
internal controls over financial reporting must be reviewed on an ongoing basis as risks evolve, and the processes to
maintain such internal controls involve human diligence and compliance and are subject to lapses in judgement and
breakdowns resulting from human error. To the extent that there are lapses in judgement or breakdowns resulting from
human error, the accuracy of our financial reporting could be affected, resulting in a loss of investor confidence and
could adversely affect our reputation, business, financial condition and results of operations.

Cybersecurity events could disrupt business operations, result in the loss of critical and confidential information,
and adversely impact our reputation and results of operations.

We are dependent upon the effective functioning and availability of our information technology and application
systems platforms. These platforms include, but are not limited to, proprietary software programs such as catastrophe
models as well as those licensed from third-party vendors including analytic and modeling systems. We rely on the
security of such platforms for the secure processing, storage and transmission of confidential information. Examples
of significant cybersecurity events are unauthorized access, computer viruses, deceptive communications (phishing),
ransom ware, malware or other malicious code or cyber-attack, catastrophic events, system failures and disruptions
and other events that could have security consequences (each, a “Cybersecurity Event”). A Cybersecurity Event
could materially impact our ability to adequately price our reinsurance products and services, establish reserves,
provide efficient and secure services to our clients, brokers, vendors and regulators, value our investments and to
timely and accurately report our financial results. Although we have implemented controls and have taken protective
measures to reduce the risk of Cybersecurity Events, we cannot reasonably anticipate or prevent rapidly evolving types
of cyber-attacks and such measures may be insufficient to prevent a Cybersecurity Event. Cybersecurity Events could
expose us to a risk of loss or misuse of our information, litigation, reputational damage, violations of applicable privacy
and other laws, fines, penalties or losses that are either not insured against or not fully covered by insurance maintained.
We may be required to expend significant additional resources to modify our protective measures or to investigate and
remediate vulnerabilities.

Failure to comply with privacy laws and regulations and contractual obligations with respect to confidential
information may negatively impact our business and results of operations.

We must comply with privacy laws and regulations and contractual obligations with respect to the use, storage and
disclosure of confidential information of our business partners including clients, as well as the underlying insured
parties which may be individuals. Accordingly, we depend upon our internal information technology system for the
storage and transmission of such confidential information. A compromise in our security systems that results in
customer or insured parties’ information being obtained by unauthorized persons or our failure to comply with security
requirements for use, storage and/or transmission of sensitive information could adversely affect our reputation with
our customers and result in litigation against us or the imposition of penalties and fines, all of which may adversely
impact our business and results of operations.

Regulatory authorities around the world are considering a number of legislative and regulatory proposals concerning
data protection. In addition, the interpretation and application of data protection laws in India, the U.S., Europe and
elsewhere are often uncertain and in flux. It is possible that these laws may be interpreted and applied in a manner that
is inconsistent with our data practices. If so, in addition to the possibility of fines, this could result in an order requiring
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that we change our data practices, which could impact our business and results of operations. Complying with these
various laws could cause us to incur substantial costs or require us to change our business practices.

As a group operating worldwide, we strive to comply with all applicable data protection laws and regulations. It is
however possible that we fail to comply with applicable laws and regulations. The failure or perceived failure to
comply may result in inquiries and other proceedings or actions against us by government entities or others, or could
cause us to lose clients which could potentially impact our business.

Our business may be subject to negative publicity, which could have a material adverse effect on our business,
financial condition, results of operations and prospects.

Our business is, to a large extent, reliant on the strength of our brand and our reputation as a global reinsurer. The high
media scrutiny and public attention that the insurance industry is subjected to, in addition with increasing consumer
activism in India, increases the risk to the reputation of the insurance and reinsurance industry in general, and a risk of
negative publicity and damage to our brand if we are presented in a negative light. Litigation, employee misconduct,
operational failures, regulatory investigations, press speculation and negative publicity, amongst others relating to us,
whether founded or unfounded, could damage our brand or our reputation. Negative publicity could be based, for
instance, on allegations that we have failed to comply with regulatory requirements or result from failure in business
continuity or performance of our information technology systems, loss of customer data or confidential information,
or unsatisfactory service and support levels.

Any damage to our brand or our reputation could hamper the trust placed in the brand and cause existing customers or
intermediaries to withdraw their business and potential customers or intermediaries to reconsider doing business with
us. Furthermore, negative publicity may result in increased regulation and legislative scrutiny of industry practices as
well as increased litigation, which may further increase our costs of doing business and adversely affect our
profitability. Negative publicity may also influence market or rating agencies’ perception of us, which could make it
more difficult for us to maintain our credit rating. Therefore, any damage to our brand or our reputation could have a
material adverse effect on our business, financial condition, results of operations and prospects.

Legal and enforcement activities relating to the insurance industry could affect our business and our industry.

The insurance industry has experienced substantial volatility as a result of litigation, investigations and regulatory
activity by various insurance, governmental and enforcement authorities concerning certain practices within the
insurance industry. While at this time, none of these actions have had a material impact on our reinsurance business,
we are unable to predict the potential effects, if any, that future investigations may have upon our industry. Because
we frequently assume the credit risk of the counterparties with whom we do business throughout our insurance and
reinsurance operations, our results of operations could be adversely affected if the credit quality of these counterparties
is severely impacted by investigations in the reinsurance or insurance industry or by changes to industry practices.

We are dependent on the loss settlements made by ceding companies, which if settled using poor business or legal
Jjudgment could materially adversely affect our performance.

We are dependent on the loss settlements made by ceding companies, which if settled using poor business or legal
judgment could materially adversely affect our performance. Under the terms of our reinsurance contracts, all loss
settlements made by a ceding company, provided they are within the terms of the underlying policies and within the
terms of the relevant contract, will be unconditionally binding upon us. While we believe that the ceding companies
will settle such claims in good faith, we are bound to accept the claims settlements agreed to by the ceding companies.
Under the underlying policies, each ceding company bears the burden of proving that a contractual exclusion applies
to a loss, and there may be circumstances where the facts of a loss are insufficient to support the application of an
exclusion. In such circumstances, we assume such losses under the reinsured contracts, which could materially
adversely affect our performance.

Political, regulatory, governmental and industry initiatives in and outside India could impact our business.

Our reinsurance operations in and outside of India are subject to extensive laws and regulations that are administered
and enforced by a number of different governmental and non-governmental self-regulatory authorities and associations
in each of their respective jurisdictions. Our international businesses and reinsurance underwriting in each jurisdiction
are subject to varying degrees of regulation and supervision. The laws and regulations of the jurisdictions in which we
operate may require, among other things, maintenance of minimum levels of statutory capital, surplus, and liquidity;
various solvency standards; and periodic examinations of us or our subsidiary’s financial condition. Applicable
statutes, regulations, and policies may also restrict our ability to write reinsurance contracts, to make certain
investments, and to manage funds.

Some of these authorities regularly consider enhanced or new regulatory requirements intended to prevent future crises
or otherwise assure the stability of institutions under their supervision. These authorities may also seek to exercise
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their supervisory authority in new and more robust ways, and new regulators could become authorized to oversee parts
of our business.

It is not possible to predict all future impacts of these types of changes but they could affect the way we conduct our
business and manage our capital, and may require us to satisfy increased capital requirements, any of which, in turn,
could affect our results of operations, financial condition and liquidity. Regulations may restrict our ability to write
new business, to make certain investments and to manage funds or assets.

Recent government intervention and the possibility of future government intervention have created uncertainty in the
insurance and reinsurance markets. Government regulators are generally concerned with the protection of
policyholders to the exclusion of other interested parties, including shareholders of reinsurers. We believe it is likely
there will continue to be increased regulation of, and other forms of government participation in, our industry in the
future, which could impact our business by, among other things:

. Providing reinsurance capacity in markets and to clients that we target or requiring our participation in
industry pools and guaranty associations;

. Further restricting our operational or capital flexibility;

. Expanding the scope of coverage under existing contracts;

. Regulating the terms of reinsurance contracts; or

. Disproportionately benefiting the companies domiciled in one country over those domiciled in another.

Since we rely on a few reinsurance brokers for a significant part of our international reinsurance business, loss of
business provided by these brokers or breaches by these brokers of their contractual or regulatory obligations could
reduce our premium volume and net income and have an adverse effect on our business, financial condition and
results of operations.

We produce a significant part of our international reinsurance business and a portion of our domestic reinsurance
business through brokers. For Fiscal 2017, 86.27% of our gross reinsurance premiums accepted outside India, and
9.23% of our gross reinsurance premiums accepted inside India, were sourced through brokers. In Fiscal 2017, we had
five brokers that accounted for 12.09% of our total gross premiums written. Because broker-produced business is
concentrated with a small number of brokers, we are exposed to concentration risk. A significant reduction in the
business produced by these brokers could potentially reduce our premium volume and net income.

In addition, we cannot guarantee that our brokers will comply with regulatory requirements or meet their contractual
obligations to us in a timely manner, or at all. Our brokers may breach agreements they have with us because of factors
beyond our control. They may also terminate or refuse to renew their agreements because of their own financial
difficulties or business priorities, potentially at a time that is costly or otherwise inconvenient for us. Our operations
could be delayed or our commercial activities could be harmed due to any such event despite having continuity plans
in place as required by regulations. In addition, if our brokers fail to operate in compliance with regulations or corporate
and societal standards, we could suffer reputational harm. Accordingly, any significant reduction in business from our
brokers or other business or reputational harm caused by our brokers would likely have an adverse effect on our
business, financial condition and results of operations.

We are subject to numerous additional risks and uncertainties as we expand distribution of our reinsurance
products in international markets.

Apart from our operations in India, we also engage in reinsurance business in international markets. As at June 30,
2017, our international reinsurance business cover India and 161 countries around the world, including Asia Pacific,
Europe, North America, South America, the Middle East and Africa. Different markets vary in political and economic
conditions, natural environment and catastrophe risks, rules and regulations, and reinsurance products and applicable
terms and conditions.

We seek to expand our existing business and other related business in international markets. Therefore, we may face
increasing operational, regulatory, compliance, reputational and exchange rate risks as well as numerous other
uncertainties relating to international businesses and international markets. Any of local characteristics, requirements,
activities or needs could increase the legal and compliance and other costs and expenses that we incur in a specific
jurisdiction without any corresponding increase in revenues and income from operating in that jurisdiction. In addition,
our international business is subject to regulation by various countries and regions in addition to Indian regulatory
authorities, and there may be restrictions on our ability to expand internationally due to regulatory constraints and a
variety of other factors. Our failure to comply with any of the relevant laws and regulations to which we are subject
may result in fines, asset freezing, seizures, restrictions on our business operations or expansion, or revocation of our
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business licenses. The expansion of our international business may also divert resources from our existing business
and technical expertise and put pressure on our existing systems (such as our internal control systems and information
technology systems). Therefore, there can be no assurance that expanding the international reach and distribution of
our reinsurance offerings will not result in reputational harm, significant losses, operational failures or regulatory fines
or sanctions.

The insurance sector is subject to seasonal fluctuations in operating results and cash flows.

The insurance sector in India is subject to seasonal fluctuations in operating results and cash flow. Insurance volumes
in India typically significantly increase in the final quarter of each fiscal year. For the same reason, as a reinsurer in
India, we typically experience slower sequential revenue growth in the first quarter of each fiscal year. As a result of
these factors, our Indian business may be subject to seasonal fluctuations in operating results and cash flows during
any interim financial period, and consequently, such results cannot be used as an indication of our annual results, and
cannot be relied upon as an indicator of our future performance.

Our results of operations fluctuate from period to period and may not be indicative of our long-term prospects.

The performance of our reinsurance operations and our investment portfolio fluctuate from period to period.
Fluctuations result from a variety of factors, including:

. reinsurance contract pricing;

. our assessment of the quality of available reinsurance opportunities;

. the volume and mix of reinsurance products we underwrite;

. loss experience on our reinsurance liabilities;

. our ability to assess and integrate our risk management strategy properly; and
. the performance of our investment portfolio.

In particular, we seek to accept reinsurance and make investments to achieve favorable returns. In addition, our focus
on long-term growth result in fluctuations in total premiums written from period to period as we concentrate on
reinsurance contracts that we believe will generate better long-term, rather than short-term, results. Accordingly, our
short-term results of operations may not be indicative of our long-term prospects.

Higher expenses than expected could have a material adverse effect on our business, financial condition and results
of operations.

We price the reinsurance we accept based on assumptions for expenses we expect to incur. The assumptions for
expenses include issuance cost, infrastructure related costs, employee remuneration and other costs, maintenance cost
and other support costs. Expenses may be higher than expected due to specific events and changes in macroeconomic
conditions including inflation, changes in regulations, competition dynamics, distributor pressures, people and other
factors. In addition, operating expenses including costs related to employee remuneration, benefits and other
manpower costs are subject to revision (usually every five years) and these costs may increase our operating costs
irrespective of our financial performance. Further, significant variation of actual inflation from our assumptions could
also result in higher than expected expenses. If actual incurred expenses exceed the priced levels, it could have a
material adverse effect on our business, financial condition and results of operations. We may also be unable to control
or maintain our costs due to low productivity or increased competition. Any of these could cause higher than expected
expenses and could have a material adverse effect on our business, financial condition and results of operations.

Reductions in the rate of obligatory cessions to us in India or higher retention rates by our insurance company
customers in India or internationally may reduce our premiums accepted and have a material effect on our results
of operations. Obligatory cessions may also require us to reinsure unprofitable business that we might not otherwise
accept.

The amount of reinsurance that is ceded by an insurance company determines its retention ratio which is the amount
of risk that the insurer retains. To retain more premiums for themselves, insurers may increase their retention rates,
particularly when premium prices are declining. Changes in retention rates in and outside India are important to our
reinsurance underwriting volumes. If our insurance company customers raise their retention rates for any reason, our
premiums accepted may be reduced which may have a material impact on our results of operations.

All direct insurers in India are required to make a 5% cession (subject to certain limits) of every non-life policy to us.

After this obligatory cession to us, Indian insurers must maintain the maximum possible retention commensurate with
their financial strength and volume of business. The rate of obligatory cessions was decreased from 20% to 15% in
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Fiscal 2006, to 10% in Fiscal 2012, to 5% in Fiscal 2013, where it remains currently. Any further reduction in
obligatory cessions by the IRDAI could reduce our premiums and impact our results of operations. Notwithstanding,
obligatory cessions may also require us to reinsure unprofitable business that we might not otherwise accept. For
example, we are required to accept 5% of third party motor insurance risks in India which has historically had high
losses and not been a profitable business line.

The auditors’ report on our consolidated financial statements as at and for the three months ended June 30, 2017
contain qualifications and certain matters of emphasis.

The auditors’ report on our consolidated financial statements as at and for the three months ended June 30, 2017
contain qualifications and certain matters of emphasis.

The auditors in clause Clause 4 (i) of their report stated, “As per para 18 of Accounting Standard 25 relating to Interim
Financial Reporting, interim reports should include—

(i) balance sheet as of the end of the current interim period and a comparative balance sheet as of the end of the
immediately preceding financial year,

(i1) statements of profit and loss for the current interim period and cumulatively for the current financial year to
date, with comparative statements of profit and loss for the comparable interim periods (current and year to
date) of the immediately preceding financial year;

(iii) cash flow statement cumulatively for the current financial year to date, with a comparative statement for the
comparable year to-date period of the immediately preceding financial year.

However, since the Corporation was not required to present the interim period consolidated financial statements on
quarterly basis till the immediately preceding financial year, the figures included in the financial statements / financial
information for the comparative interim period ending on 30th June, 2016 are unaudited and are furnished to us by the
Management and our opinion in so far as it relates to the amounts and disclosures included in respect of the said interim
period is based solely on such unaudited financial statement / financial information.” We responded that our interim
financial statements as at and for the three months ended June 30, 2016 were not required to be presented or audited.

The auditors in clause Clause 4 (ii) of their report stated, “The financial statement / financial figures for the interim
period ended on 30th June 2016 do not include the comparative figures in respect of the foreign subsidiary GIC Re
India Corporate Member Ltd., London, U.K.” We responded that The interim financial statements of GIC Re India
Corporate Member Ltd as at and for the three months ended June 30, 2016 were not available but not material to the
Group.

The auditors in clause 4(iii) of their report stated, “We draw the attention to the following qualifications to the audit
opinion of the financial statements of Agriculture Insurance Company of India Limited, an associate in which the
Corporation holds 35% shares, issued by independent firms of Chartered Accountants vide their Report dated
September, 2017, reproduced by us as under—

1(i) In terms of Ministry of Finance, Government of India of letter F. No. C- 13014/19/2004- Ins.1 dated
23.12.2009, the company was asked to pay Rs. 200,00,00 thousands to the Consolidated Fund of India from the
retained profits/reserves (created out of NAIS activity) as a prelude to the recasting of the National Agriculture
Insurance Scheme (NAIS). The Company has paid the above amount of Rs.200,00,00 thousands to the
Consolidated Fund of India during the financial year 2009-10 and the same is continued to be shown as "Advances
and Other Assets' in the Balance Sheet of the company since then. Even though number of letters has been written
by the company to the Government of India for refund of the above amount, the same is yet to be received.
Presently, even the NAIS has been discontinued with the effect from Kharif season 2016.

Ministry of Agriculture and Farmer's Welfare, the Govt. of India vide its letter dated 27th June, 2017 to the
company has stated that the matter is linked with the accrual of huge premium savings with the company after
adjusting all the liabilities etc. from erstwhile NAIS and the matter regarding surplus funds with the company has
once again taken up with the Department of the Financial Services vide letter dated 7th November, 2016. In view
of the above facts, in our opinion, the recovery of above amount is doubtful which is resulted in overstatement of
"Advances and Other Assets" and "Reserves & Surplus" of the company as on 30th June, 2017 to that extent.

(i1) The company's accounting policy (Accounting Policy No. 3.1 of Annexure 1) in respect of recognizing
premium of Government Schemes being implemented by the company upon remittance received from Nodal
Banks out of such premium collected by them and assumption of risk despite not receiving such premium (not
compliant with Section 64 VB of the Insurance Act,1938) and the accounting policy No 11.3) in respect of
recognizing reinsurance premium accepted in receipt of statement from the reinsurers are not in accordance with
the accrual concept of accounting (Fundamental Accounting Assumptions) as laid down in Accounting Standard
1 "Disclosure of Accounting Policies" and Accounting Standard 9 "Revenue Recognition" as prescribed under
The Companies (Accounting Standard ) Rules , 2006, as amended from time to time.
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Accordingly, the non-accounting of the balance of premium receivable as current period income & non adjustment
for corresponding figures for the previous period and year has resulted in understatement (or overstatement) of
current period premium. The monetary impact of the same is not ascertainable.

Similarly, the non-accounting of claims relating to the above stated premium receivable & non adjustment for
corresponding figures for previous quarter's / year's claims has resulted in understatement (or overstatement) of
current quarter claims. The monetary impact of the same is not ascertainable.

(iv) Non-accounting of premium (Net of insurance ceded) as current period income for Rabi 2016-17 and Kharif
2017 seasons out of Rs.1062634 thousands received from Nodal Banks has resulted in understatement of
current period premium. The consequential impact of the same on Revenue Account and Profit and Loss
Account, Assets, Liabilities and Reserves and Surplus as on 30th June, 2017 are not ascertainable.

2. Overall impact of the above Para 1 and the consequential effects on Revenue Account, Profit and Loss
Account, Assets, Liabilities and Reserves and Surplus as on 30th June, 2017 are not ascertainable.”

We responded that Agriculture Insurance Company of India Limited is an associate that we do not control and does
not significantly contribute to our business. Its overall contribution to our consolidated profit has been less than 4% in
each of the last four fiscal years.

The auditors in clause 5(a) of their report stated, “Attention is drawn to Significant Accounting Policy No. 1.7, for the
reasons stated therein, the impact on Profit for the year or Assets and Liabilities due to deviation in Accounting Policies
of the Corporation and its Subsidiaries cannot be evaluated. As the impact thereof is not material our opinion is not
qualified in respect of this matter.” We responded that we have noted the deviation and concur that the impact is not
material.

There is no assurance that our auditors’ reports for any future periods will not contain qualifications or matters of
emphasis or that such qualifications or matters of emphasis will not require any adjustment in our financial statements
for such future periods or otherwise affect our results of operations in such future periods. For further details, see
the “Joint Statutory Auditors’ report on Restated Consolidated Financial Information” on page 315 and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations-Auditor Qualifications
and Matters of Emphasis” on page 480

Our financial statements and the presentation of our performance metrics differ significantly from those of non-
insurance companies and may be difficult to understand or interpret.

Our Restated Financial Information have been prepared in accordance with Indian GAAP, the Insurance Act, 1938,
the Insurance Regulatory and Development Authority (Preparation of Financial Statements and Auditor’s Report of
Insurance Companies) Regulations, 2002, the Companies Act, 2013 and restated under the SEBI ICDR Regulations.
Our Restated Financial Information, and the financial statements which will be prepared for the future accounting
periods will, differ significantly from those of non-insurance companies and may be difficult to understand. For
example, while financial statements of companies other than insurance companies generally consists of a balance
sheet, profit and loss statement and cash flows statement, our financial statements consist of a balance sheet, revenue
accounts (the ‘policyholders’ account’), the profit and loss account (the ‘shareholders’ account’) and a cash flow
statement. As a result of the technical nature of our financial statements as compared to those of non-insurance
companies, an investor may find them difficult to understand or interpret.

The SEBI ICDR Regulations require us to disclose restated financial statements for the previous five fiscal years in
this Prospectus. The form and format of the financial statements prescribed under the SEBI Listing Regulations are
different from the form and format prescribed under the insurance laws and regulations and thus, we have complied
with the said requirements of the SEBI ICDR Regulations to the extent applicable. Similarly, the SEBI Listing
Regulations will be applicable to our Corporation immediately upon the listing of the Equity Shares with the Stock
Exchanges. Upon listing, we will be required to comply with provisions pertaining to preparation of financial
statements as provided in both the SEBI ICDR Regulations and the IRDAI regulations. Additionally, compliance with
Regulation 40 of the SEBI Listing Regulations with respect to effecting transfer of securities, shall be subject to the
restrictions stipulated under insurance laws and regulations (including the Insurance Act and Listed Indian Insurance
Companies Guidelines).

Our performance metrics, including combined ratios, net commission ratios, incurred claims ratios and solvency ratios
are significantly different from those of non-insurance companies and may require certain estimates and assumptions
in their calculation. These performance metrics are not part of our financial statements and are unaudited (save for our
combined ratio which is audited). Among international reinsurance companies, these metrics may be calculated
differently by different companies. An investor must exercise caution before relying on these metrics and these must
be read along with our Restated Financial Information.
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Changes in the accounting standards used in the reporting of our financial statements due to new pronouncements,
interpretations, migration to new standards or even due to our own decision to change accounting policies may
significantly affect our financial statements for the future years, and may materially impact our financial results,
financial condition or Shareholders’ equity.

Our financial statements are prepared in accordance with accounting principles generally accepted in India (Indian
GAAP), in compliance with the accounting standards notified under section 133 of the Companies Act, 2013 further
amended by Companies (Accounting Standards) Amendment Rules, 2016, read together with paragraph 7 of the
Companies (Accounts) Rules, 2014 and in accordance with the provisions of the Insurance Act, 1938 (amended by the
Insurance Laws (Amendment) Act, 2015), Insurance Regulatory and Development Authority Act, 1999, and the
regulations framed thereunder, including Insurance Regulatory and Development Authority (Preparation of Financial
Statements and Auditor’s Report of Insurance Companies) Regulations, 2002, various circulars issued by the IRDAI
and the practices prevailing within the insurance industry in India.

It is possible that in the future, changes to accounting standards or any other regulations governing us could change
the current accounting treatment being followed by our Corporation. This may have a significant impact on the level
and volatility of our financial results, financial condition or Shareholders’ equity. In any such event, our profit/ loss
for the preceding years might not be strictly comparable with the profit/ loss for the period for which such accounting
policy changes are being made.

In addition, companies in India are required to prepare annual and interim financial statements under an IFRS
converged standard known as “Ind AS”. The Ministry of Corporate Affairs of the Gol (“MCA”) has notified the
Companies (Indian Accounting Standards) Rules, 2015 on February 16, 2015 (“MCA Ind AS Rules”) and has also
issued a press release dated January 18, 2016 outlining a roadmap for implementation of Ind AS converged with IFRS.
Thereafter, MCA issued the Companies (Accounting Standards) Amendment Rules, 2016 dated March 30, 2016
(“Amendment Rules”) applicable for accounting periods commencing on or after March 30, 2016. Such Amendment
Rules state that insurance companies shall apply such Ind AS may be notified by the IRDAI. The IRDAI has issued a
circular on implementation of Ind AS, dated March 1, 2016, with respect to the implementation of Ind AS stating that
insurers shall follow the Ind AS notified under the MCA Ind AS Rules, subject to any guideline or direction issued by
the IRDAI in this regard. The IRDAI has changed the implementation schedule of Ind AS for insurance and reinsurance
companies in a recent circular, dated June 28, 2017. Insurance and reinsurance companies now are required to prepare
Ind AS based financial statements for accounting periods beginning from April 1, 2020 onwards, with comparatives
for the periods ending March 31, 2020.

Given that there is significant lack of clarity on the manner of implementation of Ind AS by insurance companies and
there is not yet a significant body of established practice in India on which to draw in forming judgements regarding
its implementation and application to insurance companies, we have not determined with any degree of certainty the
impact that such adoption will have on our financial reporting. In the transition to Ind AS reporting, we may encounter
several technical difficulties in the implementation of Ind AS. Moreover, there is increasing competition for the small
number of Ind AS experienced accounting personnel available as more Indian companies begin to prepare Ind AS
financial statements.

There can hence be no assurance that our financial condition, financial results, cash flows or changes in Shareholders’
equity will not appear materially worse under Ind AS than under Indian GAAP and that any failure to successfully
adopt Ind AS and submit pro forma financial statements within the prescribed timelines could affect the price of the
Equity Shares.

Also see “—External Risks— Significant differences exist between Indian GAAP and other reporting standards, such
as US GAAP and IFRS, which may be material to investors’ assessments of our financial condition” on page 47.

Our Corporation will continue to be controlled by the Gol following this Offer.

After the completion of the Offer, the Gol will hold majority of the paid-up Equity Share capital of our Corporation.
Consequently, the Gol acting through the Ministry of Finance will continue to control us and will have the power to
elect and remove the Directors and therefore determine the outcome of most proposals for corporate action requiring
approval of the Board or the shareholders, including with respect to the payment of dividends, preparation of budgets,
capital expenditure, and transactions with other public sector companies. We continue to be a public sector undertaking
under the Companies Act, and the Gol may issue directives with respect to the conduct of our business or its affairs or
change in control or impose other restrictions in terms of our Articles of Association. For further information on the
Articles of Association, see “Main Provisions of the Articles of Association” on page 558.

The interests of the GOI as our controlling shareholder may conflict with the interests of shareholders.

Under our Articles of Association, the Gol, by holding a majority of our Equity Share capital may issue directives with
respect to the conduct of our business or our affairs for as long as we remain a public sector undertaking, as defined
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under the Companies Act. The interests of the Gol may be different from our interests or the interests of other
shareholders. As a result, the Gol may take actions with respect to our business and the businesses of our peers and
competitors, designed to serve the public interest in India and not necessarily to maximize profits. In addition, as a
result of our controlling ownership by the Gol, we are required to adhere to certain regulatory requirements with
respect to the types of investments we may make using our cash balances, which may impact our ability in entering
into certain investments providing a higher rate of return. The Gol will retain control over the decisions requiring
adoption by our shareholders acting by a simple majority. The President of India could, by exercising its powers of
control, delay or defer or initiate a change of control of our Corporation or a change in our capital structure, delay or
defer a merger, consolidation, or discourage a merger with another public sector undertaking.

Some of our Directors may have interests in companies similar to ours, which may result in a conflict of interest
that may adversely affect future financing opportunities from referrals.

Alice G Vaidyan, Chairman-cum-Managing Director of our Corporation, is also a director of Asian Reinsurance
Corporation, which is engaged in business lines similar to ours. G. Srinivasan, one of our Directors, is a director of
India International (one of our Group Companies), which is engaged in business lines similar to ours. Such
directorships as well as any other directorships in companies that operate in similar business lines as ours that our
Directors may have, may result in potential conflict of interest situations. While our Board continues to adhere to the
requirements of the Companies Act, 2013 in this regard, there can be no assurance that these or other conflicts of
interest will be resolved in a timely and efficient manner.

The appointment, reappointment or termination of appointment, of our managing or whole time directors and our
chief executive officer requires approval of the IRDAIL. In addition, foreign investors’ rights are curtailed in respect
of the right to appoint (i) the majority of non-independent directors, (ii) any chairman who exercises a casting vote
and (iii) any key management.

The Insurance Act provides that appointment, reappointment or termination of appointment, of a managing or whole
time director, a manager or a chief executive officer, of an insurance company shall be made only with the prior
approval of the IRDALI.

Further, under the terms of the IRDAI Guidelines, the right to appoint (i) the majority of non-independent directors,
(i1) any chairman who exercises a casting vote and (iii) any key management persons including the chief executive
officer or managing director is necessarily required to be retained and exercised by the Indian promoters and/or
investors for an insurance company to continue to stay Indian owned and controlled. This promotes the rights of Indian
promoters and investors but limits the rights of foreign investors that our Corporation may have, and thereby may
affect our ability to attract foreign investment.

Our ability to pay dividends in the future will depend on number of factors, including our profit after tax for the
fiscal year, our capital requirements, our financial condition, our cash flows and applicable taxes, including
dividend distribution tax payable by our Corporation, and the payments will be subject to the CPSE Capital
Restructuring Guidelines.

Our ability to pay dividends in the future will depend on number of factors, including our profit after tax for the fiscal
year, our capital requirements, our financial condition, our cash flows and applicable taxes, including dividend
distribution tax payable by our Corporation. Any future determination as to the declaration and payment of dividends
will be at the discretion of our Board and subsequent approval of shareholders and will depend on factors that our
Board and shareholders deem relevant. We may decide to retain all our earnings to finance the development and
expansion of our business and, therefore, may not declare dividends on our Equity Shares. We cannot assure you that
we will be able to pay dividends in the future.

In accordance with the CPSE Capital Restructuring Guidelines, our Corporation is required to pay an annual dividend
of 30% of its PAT or 5% of Government of India’s equity, whichever is higher, unless an exemption is provided in
accordance with the guidelines. For further details, see “Dividend Policy” on page 200.

Any increase in or realization of our contingent liabilities could have a material adverse effect on our business,
financial condition, results of operations and prospects.

As at March 31, 2015, 2016 and 2017 and as at June 30, 2017, our aggregate contingent liabilities, in accordance with
the provisions of Accounting Standard - 29 — Provisions, Contingent Liabilities and Contingent Assets, were
%30,860.68 million, ¥27,655.82 million, 33,174.27 million and %33,054.61 million, respectively, on a restated
consolidated basis. Further, as at June 30, 2017 and March 31, 2015, 2016 and 2017, our contingent liabilities, on a
restated consolidated basis, as a percentage of our net worth, were 16.41%, 20.25%, 15.88% and 17.00%, respectively.

The details of our contingent liabilities which have not been provided for by us as at June 30, 2017 and March 31,
2017,2016, 2015 and 2014 as per Our Restated Consolidated Financial Information are as follows:
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(in ¥millions)

Particulars As at June | As at March | As at March | As at March | As at March
30,2017 31,2017 31, 2016 31, 2015 31,2014

Claims, other than under policies 11.00 11.00 11.00 11.00 Nil
not acknowledged as debts
Guarantees / LC given by or on 15,792.45 15,864.37 10,617.68 8,352.71 9,161.47
behalf of the Corporation
Statutory demand / liabilities in 17,251.16 17,298.90 17,027.14 22,496.97 21,199.25
dispute - Income-tax demands
disputed, not provided
Total 33,054.61 33,174.27 27,655.82 30,860.68 30,360.72

There can be no assurance that we will not incur similar or increased levels of contingent liabilities in the current fiscal
year or in the future. In the event that the level of contingent liabilities increases, it could have a material adverse effect
on our business, financial condition, results of operations and prospects.

Our Subsidiary GIC Re South Africa Limited has experienced losses in the recent past.

In the three months ended June 30, 2017, Fiscal 2017 and Fiscal 2016, the business contributed by our Subsidiary GIC
Re South Africa Limited amounted to 1.09%, 0.98% and 0.86%, respectively, of our total gross premium on a restated
consolidated basis. Further in quarter ended June 30, 2017, Fiscal 2017 and Fiscal 2016, GIC Re South Africa made
net losses after tax of ¥62.68 million, ¥139.07 million and ¥31.93 million, respectively. The net losses of GIC Re
South Africa in the three months ended June 30, 2017, Fiscal 2017 and Fiscal 2016 were primarily due to higher net
claims incurred and commission expenses in the three months ended June 30, 2017, Fiscal 2017 and Fiscal 2016 and
a foreign exchange loss in Fiscal 2017. We intend to expand our GIC Re South Africa business as part of our
diversification strategy to increase our gross premium and improve its profitability.

If GIC Re South Africa continues to experience losses, either in the short term or over extended periods, however, we
may be required to fund GIC Re South Africa’s business to run its operations successfully, which could have an
adverse effect on our results of operations and financial conditions.

This Prospectus contains information from an industry report which we have commissioned from CRISIL
Research.

This Prospectus in the sections titled “Summary of Industry”, “Summary of our Business”, “Industry Overview” and
“Our Business” on pages 54,57, 107 and 129, respectively, includes information that is derived from an industry report
titled Analysis of the Indian Re-insurance industry, July 2017, prepared by CRISIL Research, a research house,
pursuant to an engagement with us. We commissioned the report to confirm our understanding of the insurance
industry in India. Neither we, nor any of the Lead Managers, our Directors, the Gol, nor any other person connected
with the Offer has verified the information in the commissioned report. CRISIL Research has advised that while it has
taken due care and caution in preparing the commissioned report, which is based on information obtained from sources
that it considers reliable, it does not guarantee the accuracy, adequacy or completeness of the such information and
disclaims responsibility for any errors or omissions in the information or for the results obtained from the use of such
information. The commissioned report also highlights certain industry and market data, which may be subject to
assumptions. Methodologies and assumptions vary widely among different industry sources. Further, such
assumptions may change based on various factors. We cannot assure you that the assumptions of CRISIL Research
are correct or will not change and, accordingly, our position in the market may differ from that presented in this
Prospectus. Further, the commissioned report is not a recommendation to invest or disinvest in the Equity Shares.
Prospective investors are advised not to unduly rely on the commissioned report or extracts thereof as included in this
Prospectus, when making their investment decisions.

Statistical and industry data in this Prospectus may be inaccurate, incomplete or unreliable.

We have not independently verified data obtained from industry publications and other sources referred to in this
Prospectus. In addition, such data may also be produced on different bases from those used in the industry publications
we have referenced. Industry publications generally state that the information contained in those publications has been
obtained from sources believed to be reliable but that their accuracy and completeness are not guaranteed and their
reliability cannot be assured. Therefore, discussions of matters relating to India, its economy, the financial services
industry, the housing sector and the urban infrastructure sector are subject to the caveat that the statistical and other
data upon which such discussions are based may be inaccurate, incomplete or unreliable. Accordingly, investors should
not place undue reliance or base their investment decisions solely on the basis of such information.

45



67.

68.

69.

70.

We have in the past entered into related party transactions and may continue to do so in the future, which may
potentially involve conflicts of interest with the equity shareholders.

We have entered into various transactions with related parties. While we believe that all such transactions have been
conducted on an arm’s length basis and contain commercially reasonable terms, we cannot assure you that we could
not have achieved more favorable terms had such transactions been entered into with unrelated parties. It is likely that
we may enter into related party transactions in the future. There can be no assurance that such transactions, individually
or in the aggregate, will not have an adverse effect on our financial condition and results of operations or that we could
not have achieved more favorable terms if such transactions had not been entered into with related parties. For details
on our related party transactions, see “Financial Statements — Annexure XXIX’ beginning on page 412.

Deployment of the Net Proceeds is entirely at the discretion of our Corporation and is not subject to any monitoring
by any independent agency.

Our funding requirements and the deployment of the proceeds of the Offer are purely based on our management’s
estimates and have not been appraised by any bank or financial institution. Our Corporation may have to revise such
estimates from time to time and consequently our funding requirements may also change. Further, the deployment of
the funds towards the objects of the Offer is entirely at the discretion of our management and is not subject to
monitoring by any external independent agency. However, the deployment of funds is subject to monitoring by our
Audit Committee.

EXTERNAL RISK FACTORS
Future growth in the Indian insurance and reinsurance market cannot be assured.

Over the long term, we expect the insurance market in India to continue to expand and the insurance penetration and
insurance density to continue to rise with the continued growth of the Indian economy, favorable demographic patterns
and rise in household financial savings. Accordingly, we expect the Indian reinsurance market to mirror this growth.
Our judgements regarding the anticipated drivers of such growth and their impact on the Indian insurance and
reinsurance industry might be mistaken and actual developments might not reflect such expectations. In addition, the
Indian insurance industry may not be free from systemic risks, including risks related to macroeconomic conditions
and customers’ attitude to financial savings. Consequently, the growth and development of the Indian insurance and
reinsurance industry cannot be assured.

Recent global economic conditions have been unprecedented and challenging and continue to affect the Indian
market, which may adversely affect our business, financial condition, results of operations and prospects.

The Indian economy and its securities markets are influenced by economic developments and volatility in securities
markets in other countries. Investors’ reactions to developments in one country may have adverse effects on the market
price of securities of companies located in other countries, including India. For instance, the economic downturn in
the U.S. and several European countries during a part of Fiscal 2008 and 2009 adversely affected market prices in the
global securities markets, including India. Negative economic developments, such as rising fiscal or trade deficits, or
a default on national debt, in other emerging market countries may also affect investor confidence and cause increased
volatility in Indian securities markets and indirectly affect the Indian economy in general.

A loss of investor confidence in the financial systems of other emerging markets may cause increased volatility in
Indian financial markets and the Indian economy in general. Any worldwide financial instability could also have a
negative impact on the Indian economy, including the movement of exchange rates and interest rates in India. In June
2016, a majority of voters in the United Kingdom elected to withdraw from the European Union in a national
referendum. The referendum was advisory, and the terms of any withdrawal are subject to a negotiation period that
could last at least two years after the government of the United Kingdom formally initiates a withdrawal process.
Nevertheless, the referendum has created significant uncertainty about the future relationship between the United
Kingdom and the European Union, including with respect to the laws and regulations that will apply as the United
Kingdom determines which European Union laws to replace or replicate in the event of a withdrawal. The referendum
has also given rise to calls for the governments of other European Union member states to consider withdrawal. These
developments, or the perception that any of them could occur, have had and may continue to have a material adverse
effect on global economic conditions and the stability of global financial markets, and may significantly reduce global
market liquidity and restrict the ability of key market participants to operate in certain financial markets. Any of these
factors could depress economic activity and restrict our access to capital, which could have a material adverse effect
on our business, financial condition and results of operations and reduce the price of our Equity Shares. Any financial
disruption could have an adverse effect on our business, future financial performance, shareholders’ equity and the
price of our Equity Shares.
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If there is any change in tax laws or regulations, or their interpretation, such changes may significantly affect our
financial statements for the current and future years, which may impact our financial position, business, and results
of operations.

Any change in tax laws, including for indirect taxes, may result in us no longer being able to enjoy the existing
exemptions / benefits, available to us, which could impact our profitability. If there is an upward revision to the
currently applicable special corporate tax rates of 12.5% under Section 115JB of the Income Tax Act applicable to us,
or if the normal corporate tax rates of 30% along with applicable surcharge and cess become applicable to us, our tax
burden will increase. Other benefits such as inapplicability of minimum alternate tax rates, as applicable to other
corporates, exemption for income earned by way of dividend from investments in other domestic companies and units
of mutual funds.

The Gol introduced on July 1, 2017, a comprehensive national GST regime that combines taxes and levies by the
central and state governments into one unified rate of interest. While the Gol and other state governments have
announced that all committed incentives will be protected following the implementation of the GST, given the limited
availability of information in the public domain concerning the legal regime on the GST, we are unable to provide any
assurance as to the implementation of the GST. Such implementation also remains subject to any disputes between the
various state governments, which could create further uncertainty. Any such future increases or amendments may
affect the overall tax efficiency of companies operating in India including us and may result in significant additional
taxes becoming applicable to us. If, as a result of a particular tax risk materializing, the tax costs associated with certain
transactions are greater than anticipated, it could affect the profitability of such transactions.

In addition, if international tax reforms such as the Base Erosion and Profit Sharing measures of the Organisation for
Economic Co-operation and Development are adopted by India, we may be subject to enhanced disclosure and
compliance requirements and a resultant increase in our costs related to such compliance.

We cannot predict whether any tax laws or regulations impacting insurance products will be enacted, the nature and
impact of the specific terms of any such laws or regulations will be or whether, if at all, any laws or regulations would
impact our business, financial condition and results of operations.

We may be affected by competition law in India and certain applications or interpretations of the Competition Act
could impact our business.

The Competition Act was enacted for the purpose of preventing practices that have or are likely to have an adverse
effect on competition in India and has mandated the CCI to separate such practices. Under the Competition Act, any
arrangement, understanding or action, whether formal or informal, which causes or is likely to cause an appreciable
adverse effect on competition is void and attracts substantial penalties.

Further, any agreement among competitors which, directly or indirectly, involves determination of purchase or sale
prices, limits or controls production, or shares the market by way of geographical area or number of subscribers in the
relevant market is presumed to have an appreciable adverse effect in the relevant market in India and shall be void.
The Competition Act also prohibits abuse of a dominant position by any enterprise. On March 4, 2011, the Indian
central government notified and brought into force the combination regulation (merger control) provisions under the
Competition Act with effect from June 1, 2011. These provisions require acquisitions of shares, voting rights, assets
or control or mergers or amalgamations that cross the prescribed asset and turnover based thresholds to be mandatorily
notified to, and pre-approved by, the CCI. Additionally, on May 11,2011, the CCI issued the Competition Commission
of India (Procedure for Transaction of Business Relating to Combinations) Regulations, 2011, as amended, which sets
out the mechanism for implementation of the merger control regime in India.

The Competition Act aims to, among other things, prohibit all agreements and transactions which may have an
appreciable adverse effect in India. Consequently, all agreements entered into by us could be within the purview of
the Competition Act. Further, the CCI has extra-territorial powers and can investigate any agreements, abusive conduct
or combination occurring outside of India if such agreement, conduct or combination has an appreciable adverse effect
in India. However, the impact of the provisions of the Competition Act on the agreements entered into by us cannot
be predicted with certainty at this stage. We are not currently party to any outstanding proceedings, nor have we
received notice in relation to non-compliance with the Competition Act or the agreements entered into by us. However,
if we are affected, directly or indirectly, by the application or interpretation of any provision of the Competition Act,
or any enforcement proceedings initiated by the CCI, or any adverse publicity that may be generated due to scrutiny
or prosecution by the CCI or if any prohibition or substantial penalties are levied under the Competition Act, it would
impact our business, financial condition and results of operations.

Potential application of the United States Federal Insurance Excise Tax to non-U.S. reinsurers.

The United States Internal Revenue Service, in Revenue Ruling 2008-15, has formally announced its position that the
U.S. federal insurance excise tax (the “FET”) is applicable (at a 1% rate on premiums) to all reinsurance cessions or
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retrocessions of risks by non-U.S. insurers or reinsurers to non-U.S. reinsurers where the underlying risks are either
(i) risks of a U.S. entity or individual located wholly or partly within the U.S. or (ii) risks of a non-U.S. entity or
individual engaged in a trade or business in the U.S. which are located within the U.S. (“U.S. Situs Risks”), even if
the FET has been paid on prior cessions of the same risks. The legal and jurisdictional basis for, and the method of
enforcement of, the IRS’s position is unclear. We have not determined if the FET should be applicable with respect to
risks ceded to us by, or by us to, a non-U.S. insurance company. If the FET is applicable, it should apply at a 1% rate
on premium for all U.S. Situs Risks ceded to us by a non-U.S. insurance company, or by us to a non-U.S. insurance
company, even though the FET also applies at a 1% rate on premium ceded to us with respect to such risks.

Significant differences exist between Indian GAAP and other reporting standards, such as US GAAP and IFRS,
which may be material to investors’ assessments of our financial condition.

As stated in the report of our auditors included in this Prospectus, our financial statements are prepared and presented
in conformity with Indian GAAP (including compliance to the Companies Act, the Insurance Act, the IRDA Act,
regulations framed and circulars issued thereunder and restated under the SEBI ICDR Regulations), consistently
applied during the periods stated, except as provided in such reports, and no attempt has been made to reconcile any
of the information given in this Prospectus to US GAAP or IFRS or any other principles or to base it on any other
standards. Indian GAAP differs from accounting principles and auditing standards with which prospective investors
may be familiar in other countries, including US GAAP or IFRS.

Accordingly, the degree to which the financial information included in this Prospectus will provide meaningful
information is dependent on your familiarity with Indian GAAP, Insurance Act, Insurance Regulatory and
Development Authority of India Act, 1999, the Companies Act, and the regulations framed thereunder. Any reliance
by persons not familiar with Indian GAAP, or these laws and regulations, on the financial disclosures presented in this
Prospectus should accordingly be limited.

Difficulties faced by other financial institutions or the Indian financial sector generally could adversely affect us.

We are exposed to the risks of the Indian financial system, which may be affected by the financial difficulties faced
by certain Indian financial institutions because the commercial soundness of many financial institutions may be closely
related as a result of credit, trading, clearing or other relationships. This risk, which is referred to as “systemic risk”,
may adversely affect financial intermediaries, such as clearing agencies, banks, securities firms and exchanges with
whom we interact daily. Our transactions with these financial institutions expose us to credit risk in the event of default
by the counterparty, which can be exacerbated during periods of market illiquidity. The problems faced by individual
Indian financial institutions and any instability in or difficulties faced by the Indian financial system generally could
create adverse market perception about Indian financial institutions. This in turn could adversely affect our business,
financial condition and results of operations.

A significant change in the Gol’s economic liberalization and deregulation policies could impact our business and
the price of our Equity Shares.

A large part of our business and customers are located in India or are related to and influenced by the Indian economy.
The Indian government has traditionally exercised, and continues to exercise, a dominant influence over many aspects
of'the economy. Government policies could impact business and economic conditions in India, our ability to implement
our strategy and our future financial performance. Since 1991, successive Indian governments have pursued policies
of economic liberalization, including significantly relaxing regulations on the private sector and encouraging the
development of the Indian financial sector. For the past several years, coalition governments have governed India. The
leadership of India and the composition of the coalition in power are subject to change and election results are
sometimes not along expected lines. It is difficult to predict the economic policies that will be pursued by the
Government of India. The rate of economic liberalization could change and specific laws and policies affecting
insurance companies, foreign investment, currency exchange and other matters affecting investment in our securities
could change as well. Any significant change in India’s economic liberalization and deregulation policies could impact
business and economic conditions in India generally and our business in particular.

Communal disturbances, riots, terrorist attacks and other acts of violence or war involving India and/or other
countries, health epidemics and natural calamities could adversely affect India’s economy and the financial
markets, result in loss of client confidence, and adversely affect the price of our Equity Shares, our business,
financial condition and results of operations.

India has experienced communal disturbances, terrorist attacks and riots during recent years. Any major hostilities or
other acts of violence, including civil unrest or similar events that are beyond our control, could have a material adverse
effect on India’s economy and our business and may adversely affect the Indian stock markets where our Equity Shares
will trade as well as global equity markets generally. Such acts could negatively impact business sentiment and
consumer confidence, which could adversely affect our business and results of operations.
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India and other countries may enter armed conflict or war with other countries or extend pre-existing hostilities.
Military activity or terrorist attacks could adversely affect the Indian economy by, for example, disrupting
communications and making travel more difficult. Such events could also create a perception that investments in Indian
companies involve a higher degree of risk. This could adversely affect client confidence in India, which could have a
negative impact on the economies of India and other countries, on the markets for our products and services and on
our business.

Since 2003, outbreaks of Severe Acute Respiratory Syndrome in Asia, avian influenza across Asia and Europe, Ebola
virus in western Africa, and Influenza A (HIN1) across the world have adversely affected a number of countries and
companies. Any future outbreak of infectious diseases or other serious public health epidemics may have a negative
impact on the economies, financial markets and level of business activity in affected areas, which may adversely affect
our business. India has also experienced natural calamities such as earthquakes, floods, drought and a tsunami in the
recent past. The length and severity of these natural disasters determine the extent of their impact on the Indian
economy. Prolonged spells of abnormal rainfall and other natural calamities could have an adverse impact on the
Indian economy.

Such events could have a material adverse effect on the market for securities of Indian companies, including the Equity
Shares, and adversely affect our business, financial condition and results of operations.

RISKS RELATING TO THE EQUITY SHARES

78.

79.

80.

Our Equity Shares have not been publicly traded prior to this Offer. After this Offer, our Equity Shares may
experience price and volume fluctuations and an active trading market for our Equity Shares may not develop.
Further, the price of our Equity Shares may be volatile, and you may be unable to resell your Equity Shares at or
above the Offer Price, or at all.

Prior to this Offer, there has been no public market for our Equity Shares. An active trading market on the Stock
Exchanges may not develop or be sustained after this Offer. Moreover, the Offer Price is intended to be determined
through a book-building process and may not be indicative of the price of our Equity Shares at the time of
commencement of trading of our Equity Shares or at any time thereafter.

The trading price of our Equity Shares after this Offer may be subject to significant fluctuations in response to factors
including general economic, political and social factors, developments in India’s fiscal regime, variations in our
operating results, volatility in Indian and global securities markets, developments in our business as well as our
industry and market perception regarding investments in our business, changes in the estimates of our performance or
recommendations by financial analysts, research analysts’ recommendations, announcements by third parties or
governmental entities of significant claims or proceedings against us, new laws and governmental regulations
applicable to our industry, additions or departures of key management personnel, changes in exchange rates, any large
claims made under one of our policies and announcements by us or others regarding contracts, acquisitions, strategic
partnerships, joint ventures, or capital commitments. The trading price of our Equity Shares may also decline in
reaction to events that affect the entire market and/or other companies in our industry even if these events do not
directly affect us and/or are unrelated to our business or operating results.

Any future issuance of Equity Shares may dilute your shareholding and sales of our Equity Shares by the Gol may
adversely affect the trading price of the Equity Shares.

We may be required to finance our growth through future equity offerings. Any future equity issuances by us, including
a primary offering, may lead to the dilution of investors’ shareholdings in our Corporation. Any future equity issuances
by us or sales of our Equity Shares by the Gol may adversely affect the trading price of the Equity Shares, which may
lead to other adverse consequences including difficulty in raising capital through offering of our Equity Shares or
incurring additional debt. In addition, any perception by investors that such issuances or sales might occur may also
affect the market price of our Equity Shares. There can be no assurance that we will not issue Equity Shares or that
our Shareholders will not dispose of, pledge or encumber their Equity Shares in the future.

Fluctuation in the exchange rate between the Indian Rupee and foreign currencies may have an adverse effect on
the value of our Equity Shares, independent of our operating results.

On listing, our Equity Shares will be quoted in Indian Rupees on the Stock Exchanges. Any dividends in respect of
our Equity Shares will also be paid in Indian Rupees and subsequently converted into the relevant foreign currency for
repatriation, if required. Any adverse movement in currency exchange rates during the time that it takes to undertake
such conversion may reduce the net dividend to foreign investors. In addition, any adverse movement in currency
exchange rates during a delay in repatriating outside India the proceeds from a sale of Equity Shares, for example,
because of a delay in regulatory approvals that may be required for the sale of Equity Shares may reduce the proceeds
received by Equity Shareholders. For example, the exchange rate between the Rupee and the U.S. dollar has fluctuated
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substantially in recent years and may continue to fluctuate substantially in the future, which may have an adverse effect
on the trading price of our Equity Shares and returns on our Equity Shares, independent of our operating results.

There are regulations on share transfers under the Insurance Act and the relevant IRDAI regulations.

The IRDAI on August 5, 2016 issued the Listed Indian Insurance Companies Guidelines. These guidelines are
applicable to all insurance companies whose equity shares are listed on the stock exchanges and to the allotment
process pursuant to a public issue. The guidelines, inter alia, propose self-certification of fit and proper criteria by a
person intending to acquire equity shares of an insurer amounting to 1% or more, but less than 5%, of the paid up
equity share capital of the insurer. The self-certification is to be filed with the insurance company and the same shall
be considered as deemed approval of IRDALI for the purpose of Section 6A(4)(b)(iii) of the Insurance Act. However,
if the person proposing to acquire equity shares is likely to result in (i) the aggregate holding of such person, his
relatives, associate enterprises and persons acting in concert, increasing to 5% or more of the paid up equity share
capital of the insurer or the total voting rights of the insurer, or (ii) the aggregate holding of such person along with
the persons acting in concert, increasing to in excess of 10%, each such acquisition would require prior approval of
the IRDALI. The investors intending to acquire Equity Shares amounting to 1% or more, up to 5%, of the paid up equity
share capital of our Corporation in the Offer would be required to comply with the self-certification criteria as set out
in “Offer Procedure—Bids by Bidders for 1% or more and less than 5% of the post-Offer paid up equity share capital
of our Corporation” on page 519. Additionally, investors intending to acquire Equity Shares in the Offer such that (i)
the aggregate holding of such investor, his relatives, associate enterprises and persons acting in concert, would increase
to 5% or more of the paid up Equity Share capital of our Corporation or the total voting rights of our Corporation, or
(i1) the aggregate holding of the investor along with the persons acting in concert, increasing to in excess of 10% of
the paid up equity share capital of our Corporation or the total voting rights of our Corporation, should note that each
such acquisition would require prior approval of the IRDAI. Investors will also be subject to such regulations with
respect to any acquisition of Equity Shares after the Offer. For further details, see “Offer Procedure” beginning on
page 518.

Under Indian law, foreign investors are subject to investment regulations that limit our ability to attract foreign
investors, which may adversely affect the trading price of the Equity Shares and/or the ability of others to acquire
us, which could prevent us from operating our business or entering a transaction that is in the best interests of our
shareholders.

Under foreign exchange regulations currently in force in India, transfer of shares between non-residents and residents
are freely permitted (subject to certain exceptions), if they comply with the valuation and reporting requirements
specified by the RBI. If a transfer of shares is not in compliance with such requirements and does not fall under any
of the exceptions specified by the RBI, then the RBI’s prior approval is required. Additionally, shareholders who seek
to convert Rupee proceeds from a sale of shares in India into foreign currency and repatriate that foreign currency
from India require a no-objection or a tax clearance certificate from the Indian income tax authorities. We cannot
assure you that any required approval from the RBI or any other governmental agency can be obtained on any particular
terms or at all.

In addition, the Insurance Act read with Rule 3 of the Indian Insurance Companies (Foreign Investment) Rules, 2015
and FDI policy set the cap on aggregate holdings of equity shares by foreign investors, including portfolio investors,
at 49% of paid-up equity share capital, provided the insurer is an Indian owned and controlled entity. For further details
on the cap on foreign investment and calculation of foreign investment in insurers, see “Restrictions on Foreign
Ownership of Indian Securities” on page 557. If our Corporation reaches the cap, our ability to attract further foreign
investors would be curtailed, which may have a material impact on the market price of the Equity Shares.

QIBs and Non-Institutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of
Equity Shares or the Bid Amount) at any stage after submitting a Bid and Retail Individual Investors are not
permitted to withdraw their Bids after closure of the Offer.

Pursuant to the SEBI ICDR Regulations, QIBs and Non-Institutional Investors are required to pay the Bid Amount on
submission of the Bid, and are not permitted to withdraw or lower their Bids (in terms of quantity of Equity Shares or
the Bid Amount) at any stage after submitting a Bid. Retail Individual Investors can revise their Bids during the
Bid/Offer Period and withdraw their Bids until closure of the Offer.

Therefore, QIBs and Non-Institutional Investors would not be able to withdraw or lower their Bids, notwithstanding
adverse changes in international or national monetary policy, financial, political or economic conditions, our business,
results of operations or financial condition, or otherwise, between the dates of the submission of their Bids and the
Allotment.

While our Corporation is required to complete Allotment pursuant to the Offer within six Working Days from the

Bid/Offer Closing Date, events affecting the Bidders’ decision to invest in the Equity Shares, including material
adverse changes in international or national monetary policy, financial, political or economic conditions, our business,
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results of operation or financial condition may arise between the date of submission of the Bid and Allotment. Our
Corporation may complete the Allotment of the Equity Shares even if such events occur, and such events limit the
Bidders’ ability to sell the Equity Shares Allotted pursuant to the offer or cause the trading price of the Equity Shares
to decline on listing.

Investors may have difficulty enforcing foreign judgments against us or our management

We are a limited liability company incorporated under the laws of India. Substantially all our directors and executive
officers are residents of India and a substantial portion of our assets and such persons are located in India. As a result,
it may not be possible for investors to effect service of process upon us or such persons outside of India, or to enforce
judgments obtained against such parties outside of India.

Recognition and enforcement of foreign judgments is provided for under Section 13 of CPC on a statutory basis.
Section 13 of the CPC provides that foreign judgments shall be conclusive regarding any matter directly adjudicated
upon, except: (i) where the judgment has not been pronounced by a court of competent jurisdiction; (ii) where the
judgment has not been given on the merits of the case; (iii) where it appears on the face of the proceedings that the
judgment is founded on an incorrect view of international law or a refusal to recognize the law of India in cases to
which such law is applicable; (iv) where the proceedings in which the judgment was obtained were opposed to natural
justice; (v) where the judgment has been obtained by fraud; and (vi) where the judgment sustains a claim founded on
a breach of any law then in force in India. Under the CPC, a court in India shall, upon the production of any document
purporting to be a certified copy of a foreign judgment, presume that the judgment was pronounced by a court of
competent jurisdiction, unless the contrary appears on record. Such presumption may be displaced by proving that the
court did not have jurisdiction.

India is not a party to any international treaty in relation to the recognition or enforcement of foreign judgments.
Section 44A of the CPC provides that where a foreign judgment has been rendered by a superior court, within the
meaning of that Section, in any country or territory outside of India which the Indian central government has by
notification declared to be in a reciprocating territory, it may be enforced in India by proceedings in execution as if
the judgment had been rendered by the relevant court in India. However, Section 44A of the CPC is applicable only
to monetary decrees, which are dissimilar to amounts payable in respect of taxes, other charges of a like nature, a fine
or other penalties.

We have been advised by our Indian counsel that the United States and India do not currently have a treaty providing
for reciprocal recognition and enforcement of judgments in civil and commercial matters, other than arbitration awards.
Therefore, a final judgment for the payment of money rendered by any federal or state court in the United States on
civil liability, whether or not predicated solely upon the federal securities laws of the United States, would not be
enforceable in India. However, the party in whose favor such final judgment is rendered may bring a new suit in a
competent court in India based on a final judgment that has been obtained in the United States. The suit must be
brought in India within three years from the date of the judgment in the same manner as any other suit filed to enforce
a civil liability in India.

It is unlikely that a court in India would award damages on the same basis as a foreign court if an action was brought
in India. Furthermore, it is unlikely that an Indian court would enforce a foreign judgment if that court were of the
view that the amount of damages awarded was excessive or inconsistent with public policy or Indian practice. It is
uncertain as to whether an Indian court would enforce foreign judgments that would contravene or violate Indian law.
However, a party seeking to enforce a foreign judgment in India is required to obtain approval from the RBI under the
Indian Foreign Exchange Management Act, 1999, to execute such a judgment or to repatriate any amount recovered.

Holders of Equity Shares may not be able to exercise pre-emptive rights under Indian law and thereby may suffer
future dilution of their ownership position.

Under the Companies Act, a company having share capital and incorporated in India must offer its holders of equity
shares pre-emptive rights to subscribe and pay for a proportionate number of equity shares to maintain their existing
ownership percentages before the issuance of any new equity shares, unless the pre-emptive rights have been waived
by adoption of a special resolution by our Corporation.

If you are a foreign investor and the law of the jurisdiction that you are located in does not permit the exercise of such
pre-emptive rights without our filing an offering document or registration statement with the applicable authority in
such jurisdiction, you will be unable to exercise such pre-emptive rights unless we make such a filing. If we elect not
to file a registration statement, the new securities may be issued to a custodian, who may sell the securities for your
benefit. The value the custodian receives on the sale of such securities and the related transaction costs cannot be
predicted. In addition, to the extent that you are unable to exercise pre-emptive rights granted in respect of the Equity
Shares held by you, your proportional interest in our Corporation would be reduced.

You may be subject to Indian taxes arising out of capital gains on the sale of the Equity Shares.
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Under current Indian tax laws, unless specifically exempted, capital gains arising from the sale of Equity Shares in an
Indian company are generally taxable in India. Any gain realized on the sale of listed equity shares on a stock exchange
held for more than 12 months will not be subject to capital gains tax in India if STT has been paid on the transaction.
STT will be levied on and collected by a domestic stock exchange on which the Equity Shares are sold. Any gain
realized on the sale of equity shares held for more than 12 months, which are sold other than on a recognized stock
exchange and on which no STT has been paid to an Indian resident, will be subject to long term capital gains tax in
India. Further, recent Finance Act 2017 amendments provides that any income arising from the transfer of a long-term
capital asset, being equity share in a company, shall not be exempted, if the transaction of acquisition of such equity
shares was entered on or after October 1, 2004 without payment of STT except in certain instances as provided for in
notification dated June 5, 2017 (F. No. 43/2017/F. No. 370142/09/2017-TPL). In addition, any gain realized on the
sale of listed equity shares held for a period of 12 months or less will be subject to short term capital gains tax in India.
This amendment further provides that the Government will notify certain modes of acquisition to which the recent
amendment made by Finance Act 2017 would not be applicable and the shares acquired by such modes of acquisition
would continue to get the benefit of section 10(38) of the Income Tax Act. Capital gains arising from the sale of the
Equity Shares will be exempt from taxation in India in cases where the exemption is provided under a treaty between
India and the country of which the seller is resident. Generally, Indian tax treaties do not limit India’s ability to impose
tax on capital gains. As a result, residents of other countries may be liable for tax in India as well as in their own
jurisdiction on a gain upon the sale of the Equity Shares.

Rights of shareholders under Indian laws may differ from those under the laws of other jurisdictions.

Indian legal principles related to corporate procedures, directors’ fiduciary duties and liabilities, and shareholders’
rights may differ from those that would apply to a company in another jurisdiction. Shareholders’ rights under Indian
law, including those related to class actions, may not be as extensive as shareholders’ rights under the laws of other
countries or jurisdictions. Investors may have more difficulty in asserting their rights as a shareholder in an Indian
company than as a shareholder of a corporation in another jurisdiction.

The average cost of acquisition of the Equity Shares for our Promoter may be lesser than the lower end of the Price
Band.

The average cost of acquisition of Equity Shares for our Promoter is 0.25 per Equity Share. Since the average cost
of acquisition of the Equity Shares for our Promoter is lesser than the lower end of the Price Band, investors who
purchase the Equity Shares would do so at a cost that is higher than the average cost of acquisition of the Equity Shares
for our Promoter even if the Equity Shares are acquired at the lower end of the Price Band.

Certain public offers handled by the Book Running Lead Managers in the past have closed below the offer price
on listing date

The five Book Running Lead Managers associated with the Offer have handled 44 public issues in the past three years
out of which 12 issues closed below the issue price on listing date. The price of the Equity Shares of our Corporation
may close below the Offer Price. For further details, see “Basis for Offer Price” beginning on page 100.

U.S. Foreign Account Tax Compliance Act withholding may affect payments on the Equity Shares.

The U.S. Foreign Account Tax Compliance Act (“FATCA”) imposes a reporting regime and, potentially, a 30.0%
withholding tax with respect to (a) certain payments from sources within the United States, (b) “foreign pass thru
payments” made to certain non-U.S. financial institutions that do not comply with this new reporting regime, and (c)
payments to certain investors that do not provide identification information with respect to interests issued by a
participating non-U.S. financial institution.

The United States has entered into an inter-governmental agreement regarding the implementation of FATCA with
India (the “IGA”). Under the IGA, a non-U.S. financial institution that is resident in India (a “Reporting FI”) is not
subject to withholding under FATCA provided that it complies with the terms of the IGA, including requirements to
register with the U.S. Internal Revenue Service and to identify, and report certain information on, accounts held by
certain U.S. persons (which includes for the purposes of this risk factor all U.S. persons for tax purposes) owning,
directly or indirectly, an equity or debt interest in our Corporation (other than equity and debt interests that are regularly
traded on an established securities market) and report on accounts held by certain other persons or entities to the Indian
Income Tax Department, which will exchange such information with the U.S. Internal Revenue Service.

Our Corporation expects that it will be treated as a Reporting FI pursuant to the IGA and that it will comply with the
requirements under the IGA and relevant Indian legislation. Our Corporation also expects that the Equity Shares will
be regularly traded on an established securities market, meaning that our Corporation should not have to report specific
information on its Shareholders to the Indian Income Tax Department. However, there can be no assurance that our
Corporation will be treated as a Reporting FI, that the Equity Shares will be considered to be regularly traded on an
established securities market or that our Corporation will not in the future be subject to withholding tax under FATCA
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or the IGA. Prospective investors that are U.S. persons should consult their own tax advisors regarding the potential

impact of FATCA.
Prominent Notes:
1. Public offer of 124,700,000 Equity Shares for cash at a price of ¥ 912 per Equity Share, aggregating to ¥ 111,758.43"

million, comprising of a Fresh Issue of 17,200,000" Equity Shares, aggregating to ¥ 15,414.96" million by our Corporation
and including 107,500,000" Equity Shares through an offer for sale by the President of India, for cash at a price of to ¥ 912
per Equity Share, aggregating to X 96,343.48" million. The Offer would include a reservation of 134,717" Equity Shares
aggregating to X 116,799,639" for subscription by Eligible Employees. The Offer would constitute 14.22% of our post-Offer
paid up Equity Share capital and the Net Offer shall constitute 14.20 % of our post-Offer paid-up Equity Share capital.

* Subject to the finalisation of the Basis of Allotement

2. As at March 31, 2017 and June 30, 2017, our Corporation’s net worth was X179,916.72 million and %183,876.97 million,
respectively, as per our Corporation’s Restated Standalone Financial Statements and X195,136.94 million and ¥201,432.05
million, respectively, as per our Restated Consolidated Financial Statements.As at March 31, 2017 and June 30, 2017, the
net asset value per Equity Share was %209.21 and X213.81, respectively, as per our Corporation’s Restated Standalone
Financial Statements and was 3226.90 and X234.22, respectively, as per our Restated Consolidated Financial Statements and
the book value per Equity Share was 3209.21 and X213.81, respectively, as per our Corporation’s Restated Standalone
Financial Statements and was ¥226.90 and ¥234.22, respectively, as per our Restated Consolidated Financial Statements.

3. For details of related party transactions entered into by our Corporation, see “Related Party Transactions” on page 199.

4. The average cost of acquisition of Equity Shares for our Promoter is 0.25 per Equity Share. For further details, see “Capital
Structure” beginning on page 89.

5. Except as disclosed in “Our Group Companies” and “Related Party Transactions” on pages 197 and 199 respectively, none
of our Group Companies have business interest or other interests in our Corporation.

6. There has been no financing arrangement whereby our Directors and their relatives have financed the purchase by any other
person of securities of our Corporation during the period of six months immediately preceding the date of this Prospectus.

7. For any complaints, information or clarifications pertaining to the Offer, investors may contact the Registrar to the Offer,
our Corporation and the BRLMs who have submitted the due diligence certificate to SEBI.

8. The aggregate short term loan and advances provided to related parties as at June 30, 2017 and as at March 31, 2017, 2016,
2015 and 2014 and its value as a percentage of net worth of the Corporation for the last five fiscal years, on a restated
consolidated basis: NIL.

The aggregate short term loan and advances provided to related parties as at June 30, 2017 and as at March 31, 2017, 2016,
2015, 2014 and 2013 and its value as a percentage of net worth of the Corporation for the last five fiscal years, on a restated
standalone basis: NIL.

9. The aggregate related party revenue from operations and its value as a percentage of revenue of the Corporation for the
periods indicated, both, (i) on a restated consolidated basis and (ii) on a restated standalone basis, is as follows:
(i) Restated Consolidated Basis

(in ¥million, except percentages)

Period Premium from related Total GDPI Premium/GDPI (%)
party
Fiscal 2014 6,759.50 146,801.16 4.60%
Fiscal 2015 6,541.63 152,701.56 4.28%
Fiscal 2016 6,178.69 185,342.45 3.33%
Fiscal 2017 31,871.97 337,407.91 9.45%
Three Months ended June 30, 2017 10,979.88 173,253.54 6.34%
(ii) Restated Standalone Basis
(in ¥million, except percentages)
Period Premium from related Total GDPI Premium/GDPI (%)
party
Fiscal 2013 6,417.55 150,858.78 4.25%
Fiscal 2014 6,759.50 146,801.17 4.60%
Fiscal 2015 7,222.05 151,839.65 4.76%
Fiscal 2016 8,711.74 184,358.11 4.73%
Fiscal 2017 35,011.68 335,854.38 10.42%
Three Months ended June 30, 2017 12,948.67 171,947.63 7.53%
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SECTION III: INTRODUCTION
SUMMARY OF INDUSTRY

Unless otherwise specified, the information and statistics in this section are extracted from the report entitled “CRISIL
Research, Analysis of the Indian Re-insurance industry, July 2017 (the “CRISIL Report”), which was commissioned by us.
The information presented in this section, including forecasts and projections, have not been prepared or independently verified
by us, our Directors, the Gol, the BRLMs, or any of our or their respective affiliates or advisors or any other party involved in
the Offer, and no representation is made as to its accuracy.

Investors should note that this is only a summary of the industry in which our Corporation operates and does not contain all
information that should be considered before investing in the Equity Shares. Before deciding to invest in the Equity Shares,
prospective investors should read this Prospectus, including the information in “Industry Overview”, “Our Business” and
“Financial Statements” beginning on pages 107, 129 and 201, respectively. An investment in the Equity Shares involves a high
degree of risk. For a discussion of certain risks in connection with an investment in the Equity Shares, see “Risk Factors”
beginning on page 22

Indian Economy

The Indian economy is the fourth largest economy in the world in terms of GDP at purchasing power parity (PPP) exchange
rates, with an estimated GDP, in PPP terms, for 2016 of U.S.$8.7 trillion. (Source: CIA World Factbook).

According to CRISIL Research, India’s GDP at current prices in Fiscal 2017 was X152 trillion.

India has the world’s second largest population, estimated at 1,210 million (Source: Censusinfo India 2011) and the second
largest labour force, estimated at 513.7 million people. (Source: CIA World Factbook) It also has one of the youngest
populations in the world with a median age of 27.6 years, a high share of working population and rapid urbanization (2.38%
change per annum). (Source: CIA World Factbook)

India is developing into an open-market economy. Economic liberalization measures including industrial deregulation,
privatization of state-owned enterprises and reduced controls on foreign trade and investment began in the 1990s and have
accelerated India’s growth which averaged approximately 7% per annum from 1997 to 2016. (Source: CIA World Factbook).
In recent years, India has become a popular destination for foreign direct investment (“FDI”), owing to its well-developed
private corporate sector, large consumer market potential, large well-educated and English speaking workforce and well-
established legal systems. Overall, India attracted FDI of approximately U.S.$55.4 billion in Fiscal 2016 and U.S.$45.1 billion
in Fiscal 2015 as compared to an average of U.S.$23.1 billion from Fiscal 2001 to Fiscal 2013. (Source: Department of Industrial
Policy and Promotion, Ministry of Commerce & Industry, Government of India — Fact Sheet on FDI from April 2000 to
December 2016.)

The Indian economy has shown moderate recovery in the past three fiscal years. Domestic GDP growth showed a marginal
improvement from 7.2% in Fiscal 2015 to 7.9% in Fiscal 2016, primarily attributable to an increase in private final consumption
expenditure from 6.2% in Fiscal 2015 to 7.4% in Fiscal 2016. (Source: RBI Annual Report 2015-16.) Real GDP growth,
however, slowed to 7.1% in Fiscal 2017 with weak private investment and a slowdown due to the Government’s demonetization
program. (Source: Central Statistical Office of India’s Ministry of Statistics and Programme Implementation)

Global Reinsurance Industry
Introduction

Reinsurance has a rich history and likely evolved in its modern form from risk management by insurers in the aftermath of large
city fires in England, Germany and Switzerland before the industrial revolution. The modern reinsurance industry’s evolution
dates to 1842, when the first reinsurance company, Cologne Re, was established in Germany. Industry giants, such as Swiss Re
and Munich Re, were also established around the same time. During the first half of the 20th century, reinsurers began to emerge
in many parts of the world, especially in countries such as the United States, where there were larger disruptions due to the
world wars. Related market participants, including brokers and ancillary service providers, have also emerged as important
stakeholders in the industry.

Reinsurance refers to the arrangement whereby insurers transfer part of the risks and liabilities written to one or more insurers
or reinsurers by entering reinsurance contracts. Reinsurance is considered as the insurance of insurance. Retrocession is the risk
transfer by a reinsurer in the same way. Retrocessional coverage consists of reinsurance purchased to cover a portion of the
risks that the reinsurer is covering for the underlying insurance companies.

Reinsurance allows direct insurers to manage capacity, ease surplus strain, minimize fluctuations in claim payments and lapse
exposure and manage their portfolios. The reinsurance industry also provides insurance companies with access to important
industry information and expertise.
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Under a reinsurance contract the cedent pays premium to the reinsurer and the risks and liabilities the cedent writes are
transferred to the reinsurer. According to the terms and conditions of the reinsurance contact the reinsurer makes payments to
the cedent with respect to the claims incurred under the original insurance contract (or in the case of a retrocession arrangement,
under the reinsurance contract).

Global Players and Rankings

The global reinsurance market is competitive but concentrated. In terms of gross premium written in 2015, the top ten
reinsurance companies are Munich Reinsurance Company, Swiss Re Ltd., Hannover Rueck S.E., SCOR S.E., Lloyd’s of
London, Berkshire Hathaway Inc, Reinsurance Group of America Inc., China Reinsurance (Group) Corporation, Everest Re
Group Ltd, and Partner Re Ltd. (Source: CRISIL Report) According CRISIL Research, these top ten reinsurance companies
write over 70% of the total life and non-life unaffiliated gross reinsurance premiums written. (Source: CRISIL Report)

Since the last large big acquisition in the global life reinsurance industry in 2013 was when SCOR bought Generali USA Life
Reassurance Company, the global industry has become more concentrated but there have been no significant market entrants
or big acquisitions. CRISIL Research observes that the reinsurance panels of large insurers usually only include three or four
large players.

Our Corporation was 14" in the global reinsurance market based on gross reinsurance premiums written in 2015. (Source ©
AM. Best — used with permission and as extracted from the CRISIL Report) Among Asian reinsurers in 2015, we were at 3
position, next only to China Reinsurance Corporation and Korean Reinsurance Company. (Source: CRISIL Report) CRISIL
Research indicates that our Corporation has further improved to 12 position in the global reinsurance market based on gross
reinsurance premiums written in 2016.

Global Market Size, Environment and Outlook

The size of the global reinsurance market is estimated to be around USD 230 billion in 2016, with the non-life segment
accounting for 70% of the market. (Source: CRISIL Report) According to CRISIL Research, the reinsurance industry is in a
deep soft market cycle which began in 2013. The troika of weak underlying demand growth, low interest rates and the expansion
of alternative capital has impacted the global reinsurance market over the past few years. With the supply of capital far
exceeding the demand, the market has been extremely soft. (Source: CRISIL Report)

Indian Reinsurance Industry

In life insurance, India is the tenth largest market in the world in terms of total premium. (Source: CRISIL Report) In non-life
insurance, India is the fifteenth largest insurance market in the world in terms of gross premiums. (Source: CRISIL Report)

Total premiums in the Indian life and non-life insurance markets were around %4.18 trillion and X1.28 trillion respectively in
Fiscal 2017. According to CRISIL Research, the size of the Indian reinsurance market was estimated to be approximately X 388
billion in Fiscal 2017. Reinsurance of non-life insurance business accounted for approximately 95% of the total premium
ceded in Fiscal 2017. (Source: CRISIL Report) Currently, our Corporation is the only publicly owned reinsurance company in
India, and there is one privately-owned reinsurance company which has been registered by the IRDAI, ITI Reinsurance Limited.
(Source: CRISIL Research)

The insurance and reinsurance industries in India have been liberalized and are regulated by the IRDALI.

Subject to IRDAI regulation, foreign reinsurance companies are permitted to sell reinsurance coverage in India. In addition, as
of June 30, 2017, eight foreign reinsurance companies and Lloyds of London have been registered by the IRDAI, which allows
them to operate branches in India. (Source: CRISIL Research)

Reinsurance Market Size

According to CRISIL Research, the size of the Indian reinsurance market was estimated to be approximately X 388 billion in
Fiscal 2017. The reinsurance market in India grew at a healthy 15% CAGR in the ten fiscal years ending Fiscal 2017. In Fiscal
2017, premiums ceded to reinsurers increased by 73%, as non-life insurance premiums grew by 32% on-year and retention
ratios declined close to 9%. (Source: CRISIL Report)

Non-Life Risk Dominates the Indian Reinsurance Market

Reinsurance of non-life insurance business accounted for approximately 95% of the total premium ceded in Fiscal 2017.
(Source: CRISIL Report) The dominance of non-life in the reinsurance pie can be attributed to the better geographical spread
of life policies compared to non-life and because the insured amounts are typically smaller in comparison, reinsurance need is
correspondingly lower. In addition, life insurance is viewed as a protection-cum-savings product in India. Therefore, the uptake
of pure life protection policies (term insurance) is on the lower side.
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GIC Re Market Share

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
close to 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research. The
sharp jump in non-life premium growth particularly crop insurance in Fiscal 2017 resulted in a change in market shares in the
view of CRISIL Research.

Reinsurance Market Estimates Fiscal 2017

According to CRISIL Research estimates, reinsurance premiums in India grew approximately 73% in Fiscal 2017, driven by
strong growth in non-life insurance premiums and by the high proportion of premium ceded, particularly in both cases in the
crop insurance business line.

An estimated 77% of domestic crop insurance premiums were ceded to reinsurers in Fiscal 2017. (Source: CRISIL Report) The
agriculture segment contributed 16% of gross non-life premium written during Fiscal 2017. (Source: CRISIL Report) In
contrast, the proportion of premium ceded to reinsurers in Fiscal 2017 was much lower in the motor and health segments, at
10% and 13%, respectively. (Source: CRISIL Report) If one excludes the crop insurance premiums ceded to reinsurers,
reinsurance premium growth would have been much lower, at an estimated 20-25%, in Fiscal 2017, as per CRISIL Research
estimates.
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SUMMARY OF OUR BUSINESS

Investors should note that this is only a summary of our business and does not contain all information that should be considered
before investing in the Equity Shares. Before deciding to invest in the Equity Shares, prospective investors should read this
entire Prospectus, including the information in the sections “Our Business”, “Industry Overview” and “Financial
Information” on pages 129, 107 and 201, respectively. An investment in the Equity Shares involves a high degree of risk. For
a discussion of certain risks in connection with an investment in the Equity Shares, please see the section “Risk Factors”
beginning on page 22.

Certain information and statistics in this section where indicated are extracted from the CRISIL Report which was
commissioned by the Corporation. The information from the CRISIL Report has not been prepared or independently verified
by us, our Directors, the Gol, the BRLMs, or any of our or their respective affiliates or advisors or any other party involved in
the Olffer, and no representation is made as to its accuracy.

Overview

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
approximately 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research.
We are also an international reinsurer that underwrote business from 161 countries as at June 30, 2017. According to CRISIL
Research, we ranked as the 12% largest global reinsurer in 2016 and the 3™ largest Asian reinsurer in 2015, in terms of gross
premiums accepted. We provide reinsurance across many key business lines including fire (property), marine, motor,
engineering, agriculture, aviation/space, health, liability, credit and financial and life insurance. Through our more than 44 years
of experience in, and commitment to, providing reinsurance products and services, we believe that we have become a trusted
brand to our insurance and reinsurance customers in India and overseas.

We have diversified our business geographically to grow our underwriting business and profitability as well as to maintain a
balanced portfolio of risks. Our gross premiums on a restated consolidated basis from our international business in Fiscal 2017,
Fiscal 2016 and Fiscal 2015 were X103,004.52 million, ¥83,396.92 million and ¥66,094.53 million, respectively, and our gross
premiums have grown at a CAGR of 24.84% from Fiscal 2015 to Fiscal 2017. In Fiscal 2017, Fiscal 2016 and Fiscal 2015,
our gross premiums for risks outside of India were 30.53%, 45.00% and 43.28%, respectively, of our total gross premiums.
Our gross premiums on a consolidated restated basis from our international business for the three months ended June 30, 2017
were X30,049.70 million, and our gross premiums for risks outside of India were 17.34% of our total gross premiums.We
develop our overseas business through our home office in Mumbai, branch offices in London, Dubai and Kuala Lumpur, a
representative office in Moscow, a subsidiary in the United Kingdom that is a member of Lloyd’s of London and a subsidiary
in South Africa.

We have a senior team of underwriters and actuaries to develop and manage our reinsurance business. We use our experience
and long-standing relationships to tailor our portfolio to specific market segments. Our approach to underwriting allows us to
deploy our capital across a variety of lines of business and to capitalize on opportunities that we believe offer favorable returns.
In addition, we believe that our strong balance sheet allows us to underwrite risks across the Indian insurance market including
large policies. In Fiscal 2017, we led 74.79% of the reinsurance treaties in which we participate in the Indian non-life market.
We also administer three domestic reinsurance pools and one African-Asian reinsurance pool that allow us to manage
reinsurance economics and strengthen relationships with our customers.

We maintain a diversified investment portfolio to generate investment returns to support our liabilities for the reinsurance we
underwrite and to create shareholder value. We have an Indian investment portfolio, which includes fixed income debt
securities including Government securities, equity securities including exchange traded funds, and other investments, but does
not include fixed term deposits for our business written outside of India at our branches. As at June 30, 2017 and March 31,
2017, our Indian investment assets on a standalone restated basis had a carrying value of ¥419,298.52 million and X391,262.72
million, respectively, and a fair value of ¥739,025.61 million and 691,625.84 million, respectively. Our investment income
from our Indian investment assets on a restated standalone basis in Fiscal 2017, Fiscal 2016 and Fiscal 2015 was %45,156.11
million, X41,749.92 million and X41,760.64 million, respectively, and has grown at a CAGR of 3.99% from Fiscal 2015 to
Fiscal 2017. Our yields (without unrealized gains) from our Indian investment assets on a standalone restated basis in Fiscal
2017, Fiscal 2016 and Fiscal 2015 were 12.35%, 12.91% and 14.08%, respectively. In the three months ended June 30, 2017,
our investment income and yields (without unrealized gains) from our Indian investment assets on a restated standalone basis
was %10,467.90 million and 10.33%, respectively. In addition to our Indian investment assets, we hold fixed term deposits at
banks outside of India for our overseas business (written outside of India at our branches) from which we earned ¥997.61
million in interest income in Fiscal 2017.

Our gross premiums on a restated consolidated basis in Fiscal 2017, Fiscal 2016 and Fiscal 2015 were ¥337,407.91 million,
%185,342.45 million and X152,701.56 million, respectively, and have grown at a CAGR of 48.65% from Fiscal 2015 to Fiscal
2017. In the same fiscal years, our profit after tax on a restated consolidated basis was ¥31,406.23 million, ¥28,234.15 million
and %28,909.75 million, respectively, and has grown at a CAGR of 4.23% from Fiscal 2015 to 2017. For the three months
ended June 30, 2017, our gross premiums and our profit after tax each on a restated consolidated basis were X173,253.54 million
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and %6,286.71 million, respectively. Our productivity, as measured by profit after tax per employee on a restated consolidated
basis, improved to ¥55.78 million per employee in Fiscal 2017 from ¥55.07 million in Fiscal 2015.

Further, as at June 30, 2017 and March 31, 2017, 2016 and 2015, we had a restated consolidated net worth (including fair value
change account) of ¥521,160.04 million, ¥495,508.46 million, ¥408,702.58 million and ¥433,842.92 million, respectively. Our
total assets on a restated consolidated basis as at June 30,2017 and March 31, 2017, 2016 and 2015 amounted to X1,083,206.87
million, ¥970,794.39 million, X¥761,027.46 million and ¥749,164.34 million, respectively. We had a solvency ratio of 1.83,
2.41, 3.80 and 3.32, calculated on a restated standalone basis as at June 30, 2017 and as at March 31, 2017, 2016 and 2015,
respectively, against minimum statutory requirement of 1.50. We have been rated “A-" (Excellent) with a stable outlook by
AM Best for 10 consecutive years. In addition, we have paid successive annual dividends in the past five fiscal years (including
a proposed dividend in Fiscal 2017) to the Government of India as our shareholder, and our dividends during last five fiscal
years were an aggregate of ¥33,200.50 million.

Competitive Strengths

We believe that the following competitive strengths contribute to our success and position us well for future growth and robust
financial performance.

Leader in Indian reinsurance industry with a trusted brand and 44 years of experience

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
approximately 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research.
Reinsurance premiums in India are projected by CRISIL Research to increase at a CAGR of 11-14% over the next five years
to reach 700,000 million by Fiscal 2022. As a trusted brand in the Indian market with 44 years of experience, we believe that
we are well placed to take advantage of this industry growth.

We write reinsurance for every non-life and over half of the life insurance companies in India and have long-term business
relationships with almost all of these domestic insurance companies.

Our competitive advantages in the domestic reinsurance market include:

. our experienced underwriting and actuarial team;
. our strong customer service focus including the settlement of claims quickly and professionally;
. our strong balance sheet which allows us to underwrite risks across the Indian insurance market including large policies

covering industrial and large infrastructure projects; and
. our underwriting and actuarial capabilities that we use to evaluate and accept domestic business.
Significant global player with growing international presence

We are an international reinsurer that underwrote business from India and 161 countries as at June 30, 2017. According to
CRISIL Research, we ranked as the 12" largest global reinsurer in 2016 and the 3™ largest Asian reinsurer in 2015, in terms of
gross premiums accepted. We believe that our geographic diversity has been important to the growth of our underwriting
business and profitability and has also allowed us to maintain a geographically balanced portfolio of risks. In Fiscal 2017,
Fiscal 2016 and Fiscal 2015, our gross premiums on a restated consolidated basis from our international business (which is
reinsurance written for risks outside of India) were %103,004.52 million, ¥83,396.92 million and %66,094.53 million,
respectively, and have grown at a CAGR of 24.84% from Fiscal 2015 to 2017.

We have developed our business by establishing relationships with insurers and reinsurers globally and have a network of
brokers which assist us in sourcing business. We write our overseas business through our home office in Mumbai, branch
offices in London, Dubai and Kuala Lumpur, a representative office in Moscow, a subsidiary in South Africa and a subsidiary
in the United Kingdom that is a member of Lloyd’s of London. In addition, we recently established an International Financial
Services Centre (IFSC) Insurance Office in Gujarat International Finance Tec-City (“GIFT”) which has begun accepting
reinsurance from international clients in India from Fiscal 2018. In the three months ended June 30, 2017 and in Fiscal 2017,
Fiscal 2016 and Fiscal 2015, our gross premium for risks outside of India represented 17.34%, 30.53%, 45.00% and 43.28%,
respectively, of our total gross premiums on a restated consolidated basis.

Diversified product portfolio and revenue streams
We have diversified our reinsurance businesses and risks by covering many key business lines including reinsurance of fire

(property), marine, motor, engineering, agriculture, aviation/space, health, liability, credit and financial liability, and life
insurance.
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Our business model enables us to benefit from the expected growth of both the primary insurance and reinsurance markets in
India as well as other large and fast growing markets like SAARC, South East Asia, Latin America, Africa and China. We
believe our diversified reinsurance products also allow us to better manage our exposures by limiting and mitigating risks.

The following table shows the percentage of our gross premiums on a restated consolidated basis by business segment and line
of business in and outside India for the past three Fiscal Years.

Business Segment Fiscal 2017 Fiscal 2016 Fiscal 2015
India Outside India Outside India Outside
India India India

Fire (Property) 7.95% 16.31% 11.42% 23.70% 10.98% 20.11%

Marine 1.25% 2.11% 2.04% 3.48% 2.70% 4.55%
Miscellaneous

Motor 15.24% 4.40% 17.80% 6.41% 19.75% 5.48%

Engineering 1.33% 1.27% 2.60% 2.20% 2.88% 2.33%

Agriculture 28.39% 0.52% 6.82% 0.15% 4.03% 0.19%

Aviation 0.25% 1.72% 0.05% 2.40% 0.98% 3.51%

Health 9.46% 2.90% 8.88% 4.63% 8.61% 5.17%

Liability 0.49% 0.21% 0.50% 0.31% 0.60% 0.16%

Credit 0.55% 0.05% 0.88% 0.07% 0.89% 0.07%

Others (1) 3.50% 1.04% 3.00% 1.36% 4.43% 1.47%

Life 1.08% 0.01% 1.00% 0.29% 0.86% 0.25%

Total 69.47% 30.53% 55.00% 45.00% 56.72% 43.28%

U Others include workmen’s compensation, personal accident and other miscellaneous risks.
Robust and comprehensive risk management framework

We believe that our ability to analyze and quantify risk accurately, to understand volatility and how risks aggregate or correlate,
and to establish the appropriate capital requirements and limits for the risks we accept, has contributed largely to our success.
We believe that our experience of over 44 years in the reinsurance business has allowed us to establish an integrated framework
of policies and processes to assist evaluating and valuing risk, and to ultimately provide an appropriate return.

We have invested in IT platforms and software to process data and model and evaluate risk. For example, we have our own
customized Governance, Risk and Compliance (GRC) software called GICRiskPro that enables integrated risk evaluation
through aggregation across business units to ensure automated and regulatory compliant reporting at regular intervals for better
risk monitoring.

We also have a clearly defined governance structure for risk management. Our Board and its risk management committee are
responsible for setting our overall vision and goals, which include our risk appetite and return expectations. While keeping in
view a return goal, we start with a capital-based risk appetite and then look for risks that meet our return targets within that
framework. We believe that this approach helps us to balance our insurance and reinsurance company clients’ need for certainty
of claims payment with our shareholders need for an adequate return.

Diversification of risks is at the core of our risk management strategy. As mentioned above, we have diversified our reinsurance
business both geographically and by business line.

Diversified investment portfolio generating strong growth and attractive yields

We maintain a diversified Indian investment portfolio to generate investment returns to support our liabilities for the reinsurance
we underwrite and to create shareholder value. Our capital allocation has sought for a balance between stability and yield, and
we diversify investments by type of security, industry sector and, in the case of fixed income securities, maturity.

Our Indian investment portfolio includes fixed income debt securities, equity securities including exchange traded funds, and
other investments. We are governed by the prudential norms set by the IRDAI which we believe has helped us to reduce the
risks with respect to our Indian investment portfolio because of the requirement to invest in Government and high-rated fixed
income securities.

As at June 30, 2017 and March 31, 2017, our Indian investment assets on a standalone restated basis had a carrying value of
%419,298.52 million and ¥391,262.72 million, respectively and a fair value of ¥739,025.61 million and ¥691,625.84 million,
respectively. In addition, as at June 30, 2017 and March 31, 2017, we had fixed term deposits for our non-Indian business
(written outside of India at our branches) of ¥80,621.94 million and %76,109.93 million, respectively, held at various overseas
financial institutions. As at June 30, 2017 and March 31, 2017, investment assets outside India of our Subsidiaries amounted to
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% 3,072.23 million and %2,874.46 million, respectively and our accounted portion of investments in our associate companies
amounted to ¥ 13,910.24 million and 13,203.38 million, respectively.

We manage our Indian investment assets centrally, using appropriate risk management and investment parameters to guide our
team within prescribed regulatory guidelines. In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our investment income from our
Indian investment assets on a restated standalone basis was ¥45,156.11 million, ¥41,749.92 million and X41,760.64 million,
respectively, with a CAGR of 3.99% from Fiscal 2015 to 2017. Our yields (without unrealized gains) from our Indian
investment assets on a restated standalone basis were 12.35%, 12.91% and 14.08% in Fiscal 2017, Fiscal 2016 and Fiscal 2015,
respectively. In the three months ended June 30, 2017, our investment income and yields (without unrealized gains) from our
Indian investment assets on a restated standalone basis was %10,467.90 million and 10.33%, respectively. In addition to
investment income on Indian investment portfolio, in Fiscal 2017, we had interest income of 997.61 million on foreign short
term deposits for our overseas business (written outside of India at our branches) on a restated standalone basis.

Strong financial track record and a strong balance sheet

We have an established track record of delivering results. In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums on
a restated consolidated basis were ¥337,407.91 million, ¥185,342.45 million and X152,701.56 million, respectively, and have
grown at a CAGR 0f 48.65% from Fiscal 2015 to 2017. In the same Fiscal Years, our profit after tax on a restated consolidated
basis was %31,406.23 million, X28,234.15 million and ¥28,909.75 million, respectively, and have grown at a CAGR of 4.23%
from Fiscal 2015 to 2017. For the three months ended June 30, 2017, our gross premiums and our profit after tax each on a
restated consolidated basis ¥173,253.54 million and X6,286.71 million, respectively.

In addition, we have kept our operating expenses low. In the three months ended June 30, 2017 and in Fiscal 2017, Fiscal 2016
and Fiscal 2015, our operating expenses related to insurance business as a percentage of net premiums earned were 0.33%,
0.83%, 1.15% and 1.18%, respectively. Our productivity as measured by profit after tax per employee on a restated consolidated
basis was improved to ¥55.78 million per employee in Fiscal 2017 from ¥55.07 million in Fiscal 2015.

We have maintained a strong balance sheet. As at June 30, 2017 and March 31, 2017, 2016 and 2015, we had a restated
consolidated net worth (including fair value change account) of ¥521,160.04 million, ¥495,508.46 million, ¥408,702.58 million
and X433,842.92 million, respectively. Our total assets on a restated consolidated basis as at June 30, 2017 and March 31, 2017,
2016 and 2015 amounted to X1,083,206.87 million, ¥970,794.39 million, X761,027.46 million and X749,164.34 million,
respectively. We had a solvency ratio of 1.83,2.41, 3.80 and 3.32, calculated on a restated standalone basis as at June 30, 2017
and March 31, 2017, 2016 and 2015, respectively, against minimum statutory requirement of 1.50. In addition, we have paid
successive annual dividends in the past five fiscal years (including proposed dividends in Fiscal 2017) to the Government of
India as our shareholder, and our dividends during last five fiscal years amounted to an aggregate of ¥33,200.50 million.

We were rated “A-" (Excellent) with a stable outlook by A.M. Best for 10 consecutive years from 2007 to 2016. We also have
been consistently rated “AAA” with a stable outlook for our claims paying ability by CARE Ratings since 2004. We believe
that such ratings reflect our strong balance sheet coupled with our comprehensive risk management framework and capabilities.

Experienced management team

We have a management team with extensive experience and know-how in the Indian reinsurance industry. We believe the
quality of our management team has been critical in achieving our business results. All members of our senior management
team bring with them substantial experience and in-depth knowledge. Our Corporation’s Chairman cum Managing Director,
Alice Vaidyan, has over 34 years of insurance industry experience. Having joined our Corporation in 2008, she was also the
Chief Financial Officer from Fiscal 2015 to Fiscal 2016.

Our management team is responsible for formulating our strategy, managing our business segments, diversifying the business
and geographic mix, putting in place a strong operating and technology platform, expanding our client and broker relationships,
managing our investment portfolio and managing our risks and losses. We believe that our management’s capabilities, strong
reputation, extensive network of industry relationships and considerable experience in reinsurance will help us continue to grow
our reinsurance business both in India and internationally.

Strategy

Our business goal is to be a leading global reinsurance and risk solution provider. To fulfil this goal, we plan to pursue the
strategies set forth below.

Expand and leverage our leadership position in the domestic reinsurance industry and continue our strong business growth

Our position as the leading reinsurer in the domestic market is based on our 44 years of commitment to the Indian insurance
industry. Building upon our competitive strengths, we seek to enhance the competitiveness and solidify our position as a leader
in the domestic reinsurance market and maintain our strong and trusted brand. In particular, we seek to:
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Continue to employ and sophisticated models, processes and capabilities. As an international reinsurer, we employ
sophisticated underwriting, actuarial and risk management processes, models and technical capabilities in the domestic market.
We believe our continued willingness to share our international know-how and expertise with our Indian clients helps us
strengthen our business relationships.

Continue to lead Indian treaty underwriting and manage pools. We will continue to lead Indian reinsurance treaties and manage
domestic pools. We believe that reinsurers that lead treaties and manage pools are generally solicited for a broader range of
business and have greater access to attractive business.

Continue to lead reinsurance of large policies. We will continue to leverage our strong balance sheet to underwrite risks across
the Indian insurance market including large policies covering industrial and large infrastructure projects.

Continue to deliver outstanding customer service. We aim to continue to deliver customer service and settle claims in a quick
and efficient manner and with a high degree of professionalism.

Expand our presence internationally and grow our overseas business

In Fiscal 2017, our reinsurance written for risks outside of India represented 30.53% of our total gross premiums on a restated
consolidated basis. We intend to expand our presence in select overseas geographies and markets to continue to grow our
reinsurance business written for risks outside of India. Our goal is to achieve a balance of international and India business in
terms of premiums.

In particular, our overseas business expansion plans include:

. Establishing a syndicate at Lloyds of London which will write a variety of classes of business from different parts of
the world;
. Expanding our relationships with insurers in the United States (the largest market globally) and accepting more U.S.

insurance related risks;

. Establishing representative offices in China and expanding our reinsurance business written in China;
. Establishing a representative office in Brazil to expand our Latin American business;
. Converting our Moscow representative office into a wholly owned subsidiary and expanding our reinsurance business

in Russia and CIS countries from Moscow; and

. Establishing a strategic relationship for reinsurance business in Myanmar and establishing a representative office in
Bangladesh.

Focus on improving profitability through reduction in combined ratio

A primary focus of our business is to accept and manage risks profitability to create shareholder value. In Fiscal 2017, Fiscal
2016 and Fiscal 2015, our combined ratio on a restated consolidated basis was 100.16%, 107.03% and 108.86% respectively.
To achieve a greater operational level of profitability and to further reduce our combined ratios, we intend to

. Optimize our business mix by expanding our business lines and product offerings where we see better premium rate
opportunities and better margin business;

. Grow our premium income in higher margin geographic regions like the United States, China, Japan, Israel and
Turkey;

. Expand our proportional business where competitive pressure on premiums has been less severe;

. Continue to improve our risk management processes, data bases and technology; and

. Continue to maintain our high productivity per employee (as measured by profit after tax per employee) and keep our

expenses of management low.
Grow our life reinsurance and other business lines in India and overseas markets

In life insurance, India is the tenth largest market in the world in terms of total premium. (Source: CRISIL Report) In non-life
insurance, India is the fifteenth largest insurance market in the world in terms of gross premiums. (Source: CRISIL Report) We
believe that the Indian life insurance market offers a growth opportunity for us due to its high growth rate primarily driven by
low penetration levels.
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We intend to market reinsurance of life products to all participants in Indian life insurance market. In particular, we are looking
to create customized products for domestic life insurance companies to expand our business. We also intend to expand our
international life reinsurance business by building our relationships overseas in SAARC, South East Asia, Latin America, Africa
and China.

In addition to life insurance, we intend to grow our domestic health and liability insurance businesses and our overseas fire
(property), space and cyber security business lines.
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SUMMARY OF FINANCIAL INFORMATION
The following tables set forth the summary financial information derived from:

(a) The Restated Standalone Financial Information of our Corporation, as at and for the three months ended June 30, 2017
and as at for the years ended March 31, 2017, 2016, 2015, 2014 and 2013.

(b) The Restated Consolidated Financial Information of our Corporation, as at and for the three months ended June 30,
2017 and as at for the years ended March 31, 2017,2016, 2015, and 2014.

The Restated Financial Information referred to above are presented under “Financial Statements” beginning on page 201.
The summary financial information presented below should be read in conjunction with the Restated Financial Information, the
notes thereto and “Financial Statements” and “Management’s Discussion and Analysis of Financial Condition and Results of

Operations” beginning on pages 201 and 436, respectively.

[THE REST OF THIS PAGE HAS BEEN INTENTIONALLY LEFT BLANK]
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The following tables set forth summary financial information derived from our Restated Financial Statements.

Restated Standalone Summary Statement of Revenue Account

In Respect of Fire Insurance Business

(Amount in ¥million)

S. Particulars Quarter Year ended | Year ended | Year ended | Year ended | Year ended
No. ended June | March 31, | March 31, | March 31, | March 31, | March 31,
30,2017 2017 2016 2015 2014 2013
1. | Premiums earned (Net) 21,657.18 55,492.70 45,175.63 39,664.26 36,682.89 34,313.23
2. | Profit on sale of Investments 681.96 3,779.86 3,352.02 4,559.85 2,610.22 2,678.27
(Net)
3. | Forex Gain/( Loss) (77.35) (113.06) 478.33 (202.82) 638.57 301.56
4. |Interest, Dividend & Rent - 1,611.66 6,244.37 5,543.28 6,112.70 5,697.64 5,012.07
Gross
Total (A) 23,873.45 65,403.87 54,549.26 50,133.99 45,629.32 42,305.13
1. | Claims Incurred (Net) 16,845.61 43,877.47 34,492.17 26,538.92 37,356.71 30,063.58
2. | Commission (Net) 5,803.25 16,070.99 12,444.71 9,632.40 7,485.30 8,237.52
3. | Operating Expenses related 101.50 624.89 680.12 541.98 643.28 353.30
to Insurance Business
4. | Expenses relating to 1.20 8.36 7.09 8.10 5.98 11.06
Investments
5. | Premium Deficiency - - - - - -
Total (B) 22,751.56 60,581.71 47,624.09 36,721.40 45,491.27 38,665.46
Operating Profit /- Loss 1,121.89 4,822.16 6,925.17 13,412.59 138.05 3,639.67
from Fire Business C = (A-
B)
APPROPRIATIONS
Transfer to Shareholders’ 1,121.89 4,822.16 6,925.17 13,412.59 138.05 3,639.67
Account
Transfer to Catastrophe - - - - - -
Reserve
Transfer to Other Reserves - - - - - -
(to be specified)
Total (C) 1,121.89 4,822.16 6,925.17 13,412.59 138.05 3,639.67
In Respect of Miscellaneous Insurance Business
(Amount in ¥ million)
S. Particulars Quarter Year ended | Year ended | Year ended | Year ended | Year ended
No. ended June | March 31, March 31, | March31, | March31, | March 31,
30, 2017 2017 2016 2015 2014 2013
1. Premiums earned (Net) 101,735.42| 196,207.14 95,373.92 85,396.02 88,460.93 86,238.84
2. Profit on sale of 1,578.58 6,453.89 5,921.12 7,070.87 4,548.92 4,107.96
Investments (Net)
3. Forex Gain/( Loss) (136.71) (160.52) 889.79 (310.83) 1,477.64 799.37
4. Interest, Dividend & Rent 3,730.63 10,661.88 9,791.81 9,478.85 9,929.45 7,687.55
— Gross
Total (A) 106,907.92| 213,162.39| 111,976.64| 101,634.91| 104,416.94 98,833.72
1. Claims Incurred (Net) 89,474.40| 161,627.88 86,478.47 81,526.95 77,092.51 72,807.27
2. Commission (Net) 19,045.20 35,781.63 20,633.98 16,114.75 14,997.59 18,475.71
3. Operating Expenses 412.79 1,680.51 1,027.26 942.80 1,005.37 670.62
related to Insurance
Business
4. Expenses relating to 2.78 14.27 12.52 12.57 10.43 16.97
Investments
5. Premium Deficiency - - - - - (1,414.67)
Total (B) 108,935.17| 199,104.29| 108,152.23 98,597.07 93,105.90 90,555.90
Operating Profit/-Loss (2,027.25) 14,058.10 3,824.41 3,037.84 11,311.04 8,277.82

from Miscellaneous
Business C = (A-B)
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S. Particulars Quarter Year ended | Year ended | Year ended | Year ended | Year ended
No. ended June | March 31, March 31, | March 31, | March 31, | March 31,
30, 2017 2017 2016 2015 2014 2013
APPROPRIATIONS
Transfer to Shareholders’ (2,027.25) 14,058.10 3,824.41 3,037.84 11,311.04 8,277.82
Account
Transfer to Catastrophe - - - - - -
Reserve
Transfer to Other - - - - - -
Reserves (to be specified)
Total (C) (2,027.25) 14,058.10 3,824.41 3,037.84 11,311.04 8,277.82
In Respect of Marine Insurance Business
(Amount in ¥million)
S. Particulars Quarter | Year ended | Year ended | Year ended | Year ended | Year ended
No. ended June | March 31, | March 31, March 31, March 31, | March 31,
30, 2017 2017 2016 2015 2014 2013
1. Premiums earned (Net) 3,587.92 9,086.62 9,181.11 9,226.77 9,956.65 11,464.85
2. Profit on sale of 143.95 844.00 901.85 943.29 667.82 766.17
Investments (Net)
3. Forex Gain/( Loss) (12.44) (23.19) 138.96 (51.92) 187.60 147.12
4, Interest, Dividend & Rent - 340.19 1,394.30 1,491.40 1,264.52 1,457.72 1,433.80
Gross
Total (A) 4,059.62 11,301.73 11,713.32 11,382.66 12,269.79 13,811.94
1. Claims Incurred (Net) 145.99 7,567.56 6,328.00 9,919.18 5,621.28 6,073.10
2. Commission (Net) 1,650.10 1,575.58 1,830.00 1,985.32 2,032.27 2,355.20
3. Operating Expenses related 12.59 63.27 74.42 86.52 99.82 73.73
to Insurance Business
4. Expenses relating to 0.25 1.87 1.91 1.68 1.53 3.16
Investments
5. Premium Deficiency - - (584.60) 584.60 - -
Total (B) 1,808.93 9,208.28 7,649.73 12,577.30 7,754.90 8,505.19
Operating Profit/-Loss 2,250.69 2,093.45 4,063.59 (1,194.64) 4,514.89 5,306.75
from Marine Business C =
(A-B)
APPROPRIATIONS
Transfer to Shareholders’ 2,250.69 2,093.45 4,063.59 (1,194.64) 4,514.89 5,306.75
Account
Transfer to Catastrophe - - - - - -
Reserve
Transfer to Other Reserves - - - - - -
(to be specified)
Total (C) 2,250.69 2,093.45 4,063.59 (1,194.64) 4,514.89 5,306.75
In Respect of Life Insurance Business
(Amount in ¥million)
S. Particulars Quarter Year ended | Year ended | Year ended | Year ended Year
No. ended June | March 31, March 31, | March 31, | March 31, ended
30, 2017 2017 2016 2015 2014 March 31,
2013
1. Premiums earned (Net) 795.96 2,349.74 2,375.57 1,304.31 1,059.99 491.15
2. | Profit on sale of Investments 16.06 35.90 46.77 50.58 22.71 11.19
(Net)
3. Forex Gain/( Loss) (1.38) (0.70) 6.94 (2.56) 7.62 1.37
4. Interest, Dividend & Rent - 37.97 59.31 77.35 67.80 49.57 20.93
Gross
Total (A) 848.61 2,444.25 2,506.63 1,420.13 1,139.89 524.64
1. Claims Incurred (Net) 554.82 3,447.33 1,699.96 932.67 1,002.44 479.43
2. Commission (Net) 28.51 61.10 76.40 77.43 52.65 16.27
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S. Particulars Quarter Year ended | Year ended | Year ended | Year ended Year
No. ended June | March 31, March 31, | March 31, | March 31, ended
30, 2017 2017 2016 2015 2014 March 31,
2013
3. | Operating Expenses related 4.34 23.67 21.57 15.95 14.84 5.86
to Insurance Business
4. Expenses relating to 0.03 0.08 0.10 0.09 0.05 0.05
Investments
5. Premium Deficiency - - - - - -
Total (B) 587.70 3,532.18 1,798.03 1,026.14 1,069.98 501.61
Operating Profit/-Loss 260.91 (1,087.93) 708.60 393.99 69.91 23.03
from Life Business C = (A-
B)
APPROPRIATIONS
Transfer to Shareholders’ 260.91 (1,087.93) 708.60 393.99 69.91 23.03
Account
Transfer to Catastrophe - - - - - -
Reserve
Transfer to Other Reserves - - - - - -
(to be specified)
Total (C) 260.91 (1,087.93) 708.60 393.99 69.91 23.03
Restated Standalone Summary Statement of Profit and Loss Account
S. Particulars Quarter Year ended | Year ended | Year ended | Year ended | Year ended
No. ended June | March 31, March 31, March 31, March 31, March 31,
30,2017 2017 2016 2015 2014 2013
1. Operating Profit/-
Loss
(a) Fire Insurance 1,121.88 4,822.16 6,925.17 13,412.59 138.05 3,639.67
(b) Marine Insurance 2,250.69 2,093.45 4,063.59 (1,194.64) 4,514.89 5,306.75
(c) Miscellaneous (2,027.26) 14,058.10 3,824.41 3,037.84 11,311.04 8,277.82
Insurance
(d) Life Insurance 260.90 (1,087.93) 708.60 393.99 69.91 23.03
2. Income from - - - - -
Investments
(a) Interest, Dividend 2,468.85 10,206.00 8,987.26 7,450.90 6,756.12 4,731.56
& Rent - Gross
(b) Profit on sale of 1,044.67 6,177.93 5,434.60 5,558.10 3,095.14 2,528.38
Investments
Less: Loss of sale of - - - - - -
Investment
3. Other Income: - - - - - -
Profit on Exchange - - 806.67 - 1,009.71 288.60
Profit on sale of - - - (0.32) - -
Assets (Net)
Sundry Balances - - - - - -
Written Back (Net)
Interest on Income- - 166.82 - 2,327.67 54.70 307.53
tax Refund
Motor Pool Service - - - - 32.36 -
changrs
(Provision) / Doubtful - - 1,578.53 - - -
Debts written back
Miscellaneous 1.09 5.26 11.95 9.21 3.17 7.86
Receipts
Total (A) 5,120.82 36,441.79 32,340.78 30,995.34 26,985.09 25,111.20
4, Provision for 721.95 293.99 420.09 32.01 1,248.85 95.68
Doubtful Loans &
Investment
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Particulars

Quarter
ended June
30,2017

Year ended
March 31,
2017

Year ended
March 31,
2016

Year ended
March 31,
2015

Year ended
March 31,
2014

Year ended
March 31,
2013

Provision for
Doubtful Debts

246.82

2,301.65

1,075.12

Amortisation of
premium on
Investments

51.75

185.15

185.61

181.03

200.69

188.51

Diminution in the
value of investments
written off

556.44

1,359.92

588.08

1,111.49

32.28

Other Expenses :

Expenses relating to
Investments

1.84

13.66

11.49

9.88

7.09

10.44

Loss on Exchange

90.55

167.30

291.31

(Profit)/Loss on sale
of Assets (Net)

4.92

(1.07;

(0.205

(0.07;

Sundry Balances
Written off (Net)

Interest Motor Pool &
Others

56.16

7.52

318.01

1,368.40

1,681.57

Corporate Social
Responsibility
Expenses

15.12

160.27

490.94

179.48

IPO Expenses

0.79

Total (B)

1,128.82

3,739.54

2,474.50

2,674.92

3,936.32

2,008.41

Profit Before Tax

3,992.02

32,702.25

29,866.28

28,320.42

23,048.77

23,102.79

Provision for
Taxation :

Current Tax

770.00

6,190.00

5,380.00

5,170.00

4,120.00

4,040.00

Wealth Tax

11.36

4.18

2.03

MAT Credit

(738.21;

(1,908.13)

(1,937.60)

(5,083.44)

(4,120.00)

(3,815.23)

Deferred Tax

1.09

(52.55)

(23.96)

180.94

(173.83)

(12.65)

Provision for Tax in
respect of earlier
years

(224.94)

(101.34)

14.71

MAT Credit of earlier
year

119.32

Profit After Tax

3,959.14

28,578.52

26,549.18

28,026.85

23,218.42

22,888.64

Appropriations

(a) Balance brought
forward from last year

27,863.38

9,635.64

7,718.80

4,003.67

(4,134.91)

(24,678.93)

(b) Interim dividend

1,182.50

(¢) Proposed Final
dividend

(d) Dividend
distribution tax

200.97

Dividend Paid

8,600.00

5,400.00

3,311.00

4,687.00

Dividend distribution
Tax Paid

1,750.79

1,099.33

562.70

796.56

(e) Transfer to
General Reserve

18,133.00

20,438.00

8,212.79

2,344.62

Balance carried
forward to Balance
Sheet

31,822.51

27,863.41

9,635.65

7,718.82

4,003.69

(4,134.91)
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Restated Standalone Summary Statement of Assets and Liabilities

S. Particulars Quarter Year ended Year ended Year ended Year ended Year ended
No. ended June March 31, March 31, March 31, March 31, March 31,
30,2017 2017 2016 2015 2014 2013
SOURCES OF
FUNDS
Share Capital 4,300.00 4,300.00 4,300.00 4,300.00 4,300.00 4,300.00
Reserves and| 185,443.07 |180,606.39 167,515.92 145,217.47 122,386.49 101,104.91
Surplus
Borrowings - - - - - -
Deferred Tax - - - - - -
Liability
Fair Value Change| 319,727.09 |300,363.15 234,559.84 281,468.68 205,319.37 175,985.68
Account
Total 509,470.16 |485,269.54 406,375.76 430,986.15 332,005.86 281,390.59
APPLICATION
OF FUNDS
Investments 686,508.66 |647,449.21 544,412.14 557,250.86 456,877.40 399,986.26
Loans 2,974.70 3,221.25 3,657.76 3,938.45 4,240.51 4,629.11
Fixed Assets 1,672.16 1,687.90 1,752.18 1,420.95 1,181.18 565.72
Deferred Tax Asset 131.49 132.59 79.98 56.04 236.99 63.15
Current Assets:
Cash and Bank| 134,118.89 |121,907.65 97,614.01 77,280.87 82,639.20 82,342.79
Balances
Advances and| 233,091.96 |175,329.80 94,258.31 94,604.47 84,846.73 78,068.92
Other Assets
Sub-Total (A) 367,210.85 |297,237.45 191,872.32 171,885.34 167,485.94 160,411.71
Current Liabilities 374,007.71 |332,634.40 244.700.60 225,187.17 224,251.85 208,434.22
Provisions 175,019.99 |131,824.46 90,698.03 78,378.32 73,764.30 75,831.15
Sub-Total (B) 549,027.70 |464,458.86 335,398.63 303,565.49 298,016.15 284,265.37
Net Current| (181,816.85 |(167,221.41) |(143,526.31) |(131,680.15) |[(130,530.21) [(123,853.65)
Assets (C)=(A-B)
Miscellaneous - - - - - -
Expenditure
Total 509,470.16 |485,269.54 406,375.76 430,986.15 332,005.86 281,390.59
CONTINGENT 33,054.61 |33,174.27 27,645.16 30,860.68 30,360.72 26,115.21
LIABILITIES
Restated Standalone Summary Statement of Cash Flow
(Amount in ¥ million)
Particulars Quarter ended Year ended Year ended Year ended Year ended Year ended
June 30, 2017 March 31,2017 | March 31,2016 | March 31,2015 | March 31,2014 | March 31, 2013
A) CASH FLOW FROM
OPERATING
ACTIVITIES
Net Profit before 3,992.01 32,702.2 29,866.2 28,320.4 23,048.7 23,102.7
taxation as per Profit & 5 8 1 4 8
Loss A/c
Adjustments for:
Exchange -Loss/Gain 318.45 464.77 (2,320.6 859.45 (3,321.1 (1,538.0
charged 8) 4) 2)
Provision for diminution 556.44 1,359.92 588.08 1,111.49 32.28
in value of investment
Provision for doubtful 968.76 2,595.64 (1,158.4 1,107.13 1,248.85 95.68
loans, investments & 4)
Debts
Amortisation of Premium 51.75 185.15 185.61 181.03 200.69 188.51
on Investment
Depreciation 20.41 91.88 92.19 85.36 52.01 38.51
-Profit /Loss on sale of - 4.92 (1.07) 0.32 (0.20) (0.07)
Assets
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Particulars Quarter ended Year ended Year ended Year ended Year ended Year ended
June 30, 2017 March 31,2017 | March 31,2016 | March 31,2015 | March 31,2014 | March 31, 2013
Provision for Leave (49.12) 79.01 (106.47) (56.49) 270.10 (19.45)
Encashment & Salary
Arrears
Sundry Balances Written -| 1,310.25 -1 3,977.81 -1 (1,948.9 2,764.88 (438.20) (1,202.5
off/ -back 4) 6)
Operating Profit before 5,302.26 36,680.0 27,917.3 31,085.2 22,610.5 21,900.2
working capital changes 6 4 9 4 2
Changes in Unexpired 42,337.7 38,609.4 11,641.5 2,978.78 (3,585.8 5,204.27
Risk Reserves 0 3 6 0)
Changes in Premium - - (584.60) 584.60 - (1,414.6
Deficiency Reserve 7)
Changes in Provisions 44,009.7 86,719.3 13,940.8 (3,634.0 13,538.2 18,560.5
for Outstanding Claims 5 3 4 9) 6 9
Changes in Income (129.78) (122.12) (717.11) (857.79) (649.23) (785.77)
accrued on Investments
Changes in Balances (59,668. (81,342. 2,993.84 165.89 1,610.72 (3,767.1
with Insurance 60) 47) 0)
Companies
Changes in Advance and | 410.51 (401.92) 909.79 (8,247.2 (7,050.6 23,482.5
Deposits 7 2) 3
Changes in other Current | 590.42| 27,550.0| 361.14| 43,823.3 28.00| 28,212.3| (16.79)| (9,026.6| 544.07| 4,407.40| (27,551.| 13,727.9
Liabilities 0 9 2 7) 90) 5
Cash generated from 32,852.2 80,503.4 56,129.6 22,058.6 27,017.9 35,628.1
operations 6 5 6 2 4 7
Income Tax Paid (Net) (1,694.7 (2,685.6 1,890.80 3,655.04 1,042.42 (479.63)
4) 2)
Net Cash from 31,157.5 77,817.8 58,020.4 25,713.6 28,060.3 35,148.5
Operating Activities 2 3 6 6 6 4
B) |CASH FLOWS FROM
INVESTING
ACTIVITIES
Purchase of Fixed Assets (0.64) (33.86) (424.02) (327.16) (667.80) (110.19)
Proceeds from sale of (0.13) 1.34 1.67 1.70 0.54 0.04
Fixed Assets
Foreign Currency 873.64 (5,137.2 2,248.60 (1,322.1 4,930.20 1,748.25
Translation Reserve 4) 5)
Changes in net (19,500. (37,538. (35,334. (24,691. (28,481. (25,125.
Investments 69) 86) 95) 18) 02) 57)
Net Cash used in (18,627. (42,708. (33,508. (26,338. (24,218. (23,487.
Investing Activities 82) 62) 70) 79) 08) 47)
C) |CASHFLOWS FROM
FINANCING
ACTIVITIES
Dividend Paid (8,600.0 (5,400.0 (3,311.0 (5,869.5 -
0) 0) 0) 0)
Dividend Tax Paid (1,750.7 (1,099.3 (562.70) (997.52) -
9) 3)
Net Cash from (10,350. (6,499.3 (3,873.7 (6,867.0 -
Financing Activities 79) 3) 0) 2)
D) |Effect of Foreign (318.45) (464.77) 2,320.68 (859.50) 3,321.14 1,538.02
Exchange on Cash &
Cash equivalents(Net)
Net increase in Cash 12,211.2 24,293.6 20,333.1 (5,358.3 296.40 13,199.0
and Cash equivalents 5 5 1 3) 9
(A+B+C+D)
Cash and Cash 121,907. 97,614.0 77,280.9 82,639.2 82,342.8 69,143.7
equivalents at 65 0 0 0 0 0
beginning of period
Cash and Cash 134,118. 121,907. 97,614.0 77,280.8 82,639.2 82,342.7
equivalents at the end 89 65 1 7 0 9
of period
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Matter of emphasis in our Restated Standalone Financial Information

(@)

(b)

(©)

(d)

We draw attention to the fact that the Joint Auditors report on the standalone financial statements of the Company for
the quarter ended 30th June, 2017 and for the years ended 31st March 2017, 31st March 2016 and 31st March 2015
has, without qualifying the opinion, drawn attention to the following matter in the report for those years:

“We did not audit the financial statements / information of three foreign branches and one foreign representative office
included in the standalone financial statements of the Corporation whose financial statements / financial information
is considered in the standalone financial statements. The financial statements / information of these branches and
representative office have been audited by the other auditors whose reports have been furnished to us, and our opinion
in so far as it relates to the amounts and disclosures included in respect of these branches and office, is based solely
on the report of such other auditors. ”

We draw attention to the fact that the Joint Auditors report on the standalone financial statements of the Company for
the years ended 31st March 2016 has, without qualifying the opinion, drawn attention to the following matter in the
report for those years:

(a) “We draw attention to Note No. 3(c) to the financial statement in respect of applicability of prudential norms
for provision on investment in State Government Securities for the reason stated in the said note.”

Note No. 3(c) provides for follows:

Pending clarification from IRDAI in respect of applicability of prudential norms, as prescribed by RBI, for
provisions on investment in State Government Securities, the Corporation has followed the prudential norms
of provisions for loans and advances as prescribed by IRDALI for the said investments.

(b) “We draw attention to Note no. 45 to the financial statement in respect of fraud on the Dubai branch of the
Corporation, on account of the unauthorized bank transfer.”

Note No. 45 provides for follows:

The Dubai Branch of the Corporation had faced a case of internet fraud which had resulted in improper
transfer of USD 1,427,040 from the Branch office USD Account with Bank of Baroda, Dubai BO to PNC
Bank A/C of Washington, US. Through concerted efforts, the amount of USD 1,427,025 (USD 1,427,040
less bank charges of USD 25) was recovered and remitted back to the account with Bank of Baroda Dubai
BO on 20.08.2016. The said amount is placed in a fixed deposit with the said Bank since recovery.

We draw attention to the fact that the Joint Auditors report on the standalone financial statements of the Company for
the years ended 31st March 2015 and 31st March, 2014 have, without qualifying the opinion, drawn attention to the
following matter in the report for those years:

“We draw attention to Note No. 3(c) to the financial statement in respect of applicability of prudential norms for
provision on investment in State Government Securities for the reason stated in the said note. ”

Note No. 3(c) provides for follows:

Pending clarification from IRDALI in respect of applicability of prudential norms, as prescribed by RBI, for provisions
on investment in State Government Securities, the Corporation has followed the prudential norms of provisions for
loans and advances as prescribed by IRDALI for the said investments.

We draw attention to the comments of the Comptroller and Auditor General of India under section 143(6)(b) of The
Companies Act, 2013 on the Financial statements for the year ended 31 March 2016:

“The Current assets and current liabilities included Rs.5547.53 crore (Rs. 55,475.32 million) representing ‘Terrorism
Pool (TP) Assets’ and ‘Terrorism Pool (TP) Liabilities’ respectively. The Company is only a manager to the Indian
Market Terrorism Risk Insurance Pool and the TP Assets and the TP liabilities do not belong to the Company, except
to the extent of GIC’s share which is separately reflected in the financial statements. The inclusion of entire TP Assets
& TP Liabilities under the head Current Assets and Current Liabilities have respectively resulted in the overstatement
of both Current Assets and Current Liabilities by Rs.5547.53 crore” (Rs. 55,475.32 million).

The Corporation has addressed this issue in the financial statements for the year ended 31% March 2017 and similar

adjustments have been made in the restated standalone summary financial information for the year ended 31 March
2016, 31 March 2015, 31 March 2014 and 31 March 2013.
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The following tables set forth summary financial information derived from our Restated Financial Statements.

Restated Consolidated Summary Statement of Revenue Account

In Respect of Fire Insurance Business

(Amount in ¥million)

S. Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. June 30,2017 | March 2017 March 2016 March 2015 March 2014
1. | Premiums earned (Net) 22,970.65 55,958.89 46,372.06 39,817.41 36,682.89
2. Profit on sale of Investments 680.09 3,782.28 3,352.13 4,558.68 2,610.22

(Net)
3. |Forex Gain/( Loss) (86.93) (137.40) 480.53 (202.94) 638.57
4. |Interest, Dividend & Rent - 1,618.32 6,257.73 5,545.82 6,116.80 5,697.64
Gross
Total (A) 25,182.13 65,861.50 55,750.54 50,289.95 45,629.32
1. | Claims Incurred (Net) 16,239.62 42,532.76 35,070.45 26,635.63 37,356.71
2. | Commission (Net) 6,133.12 16,239.17 12,613.72 9,718.85 7,485.30
3. | Operating Expenses related to 118.55 709.20 737.11 746.32 643.28
Insurance Business
4. | Expenses relating to 1.97 9.88 7.39 8.34 5.99
Investments
5. |Premium Deficiency - - - - -
Total (B) 22,493.26 59,491.01 48,428.67 37,109.14 45,491.28
Operating Profit /- Loss from 2,688.87 6,370.49 7,321.87 13,180.81 138.04
Fire Business C = (A-B)
APPROPRIATIONS
Transfer to Shareholders’ 2,688.87 6,370.49 7,321.87 13,180.81 138.04
Account
Transfer to Catastrophe Reserve
Transfer to Other Reserves (to
be specified)
Total (C) 2,688.87 6,370.49 7,321.87 13,180.81 138.04
In Respect of Miscellaneous Insurance Business
(Amount in ¥million)

S. Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. June 30, 2017 | March 2017 | March 2016 | March 2015 | March 2014
1. | Premiums earned (Net) 101,856.18 196,292.65 95,409.87 85,486.90 88,460.93
2. | Profit on sale of Investments 1,577.82 6,455.89 5,921.28 7,069.05 4,548.92

(Net)
3. |Forex Gain/( Loss) (140.63) (180.69) 893.26 (311.03) 1,477.64
4. |lInterest, Dividend & Rent - 3,733.33 10,672.95 9,795.80 9,485.29 9,929.45
Gross
Total (A) 107,026.70 213,240.80 112,020.21 101,730.21 104,416.94
1. |Claims Incurred (Net) 89,577.73 161,700.35 86,508.17 81,557.92 77,092.51
2. | Commission (Net) 19,050.08 35,770.30 20,628.51 16,160.95 14,997.58
3. | Operating Expenses related to 430.30 1,711.90 1,057.76 735.17 1,005.37
Insurance Business
4. | Expenses relating to Investments 3.09 15.54 12.99 12.94 10.43
5. | Premium Deficiency - - - -
Total (B) 109,061.20 199,198.09 108,207.43 98,466.98 93,105.89
Operating Profit/-Loss from (2,034.50) 14,042.71 3,812.78 3,263.23 11,311.05
Miscellaneous Business C =
(A-B)
APPROPRIATIONS
Transfer to Shareholders’ (2,034.50) 14,042.71 3,812.78 3,263.23 11,311.05
Account

Transfer to Catastrophe Reserve
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S. Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. June 30, 2017 | March 2017 | March 2016 | March 2015 | March 2014
Transfer to Other Reserves (to
be specified)
Total (C) (2,034.52) 14,042.71 3,812.78 3,263.23 11,311.05
In Respect of Marine Insurance Business
(Amount in ¥million)
S. Particulars Quarter Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. ended June March 2017 | March 2016 | March 2015 | March 2014
30, 2017
1. | Premiums earned (Net) 3,593.31 9,103.90 9,189.16 9,248.95 9,956.65
2. | Profit on sale of Investments 143.87 844.26 901.87 943.04 667.82
(Net)
3. |Forex Gain/( Loss) (12.82) (25.87) 139.42 (51.95) 187.60
4. |Interest, Dividend & Rent - 340.46 1,395.77 1,491.93 1,265.39 1,457.72
Gross
Total (A) 4,064.82 11,318.06 11,722.38 11,405.43 12,269.79
1. | Claims Incurred (Net) 145.74 7,569.45 6,330.22 9,933.67 5,621.28
2. | Commission (Net) 1,645.89 1,574.01 1,828.83 1,997.49 2,032.27
3. | Operating Expenses related to 13.09 67.79 79.25 105.74 99.82
Insurance Business
4. | Expenses relating to Investments 0.28 2.04 1.97 1.73 1.53
5. |Premium Deficiency - - (584.60) 584.60 -
Total (B) 1,805 9,213.29 7,655.67 12,623.23 7,754.90
Operating Profit/-Loss from 2,259.82 2,104.77 4,066.71 (1,217.80) 4,514.89
Marine Business C = (A-B)
APPROPRIATIONS
Transfer to Shareholders’ 2,259.82 2,104.77 4,066.71 (1,217.80) 4,514.89
Account
Transfer to Catastrophe Reserve
Transfer to Other Reserves (to be
specified)
Total (C) 2,259.82 2,104.77 4,066.71 (1,217.80) 4,514.89
In Respect of Life Insurance Business
(Amount in ¥million)
S. Particulars Quarter Year ended 31 | Year ended Year ended Year ended
No. ended June March 2017 31 March 31 March 31 March
30, 2017 2016 2015 2014
1. Premiums earned (Net) 805.50 2,391.44 2,411.27 1,394.51 1,059.99
2. Profit on sale of Investments 15.74 37.72 46.96 48.37 22.71
(Net)
3. Forex Gain/( Loss) (3.03) (19.02) 11.11 (2.79) 7.61
4. Interest, Dividend & Rent - 39.11 69.37 82.15 75.56 49.57
Gross
Total (A) 857.32 2,479.51 2,551.49 1,515.65 1,139.88
l. Claims Incurred (Net) 555.87 3,490.56 1,750.28 986.03 1,002.44
2. Commission (Net) 28.19 59.35 74.36 78.38 52.65
3. Operating Expenses related to 4.56 24.94 25.96 64.30 14.84
Insurance Business
4. Expenses relating to 0.16 1.23 0.67 0.54 0.05
Investments
5. Premium Deficiency - - - - -
Total (B) 588.78 3,576.08 1,851.27 1,129.25 1,069.98
Operating Profit/-Loss from 268.54 (1,096.57) 700.22 386.40 69.90
Life Business C = (A-B)
APPROPRIATIONS
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S. Particulars Quarter Year ended 31 | Year ended Year ended Year ended
No. ended June March 2017 31 March 31 March 31 March
30, 2017 2016 2015 2014
Transfer to Shareholders’ 268.54 (1,096.57) 700.22 386.40 69.90
Account
Transfer to Catastrophe Reserve
Transfer to Other Reserves (to
be specified)
Total (C) 268.54 (1,096.57) 700.22 386.40 69.90
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Restated Consolidated Summary Statement of Profit and Loss Account

(Amount in ¥million)

respect of earlier years

S. Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. June 30, 2017 March 2017 March 2016 March 2015 March 2014

1. Operating Profit/(Loss)
(a) Fire Insurance 2,688.87 6,370.49 7,321.87 13,180.81 138.04
(b) Marine Insurance 2,259.82 2,104.77 4,066.71 (1,217.80) 4,514.89
(c) Miscellaneous (2,034.50) 14,042.70 3,812.78 3,263.23 11,311.05
Insurance
(d) Life Insurance 268.54 (1,096.57) 700.22 386.40 69.90

2. Income from Investments
(a) Interest, Dividend & 2,484.38 10,198.94 8,928.04 7,467.23 6,731.65
Rent - Gross
(b) Profit on sale of 1,040.31 6,185.13 5,435.61 5,553.46 3,095.14
Investments
Less: Loss of sale of - - - - -
Investment

3. Other Income:
Profit on Exchange - 0.01 829.66 - 1,009.71
Profit on sale of Assets - - - (0.32) -
(Net)
Sundry Balances Written - - - - -
Back (Net)
Interest on Income-tax - 166.82 - 2,327.67 54.70
Refund
Motor Pool Service - - - - 32.35
changrs
(Provision) / Doubtful - - 1,573.30 - -
Debts written back
Miscellaneous Receipts 21.81 14.38 23.34 20.78 3.19
Total (A) 6,729.23 37,986.67 32,691.53 30,981.46 26,960.62

4. Provision for Doubtful 721.23 293.99 420.09 32.01 1,248.85
Loans & Investment

5 Provision for Doubtful 246.82 2,305.58 - 1,075.12 -
Debts

6 Amortisation of premium 51.75 185.15 185.60 181.02 200.69
on Investments

7 Diminution in the value of - 556.44 1,359.92 588.08 1,111.48
investments written off

8 Other Expenses : - - - - -
Expenses relating to 3.64 18.21 14.49 10.83 7.10
Investments
Loss on Exchange 112.87 240.75 - 291.87 -
(Profit)/Loss on sale of - 493 (1.07) - (0.20)
Assets (Net)
Sundry Balances Written - - - - -
off (Net)
Interest Motor Pool & - 56.29 7.52 318.01 1,368.40
Others
Corporate Social 15.12 160.27 490.94 179.48 -
Responsibility Expenses
IPO Expenses 0.79 - - - -
Total (B) 1,152.22 3,821.61 2,477.49 2,676.42 3,936.32
Profit Before Tax 5,577.01 34,165.06 30,214.04 28,305.04 23,024.30
Provision for Taxation : - - - - -
Current Tax 771.88 6,190.00 5,381.11 5,170.80 4,120.00
Wealth Tax - - - 11.36 4.18
MAT Credit (738.21) (1,908.13) (1,937.60) (5,083.44) (4,120.00)
Deferred Tax 1.09 (53.32) (23.96) 180.94 (173.83)
Provision for Tax in - (224.93) (101.34) 14.71 -

74




S. Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
No. June 30, 2017 March 2017 March 2016 March 2015 March 2014
MAT Credit of earlier - 119.32 - - -
year
Profit After Tax 5,542.25 30,042.12 26,895.83 28,010.67 23,193.95
Share of Profit in 744.46 1,364.11 1,338.32 899.08 1,136.57
Associate Companies
Profit for the year 6,286.71 31,406.23 28,234.15 28,909.75 24,330.52
Appropriations - - - -
(a) Balance brought 43,054.73 21,999.29 18,397.47 13,857.46 4,606.75
forward from last year
(b) Interim dividend - - - - 1,182.50
(c) Proposed Final - - - - -
dividend
(d) Dividend distribution - - - - 200.97
tax
Dividend Paid - 8,600.00 5,400.00 3,311.00 4,687.00
Dividend distribution Tax - 1,750.79 1,099.33 562.70 796.55
Paid
(e) Transfer to General - - 18,133.00 20,496.04 8,212.79
Reserve
Balance carried forward 49,341.44 43,054.73 21,999.29 18,397.47 13,857.46
to Balance Sheet
Restated Consolidated Summary Statement of Balance Sheet
(Amount in ¥million)
Particulars Quarter ended | Year ended 31 | Year ended 31 | Year ended 31 | Year ended 31
June 30, 2017 March 2017 March 2016 March 2015 March 2014
SOURCES OF FUNDS
Share Capital 4,300.00 4,300.00 4,300.00 4,300.00 4,300.00
Reserves and Surplus 202,568.07 195,387.01 179,877.82 155,941.79 132,240.80
Borrowings - - - - -
Deferred Tax Liability - - - - -
Fair Value Change Account 319,727.99 300,371.52 234,567.32 281,475.91 205,319.37
Total 526,596.06 500,058.53 418,745.14 441,717.70 341,860.17
APPLICATION OF FUNDS
Investments 702,083.99 662,119.91 556,859.61 567,577.47 466,791.74
Loans 2,974.70 3,221.25 3,657.76 3,938.45 4,240.51
Fixed Assets 1,681.55 1,693.91 1,759.02 1,429.17 1,181.17
Goodwill on Consolidation 379.18 378.67 378.67 378.67 -
Deferred Tax Asset 161.06 161.44 106.79 87.01 236.98
Current Assets:
Cash and Bank Balances 134,585.48 122,314.29 97,793.63 77,488.76 82,640.68
Advances and Other Assets 241,340.91 180,904.92 100,471.98 98,264.81 84,858.90
Sub-Total (A) 375,926.39 303,219.21 198,265.61 175,753.57 167,499.58
Current Liabilities 380,918.26 338,091.86 250,720.72 227,741.62 224,325.51
Provisions 175,692.55 132,644.00 91,561.60 79,705.02 73,764.30
Sub-Total (B) 556,610.81 470,735.86 342,282.32 307,446.64 298,089.81
Net Current Assets (C)=(A-B) (180,684.42) (167,516.65) (144,016.71) (131,693.07) (130,590.23)
Miscellaneous Expenditure - - - -
Total 526,596.06 500,058.53 418,745.14 441,717.70 341,860.17
CONTINGENT LIABILITIES 33,054.61 33,174.27 27,655.16 30,860.68 30,360.72
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Restated Consolidated Summary Statement of Cash Flow

(Amount in Imillion)

Particulars Quarter ended Year ended 31 Year ended 31 Year ended 31 Year ended 31
June 30, 2017 March 2017 March 2016 March 2015 March 2014
A) CASH FLOW FROM OPERATING
ACTIVITIES
Net Profit before taxation as per Profit & 5,577.01 34,165.06 30,214.04 28,305.04 23,024.30
Loss Alc
Adjustments for:
Exchange -Loss/Gain charged 356.28 603.73 (2,353.99) 860.59 (3,321.14)
Provision for diminution in value of 556.44 1,359.92 588.08 1,111.49
investment
Provision for doubtful loans, investments & 968.76 2,595.65 (1,158.44) 1,107.13 1,248.85
Debts
Amortisation of Premium on Investment 51.75 185.15 185.61 181.03 200.69
Depreciation 21.32 94.55 94.51 86.92 52.01
Share of profit in Associate Companies 744.46 1,364.11 1,338.32 899.08 1,136.57
Profit /Loss on sale of Assets 4.93 (1.07) 0.32 (0.21)
Provision for Leave Encashment & Salary | (49.12) (2,448.64) 2,421.18 (56.49) 270.10
Arrears
Sundry Balances Written off/ -back 2,093.45 -| 295592 -| 1,886.04 -| 3,666.66 - 698.36
Operating Profit before working capital 7,670.46 37,120.98 32,100.08 31,971.70 23,722.66
changes
Changes in Unexpired Risk Reserves 42,190.7 38,565.40 11,178.43 4,305.48 (3,585.80)
2
Changes in Premium Deficiency Reserve - (584.60) 584.60 -
Changes in Provisions for Outstanding Claims | 43,246.7 83,977.69 14,728.61 (2,971.01) 13,538.26
7
Changes in Income accrued on Investments (129.78) (122.12) (717.11) (857.78) (649.25)
Changes in Balances with Insurance | (60,108. (78,530.2 3,035.23 (1,654.43) 1,664.91
Companies 67) 2)
Changes in Advance and Deposits (109.78) (477.84) 904.61 (8,243.24) (7,055.79)
Changes in Goodwill (0.51) - - (378.67) -
Changes in other Current Liabilities 1,093.00 | 26,181.7 442.34 | 43,855.25 116.40 | 28,661.57 (31.04) | (9,246.09) 556.59 | 4,468.92
5
Cash generated from operations 33,852.2 80,976.23 60,761.65 22,725.61 28,191.58
1
Income Tax Paid (Net) (1,697.3 (159.25) (633.80) 3,623.28 1,042.42
4)
Net Cash from Operating Activities 32,154.8 80,816.98 60,127.85 26,348.89 29,234.00
7
B) CASH FLOWS FROM INVESTING
ACTIVITIES
Purchase of Fixed Assets (4.82) (35.28) (425.93) (336.41) (667.80)
Proceeds from sale of Fixed Assets (4.13) 0.91 2.63 1.17 0.54
Foreign Currency Translation Reserve 894.35 (5,546.25) 2,201.21 (1,334.53) 4,930.21
Changes in Capital Reserve - - (0.51) 0.51
Changes in net Investments (20,412. (39,761.1 (37,455.5 (25,096.2 (29,653.6
80) 9) 5) 4) 9)
Net Cash used in Investing Activities (19,527. (45,341.8 (35,677.6 (26,766.5 (25,390.2
40) 1) 4) 2) 3)
C) CASH FLOWS FROM FINANCING
ACTIVITIES
Dividend Paid (8,600.00) (5,400.00) (3,311.00) (5,869.50
)
Dividend Tax Paid (1,750.79) (1,099.33) (562.70) (997.52)
Net Cash from Financing Activities (10,350.7 (6,499.33) (3,873.70) (6,867.02
9) )
D) Effect of Foreign Exchange on Cash & (356.28) (603.73) 2,353.99 (860.59) 3,321.14
Cash equivalents(Net)
Net increase in Cash and Cash equivalents 12,271.1 24,520.65 20,304.87 (5,151.92) 297.89
(A+B+C+D) 9
Cash and Cash equivalents at beginning of 122,314. 97,793.64 77,488.76 82,640.68 82,342.79
period 29
Cash and Cash equivalents at the end of 134,585. 122,314.2 97,793.63 77,488.76 82,640.68
period 48 9
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Auditor Qualifications in our Restated Consolidated Financial Information

(a)

(b)

We draw the attention to the following qualifications to the audit opinion of the financial statements of Agriculture
Insurance Company of India Limited, an associate in which the Corporation holds 35% shares, issued by independent
firms of Chartered Accountants vide their Report dated 25™ September, 2017, reproduced by us as under—

“1.

1.

(i)

(i)

In terms of Ministry of Finance, Government of India of letter F. No. C- 13014/19/2004- Ins.1 dated
23.12.2009, the company was asked to pay Rs. 200,00,00 thousands to the Consolidated Fund of India from
the retained profits/reserves (created out of NAIS activity) as a prelude to the recasting of the National
Agriculture Insurance Scheme (NAIS). The Company has paid the above amount of Rs.200,00,00 thousands
to the Consolidated Fund of India during the financial year 2009-10 and the same is continued to be shown
as "Advances and Other Assets' in the Balance Sheet of the company since then. Even though number of
letters has been written by the company to the Government of India for refund of the above amount, the same
is yet to be received. Presently, even the NAIS has been discontinued with the effect from Kharif season
2016.

Ministry of Agriculture and Farmer's Welfare, the Govt. of India vide its letter dated 27th June, 2017 to the
company has stated that the matter is linked with the accrual of huge premium savings with the company after
adjusting all the liabilities etc. from erstwhile NAIS and the matter regarding surplus funds with the company
has once again taken up with the Department of the Financial Services vide letter dated 7th November, 2016.
In view of the above facts, in our opinion, the recovery of above amount is doubtful which is resulted in
overstatement of "Advances and Other Assets" and "Reserves & Surplus" of the company as on 30th June,
2017 to that extent.

The company's accounting policy (Accounting Policy No. 3.1 of Annexure 1) in respect of recognizing
premium of Government Schemes being implemented by the company upon remittance received from Nodal
Banks out of such premium collected by them and assumption of risk despite not receiving such premium
(not compliant with Section 64 VB of the Insurance Act,1938) and the accounting policy No 11.3) in respect
of recognizing reinsurance premium accepted in receipt of statement from the reinsurers are not in accordance
with the accrual concept of accounting (Fundamental Accounting Assumptions) as laid down in Accounting
Standard 1 "Disclosure of Accounting Policies" and Accounting Standard 9 "Revenue Recognition" as
prescribed under The Companies (Accounting Standard ) Rules , 2006, as amended from time to time.

Accordingly, the non-accounting of the balance of premium receivable as current period income & non
adjustment for corresponding figures for the previous period and year has resulted in understatement (or
overstatement) of current period premium. The monetary impact of the same is not ascertainable.

Similarly, the non-accounting of claims relating to the above stated premium receivable & non adjustment
for corresponding figures for previous quarter's / year's claims has resulted in understatement (or
overstatement) of current quarter claims. The monetary impact of the same is not ascertainable.

(iii) Non-accounting of premium (Net of insurance ceded) as current period income for Rabi 2016-17 and Kharif

2017 seasons out of Rs.1062634 thousands received from Nodal Banks has resulted in understatement of
current period premium. The consequential impact of the same on Revenue Account and Profit and Loss
Account, Assets, Liabilities and Reserves and Surplus as on 30th June, 2017 are not ascertainable.

Overall impact of the above Para 1 and the consequential effects on Revenue Account, Profit and Loss
Account, Assets, Liabilities and Reserves and Surplus as on 30th June, 2017 are not ascertainable.”

We draw attention to the fact that the Joint Auditors report on Consolidated Financial Statements of the Corporation
for the quarter ended 30th June 2017, has without qualifying the opinion, drawn attention to the following matter in
the report for the quarter:

(1)

“We did not audit the financial statements of one foreign subsidiary, whose financial statements reflect total
assets (net) Rs. 6,158,984,090 as at 30th June, 2017, total revenues of Rs. 231,113,642 and net cash flows
amounting to Rs.143,347,226 for the quarter ended on that date, as considered in the consolidated financial
statements. The consolidated financial statements also include the Group’s share of net profit of
Rs.1,634,540,210 for the quarter ended 30th June, 2017, as considered in the consolidated financial
statements, in respect of three associates, whose financial statements have not been audited by us. These
financial statements have been audited by other auditors whose reports have been furnished to us by the
Management and our opinion on the Consolidated Financial Statements, in so far as it relates to the amounts
and disclosures included in respect of these subsidiary and associates, and our report in terms of sub-section
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(3) and (11) of section 143 of the Act, in so far as it relates the aforesaid subsidiaries and associates, is based
solely on the reports of the other auditors.

(ii) We did not audit the financial statements / financial information of one subsidiary GIC Re India Corporate
Member Ltd., London, U.K. whose financial statements and other financial information reflect total assets
(net) of Rs. 5,620,918,700 as at 30th June, 2017, and net cash outflows/(inflows) amounting to
Rs.143,347,226 for the quarter ended on that date, as considered in the consolidated financial statements.
These financial statements / financial information are unaudited and have been furnished to us by the
Management and our opinion on the consolidated financial statements, in so far as it relates to the amounts
and disclosures included in respect of these subsidiary, and our report in terms of sub-section (3) of section
143 of the Act in so far as it relates to the aforesaid subsidiary is based solely on such unaudited financial
statement/financial information. In our opinion and according to the information and explanations given to
us by the Management, these financial statements / financial information are not material to the Group.”

Matter of Emphasis in out Restated Consolidated Financial Information

(©)

(d)

(e)

We draw attention to the fact that the Joint Auditors report on the consolidated financial statements of the Company
for the year ended 31 March 2017 has, without qualifying the opinion, drawn attention to the following matter in the
report for the that year:

“We did not audit the financial statements of two subsidiaries, whose financial statements reflect total assets (net) Rs.
9389.03 million as at 31st March, 2017, total revenues of Rs. 326.55 million and net cash flows amounting to Rs.
227.01 million for the year ended on that date, as considered in the consolidated financial statements. The consolidated
financial statements also include the Group’s share of net profit of Rs.3977.12 million for the year ended 31st March,
2017, as considered in the consolidated financial statements, in respect of three associates, whose financial statements
have not been audited by us. These financial statements have been audited by other auditors whose reports have been
furnished to us by the Management except for an Indian Associate Agricultural Insurance Company of India Limited,
whose unaudited accounts are considered for the purpose of consolidation and our opinion on the Consolidated
Financial Statements, in so far as it relates to the amounts and disclosures included in respect of these subsidiaries and
associates, and our report in terms of sub-section (3) and (11) of section 143 of the Act, in so far as it relates the
aforesaid subsidiaries and associates, is based solely on the reports of the other auditors.”

We draw attention to the fact that the Joint Auditors report on the consolidated financial statements of the Company
for the years ended 31 March 2016 has, without qualifying the opinion, drawn attention to the following matter in the
report for the that year:

“We did not audit the financial statements of two subsidiaries, whose financial statements reflect total assets (net) Rs.
7751.77 million as at 31st March, 2016, total revenues of Rs. 156.46 million and net cash flows amounting to Rs.
1349.54 million for the year ended on that date, as considered in the consolidated financial statements. The
consolidated financial statements also include the Group’s share of net profit of Rs. 1373.35 million for the year ended
31st March, 2016, as considered in the consolidated financial statements, in respect of three associates, whose financial
statements have not been audited by us. These financial statements have been audited by other auditors whose reports
have been furnished to us by the Management and our opinion on the Consolidated Financial Statements, in so far as
it relates to the amounts and disclosures included in respect of these subsidiaries and associates, and our report in terms
of sub-section (3) and (11) of section 143 of the Act, in so far as it relates the aforesaid subsidiaries and associates, is
based solely on the reports of the other auditors.”

We draw attention to the fact that the Joint Auditors report on the consolidated financial statements of the Company
for the years ended 31 March 2015 has, without qualifying the opinion, drawn attention to the following matter in the
report for the that year:

“We did not audit the financial statements of two subsidiaries, whose financial statements reflect total assets (net) Rs.
3754.91 million as at 31st March, 2015, total revenues of Rs. 129.97 million and net cash flows amounting to Rs.
206.41 million for the year ended on that date, as considered in the consolidated financial statements. The consolidated
financial statements also include the Group’s share of net profit of Rs. 899.08 million for the year ended 31st March,
2015, as considered in the consolidated financial statements, in respect of three associates, whose financial statements
have not been audited by us. These financial statements have been audited by other auditors whose reports have been
furnished to us by the Management and our opinion on the Consolidated Financial Statements, in so far as it relates to
the amounts and disclosures included in respect of these subsidiaries and associates, and our report in terms of sub-
section (3) and (11) of section 143 of the Act, in so far as it relates the aforesaid subsidiaries and associates, is based
solely on the reports of the other auditors.”
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We draw attention to the fact that the Joint Auditors report on the consolidated financial statements of the Company
for the years ended 31 March 2014 has, without qualifying the opinion, drawn attention to the following matter in the
report for the that year:

“We did not audit the financial statements of two subsidiaries, whose financial statements reflect total assets (net) Rs.
74.20 million as at 31st March, 2014 and net cash flows amounting to Rs. 1.48 million for the year ended on that date,
as considered in the consolidated financial statements. The consolidated financial statements also include the Group’s
share of net profit of Rs. 1136.57 million for the year ended 31st March, 2014, as considered in the consolidated
financial statements, in respect of three associates, whose financial statements have not been audited by us. These
financial statements have been audited by other auditors whose reports have been furnished to us by the Management
and our opinion on the Consolidated Financial Statements, in so far as it relates to the amounts and disclosures included
in respect of these subsidiaries and associates, and our report in terms of sub-section (3) and (11) of section 143 of the
Act, in so far as it relates the aforesaid subsidiaries and associates, is based solely on the reports of the other auditors.”

We draw attention to the fact that the Joint Auditors report on the consolidated financial statements of the Company
for the years ended 31 March 2017, 31 March 2015 and 31 March 2014 has, without qualifying the opinion, drawn
attention to the following matter in the report for the that year:

“We draw attention to Significant Accounting Policy No.1.7, for the reasons stated therein, the impact of Profit for the

year or Assets and Liabilities due to deviation in Accounting Policies of the Corporation and its Subsidiaries cannot
be evaluated. As the impact thereof is not material our opinion is not modified in respect of this matter.”
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THE OFFER

Offer of Equity Shares 124,700,000" Equity Shares, of a face value of ¥ 5 each

of which

Fresh Issue of 17,200,000 Equity Shares aggregating to ¥|17,200,000" Equity Shares, of a face value of 5 each
86,000,000

Offer for Sale of 107,500,000 Equity Shares aggregating to| 107,500,000 Equity Shares, of a face value of ¥ 5 each
%537,500,000 @

The Offer consists of:

Employee Reservation Portion®® 134,717" Equity Shares, of a face value of ¥ 5 each

Net Offer 124,565,283" Equity Shares, of a face value of ¥ 5 each

The Net Offer consists of:

A) QIB portion®® Not more than 62,282,640 * Equity Shares, of a face value
of ¥ 5 each

Of which

Available for allocation to Mutual Funds only (5% of the QIB |3,114,132" Equity Shares, of a face value of ¥ 5 each

Portion)

Balance of QIB Portion for all QIBs including Mutual Funds | 59,168,508 * Equity Shares, of a face value of 5 each

B) Non-Institutional Portion Not less than 18,684,793 * Equity Shares, of a face value of
T 5each

C) Retail Portion® Not less than 43,597,850 Equity Shares, of a face value of
% 5each

Equity Shares pre and post Offer

Equity Shares outstanding prior to the Offer 860,000,000 Equity Shares, of a face value of ¥ 5 each

Equity Shares outstanding after the Offer 877,200,000" Equity Shares, of a face value of ¥ 5 each

*Subject to finalization of Basis of Allotment

o

2

3)

#)

(&)

Our Board of Directors has approved the Fresh Issue pursuant to a resolution dated August 4, 2017 and our Shareholders have approved
the Fresh Issue pursuant to a resolution dated August 4, 2017.

The Selling Shareholder through its office memorandum bearing file number F No. 3/1/2017 — DIPAM(M) dated August 3, 2017
conveyed the approval granted by the Government of India for the Offer. The Selling Shareholder confirms that the Equity Shares offered
in the Offer for Sale have been held by it for a period of at least one year prior to the date of filing of the Draft Red Herring Prospectus,
in accordance with Regulation 26(6) of the SEBI ICDR Regulations.

Subject to valid Bids being received at or above the Offer Price, under-subscription, if any, in any category, except in the QIB Portion,
would be allowed to be met with spill over from any other category or combination of categories at the discretion of our Corporation
and Selling Shareholder, in consultation with the BRLMs and the Designated Stock Exchange. The unsubscribed portion if any, in the
Employee Reservation Portion shall be added back to the Net Offer. In case of under-subscription in the Net Offer, spill-over to the
extent of such under-subscription shall be permitted from the Employee Reservation Portion.

Under-subscription, if any, in any category, except in the QIB Category, would be allowed to be met with spill over from any other
category or combination of categories at the discretion of the Selling Shareholder and our Corporation, in consultation with the BRLMs
and the Designated Stock Exchange. Further, in terms of the Listed Indian Insurance Companies Guidelines, no person shall be Allotted
Equity Shares representing 1% or more and less than 5% of the post-Offer paid up equity capital of our Corporation without satisfying
the ‘fit and proper’ criteria set out by our Corporation, through a self-certification process. In addition, no person shall be Allotted
Equity Shares representing 5% or more of the post-Offer paid up equity capital of our Corporation, unless prior approval of the IRDAI
has been obtained by the Bidder in this regard. Accordingly, our Corporation shall not Allot Equity Shares pursuant to the Offer to any
Bidder in excess of such number of Equity Shares which is likely to result in the total post-Offer paid up capital held by such Bidder to
exceed 5% of the paid up capital of our Corporation after the Allotment without such approval. For further details, see “Regulations
and Policies”, “Offer Procedure - Bids by Bidders for 1% or more and less than 5% of the post-Offer paid up equity share capital of
our Corporation” and “Offer Structure” beginning on pages 168, 519 and 513, respectively.

Our Corporation and the Selling Shareholder in consultation with the BRLMs, have offered an Employee Discount % 45 per Equity Share
and a Retail Discount of ¥ 45 per Equity Shares, which was announced at least five Working Days prior to the Bid/Offer Opening Date.

Allocation to Bidders in all categories, except the Retail Portion, shall be made on a proportionate basis. For further details, see
“Offer Procedure — Allotment Procedure and Basis of Allotment” beginning on page 547.
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The pre-issue shareholding in absolute terms as well as percentage, the number of shares being offered in the issue and the post

issue shareholding in absolute terms as well as percentage, is set out below:

Name of the Selling | Number of Equity Percentage Number of Number of Equity Percentage
Shareholder Shares held (Pre- holding of the Offered Equity | Shares held (Post- holding of the
Offer) pre-Offer capital* Shares Offer) post-Offer
(%) capital*# (%)
100% 107,500,000 752,500,000%* 85.78%

President of India, | 860,000,000*
acting through the
Ministry of Finance
*Including Equity Shares held by nominees

# Based on sale of 14.5% of pre-issue capital
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GENERAL INFORMATION

Our Corporation was incorporated at Mumbai on November 22, 1972 as General Insurance Corporation of India, a private
limited company under the Companies Act, 1956. Pursuant to approval of the Central Government dated January 8, 2016 and
resolution passed by our Shareholders on February 4, 2016, our Corporation was converted into a public limited company with
effect from March 7, 2016. The Registrar of Companies, Mumbai issued a fresh certificate of incorporation dated March 7,
2016 consequent on conversion of our Corporation from a “private limited” to a “public limited” company dated March 7, 2016.
Our Corporation is registered with IRDAI for carrying on reinsurance business pursuant to the registration certificate dated

April 2,2001.

For details of the business of our Corporation, see “Our Business” and “History and Certain Corporate Matters” beginning on
pages 129 and 175, respectively.

Registered Office and Corporate Office of our Corporation

‘Suraksha’
170 J Tata Road

Churchgate, Mumbai 400 020

Tel: (91 22) 2286 7000
Fax: (91 22) 2288 4010

E-mail: investors.gic@gicofindia.com
Website: www.gicofindia.com

CIN: U67200MH1972GOI1016133
Registration Number: 016133

IRDAI Registration Number: 112 dated April 2, 2001

Address of the RoC

Our Corporation is registered with the RoC situated at 100, Everest, Marine Drive, Mumbai 400 002.

Board of Directors

The following table sets forth details relating to our Board as on the date of this Prospectus:

Name Designation DIN Address
Alice G Vaidyan Chairman-cum- 07394437 |Flat No. A-11, Mayfair Gardens, Little Gibbs Road,
Managing Director Malabar Hill, Mumbai 400 006
Ravi Mital Non-Executive 06507252 | C-1I-165, Chanakyapuri, Vinay Marg, New Delhi 110021
Director
Usha Sangwan Independent Director | 02609263 | B-6, Jeevan Jyot, Napeansea Road, Mumbai 400 036
G. Srinivasan Non-Executive 01876234 |Flat No. 9, Mayfair House, Little Gibbs Road, Malabar
Director Hills, Mumbai 400 006
Atanu Kumar Das Independent Director | 07758968 | Shahnaz Building, 7/D, Nepean Sea CHS Limited 90
Nepean Sea Road, Mumbai 400 006
G.B. Pande Independent Director | 01174568 | B-203, Rohtash Plumeria Homes, Vibhuti Khand Gomti
Nagar, Lucknow 226 011
Amarendra Pratap Singh |Independent Director | 01725925 | E 7 HIG 490 Arera Colony, Bhopal District, Bhopal
V. Ramasamy Independent Director | 00490988 | Mithila, Plot No. 21, Kalathumattu Street, Kotivakkam,
Chennai 600 041
Y Ramulu Whole-time Director 07234450 |Flat No. 7, Pearl Mansion CHS Ltd., 4™ Floor, 91,

Mabharshi Karve Marg, New Marine Lines, Mumbai -400
020

For further details of our Directors, see “Our Management” beginning on page 179.

Chief Financial Officer

Vimal Chand Jain
‘Suraksha’
170 J Tata Road
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Churchgate, Mumbai 400 020
Tel: (91 22) 2286 7000

Fax: (91 22) 2281 2217

E-mail: cfo.gic@gicofindia.com

Company Secretary and Compliance Officer

Suchita Gupta

‘Suraksha’

170 J Tata Road

Churchgate, Mumbai 400 020
Tel: (91 22) 2286 7000

Fax: (91 22) 2288 4010
E-mail: cs.gic@gicofindia.com

Investors can contact the Company Secretary and Compliance Officer, the BRLMs or the Registrar to the Offer in case
of any pre-Offer or post-Offer related problems, such as non-receipt of letters of Allotment, non-credit of Allotted Equity
Shares in the respective beneficiary account, non-receipt of refund orders and non-receipt of funds by electronic mode.

All grievances may be addressed to the Registrar to the Offer with a copy to the relevant Designated Intermediary with whom
the Bid cum Application Form was submitted. The Bidder should give full details such as name of the sole or first Bidder, Bid
cum Application Form number, Bidder DP ID, Client ID, PAN, date of submission of the Bid cum Application Form, address
of the Bidder, number of the Equity Shares applied for and the name and address of the Designated Intermediary where the Bid

cum Application Form was submitted by the Bidder.

Further, the Bidders shall also enclose a copy of the Acknowledgement Slip duly received from the Designated Intermediaries
in addition to the documents/information mentioned hereinabove.

Book Running Lead Managers

Citigroup Global Markets India Private Limited
1202,12th Floor

First International Financial Centre

G- Block

Bandra Kurla Complex, Bandra (East)

Mumbai 400 098

Tel: (91 22) 6175 9999

Fax: (91 22) 6175 9961

E-mail: gic.ipo@citi.com

Investor grievance e-mail: investors.cgmib@citi.com
Website: www.online.citibank.co.in

Contact person: Ashish Guneta

SEBI registration number: INM000010718

Deutsche Equities India Private Limited
The Capital, 14th floor

C -70, G Block,

Bandra Kurla Complex

Mumbai 400 051

Tel: (91 22) 7180 4444

Fax: (91 22) +7180 4199

E-mail: gicofindia.ipo@db.com

Investor grievance e-mail: db.redressal@db.com
Website: www.db.com/India

Contact person: Viren Jairath

SEBI registration number: INM000010833

Kotak Mahindra Capital Company Limited
1% Floor, 27 BKC, Plot No. 27
“G” Block, Bandra Kurla Complex

Axis Capital Limited*

1%t floor, Axis House

C 2, Wadia International Centre
Pandurang Budhkar Marg,

Worli

Mumbai 400 025

Tel: (91 22) 4325 2183

Fax: (91 22) 4325 3000

E-mail: gic.ipo@axiscap.in

Investor grievance e-mail: complaints@axiscap.in
Website: www.axiscapital.co.in
Contact Person: Lohit Sharma

SEBI Registration No.: INM000012029

* In compliance with the proviso to Regulation 21A(1) of the
Securities and Exchange Board of India (Merchant Bankers)
Regulations, 1992, as amended, read with proviso to
Regulation 5(3) of the SEBI ICDR Regulations, Axis Capital
Limited will be involved only in marketing of the Offer.

HSBC Securities and Capital Markets (India) Private
Limited

52/60, Mahatma Gandhi Road

Fort

Mumbai 400 001

Tel: (91 22) 2268 5555

Fax: (91 22) 2263 1284

E-mail: gicreipo@hsbc.co.in

Investor grievance e-mail: investorgrievance@hsbc.co.in
Website:http://www.hsbc.co.in/1/2/corporate/equities-
globalinvestment-banking

Contact person: Rishabh Rajesh Garg

SEBI registration number: INM000010353
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Bandra (East)

Mumbai 400 051

Tel: (91 22) 4336 0000

Fax: (91 22) 6713 2445

E-mail: gicre.ipo@kotak.com

Investor Grievance ID: kmccredressal@kotak.com
Website: www.investmentbank.kotak.com
Contact Person: Ganesh Rane

SEBI Registration No.: INM000008704

Syndicate Member

Kotak Securities Limited

12 — BKC, Plot No. C-12, G Block
Bandra Kurla Complex

Bandra (East)

Mumbai 400 051

Telephone: (91 22) 6218 5470
Facsimile: (91 22) 6661 7041
Email: umesh.gupta@kotak.com
Website: www.kotak.com

Contact Person: Umesh Gupta
SEBI Registration No.: INB010808153 (BSE) / INB230808130 (NSE)

Indian Legal Counsel to the Corporation

Cyril Amarchand Mangaldas
5" Floor, Peninsula Chambers
Peninsula Corporate Park
Ganpatrao Kadam Marg
Lower Parel

Mumbai 400 013

Tel: (91 22) 2496 4455

Fax: (91 22) 2496 3666

Indian Legal Counsel to the BRLMs

Khaitan & Co

One Indiabulls Centre
Tower 1, 13th Floor

841 Senapati Bapat Marg
Elphinstone Road
Mumbai 400 013

Tel: (91 22) 6636 5000
Fax: (91 22) 6636 5050

International Legal Counsel to our Corporation

Clyde & Co

Hong Kong

58th Floor, Central Plaza
18 Harbour Road, Wanchai
Hong Kong

Tel: (852) 2878 8600

Fax: (852) 2522 5907

International Legal Counsel to the BRLMs

Herbert Smith Freehills LLP
50 Raffles Place

#24-01 Singapore Land Tower
Singapore 048623

Tel: (65) 6868 8000

Fax: (65) 6868 8001

84


mailto:umesh.gupta@kotak.com
http://www.kotak.com/

Joint Auditors to our Corporation

M/s G B C A & Associates
Chartered Accountants

Benefice Business House, III level
126 Mathuradas Mills Compound
N.M Joshi Marg

Lower Parel (W)

Mumbai 400 013

Tel: (91 22) 3321 37 37

Fax: (91 22) 3321 38 38

E-mail: reachus@gbcaindia.com
Firm registration number: 103142W
Peer review number: 009636

Public Offer Bank and Refund Bank
HDFC Bank Limited

FIG- OPS Department- Lodha,

I Think Techno Campus O-3 Level,
Next to Kanjurmarg, Railway Station
Kanjurmarg (East) Mumbai- 400042
Tel: (9122)30752927/28/2914
Fax: (91 22) 25799801

M/s. Samria & Co.
Chartered Accountants

2E, Court Chambers, 35

New Marine Lines

Behind Aayakar Bhavan
Mumbai 400 020

Tel: (91 22) 2201 8158

Fax: (91 22) 2206 6982
E-mail: samriaco@gmail.com
Firm registration number: 109043W
Peer review number: 010099

E-mail: Vincent.Dsouza@hdfcbank.com/ Siddharth.Jadhav@hdfcbank.com/ Prasanna.Uchil@hdfcbank.com

Website: www.hdfcbank.com

Contact person: Vincent Dsouza/ Siddharth Jadhav/ Prasanna Uchil

Banker to our Corporation

Bank of India

Ground Floor, Eros Theatre Building

Jamshedji Tata Road

Churchgate Mumbai-400020

Tel: (91 22) 2288 4868

Fax: (91 22) 2282 0660/2282 6450

E-mail: Churchgate. MumbaiSouth@bankofindia.co.in
Website: www.bankofindia.com

Contact person: S. M. Sundaram

Registrar to the Offer

Karvy Computershare Private Limited
Karvy Selenium Tower B,

Plot Number 31 and 32,

Financial District, Gachibowli
Hyderabad, 500 032, India

Tel: (91 40) 67162222

Fax: (91 40) 23431551

Website: https://karisma.karvy.com
Contact person: Mr. Muralikrishna

SEBI registration number: INR000000221

Designated Intermediaries

Self-Certified Syndicate Banks

The list of banks that have been notified by SEBI to act as the SCSBs for the ASBA process is provided on the website of SEBI
at www.sebi.gov.in and updated from time to time. For a list of branches of the SCSBs named by the respective SCSBs to
receive the ASBA Forms from the Designated Intermediaries, please refer to the above-mentioned link.
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Registered Brokers

The list of the Registered Brokers, including details such as postal address, telephone number and e-mail address, is provided
on the websites of the Stock Exchanges at

http://www.bseindia.com/Markets/PublicIssues/brokercentres new.aspx?expandable=3 and
http://www.nseindia.com/products/content/equities/ipos/ipo_mem_terminal.htm, as updated from time to time.

Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as address,
telephone number and e-mail address, is provided on the websites of the Stock Exchanges at
http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as name and
contact details, is provided on the websites of the Stock Exchanges at
http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.

Experts
Except as stated below, our Corporation has not obtained any expert opinions:

Our Corporation has received written consent from the Joint Auditors namely, M/s G B C A & Associates and Samria & Co.
to include their respective names as required under Section 26(1)(a)(v) of the Companies Act, 2013 in this Prospectus and as
an “expert” defined under Section 2(38) and Section 26 of the Companies Act, 2013 in respect of the report of the Joint Auditors
dated September 25, 2017 on the Restated Standalone Financial Information and Restated Consolidated Financial Information
of our Corporation, and the Statement of Tax Benefits dated September 29, 2017 included in this Prospectus and such consent
has not been withdrawn as on the date of this Prospectus. As the Equity Shares in the Offer will not be registered under the U.S.
Securities Act, any references to the term “expert” herein and the Joint Auditors’ consent to be named as “expert” with respect
to the Offer are not in the context of a U.S. registered offering of securities.

Monitoring Agency

Pursuant to Regulation 16 of the ICDR Regulations, our Corporation is exempt from appointing a Monitoring Agency for the
Offer.

Appraising Entity
None of the objects of the Offer for which the Net Proceeds will be utilised have been appraised by any agency.
Inter-se allocation of Responsibilities

The following table sets forth details of the inter-se allocation of responsibilities for various activities among the BRLMs for
the Offer:

Inter-se Allocation of Responsibilities among BRLMs

S. No. Activity Responsibilities | Co-ordinator

1. Capital structuring with relative components and formalities BRLMs Citi
(excluding Axis)

2. Drafting and approval of all statutory advertisements BRLMs Citi
(excluding Axis)

3. Due diligence of our Corporation including its operations/management/ BRLMs Citi

business/plans/legal, etc. Drafting and design of the Draft Red Herring Prospectus, | (excluding Axis)
the Red Herring Prospectus and the Prospectus and of statutory advertisements
including a memorandum containing salient features of the Prospectus.

The BRLMs shall ensure compliance with stipulated requirements and completion
of prescribed formalities with the Stock Exchanges, the RoC and SEBI including
finalisation of the Prospectus and RoC filing.

4. Drafting and approval of all publicity material other than statutory advertisements BRLMs HSBC
as mentioned above, including corporate advertising, brochures, etc. (excluding Axis)
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Inter-se Allocation of Responsibilities among BRLMs

S. No. Activity Responsibilities | Co-ordinator

5. Appointment of Bankers to the Offer, Registrar to the Offer and other BRLMs Citi
intermediaries including printers, advertising agency (excluding Axis)

6. Marketing and road show presentation and FAQs BRLMs Citi

(excluding Axis)

7. Retail marketing of the Offer, which will cover, inter alia: BRLMs Kotak
e Finalising media, marketing and public relations strategy; (excluding Axis)

o Finalising centre for holding conferences for brokers, etc.;
e  Follow-up on distribution of publicity and Offer material including forms,
the Prospectus and deciding on the quantum of Offer material; and
e Finalising collection centres

8. Non-institutional marketing of the Offer, which will cover, infer alia: BRLMs Axis
e Finalising media, marketing and public relations strategy; and
o Finalising centre for holding conferences for brokers, etc.

9. Domestic Institutional marketing of the Offer, which will cover, inter alia: BRLMs HSBC
o Finalising the list and division of investors for one to one meetings, (excluding Axis)

institutional allocation

10. International Institutional marketing of the Offer, which will cover, inter alia: BRLMs DB
o Finalising the list and division of investors for one to one meetings, (excluding Axis)

institutional allocation

11. Pricing and managing the book BRLMs Citi

(excluding Axis)

12. Co-ordination with the Stock Exchanges for book-building process including BRLMs Kotak
software, bidding terminals, etc. (excluding Axis)

13. Post-Bidding activities including management of public issue accounts, co- BRLMs HSBC
ordinating, underwriting, co-ordination of non-institutional allocation, | (excluding Axis)
announcement of allocation and dispatch of refunds to Bidders, etc.

The post-Offer activities will involve essential follow up steps, including the
finalisation of trading, dealing of instruments, and demat of delivery of shares with
the various agencies connected with the work such as the Registrar to the Offer,
the Bankers to the Offer, the bank handling refund business and SCSBs. The
BRLMs shall be responsible for ensuring that these agencies fulfil their functions
and discharge this responsibility through suitable agreements with our
Corporation.

Credit Rating

As this is an offer of Equity Shares, there is no credit rating for the Offer.

Trustees

As this is an offer of Equity Shares, the appointment of trustees is not required.

Book Building Process

Book building, in the context of the Offer, refers to the process of collection of Bids from investors on the basis of the Red
Herring Prospectus and the Bid cum Application Forms within the Price Band, Retail Discount and Employee Discount, which
was decided by our Corporation and the Selling Shareholder, in consultation with the BRLMs, and which has been notified in
all editions of the English national newspaper Financial Express, all editions of the Hindi national daily newspaper Jansatta,
and the Mumbai edition of the Marathi daily newspaper Navshakti (Marathi being the regional language of Maharashtra, where
the Registered Office is located), each with wide circulation at least five Working Days prior to the Bid / Offer Opening Date.
The Offer Price was determined by our Corporation and the Selling Shareholder in consultation with the BRLMs after the Bid
/ Offer Closing Date.

All Bidders can participate in the Offer only through the ASBA process.
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In accordance with the SEBI ICDR Regulations, QIBs Bidding in the QIB Portion and Non-Institutional Investors
Bidding in the Non-Institutional Portion are not allowed to withdraw or lower the size of their Bids (in terms of the
quantity of the Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders and Eligible Employees bidding
under the Employee Reservation Portion can revise their Bids during the Bid/Offer Period and withdraw their Bids
until the Bid / Offer Closing Date.

For further details, see “Offer Structure” and “Offer Procedure” beginning on pages 513 and 518, respectively. In terms of the
Listed Indian Insurance Companies Guidelines, no person shall be Allotted Equity Shares representing 1% or more and less
than 5% of the post-Offer paid up equity capital of our Corporation without satisfying the ‘fit and proper’ criteria set out by our
Corporation, through a self-certification process. In addition, no person shall be Allotted Equity Shares representing 5% or
more of the post-Offer paid up equity capital of our Corporation, unless prior approval of the IRDAI has been obtained by the
Bidder in this regard. Accordingly, our Corporation shall not Allot Equity Shares pursuant to the Offer to any Bidder in excess
of such number of Equity Shares which is likely to result in the total post-Offer paid up capital held by such Bidder to exceed
5% of the paid up capital of our Corporation after the Allotment without such approval. For further details, see “Regulations
and Policies”, “Offer Procedure - Bids by Bidders for 1% or more and less than 5% of the post-Olffer paid up equity share
capital of our Corporation” and “Offer Structure” on pages 168, 519 and 513, respectively.

Ilustration of Book Building Process and Price Discovery Process

For an illustration of the Book Building Process and the price discovery process, see “Offer Procedure — Part B — Basis of
Allocation” on page 546.

Underwriting Agreement

Our Corporation has entered into an Underwriting Agreement with the Underwriters for the Equity Shares offered through the
Offer. The Underwriting Agreement is dated October 16, 2017. Pursuant to the terms of the Underwriting Agreement, the
obligations of the Underwriters are several and are subject to certain conditions specified therein. The following table sets forth
details relating to the intention of the Underwriters to underwrite the number of Equity Shares indicated below:

Name of the Underwriters Indicative number of Equity Shares Amount underwritten
to be underwritten (X in million)
Citi 24,940,000 22,351.69
Axis Capital 24,940,000 22,351.69
Deutsche 24,940,000 22,351.69
HSBC 24,940,000 22,351.69
Kotak 24,939,900 22,351.60
Kotak Securities Limited 100 0.07
Total 124,700,000 111,758.43

The above-mentioned is indicative underwriting and will be finalised after actual allocation and subject to the provisions of the
SEBI ICDR Regulations.

In the opinion of our Board (based on certificates provided by the Underwriters), the resources of the Underwriters are sufficient
to enable them to discharge their respective underwriting obligations in full. The Underwriters are registered with SEBI under
Section 12(1) of the SEBI Act or registered as brokers with the Stock Exchange(s). The Board of Directors, at its meeting held
on October 16,2017, has accepted and entered into the Underwriting Agreement mentioned above on behalf of our Corporation.

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitment.

Notwithstanding the above, the Underwriters shall be severally responsible for ensuring payment with respect to the Equity
Shares allocated to investors procured by them. In the event of any default in payment, the respective Underwriter, in addition
to other obligations defined in the Underwriting Agreement, will also be required to procure purchasers for or purchase of the
Equity Shares to the extent of the defaulted amount in accordance with the Underwriting Agreement.
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CAPITAL STRUCTURE

The following table sets forth details of the share capital of our Corporation as at the date of this Prospectus:

(In X except share data

Aggregate value at face

Aggregate value at Offer

value Price”*

AUTHORISED SHARE CAPITAL
2,000,000,000 Equity Shares, of a face value of ¥ 5 each 10,000,000,000
ISSUED, SUBSCRIBED AND PAID-UP CAPITAL
BEFORE THE OFFER
860,000,000 Equity Shares, of a face value of ¥ 5 each 4,300,000,000
PRESENT OFFER IN TERMS OF THIS
PROSPECTUS
Of which:
Fresh Issue of 17,200,000* Equity Shares, of a face 86,000,000 15,414,956,481
value of ¥ 5 each)
Offer for Sale of 107,500,000* Equity Shares, of a face 537,500,000 96,343,478,004
value of ¥ 5 each)
Employee Reservation Portion of 134,717* Equity 673,585 116,799,639
Shares, of a face value of ¥ 5 each

D ISSUED, SUBSCRIBED AND PAID-UP CAPITAL
AFTER THE OFFER
877,200,000 Equity Shares, of a face value of ¥ 5 each 4,386,000,000

E |SECURITIES PREMIUM ACCOUNT
Before the Offer Nil

After the Offer

15,328,956,481

*  Subject to finalisation of Basis of Allotment

W Our Board of Directors has approved the Fresh Issue pursuant to a resolution dated August 4, 2017 and our Shareholders have approved
the Fresh Issue pursuant to a resolution dated August 4, 2017. The Selling Shareholder, through its office memorandum bearing file number
F No. 3/1/2017 — DIPAM(M) dated August 3, 2017, conveyed the approval granted by the Government of India for the Offer. The Equity
Shares under the Offer for Sale have been held by the Selling Shareholder for a period of at least one year prior to the filing of the Draft Red
Herring Prospectus with SEBI and are eligible for being offered for sale in the Offer in accordance with the SEBI ICDR Regulations.

The pre-issue shareholding in absolute terms as well as percentage, the number of shares being offered in the issue and the post
issue shareholding in absolute terms as well as percentage, is set out below:

Name of the Selling | Number of Equity |Percentage holding| Number of | Number of Equity | Percentage holding
Shareholder Shares held (Pre- | of the pre-Offer | Offered Equity | Shares held (Post- | of the post-Offer
Offer) capital* (%) Shares Offer) capital*# (%)
\President of India, 860,000,000% 100% 107,500,000 752,500,000% 85.78%
acting  through the
\Ministry of Finance
*Including Equity Shares held by nominees
# Based on sale of 14.5% of pre-issue capital
Changes in the authorised share capital of our Corporation
1. The authorised share capital of our Corporation was reclassified from 750,000,000 comprising 7,500,000 shares of

%100 each to 750,000,000 comprising 7,500,000 equity shares of 100 each pursuant to a resolution dated December

2, 1982 passed by our Shareholders.
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The authorised share capital was increased from ¥750,000,000 comprising 7,500,000 equity shares of X100 each to
%2,500,000,000 comprising 25,000,000 equity shares of face value of X100 each pursuant to a resolution dated April
24, 1990 passed by our Shareholders.

The authorised share capital of our Corporation of ¥2,500,000,000 comprising 25,000,000 equity shares of face value
of X 100 each was increased to 10,000,000,000 comprising 100,000,000 equity shares of face value of X100 each
pursuant to a resolution dated April 27, 2005 passed by our Shareholders.

The authorised share capital of our Corporation of ¥10,000,000,000 comprising 100,000,000 equity shares of face
value of X100 each was sub-divided to ¥10,000,000,000 comprising 10,000,000,000 equity shares of face value of X1
each pursuant to the resolution dated February 4, 2016 passed by our Shareholders.

The authorised share capital of our Corporation of ¥10,000,000,000 comprising 10,000,000,000 equity shares of face
value of X1 each was consolidated to ¥10,000,000,000 comprising 2,000,000,000 Equity Shares of face value of %5
each pursuant to the resolution dated August 4, 2017 passed by our Shareholders.

Notes to the Capital Structure

1.

(a)

(b)

Equity share capital history of our Corporation

The following table sets forth details of the history of the equity share capital of our Corporation:

Date of Number of | Face Offer price Reason for Consideration Cumulative | Cumulative paid-up
allotment of | equity shares | value (including allotment number of equity share capital
equity shares allotted ®) premium if equity shares (€3]

applicable)
®)

November 22, 6 100 100 | Subscription to Cash 6 60
1972 MoA
December 21, 499,994 100 100" | Further issue Cash 500,000 5,000,000
1972
January 4, 1,250,000 100 100 | Further issue Cash 1,750,000 130,000,000
1973
February 25, 334,540 100 100 | Further issue Cash 2,084,540 163,454,000
1974
January 28, 315,460 100 100 | Further issue Cash 2,400,000 195,000,000
1975
December 27, 1,900,000 100 100 | Bonus issue in the | N.A. 4,300,000 430,000,000
1982 ratio of 1:1 on the

fully paid up
equity shares as on
December 217,

1982

January 28, 2,150,000 100 100 | Bonus issue in the | N.A. 6,450,000 645,000,000

1986 ratio 1:2

July 5, 1990 4,300,000 100 100 | Bonus issue in the | N.A. 10,750,000 1,075,000,000
ratio 2:3

February 22, 10,750,000 100 100 | Bonus issue in the | N.A. 21,500,000 2,150,000,000

1994 ratio 1:1

June 10, 2005 21,500,000 100 100 | Bonus issue in the | N.A. 43,000,000 4,300,000,000
ration 1:1

Pursuant to the resolution of our Shareholders passed on February 4, 2016, our Corporation sub-divided its equity shares from face value of ¥
100 each to equity shares of face value of X 1 each with effect from February 04, 2016. Therefore, the cumulative number of issued, subscribed
and paid-up equity shares pursuant to subdivision was 4,300,000,000 equity shares of the face value of X 1 each.

Pursuant to the resolution dated August 4, 2017 passed by our Shareholders, our Corporation consolidated its equity shares from face value of
% 1 each to equity share of face value of X 5 each with effect from August 4, 2017. Therefore, the cumulative number of issued, subscribed and
paid-up equity shares pursuant to consolidation is 860,000,000 equity shares of the face value of X 5 each.

@ Out of the face value of T100 per share, 10 per share was paid on allotment. Pursuant to the Board resolution dated December
2, 1982, two calls of 20 per share aggregating to 40 per share were made by our Corporation. The calls were required to
be paid by our Shareholders in two parts: 20 per share before November 30, 1982 and 20 per share before December 31,
1982. However, both calls of 20 per share were accepted at the same time as our Shareholders paid the entire amount before
November 30, 1982. Pursuant to the resolutions adopted by our Shareholders in their meeting dated December 02, 1982,
%25,000,000 from the general reserve of our Corporation was capitalised and used for paying up the remaining X50 per equity
share for 500,000 partly paid shares.

All allotments of equity shares were made to our Promoter and/or nominees of our Promoter.
The details of the equity shares allotted for consideration other than cash:

Our Corporation has not allotted any equity shares for consideration other than cash or out of revaluation reserves.
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(2)

(b)

Issue of Shares in the last two preceding years

Our Corporation has not issued equity shares in the last two years.
History of the Equity Share capital held by our Promoter
Build-up of our Promoter’s shareholding in our Corporation

All allotments of equity shares were made to our Promoter and his nominees. For details of allotments made to the
Promoter, see “Capital Structure - History of equity share capital of our Corporation”, beginning on page 90.

None of the equity shares held by our Promoter are pledged and all of the equity shares held by our Promoter are
dematerialised.

Details of promoter’s contribution and lock-in:

Pursuant to Regulations 32 and 36 of the SEBI ICDR Regulations, an aggregate of 20% of the fully diluted post Offer
capital of our Corporation held by Promoter shall be considered as minimum Promoter’s Contribution and locked-in
for a period of three years from the date of Allotment.

The following table sets forth details of the Equity Shares which are held by Promoter and eligible for such lock-in for
a period of three years from the date of Allotment:

Date of | Nature Number of Natur | Face value | Offer price /| Date when Number of Percenta | Percentage
the of Equity Shares of | e of ®) transfer the equity | Equity Shares | ge of the | of the post-
transacti | transac ¥ 5 each consid price per | shares were | of ¥ 5each |pre-Offer Offer
on tion eratio Equity made fully locked-in capital | capital (%)
n Share ) paid up (%)
February | Bonus 215,000,000 | N.A. 5 N.A. | February 22, | 175,440,000%* 20.40 20
22,1994 |issue in 1994
the ratio
1:1

*10,750,000 equity shares of ¥ 100 each
**8,772,000 equity shares of ¥ 100 each

The minimum promoter’s contribution has been brought in to the extent of not less than the specified minimum lot and
from our Promoter, which falls within the definition of a ‘promoter’ under the SEBI ICDR Regulations. Our
Corporation undertakes that the Equity Shares that are being locked-in are not ineligible for computation of promoter’s
contribution in terms of Regulation 33 of the SEBI ICDR Regulations. Our Promoter has confirmed to our Corporation
and the BRLMs that the Equity Shares held by our Promoter which shall be locked in for a period of three years have
been financed from the Consolidated Fund of India and no loans or financial assistance from any bank or financial
institutions have been availed for this purpose. In this connection, we confirm the following:

(1) The Equity Shares offered for promoter’s contribution have not been acquired in the last three years for (a)
consideration other than cash and revaluation of assets or capitalisation of intangible assets; or (b) bonus
shares out of revaluation reserves or unrealised profits of our Corporation or bonus shares issued against
Equity Shares which are otherwise ineligible for computation of promoter’s contribution;

(i1) Our promoter’s contribution does not include any Equity Shares acquired during the preceding one year and
at a price lower than the price at which the Equity Shares are being offered to the public in the Offer;

(iii) Our Corporation has not been formed by the conversion of a partnership firm into a Corporation; and
(iv) The Equity Shares held by our Promoter and offered for promoter’s contribution are not subject to any pledge.
Other requirements in respect of lock-in:

In addition to 20% of the fully diluted post-Offer shareholding of our Corporation held by our Promoter and locked-
in for three years as specified above and other than the Equity Shares Allotted pursuant to the Offer, the entire pre-
Offer Equity Share capital of our Corporation, will be locked-in for a period of one year from the date of Allotment.

The Equity Shares held by our Promoter which are locked-in for a period of one year from the date of Allotment may
be pledged only with scheduled commercial banks or public financial institutions as collateral security for loans granted
by such banks or public financial institutions, provided that such pledge of the Equity Shares is one of the terms of the
sanction of such loans, subject to applicable laws (including laws prescribed by IRDAI).
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The Equity Shares held by persons other than the Promoter prior to the Offer and locked-in under the SEBI ICDR
Regulations may be transferred to any other person holding the Equity Shares which are locked-in subject to
continuation of the lock-in in the hands of the transferees for the remaining period and compliance with the SEBI
Takeover Regulations and the Insurance Act, as applicable. The Equity Shares held by our Promoter which are locked-
in may be transferred to any new promoter or persons in control of our Corporation, subject to compliance with any
lock-in/ transfer restrictions prescribed by the IRDAI, continuation of the lock-in in the hands of the transferees for
the remaining period and compliance with the SEBI Takeover Regulations, as applicable. In addition, post listing, such
persons shall also be required to comply with the provisions of the Listed Indian Insurance Companies Guidelines,
including the declaration on “fit and proper” status of such persons and approval of the IRDAI, as may be applicable.

Sales or purchases of Equity Shares or other specified securities of our Corporation by our Promoter, or our
Directors, or their immediate relatives during the six months immediately preceding the date of the Red Herring
Prospectus.

Our Promoter, our Directors, or their immediate relatives have not sold or purchased any Equity Shares or other
specified securities of our Corporation during the six months immediately preceding the date of this Prospectus, except
as set out below:

Date of Name of the Name of Number of Price per equity Reason for
transfer transferor transferee equity shares share (%) transfer Benefits
transferred* accrued to our
Corporation
August 4,2017 | Anil Kumar | Ravi Mital 400%* Nil Change in
Khachi nominee due to
transfer
August 4, 2017 | G. C. Gaylong | Pauly Sukumar N. [200%* Nil Superannuation of
existing nominee

*  Face value of %I

3k

Holding shares on behalf of President of India
Shareholding of our Promoter in our Corporation

Our Promoter and its nominees hold 860,000,000 Equity Shares, constituting 100% of the total Equity Share capital
of our Corporation.

Details of Equity Shares being offered in the Offer by the Selling Shareholder and the pre-Offer and post-Offer
shareholding of the Selling Shareholder

Set out below are the details of Equity Shares being offered in the Offer by the Selling Shareholder and the pre-Offer
and post-Offer shareholding of the Selling Shareholder:

Name of the Selling | Number of Equity |Percentage holding| Number of | Number of Equity | Percentage holding
Shareholder Shares held (Pre- | of the pre-Offer | Offered Equity | Shares held (Post- | of the post-Offer
Offer) capital* (%) Shares Offer) capital*# (%)
President of India, 860,000,000% 100% 107,500,000 752,500,000% 85.78%
acting  through  the
\Ministry of Finance

*Including Equity Shares held by nominees
# Based on sale of 14.5% of pre-issue capital
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6.

Shareholding Pattern of our Corporation

The following table sets forth details of the shareholding pattern of our Corporation as on the date of this Prospectus:

Category|Category of| Nos. of Number of (Number|Number| Total nos. |Sharehold| Number of Voting Rights held in | Number of | Shareholdin| Number of Number of | Number of
@ shareholde [shareholder |fully paid up| of of shares held |ing as a % each class of securities Shares g,asa % Locked in Shares Equity Shares
r s (III) Equity Partly | shares (VID) of total IX) Underlying |assuming full shares pledged or held in
In Shares held |paid-up |underlyi| =(IV)+(V)+ |[number of Outstandin |conversion of] (XII) otherwise | dematerialise
av) Equity ng (4%)) shares g convertible encumbered d form
Shares | Deposit (calculate convertible [securities ( as (XIII) XIV)
held ory d as per No of Voting Rights Total | securities |a percentage Number| As a (Number| As a
(V) [Receipts SCRR, Class eg: Class|Total| asa | (including | of diluted @ |%of| (a) |%of
(4%)) 1957) Equity eg: % of | Warrants) share total total
(VIII) As Othe (A+B+ X) capital) Shares Share
a % of rs 0) XD= held s held
(A+B+C2) (VID+(X) As (b) (b)
a % of
(A+B+C2)
(A) Promoter 1*| 860,000,000 0 0l 860,000,000 100 860,000,000 - - 100 0 100 0 0l 860,000,000
(B) Public 0 0 0 0 0 0 0 0 0 0 0 0 0 NA 0
(C) Non 0 0 0 0 0 0.00 0 0] 0| 0.00 0 0 0 NA 0
Promoter-
Non Public
(C1) Shares 0 0 0 0 0 0.00 0 0 0] 0.00 0 0 0 NA 0
underlying
DRs
(C2) Shares held 0 0 0 0 0 0.00 0 0] 0] 0.00 0 0 0 NA 0
by
Employee
Trusts
Total 1] 860,000,000 0 0] 860,000,000 100 860,000,000 0 0{100.00 0 100.00 0 0 100

*

Includes 320 Equity Shares held by nominees on behalf of President of India
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10.

11.

12.

13.

The list of top 10 Shareholders of our Corporation and the number of Equity Shares held by them are set forth
below:

(a) The following table sets forth details of the top 10 Shareholders as on the date of this Prospectus:
Serial Name of the Shareholder | Number of Equity Shares Percentage (%)
Number (face value of %5 each)

1. President of India 859,999,680 99.99
2. Ravi Mital* 80 Negligible
3. Alice G Vaidyan* 40 Negligible
4. Usha Sangwan* 40 Negligible
5. Y Ramulu* 40 Negligible
6. Dinesh R Waghela* 40 Negligible
7. B N Narasimhan* 40 Negligible
8. Pauly Sukumar N.* 40 Negligible

Total 860,000,000 100

*  Holding shares on behalf of President of India

(b) The following table sets forth details of the top 10 Shareholders 10 days prior to the date of this Prospectus:

Serial Name of the Shareholder | Number of Equity Shares Percentage (%)
Number (face value of X5 each)

1. President of India 859,999,680 99.99
2. Ravi Mital* 80 Negligible
3. Alice G Vaidyan* 40 Negligible
4. Usha Sangwan* 40 Negligible
5. Y Ramulu* 40 Negligible
6. Dinesh R Waghela* 40 Negligible
7. B N Narasimhan* 40 Negligible
8. Pauly Sukumar N.* 40 Negligible

Total 860,000,000 100

*  Holding shares on behalf of President of India
() The following table sets forth details of the top 10 Shareholders two years prior to the date of this Prospectus:
Serial Name of the Shareholder Number of equity shares Percentage (%)
Number (face value of X100 each)

1. President of India 42,999,984 99.99
2. Snehalata Srivastava* 4 Negligible
3. A.K.Roy* 2 Negligible
4. G. Srinivasan* 2 Negligible
5. G.C.Gaylong* 2 Negligible
6. Alice G Vaidyan* 2 Negligible
7. Y Ramulu* 2 Negligible
8. B. Balachandra* 2 Negligible

Total 43,000,000 100

*  Holding shares on behalf of President of India
As on the date of this Prospectus, our Corporation does not have any employee stock option plan.

Our Corporation has not issued any Equity Shares in the one year preceding the date of filing of this Prospectus at a
price lower than the Offer Price.

As on the date of this Prospectus, our Corporation has not allotted any Equity Shares pursuant to any scheme approved
under Sections 391 to 394 of the Companies Act, 1956.

For details in relation to Equity Shares held by our Directors and Key Management Personnel, see “Our Management”
beginning on page 179.

There has been no financing arrangement whereby our Directors and their relatives have financed the purchase by any
other person of securities of our Corporation other than in normal course of the business of the financing entity during
the period of six months immediately preceding the date of the Draft Red Herring Prospectus.

As on the date of this Prospectus, our Corporation has eight shareholders.
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14.

15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

25.

Our Corporation presently does not intend or propose to alter its capital structure for a period of six months from the
Bid/Offer Opening Date, by way of split or consolidation of the denomination of Equity Shares or further issue of
Equity Shares (including issue of securities convertible into or exchangeable, directly or indirectly for Equity Shares)
whether on a preferential basis or by way of issue of bonus shares or on a rights basis or by way of further public issue
of Equity Shares or qualified institutions placements or otherwise.

Except as disclosed in herein under “Build-up of our Promoter’s shareholding in our Corporation” beginning on page
91, our Promoter has not purchased or sold any securities of our Corporation or its Subsidiary during the period
commencing six months prior to the date of filing this Prospectus.

Our Corporation, our Directors, the BRLMs have not made any or entered into any buy-back and/or standby
arrangements for purchase of the Equity Shares being offered in the Offer from any person.

As on the date of this Prospectus, the BRLMs and their respective associates (in accordance with the definition of
“associate company” as provided under Section 2(6) of the Companies Act, 2013) do not hold any Equity Shares in
our Corporation.

Any over-subscription to the extent of 10% of the Offer can be retained for the purposes of rounding off to the nearest
multiple of minimum allotment lot.

All Equity Shares allotted pursuant to the Offer will be fully paid up at the time of Allotment and there are no partly
paid up Equity Shares as on the date of this Prospectus.

This Offer is being made under Rule 19(2)(b)(iii) of the SCRR read with Regulation 41 of the SEBI ICDR Regulations,
wherein at least 10% of the post-Offer paid-up Equity Share capital our Corporation was offered to the public. Our
Corporation was eligible for the Offer in accordance with Regulation 26(1) of the SEBI ICDR Regulations

The Offer was made through the Book Building Process, wherein not more than 50% of the Net Offer was allocated
to QIBs on a proportionate basis. 5% of the QIB Portion was available for allocation on a proportionate basis to Mutual
Funds only. The remainder of the QIB Portion was available for allocation on a proportionate basis to all QIBs,
including Mutual Funds, subject to valid Bids being received from them at or above the Offer Price. Further, not less
than 15% of the Net Offer was available for allocation on a proportionate basis to Non-Institutional Bidders and not
less than 35% of the Net Offer was available for allocation to Retail Individual Bidders in accordance with the SEBI
ICDR Regulations, subject to valid Bids being received from them at or above the Offer Price. Under-subscription if
any, in any category (including the Employee Reservation Portion), except in the QIB Category, is allowed to be met
with spill over from any other category or a combination of categories at the discretion of our Corporation and the
Selling Shareholder in consultation with the BRLMs and the Designated Stock Exchange. The unsubscribed portion if
any, in the Employee Reservation Portion shall be added back to the Net Offer. In case of under-subscription in the
Net Offer, spill-over to the extent of such under-subscription shall be permitted from the Employee Reservation
Portion. All potential investors are mandatorily required to utilise the ASBA process by providing details of their
respective bank accounts which will be blocked by the SCSBs to the extent of the respective Bid Amounts, to
participate in the Offer. For further details, see “Offer Procedure” beginning on page 518.

There shall be only one denomination of the Equity Shares, unless otherwise permitted by law. Our Corporation shall
comply with such disclosure and accounting norms as may be specified by SEBI from time to time.

No payment, direct or indirect in the nature of discount, commission, and allowance or otherwise shall be made either
by us or by our Promoter to the persons who are Allotted Equity Shares pursuant to the Offer.

Our Corporation shall ensure that transactions in the Equity Shares by the Promoter, if any, during the period between
the date of registering the Red Herring Prospectus with the RoC and the Bid/ Offer Closing Date shall be reported to
the Stock Exchanges within 24 hours of the transactions.

Our Promoter confirms that the Equity Shares offered in the Offer for Sale have been held by it for a period of at least
one year prior to the date of filing of this Prospectus, in accordance with Regulation 26(6) of the SEBI ICDR
Regulations.
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OBJECTS OF THE OFFER
The Offer comprises of the Fresh Issue and the Offer for Sale.

The Allotment of Equity Shares to Eligible Employees under the Employees Reservation Portion would not result in an increase,
directly or indirectly, in the shareholding of our Promoter.

Offer for Sale
Our Corporation has not received any proceeds from the Offer for Sale.
Fresh Issue

Our Corporation proposes to utilize the Net Proceeds from the Fresh Issue towards:

(1) augmenting the capital base of our Corporation to support the growth of our business and to maintain current solvency
levels; and

(i1) General corporate purposes, subject to applicable law.

Net Proceeds

The details of the Net Proceeds are set forth below:

Particulars Amount (in X million)
Gross Proceeds of the Fresh Issue 15,414.96
(Less) Issue related expenses in relation to the Fresh Issue 88.95
Net Proceeds 15,326.01

Utilization of Net Proceeds of the Offer

The Net Proceeds are proposed to be used in accordance with the details as set forth below:

Particulars Amount (in Imillion)
Augmenting the capital base 11,495.51
General corporate purposes 3,831.50
Net Proceeds 15,326.01

The main objects clause as set out in the Memorandum of Association enables our Corporation to undertake its existing activities
and the activities for which funds are being raised by our Corporation through the Offer.

Schedule of Deployment

(In ¥ million)

Particulars Total Estimated Amount to be Deployment in the

Costs funded from the Financial Year
Net Proceeds 2018

Augmenting the capital base 11,495.51 11,495.51 11,495.51
General corporate purposes 3,831.50 3,831.50 3,831.50
Total 15,326.01 15,326.01 15,326.01

Details of the Objects of the Offer
1. Augmentation of capital base

Our Corporation proposes to utilize the Net Proceeds from the Fresh Issue to augment the capital base of our
Corporation to support the future growth of our business and to maintain current solvency levels.

We are a reinsurance company in India that underwrote business from 162 countries as at March 31, 2017. We provide
reinsurance across many key business lines including fire (property), marine, motor, engineering, agriculture,
aviation/space, health, liability, credit and financial and life insurance. Through our more than 44 years of experience
in, and commitment to, providing reinsurance products and services, we believe that we have become a trusted brand
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to our insurance and reinsurance customers in India and overseas. For further details, see “Our Business” beginning
on page 129.

“Solvency ratio” is a regulatory measure of capital adequacy, calculated by dividing available solvency margin by
required solvency margin, each as calculated in accordance with the guidelines of the IRDAI on a standalone restated
basis. Currently as per Section 64V A of the Insurance Act read with Regulation 6 and Paragraph 3 of Schedule 111 to
the IRDAI (Assets, Liabilities and Solvency Margin of General Insurance Business) Regulations, 2016, we are required
to maintain a minimum solvency ratio of 1.50. As of March 31, 2017 our solvency ratio was 2.41.

Accordingly, the Net Proceeds is to augment the capital base of our Corporation to support the future growth of our
business (including branch offices), primarily underwriting risks across insurance market in India and abroad,
including large policies covering industrial and large infrastructure projects. For further details in relation to our
business strategies, see “Our Business — Strategy” beginning on page 132.

The fund requirements for the objects are based on internal management estimates and have not been appraised by any
bank or financial institution.

2. General Corporate Purpose

Our Corporation proposes to deploy the balance Net Proceeds aggregating to X 3,831.50 million (net of issue expenses
in relation to the Fresh Issue) towards general corporate purposes, subject to such utilisation not exceeding 25% of the
Net Proceeds, in compliance with the SEBI ICDR Regulations. The general corporate purposes for which our
Corporation proposes to utilise Net Proceeds include meeting exigencies and expenses incurred by our Corporation in
the ordinary course of business. In addition, our Corporation may also utilise the Net Proceeds for expenditure
considered expedient and as approved periodically by the Board or appropriate competent authority, subject to
compliance with necessary provisions of the Companies Act, as may be applicable.

In addition to the above, our Corporation may utilise the Net Proceeds towards other expenditure considered expedient
and as approved periodically by the Board or a duly constituted committee thereof, subject to compliance with
necessary provisions of the Companies Act. The quantum of utilisation of funds towards each of the above purposes
will be determined by our Board, based on the amount actually available under this head and the business requirements
of our Corporation, from time to time. Our Corporation’s management, in accordance with the policies of the Board,
shall have flexibility in utilising surplus amounts, if any.

Means of finance

The fund requirements set out above are proposed to be entirely funded from the Net Proceeds. Accordingly, we confirm that
there is no requirement to make firm arrangements of finance through verifiable means towards at least 75% of the stated means
of finance, excluding the amount to be raised from Offer.

Interim use of Net Proceeds

Pending utilization of the Net Proceeds for the purposes described above, our Corporation will deposit the Net Proceeds in one
or more scheduled commercial banks included in the second schedule of Reserve Bank of India Act, 1934 as may be approved
by our Board. In accordance with section 27 of the Companies Act, 2013, our Corporation confirms that it shall not use the Net
Proceeds for buying, trading or otherwise dealing in shares of any other listed company or for any investment in the equity
markets.

Bridge Financing Facilities

Our Corporation has not raised any bridge loans from any bank or financial institution as on the date of this Prospectus, which
are proposed to be repaid from the Net Proceeds.

Offer Expenses

The total expenses of the Offer are estimated to be approximate X 634.99 million. The expenses of the Offer include, among
others, underwriting and management fees, selling commissions, printing and distribution expenses, legal expenses, statutory
advertisement expenses, registrar and depository fees and listing fees.

All the Offer related expenses shall be borne by our Corporation and/ or the Selling Shareholder through the DIPAM. However,
expenses in relation to: (i) the filing fees to SEBI; (ii) NSE/ BSE charges for use of software for the book building; (iii) payments
required to be made to Depository or the Depository Participants for transfer of shares to the beneficiaries account; (iv) payment
required to be made to Stock Exchanges for initial processing, filing and listing of shares; (v) road show expenses including but
not restricted to the venue, cost for the brokers/analysts meet and other venue expenses like banners, refreshments etc. (other
than the travel cost of our Corporation/Gol officials) and (vi) printing and stationery expenses, of which certain expenses shall
be borne by the BRLMs and certain expenses shall be reimbursed by the Corporation and the Selling Shareholder to the BRLMs
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as agreed among the Corporation, Selling Shareholder and the BRLMs. Payments, if any, made by our Corporation in relation
to the Offer were on behalf of the Selling Shareholder and such payments have been reimbursed to our Corporation.

The estimated Offer expenses are as under:

Sr. Activity Estimated As a % of total estimated | As a % of
No. amount® Offer expenses® Offer sizeV
(X in million)
1. Payment to BRLMs (including underwriting 130.04 20.5% 0.1%
commission, brokerage and selling commission)
2. Commission and processing fees for SCSBs, 114.98 18.1% 0.1%

brokerage, bidding charges and selling commission for
Syndicate Member, Registered Brokers, RTAs and

CDPs?
Fees payable to the Registrar to the Offer 0.0* 0.0%* 0.0%*
4. Others: 389.97 61.4% 0.3%

i.  Other regulatory expenses

ii. Advertising and marketing for the Offer
iii. Fees payable to Legal Counsels

iv. Miscellaneous

Total estimated Offer expenses 634.99 100.0% 0.6%
* Negligible

1. The Offer expenses are based on certain estimates and are to subject to change.

2. Selling commission on the portion for Retail Individual Bidders, Eligible Employees and the portion for Non-Institutional Bidders which
are procured by members of the Syndicate (including their Sub Syndicate Member), RTAs and CDPs would be as follows:

Portion for Retail Individual Bidders 0.35% of the Amount Allotted* (plus applicable GST)
Portion for Non-Institutional Bidders 0.15% of the Amount Allotted* (plus applicable GST)
Portion for Eligible Employees 0.25% of the Amount Allotted* (plus applicable GST)

*  Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.

In addition to the selling commission referred above, any additional amount(s) to be paid shall be, as mutually agreed upon the Book Running
Lead Managers, their affiliate Syndicate Member, our Corporation and Selling Shareholder before the opening of the Offer. The Syndicate,
RTAs and CDPs shall be entitled to processing/ uploading charges of X 10 (plus applicable GST) per valid Bid cum Application Form
procured by them.

3. Processing/uploading charges payable to the Registered Brokers on the portion for Retail Individual Bidders, Eligible Employees and
Non-Institutional Bidders, which are directly procured by the Registered Brokers and submitted to SCSB for processing, would be as
follows:

Portion for Retail Individual Bidders X 10 per valid Bid cum Application Form* (plus applicable GST)
Portion for Non-Institutional Bidders R 10 per valid Bid cum Application Form* (plus applicable GST)
Portion for Eligible Employees X 10 per valid Bid cum Application Form* (plus applicable GST)

* For each valid application

4. Selling commission payable to the SCSBs on the portion for Retail Individual Bidders, Eligible Employees and Non-Institutional Bidders,
which are directly procured by them would be as follows:

Portion for Retail Individual Bidders 0.35% of the Amount Allotted* (plus applicable GST)
Portion for Non-Institutional Bidders 0.15% of the Amount Allotted* (plus applicable GST)
Portion for Eligible Employees 0.25% of the Amount Allotted* (plus applicable GST)

* Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.
No additional processing/uploading charges shall be payable to the SCSBs on the applications directly procured by them.
5. Processing fees payable to the SCSBs on the portion for Retail Individual Bidders, Eligible Employees and Non-Institutional Bidders

which are procured by the members of the Syndicate /Sub-Syndicate /Registered Brokers / RTAs /CDPs and submitted to SCSBs for
blocking would be as follows.

Portion for Retail Individual Bidders R 10 per valid Bid cum Application Form* (plus applicable GST)
Portion for Non-Institutional Bidders R 10 per valid Bid cum Application Form* (plus applicable GST)
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| Portion for Eligible Employees | R 10 per valid Bid cum Application Form* (plus applicable GST)
* For each valid application
Monitoring Utilization of Funds

Our Corporation is exempt from appointing a Monitoring Agency in terms of Regulation 16 of SEBI ICDR Regulations.

Pursuant to the SEBI Listing Regulations, our Corporation shall disclose to the Audit Committee the application of the Net
Proceeds. The Audit Committee shall make recommendations to our Board for further action, if appropriate. Our Corporation
shall, on an annual basis, prepare a statement of funds utilised for purposes other than those stated in this Prospectus and place
it before the Audit Committee. Such disclosure shall be made only till such time that all the Net Proceeds have been utilised in
full. The statement shall be certified by the statutory auditors of our Corporation. Furthermore, in accordance with the SEBI
Listing Regulations, our Corporation shall furnish to the Stock Exchanges on a quarterly basis, a statement including deviations,
if any, in the utilization of the Net Proceeds of the Offer from the objects of the Offer as stated above and details of category
wise variation in the actual utilization of the Net Proceeds of the Offer from the objects of the Offer as stated above. The
information will also be published in newspapers simultaneously with the submission of such information to the Stock
Exchanges, after placing the same before the Audit Committee. We will disclose the utilization of the Net Proceeds under a
separate head along with details in our balance sheet(s) until such time as the Net Proceeds remain unutilized clearly specifying
the purpose for which such Net Proceeds have been utilized.

Variation in Objects

In accordance with Sections 13(8) and 27 of the Companies Act, 2013, our Corporation shall not vary the objects of the Fresh
Issue without our Corporation being authorised to do so by the Shareholders by way of a special resolution through a postal
ballot. In addition, the notice issued to the Shareholders in relation to the passing of such special resolution (“Postal Ballot
Notice”) shall specify the prescribed details as required under the Companies Act. The Postal Ballot Notice shall simultaneously
be published in the newspapers, one in English and one in Marathi, the regional language of the jurisdiction where our
Registered Office is situated.

Other Confirmations

No part of the Net Proceeds has been paid by our Corporation to our Directors, or key management personnel, except in the
normal course of business and in compliance with applicable law.
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BASIS FOR OFFER PRICE

The Offer Price was determined by our Corporation and the Selling Shareholder in consultation with the BRLMs, on the basis
of assessment of market demand for the Equity Shares offered through the Book Building Process and on the basis of
quantitative and qualitative factors as described below. The face value of the Equity Shares is X 5 each and the Offer Price is
182.4 times the face value. Investors should also refer to “Our Business”, “Risk Factors”, “Financial Statements” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on pages 129, 22, 201
and 436, respectively, to have an informed view before making an investment decision.

Qualitative Factors

Some of the qualitative factors which form the basis for computing the Offer Price are:

A. Leader in Indian reinsurance industry with a trusted brand and 44 years of experience.

B. Significant global player with growing international presence.

C. Diversified product portfolio and revenue streams.

D. Robust and comprehensive risk management framework.

E. Diversified investment portfolio generating strong growth and attractive yields.

F. Strong financial track record and a strong balance sheet.

G. Experienced management team.

H. Expand and leverage our leadership position in the domestic reinsurance industry and continue our strong business
growth.

L Expand our presence internationally and grow our overseas business.

For further details, see “Our Business — Our Competitive Strengths” beginning from page 130.
Quantitative Factors

The information presented below relating to our Corporation is based on the Restated Standalone Financial Information and
Restated Consolidated Financial Information. For further details, see “Financial Statements” beginning on page 201.

Some of the quantitative factors which may form the basis for calculating the Offer Price are as follows:
L Basic and Diluted Earnings per Share (“EPS”) (Face value of X 5 each), as adjusted for change in capital:

On a standalone basis:

Fiscal Basic EPS (in X) Diluted EPS (in %) Weight
March 31, 2015 32.59 32.59 1
March 31, 2016 30.87 30.87 2
March 31, 2017 33.23 33.23 3
Weighted Average 32.34 32.34

* For the three months period ended June 30, 2017, the basic and diluted EPS was ¥ 18.40 (annualised).

EPS has been calculated in accordance with the Accounting Standard 20 — “Earning per share” issued by the Institute of Chartered
Accountants of India. As the face value of equity share is consolidated from ¥ 1 to 5 per equity share subsequent to the date of
balance sheet, EPS is calculated based on face value of 5 per Equity Share.

On a consolidated basis:

Period ended Basic EPS (in X) Diluted EPS (in X) Weight
March 31, 2015 33.62 33.62 1
March 31, 2016 32.83 32.83 2
March 31, 2017 36.52 36.52 3
Weighted Average 34.81 34.81

* For the three months period ended June 30, 2017, the basic and diluted EPS was ¥ 29.24 (annualised).
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EPS has been calculated in accordance with the Accounting Standard 20 — “Earning per share” issued by the Institute of Chartered
Accountants of India. As the face value of Equity share is consolidated from ¥ 1 to 35 per share subsequent to the date of Balance
Sheet, EPS is calculated based on face value of 35/- per Equity Share.

Price Earning Ratio (P/E) in relation to Offer Price of ¥ 912 per Equity Share:

Particulars P/E (no. of
times)

Based on basic EPS as per the restated standalone financial statements for the year ended March | 27.44
31,2017
Based on basic EPS as per the restated consolidated financial statements for the year ended March | 24.97
31,2017
Based on basic EPS as per the restated standalone financial statements for the three months ended | 49.57
June 30, 2017"
Based on basic EPS as per the restated consolidated financial statements for the three months | 31.19
ended June 30, 2017"
Based on diluted EPS as per the restated standalone financial statements for the year ended March | 27.44
31,2017
Based on diluted EPS as per the restated consolidated financial statements for the year ended | 24.97
March 31, 2017
Based on diluted EPS as per the restated standalone financial statements for the three months | 49.57
ended June 30, 2017"
Based on diluted EPS as per the restated consolidated financial statements for the three months | 31.19
ended June 30, 2017"

*Annualized for three month ended June 30, 2017

Return on Net Worth (“RoNW?”):

As per Restated Standalone Financial Information and Restated Consolidated Financial Information:

Period ended Standalone Consolidated
RoNW (%) Weight RoNW (%) Weight
March 31, 2015 19.78% 1 18.97% 1
March 31, 2016 16.41% 2 16.21% 2
March 31, 2017 15.88% 3 16.09% 3
Weighted Average 16.71% 16.61%

* For the three months period ended June 30, 2017, the RoONW of the Corporation as per restated standalone and
consolidated financials was 8.60% and 12.48% respectively (annualised).

RoNW is calculated as net profit after taxation and minority interest attributable to the equity shareholders of our Corporation

divided by shareholders’ funds as on the date of the balance sheet. Shareholders’ funds = Share capital + reserves & surplus —
deferred tax assets- Foreign Currency Translation Reserve.

Net Asset Value (“NAV”) per Equity Share:

i Net asset value per equity share as on June 30, 2017 as per the Restated Standalone and Consolidated
Financial statements is ¥ 213.81 and X 234.22, respectively.

ii. Net asset value per Equity Share as on March 31, 2017 as per Restated Standalone Financial Information and
Restated Consolidated Financial Information is €209.21 and X 226.90, respectively.

Note: As the face value of Equity share is consolidated from X 1/- to X5/- per share subsequent to the date of
Balance Sheet, Net asset value per equity share is calculated based on face value of X5/- per Equity Share.

iii. After the Offer as per Restated Standalone Financial Information and Restated Consolidated Financial
Information:
NAV Restated consolidated Restated standalone
) &)
Offer price 912 912
After the Offer” 247.20 227.19

Note: Net Asset Value per equity share represents consolidated and standalone net worth as at the end of the fiscal year,
as restated divided by the number of equity shares outstanding at the end of the period/year.
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*Net Asset Value after the Offer is calculated after taking into account share premium of 15,328.96 million
as per the minutes of the Board of Directors dated October 16, 2017 but without making any adjustment for
IPO expenses.

Minimum Return on Total Net Worth after Offer needed to maintain Pre-Offer EPS for the year ended March
31,2017:

To maintain pre-Offer basic EPS

(a) Based on Restated Standalone Financial Information of our Corporation: 14.63%"
(b) Based on Restated Consolidated Financial Information of our Corporation: 14.77%"
To maintain pre-Offer diluted EPS

(a) Based on Restated Standalone Financial Information of our Corporation: 14.63%"
(b) Based on Restated Consolidated Financial Information of our Corporation: 14.77%"

* Offer Price is ¥ 912 however discount of ¥ 45 has been offered to Eligible Employees and to Retail Individual
Bidders.

Net Asset Value per Equity Share (Face value of X 5 each)
o X 247.20" per Equity Share

Offer Price: X912

* On a restated consolidated basis.

Comparison with Listed Industry Peers

There are no listed reinsurance companies in India. Accordingly, it is not possible to provide an industry comparison
in relation to our Corporation.

The Offer price is 182.4 times of the face value of the Equity Shares.

The Offer Price of ¥ 912 has been determined by our Corporation and the Selling Shareholder, in consultation with
the BRLMs, on the basis of demand from investors for Equity Shares through the Book Building Process and, is
justified in view of the above qualitative and quantitative parameters.

Average Cost of Acquisition of the equity shares for the Selling Shareholder

The average cost of acquisition of Equity Shares for the President of India, being the Selling Shareholder, is ¥ 0.25
per Equity Share.

Investors should read the above mentioned information along with “Risk Factors”, “Our Business”, “Management’s Discussion
and Analysis of Financial Condition and Results of Operations” and “Financial Statements” beginning on pages 22,129,436
and 201, respectively, to have a more informed view. The trading price of the Equity Shares could decline due to the factors
mentioned in the “Risk Factors” and you may lose all or part of your investments.
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STATEMENT OF TAX BENEFITS
Date: September 29, 2017
To

The Board of Directors

General Insurance Corporation of India
"Suraksha",

170, Jamshedji Tata Road,

Churchgate,

Mumbai — 400 020

(The “Corporation”)

Dear Sirs,

Sub: Proposed initial public offering (the “Offer”) of equity shares of face value Rs. 5 each (“Equity Shares”) by
General Insurance Corporation of India (the “Corporation”)

We hereby report that the enclosed statement is in connection with the possible special tax benefits available to the Corporation
under the Income-tax Act, 1961, presently in force in India.

The tax benefits are dependent on the Corporation or its shareholders fulfilling the conditions prescribed under the relevant
statutory provisions. Hence, the ability of the Corporation or its shareholders to derive the tax benefits is dependent upon
fulfilling such conditions, which based on business imperatives the Corporation faces in the future, the Corporation may or may
not choose to fulfil.

The benefits discussed in the enclosed statement are neither exhaustive nor conclusive. This statement is only intended to
provide general information to the investors and is neither designed nor intended to be a substitute for professional tax advice.
In view of the individual nature of the tax consequences and changing tax laws, each investor is advised to consult his or her
own tax consultant with respect to the specific tax implications arising out of their participation in the Issue. While all reasonable
care has been taken in the preparation of this statement, we accept no responsibility for any errors or omissions therein or for
any loss sustained by any person who relies on it. We do not express any opinion or provide any assurance as to whether:

(1) the Corporation or its shareholders will continue to obtain these benefits in the future; or
(i1) the conditions prescribed for availing of the benefits have been/would be met with.

The contents of the enclosed statement are based on information, explanations and representations obtained from the
Corporation and on the basis of our understanding of the business activities and operations of the Corporation.

Our views expressed herein are based on the facts and assumptions indicated to us. No assurance is given that the revenue
authorities / courts will concur with the views expressed herein. Our views are based on the existing provisions of the tax laws
and its interpretation, which are subject to change from time to time. We do not assume responsibility to update the views
consequent to such changes. We shall not be liable to the Corporation for any claims, liabilities or expenses relating to this
assignment except to the extent of fees relating to this assignment, as finally judicially determined to have resulted primarily
from bad faith or intentional misconduct. We will not be liable to any other person in respect of this Statement

The enclosed Statement is intended solely for your information and for inclusion in the Red Herring Prospectus and Prospectus
in connection with the Offer and is not to be used, referred to or distributed for any other purpose without our prior written
consent

We hereby consent to the statement of tax benefits being disclosed in the Red Herring Prospectus and Prospectus to be filed by
the Corporation in connection with the Issue.

Yours sincerely,

For G B C A & ASSOCIATES For SAMRIA & CO

Chartered Accountants Chartered Accountants

ICAI Firm Registration No: 103142W ICAI Firm Registration No: 109043W
Partner: SANJEEV LALAN Partner: ADHAR SAMRIA
Membership No.: 045329 Membership No.:049174

Place: Mumbai Place: Mumbai
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ANNEXURE TO THE STATEMENT OF POSSIBLE TAX BENEFITS AVAILABLE TO THE CORPORATION AND
ITS SHAREHOLDERS UNDER THE APPLICABLE TAX LAWS IN INDIA

Outlined below are the possible special tax benefits available to the Corporation and its shareholders under the direct tax laws
in force in India (i.e. applicable for the Financial Year 2017-18, relevant to the assessment year 2018-19). Several of these
benefits are dependent on the Corporation or its shareholders fulfilling the conditions prescribed under the relevant tax laws.
Hence, the ability of the Corporation or its sharcholders to derive the possible tax benefits is dependent upon fulfilling such
conditions, which based on business imperatives it faces in the future, it may or may not choose to fulfil.

A.

SPECIAL TAX BENEFITS AVAILABLE TO THE CORPORATION
Taxability of insurance companies

Taxability of an insurance company is governed by the provisions of Section 44 read with Rule 2 of the First Schedule
of the Act. As per Section 44 of the Act, the normal computational provisions i.e. “Interest on securities”, “Income

from House property”, “Capital gains” or “Income from other sources”, or Sections 28 to 43B of “Profits or Gains
from Business and Profession” are not applicable to the Corporation.

SPECIAL TAX BENEFITS AVAILABLE TO THE SHAREHOLDERS
(a) To Resident taxpayer

There are no special tax benefits available to the resident shareholders.
(b) Tax treaty benefits

As per provisions of Section 90(2) of the Act, non-resident shareholders can opt to be taxed in India as per
the provisions of the Act or the double taxation avoidance agreement entered into by the Government of India
with the country of residence of the non-resident shareholder, whichever is more beneficial.

(c) Non-resident Indian taxation

Special provisions in case of Non-Resident Indian (‘NRI”) in respect of income/ LTCG from specified foreign
exchange assets under Chapter XII-A of the Act are as follows:

. NRI means an individual being a citizen of India or a person of Indian origin who is not a resident.
A person is deemed to be of Indian origin if he, or either of his parents or any of his grandparents,
were born in undivided India.

. In accordance with section 115E, income from investment or income from LTCG on transfer of
assets other than specified asset shall be taxable at the rate of 20 percent (plus applicable cess).
Income by way of LTCG in respect of a specified asset (as defined in Section 115C(f) of the Income-
tax Act, 1961), shall be chargeable at 10 percent (plus applicable cess).

. As per the provisions of Section 115F of the Act, LTCG [not covered under Section 10(38) of the
Act] arising to a NRI on transfer of a foreign exchange asset is exempt from tax if the net
consideration from such transfer is reinvested in specified assets or in savings certificate referred to
in Section 10(4B) of the Act within six months of the date of transfer, subject to the extent and
conditions specified in that Section. If only part of the net consideration is so reinvested, the
exemption shall be proportionately reduced. The amount so exempted shall be chargeable to tax
subsequently; if the specified assets or saving certificates referred in Section 10(48) of the Act are
transferred or converted into money within three years from the date of their acquisition.

. Under the provisions of Section 115G of the Act, it shall not be necessary for a NRI to furnish his
return of income if his only source of income is investment income or LTCG or both and tax
deductible at source under provisions of Chapter XVII-B has been deducted from such income.

. Under the provisions of Section 115H of the Act, where a person who is a NRI in any previous year,
becomes assessable as a resident in India in respect of the total income of any subsequent year, he /
she may furnish a declaration in writing to the assessing officer, along with his / her return of income
under Section 139 of the Act for the assessment year in which he / she is first assessable as a resident,
to the effect that the provisions of the Chapter XII-A shall continue to apply to him / her in relation
to investment income derived from the specified assets for that year and subsequent years until such
assets are transferred or converted into money.
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. Under the provisions of Section 115-I of the Act, a NRI may elect not to be governed by the
provisions of Chapter XII-A for any assessment year by furnishing his return of income under
Section 139 of the Act declaring therein that the provisions of the Chapter shall not apply to him for
that assessment year. In such a situation, the other provisions of the Act shall be applicable while
determining the taxable income and the tax liability arising thereon.

Benefits available to Foreign Institutional Investors (“FIIs") under the Act:
(1) Capital gains

. In Finance Act (No.2), 2014 it was provided that any securities held by a FII which has
invested in such securities in accordance with the regulations made under the Securities and
Exchange Board of India Act, 1992 would be capital asset. Consequently, the income
arising to a FII from transactions in securities would always be in the nature of capital gains.

. In accordance with Section 115AD, FIIs will be taxed at 10 percent (plus applicable
surcharge and cess) on long-term capital gains (computed without indexation of cost and
foreign exchange fluctuation), if STT is not payable on the transfer of the shares.

. As per provisions of Section 115AD of the Act, income (other than income by way of
dividends referred to Section 115-O of the Act) received in respect of securities (other than
units referred to in Section 115AB) is taxable at the rate of 20 percent (plus applicable
surcharge and cess).

Tax Treaty benefits

In accordance with the provisions of Section 90 of the Act, FIIs being non-residents will be entitled to choose
the provisions of Act or the provisions of tax treaty entered into by India with other foreign countries,
whichever are more beneficial, while deciding taxability in India (subject to furnishing of Tax Residency
Certificate).

Computation of book profit under Section 115JB

An explanation has been inserted in Section 115JB stating that, the provisions of Section 115JB shall not be
applicable and shall be deemed never to have been applicable to a foreign company if-

. It is a resident of a country or a specified territory with which India has a tax treaty referred to in
sub-section (1) of Section 90 and it does not have a permanent establishment in India; or

. It is a resident of a country with which India does not have a tax treaty and it is not required to seek
registration under any law for the time being in force relating to companies.

Benefits available to Venture Capital Companies/ Funds under the Act:

In terms of Section 10(23FB) of the Act, all venture capital companies/ fund registered with Securities and
Exchange Board of India, subject to the conditions specified, are eligible for exemption from income tax on
any income from investment in a venture capital undertaking. Further, the Finance Act, 2015 has inserted a
proviso providing that nothing contained in this clause shall apply in respect of any income of a venture
capital fund or venture capital company, being an “investment fund” of the previous year relevant to the
assessment year beginning on or after 1st April 2016.

“Investment fund” has been defined under in clause (a) of Explanation 1 to Section 115UB of the Act to mean
any fund established or incorporated in India in the form of a trust or a company or a limited liability
partnership or a body corporate which has been granted a certificate of registration as a Category I or Category
IT Alternative Investment Fund and is regulated under the Securities and Exchange Board of India (Alternative
Investment Fund) Regulations, 2012, made under the Securities and Exchange Board of India Act, 1992.

Benefits available to Alternative Investment Fund (Category I & II) under the Act:

The Finance Act, 2015 has inserted Chapter XII-FB in the Act which provides for special taxation regime for
Category I and Category II Alternative Investment Funds referred to as “investment fund” as per clause (a)
of Explanation 1 to Section 115UB of the Act. Further, the said Act has also inserted Section 10(23FBA) in
terms of which income of any investment fund, other than income chargeable under the head “Profits and
gains of business or profession”, shall be exempt from income tax.
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Benefits available to Mutual Funds under the Act:

In terms of Section 10(23D) of the Act, all Mutual funds set up by public sector banks or public sector
financial institutions or Mutual Funds registered under the Securities and Exchange Board of India Act/
Regulations there under or Mutual Funds authorised by the Reserve Bank of India, subject to the conditions
specified, are eligible for exemption from income taxes on all their income, including income from investment
in the shares of the company.

However, the Mutual Funds would be required to pay tax on distributed income to unit holders as per the
provisions of Section 115R of the Act. However, w.e.f. 1 October 2014, for the purpose of determining
additional income tax, the amount of distributed income shall be increased to such amount as would after
reduction of additional income tax on such increased amount at the rate specified be equal to the amount of
income distributed by mutual fund.

All the above benefits are as per the current direct tax laws relevant for the Assessment Year 2018-19
(considering the amendments made by Finance Act, 2017).

The above statement covers only certain relevant benefits under the Income-tax Act, 1961 and does not cover
benefits under any other law.

The possible tax benefits are subject to conditions and eligibility criteria which need to be examined for tax
implications.

In view of the individual nature of tax consequences, each investor is advised to consult his/ her own tax
advisor with respect to specific tax consequences of his/her participation in the IPO.

The above Statement of Tax Benefits sets out the provisions of law in a summary manner only and is not a
complete analysis or listing of all potential tax consequences of the purchase, ownership and disposal of

shares.

The stated benefits will be available only to the sole/ first named holder in case the shares are held by joint
holders.
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SECTION IV: ABOUT OUR CORPORATION
INDUSTRY OVERVIEW

Unless otherwise specified, the information and statistics in this section are extracted from the report entitled “CRISIL
Research, which was commissioned by us. Analysis of the Indian reinsurance industry, July 2017 (the “CRISIL Report”).
The information presented in this section, including forecasts and projections, have not been prepared or independently verified
by us, our Directors, the Gol, the BRLMs, or any of our or their respective affiliates or advisors or any other party involved in
the Olffer, and no representation is made as to its accuracy.

CRISIL Research, a division of CRISIL Limited (CRISIL) has taken due care and caution in preparing the CRISIL Report based
on the information obtained by CRISIL from sources which it considers reliable (“Data”’). However, CRISIL does not guarantee
the accuracy, adequacy or completeness of the Data / CRISIL Report and is not responsible for any errors or omissions or for
the results obtained from the use of Data / CRISIL Report. The CRISIL Report is not a recommendation to invest / disinvest in
any company covered in the CRISIL Report. CRISIL especially states that it has no liability whatsoever to the subscribers /
users / transmitters/ distributors of the CRISIL Report. CRISIL Research operates independently of, and does not have access
to information obtained by CRISIL’s Ratings Division / CRISIL Risk and Infrastructure Solutions Ltd (CRIS), which may, in
their regular operations, obtain information of a confidential nature. The views expressed in the CRISIL Report are that of
CRISIL Research and not of CRISIL’s Ratings Division / CRIS. No part of the CRISIL Report may be published/ reproduced in
any form without CRISIL’s prior written approval.

Indian Economy

The Indian economy is the fourth largest economy in the world in terms of GDP at purchasing power parity (PPP) exchange
rates, with an estimated GDP, in PPP terms, for 2016 of U.S. $8.7 trillion. (Source: CIA World Factbook).

According to CRISIL Research, India’s GDP at current prices in Fiscal 2017 was X152 trillion.

India has the world’s second largest population, estimated at 1,210 million (Source: Censusinfo India 2011) and the second
largest labour force, estimated at 513.7 million people. (Source: CIA World Factbook) It also has one of the youngest
populations in the world with a median age of 27.6 years, a high share of working population and rapid urbanization (2.38%
change per annum). (Source: CIA World Factbook)

India is developing into an open-market economy. Economic liberalization measures including industrial deregulation,
privatization of state-owned enterprises and reduced controls on foreign trade and investment began in the 1990s and have
accelerated India’s growth which averaged approximately 7% per annum from 1997 to 2016. (Source: CIA World Factbook).
In recent years, India has become a popular destination for foreign direct investment (“FDI”), owing to its well-developed
private corporate sector, large consumer market potential, large well-educated and English speaking workforce and well-
established legal systems. Overall, India attracted FDI of approximately U.S. $55.4 billion in Fiscal 2016 and U.S. $45.1 billion
in Fiscal 2015 as compared to an average of U.S. $23.1 billion from Fiscal 2001 to Fiscal 2013. (Source: Department of
Industrial Policy and Promotion, Ministry of Commerce & Industry, Government of India — Fact Sheet on FDI from April 2000
to December 2016.)

The Indian economy has shown moderate recovery in the past three fiscal years. Domestic GDP growth showed a marginal
improvement from 7.2% in Fiscal 2015 to 7.9% in Fiscal 2016, primarily attributable to an increase in private final consumption
expenditure from 6.2% in Fiscal 2015 to 7.4% in Fiscal 2016. (Source: RBI Annual Report 2015-16.) Real GDP growth,
however, slowed to 7.1% in Fiscal 2017 with weak private investment and a slowdown due to the Government’s demonetization
program. (Source: Central Statistical Office of India’s Ministry of Statistics and Programme Implementation)

Overall, the prospects for domestic growth remain positive based on expectations that the current Government, which took
office in May 2014 with a strong mandate, would bolster the reform process to address the structural and liquidity issues that
have hampered growth. The Government appears to be firmly committed to deficit reduction and fiscal responsibility. This has
enhanced the credibility of fiscal policy which it is expected will help to anchor inflation expectations and improve the business
environment, including by fostering credibility amongst international investors. The fiscal deficit has been reduced from 4.1%
in Fiscal 2015 to 3.5% in Fiscal 2017. In its budget presented on February 1, 2017, the Government announced that the Fiscal
Responsibility and Budget Management Committee has recommended a 3% fiscal deficit for the next three years, keeping in
mind the sustainable debt target and a need for public investment. The Government ultimately decided on targeting fiscal deficit
at 3.2% of GDP for Fiscal 2018. (Source: Union Budget of India, 2017-18)

The passage of the Goods and Services Tax (“GST”) Bill in 2016 marked a new era in cooperative fiscal federalism and growing
political consensus for political reforms. The implementation of GST is expected to boost trade, investment and growth by
reducing supply chain rigidities, encouraging scale economies, reducing transportation and transaction costs and promoting
efficiency gains. The Reserve Bank of India suggests this would improve the overall competitiveness of the economy. (Source:
Reserve Bank of India Annual Report)
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In addition, India’s inflation movements have become favorable over the last three fiscal years. The consumer price index
(“CPI”) inflation has fallen from 6.0% in Fiscal 2015 to 4.9% in Fiscal 2016 and further to 4.5% in Fiscal 2017. Core CPI
inflation picked up to 4.7% in Fiscal 2017 as against 4.3% in Fiscal 2016. (Source: RBI Handbook of Statistics on the Indian
Economy)

Global Reinsurance Industry
Introduction

Reinsurance has a rich history and likely evolved in its modern form from risk management by insurers in the aftermath of large
city fires in England, Germany and Switzerland before the industrial revolution. The modern reinsurance industry’s evolution
dates to 1842, when the first reinsurance company, Cologne Re, was established in Germany. Industry giants, such as Swiss Re
and Munich Re, were also established around the same time. During the first half of the 20th century, reinsurers began to emerge
in many parts of the world, especially in countries such as the United States, where there were larger disruptions due to the
world wars. Related market participants, including brokers and ancillary service providers, have also emerged as important
stakeholders in the industry.

Reinsurance refers to the arrangement whereby insurers transfer part of the risks and liabilities written to one or more insurers
or reinsurers by entering reinsurance contracts. Reinsurance is considered as the insurance of insurance. Retrocession is the risk
transfer by a reinsurer in the same way. Retrocessional coverage consists of reinsurance purchased to cover a portion of the
risks that the reinsurer is covering for the underlying insurance companies.

Reinsurance allows direct insurers to manage capacity, ease surplus strain, minimize fluctuations in claim payments and lapse
exposure and manage their portfolios. The reinsurance industry also provides insurance companies with access to important
industry information and expertise.

Under a reinsurance contract the cedent pays premium to the reinsurer and the risks and liabilities the cedent writes are
transferred to the reinsurer. According to the terms and conditions of the reinsurance contact the reinsurer makes payments to
the cedent with respect to the claims incurred under the original insurance contract (or in the case of a retrocession arrangement,
under the reinsurance contract).

Types of Reinsurance
There are two main types of reinsurance: treaty and facultative reinsurance.

Treaty reinsurance. In treaty reinsurance, the cedent seeks reinsurance for certain type of insurance or class of risks insured
under a direct contract of insurance or specific risks within a certain period. The cedent enters treaty reinsurance contracts in
advance with the reinsurer, which set out their rights and obligations including the type of treaty contract, scope of business,
treaty limit, account settlement and exclusions. Once the treaty is in place, the cedent is obliged to cede and the reinsurer is
obliged to reinsure all the business that comes within the scope of the terms and conditions under the treaty. Generally, under
a treaty arrangement, the reinsurer does not separately evaluate each individual risk assumed under the contract and they follow
the original underwriting decision made by the cedent.

Facultative reinsurance. Facultative reinsurance constitutes a separately negotiated contract of reinsurance in respect of each
original contract of insurance. This permits the reinsurer to decide in each case whether to underwrite each risk and to more
accurately price the reinsurance to reflect the risks. Facultative reinsurance is usually sought by cedents for risks that are not
covered by their treaty reinsurance arrangements, for amounts exceeding the sum insured of their treaty arrangements and for
complex or unusual risks.

Reinsurance is written on either a proportional basis or a non-proportional basis.

Proportional (quota-share). In proportional reinsurance arrangements, the cedent’s retention amount and the reinsurer’s
liability are determined according to the sum insured. The cedent and the reinsurer share the risk on a proportional basis.
Premium and losses are allocated according to the agreed percentage of the sum insured. Facultative reinsurance contracts are
usually proportional.

Non-Proportional (excess). In non-proportional insurance, the liabilities of the cedent and the reinsurer are calculated based
on losses. Once the losses incurred by the cedent exceed the agreed amount the reinsurer will be liable for a specified portion
or all the excess loss. These are known as excess of loss agreements.

Alternative Capital

In recent years, alternative capital products have emerged as a substitute for traditional reinsurance contracts. Alternative capital
refers to a source of reinsurance capacity which is based on investors directly investing into certain reinsurance risks such as
catastrophe bonds, collaterized reinsurance, and insurance-linked securities.
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Reinsurance Industry Market Cycles

The reinsurance industry market is global. Insurers and reinsurers can maximize the diversification of business risks through
reinsurance transactions with reinsurers worldwide. The reinsurance market is also cyclical.

The size of the reinsurance market is generally characterized by the availability of reinsurance capacity. The size of that
capacity available in each period for a given risk is largely dependent on the level of losses in the market in the previous period.
The interplay and movements among the elements of capacity, loss and price of reinsurance drives the reinsurance cycle. There
are two types of market conditions in the reinsurance market cycle: soft market conditions and hard market conditions.

Hard market: A hard market is the upswing in the reinsurance market cycle, when premiums increase and capacity for most
types of reinsurance decreases. This upswing can be caused by a number of factors, including falling investment returns for
insurers, increases in frequency or severity of losses, and regulatory intervention deemed to be against the interests of reinsurers.

Soft market: A soft market is the downswing in the reinsurance market cycle, when prices decline and capacity increases
resulting often in high limits, flexible contracts and a high availability of coverage.

Global Players and Rankings

The global reinsurance market is competitive but concentrated. In terms of gross premium written in 2015, the top ten
reinsurance companies are Munich Reinsurance Company, Swiss Re Ltd., Hannover Rueck S.E., SCOR S.E., Lloyd’s of
London, Berkshire Hathaway Inc, Reinsurance Group of America Inc., China Reinsurance (Group) Corporation, Everest Re
Group Ltd, and Partner Re Ltd. (Source: CRISIL Report) According CRISIL Research, these top ten reinsurance companies
write over 70% of the total life and non-life unaffiliated gross reinsurance premiums written. (Source: CRISIL Report)

Since the last large big acquisition in the global life reinsurance industry in 2013 was when SCOR bought Generali USA Life
Reassurance Company, the global industry has become more concentrated but there have been no significant market entrants
or big acquisitions. CRISIL Research observes that the reinsurance panels of large insurers usually only include three or four
large players.

Our Corporation was 14th in the global reinsurance market based on gross reinsurance premiums written in 2015. (Source ©
A.M. Best — used with permission and as extracted from the CRISIL Report) Among Asian reinsurers in 2015, we were in 3rd
position, next only to China Reinsurance Corporation and Korean Reinsurance Company. (Source: CRISIL Report) CRISIL
Research indicates that our Corporation has further improved to 12th position in the global reinsurance market based on gross
reinsurance premiums written in 2016.

The following table shows the top 20 global reinsurance groups ranked based on unaffiliated gross premiums written in 2015.

Top 20 Global Reinsurance groups — Ranked based on unaffiliated gross premiums written in 2015

Sr. Company Gross premiums written Gross premiums written
No. (Total reinsurance) (Non-Life reinsurance)
(in USD million) (in USD million)
1 Munich Reinsurance Company 36,976 19,319
2 Swiss Re Ltd. 32,249 19,561
3 Hannover Rueck S.E. 18,651 10,204
4 SCOR S.E. 14,665 6,254
5 Lloyd’s 12,740 12,740
6 Berkshire Hathaway Inc. 12,236 7,049
7 Reinsurance Group of America Inc. 9,371 N/A
8 China Reinsurance (Group) Corporation 8,283 4,743
9 Everest Re Group Ltd. 5,876 5,876
10 Partner Re Ltd. 5,548 4,277
11 Korean Reinsurance Company 5,443 4,812
12 Great West Lifeco. 4,173 N/A
13 Transatlantic Holdings, Inc 3,662 3,662
14 General Insurance Corporation of India 2,786 2,751
15 XL Group plc 2,583 2,273
16 MAPFRE RE, Compania de Reaseguros S.A. 2,289 1,724
17 R+V Verischerung AG 2,164 2,136
18 The Toa Reinsurance Company Ltd 2,067 2,067
19 Axis Capital Holdings Ltd 2,021 2,021
20 RenaissanceRe Holdings Ltd. 2,011 2,011

109



N/A: Not available
Source: © A.M. Best — used with permission and as extracted from the CRISIL Report

Global Market Size, Environment and Outlook

The size of the global reinsurance market is estimated to be around USD 230 billion in 2016, with the non-life segment
accounting for 70% of the market. (Source: CRISIL Report) According to CRISIL Research, the reinsurance industry is in a
deep soft market cycle which began in 2013. The troika of weak underlying demand growth, low interest rates and the expansion
of alternative capital has impacted the global reinsurance market over the past few years. With the supply of capital far
exceeding the demand, the market has been extremely soft. (Source: CRISIL Report)

To generate returns, reinsurance companies, in conjunction with alternative capital sources, have been writing coverage over
riskier assets, thus bringing down prices. (Source: CRISIL Report) The lower-than-anticipated incidence of large natural
catastrophes has helped companies post good underwriting profits. (Source: CRISIL Report) This lower incidence, coupled
with the release of redundant reserves for earlier years’ claims, has supported the industry’s profitability. (Source: CRISIL
Report)

In addition, global reinsurers have been managing capital, supported by unrealized gains from investments in a declining
interest-rate scenario, such that capital growth reflected the premium growth and excess capital has been returned to investors
in the form of either dividends or share buybacks. (Source: CRISIL Report) This has helped many global players maintain
their return ratios. Due to high competition, global reinsurers have also tried to diversify their business mix by entering the
specialty insurance business; however, competition is increasing even within this space. (Source: CRISIL Report)

In real terms (adjusted for inflation), the global non-life reinsurance market is estimated to have grown by 1% in 2016. (Source:
CRISIL Report) Going forward, Swiss Re projects non-life reinsurance premiums to grow at a faster rate, led by rising cessions
from emerging markets and strengthening of solvency regulations in Europe increasing the attractiveness of reinsurance.
Furthermore, the erosion in players’ profitability over the past few years is expected to bring some sanity to the market and the
pressure on rates is expected to ease. (Source: Swiss Re as extracted from the CRISIL Report)

The following graph shows global reinsurance non-life and life insurance premium growth over the past five years and projected
growth for 2017 and 2018.
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Source: Swiss Re Global insurance review and outlook Nov 2016, Nov 2015, Nov 2014, Nov 2013, Dec 2012 as extracted from the CRISIL
Report

The following charts shows primary non-life insurance and life insurance premium growth over the past five years and
projected growth for 2017 and 2018.
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Global primary non-life insurance premium growth Global primary life insurance premium growth
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Growth in the global life reinsurance space has been volatile, largely due to significant fluctuations in the Chinese market.
(Source: CRISIL Report) Large facultative reinsurance arrangements by some life insurers in China led to a surge in growth
in 2014; business returned to normal levels in 2015. (Source: CRISIL Report) According to Swiss Re, life reinsurance premiums
are likely to increase marginally in the next two years, driven largely by emerging markets, especially China. (Source: Swiss
Re as extracted from CRISIL Report)

Global interest rate environment to remain subdued

Since the 2008 financial crisis, the interest rate environment has continued to stay soft. The declining interest rates have pinched
the investment returns of insurance and reinsurance companies; however, they have helped in increasing the capital base due to
unrealized gains in their investment portfolios. In the view of CRISIL Research, no significant increase in global interest rates
is expected and the investment income of insurance and reinsurance companies is therefore unlikely to recover in the near-term.
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Expansion of alternative capital in the reinsurance market

The historic low level of interest rates after the financial crisis and the opportunity to diversify assets by taking on catastrophe
risk have attracted many investors, such as pension funds and hedge funds, to the reinsurance market. These players mainly
operate in the high-risk (and high-margin) global natural catastrophe reinsurance markets, where the entry barriers are low.
According to Swiss Re, until mid-2016, approximately USD 61 billion worth of alternative capital had flown into the
reinsurance market. (Source: Swiss Re as extracted from the CRISIL Report)

Slow growth leading to market consolidation

The slowdown in organic business growth has led players to look for acquisitions for growing their top lines and deploying
excess capital. (Source: CRISIL Report) Further, the growing pressure on profitability has led players seeking this route to
exploit synergies and save costs. Investments in or acquisition of agents has also been adopted to lower the acquisition costs
and get stable business. The primary insurers are further forcing reinsurers down this route, as they want to deal with those who
have large reinsurance capacity, low probability of going under, and can offer customized solutions to complex risks. Thus, it
is important to be among the top global players to attract more business. (Source: CRISIL Report)

Emerging Markets Growth

Primary insurance premiums in emerging markets are growing faster than in advanced economies, providing opportunities for
global reinsurance players. The share of emerging markets in the life reinsurance segment is expected to increase from the
current 14%. (Source: CRISIL Report) In non-life reinsurance, the share of business from the emerging markets is higher than
that in the life segment at about 26%. (Source: CRISIL Report)

The following charts show the five year CAGR for life and non-life insurance business worldwide and in advanced and
emerging markets.
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The following charts show the penetration for life and non-life insurance business in 2016 in Brazil, Russia, India, China, South
Africa, South Korea, Taiwan, Japan, Hong Kong, Singapore, the United States, the United Kingdom and worldwide.
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Brazil — The proportion of primary life and non-life insurance premium is well balanced for Brazil, with the life segment
contributing a slightly higher proportion of 54%. (Source: CRISIL Report)

Russia — Russia is completely different compared with other BRICS countries, as the proportion of non-life insurance is far
higher at 87%. (Source: CRISIL Report) However, the life segment’s share has been increasing over the past five years, as it
has grown at a very high pace, while non-life premiums have been growing at a subdued pace. (Source: CRISIL Report)

India — India is the second largest market among the BRICS nations, behind only China. India has a far higher domination of
life insurance, which contributes to about 79% of the total premium collected. (Source: CRISIL Report) However, over the
past five years ended 2015, India has grown at a subdued pace compared to the rate of growth in non-life insurance premiums.
Penetration levels (defined as premiums as a percentage of GDP), were at 0.8% in 2016, which is the lowest amongst BRICS
and other Asian economies, reflecting the significant growth potential of the Indian non-life insurance market.

China — The Chinese market is similar to the Brazilian market, with the contribution of life insurance at 56% in 2016. (Source:
CRISIL Report) However, the share of non-life has been increasing, as it has grown at a much faster pace than life insurance
premium over the past five years. (Source: CRISIL Report)

Indian Reinsurance Industry — History and Regulation
Introduction

In life insurance, India is the tenth largest market in the world in terms of total premium. (Source: CRISIL Report) In non-life
insurance, India is the fifteenth largest insurance market in the world in terms of gross premiums. (Source: CRISIL Report)

Total premiums in the Indian life and non-life insurance markets were around %4.18 trillion and %1.28 trillion respectively in
Fiscal 2017. According to CRISIL Research, the size of the Indian reinsurance market was estimated to be approximately
388 billion in Fiscal 2017. Reinsurance of non-life insurance business accounted for approximately 95% of the total premium
ceded in Fiscal 2017. (Source: CRISIL Report) Currently, our Corporation is the only publicly owned reinsurance company in
India, and there is one privately-owned reinsurance company which has been registered by the IRDAI, ITI Reinsurance Limited.
(Source: CRISIL Research)

The insurance and reinsurance industries in India have been liberalized and are regulated by the IRDAI.

Subject to IRDAI regulation, foreign reinsurance companies are permitted to sell reinsurance coverage in India. In addition, as
of June 30, 2017, eight foreign reinsurance companies and Lloyds of London have been registered by the IRDAI, which allows
them to operate branches in India. (Source: CRISIL Research)

113



History

The reinsurance industry in India has developed in three phases: pre-nationalization, post-nationalization and post-
liberalization.

Pre-nationalization phase

The 1950s saw a rapid growth of the Indian insurance industry because of large scale post-independence economic development.
This economic growth created demand for reinsurance protection, which was initially arranged outside of India, primarily the
United Kingdom and continental Europe.

In 1956, a professional reinsurance company named Indian Reinsurance Corporation was formed by general insurers operating
in India, and voluntary quota share cessions were contributed by the member companies. In 1961, the Government of India
made it statutory for every insurer to cede 20% in fire, 10% marine cargo, 10% in marine hull and miscellaneous insurance and
5% in credit and solvency business to the two approved Indian reinsurers, the Indian Reinsurance Corporation and the Indian
Guarantee and General Company. These percentages were to be equally distributed between the two companies. In addition,
in 1966, the Indian Insurance Companies Association formed reinsurance pools in the fire and marine hull sectors to help grow
the domestic reinsurance business.

By 1971, according to CRISIL Research, there were 63 domestic insurers and 44 foreign insurers operating in India and each
one had its own reinsurance arrangements.

Post-nationalisation phase

The general insurance industry in India was nationalized in 1972 by the Government of India under the General Insurance
Business (Nationalization) Act, 1972 (“GIBNA”). Under the GIBNA, the Government of India took public ownership of the
shares of 55 Indian insurance companies and the undertakings of 52 insurers carrying on the general insurance business. Our
Corporation was formed in accordance with Section 9(1) of the GIBNA to control and operate the domestic general insurance
business. We were incorporated on November 22, 1972, under the Companies Act, 1956, as a private company limited by
shares.

The Government of India transferred all the assets and operations of the nationalized general insurance companies to our
Corporation and other public sector insurance companies. After mergers and consolidation, we were reorganized with four fully
owned subsidiary companies:

. National Insurance Company Limited,

. New India Assurance Company Limited,
. Oriental Insurance Company Limited, and
. United India Insurance Company Limited.

Our Corporation and our four subsidiaries had a state-owned monopoly of the general insurance business in India until
liberalization of the industry in 1999.

Post-liberalization phase

In 1999, the Government of India liberalized the Indian insurance industry and constituted the IRDAI pursuant to the terms of
the IRDA Act. The IRDAI was charged with regulating and controlling the conduct of the insurance and reinsurance business
in India.

As part of the liberalization, private insurance companies were allowed to engage in the insurance business after obtaining an
IRDALI license. Amendments to GIBNA and the Insurance Act, 1938 removed the exclusive privilege of our Corporation and
our four subsidiaries to perform the general insurance business. In the area of reinsurance, each licensed Indian insurer (public
and private) was now free to determine its own reinsurance need and purchase reinsurance with the approval by the IRDAI.

In November 2000, the Government of India directed that our Corporation would become the sole reinsurer in the domestic
market and, through administrative instruction, our supervisory role over our four insurance subsidiaries was ended. Under the
General Insurance Business (Nationalization) Amendment Act, 2002, which came into force on March 21, 2003, we ceased to
be a holding company of our four subsidiaries, and their ownership was divested directly to the Government of India.

Post liberalization, the general insurance sector has grown at a fast pace with premiums rising at 17% CAGR during Fiscal
2001 to Fiscal 2017 and number of private players (including standalone insurers) to 24 by Fiscal 2017. This has resulted in
business for reinsurance too. (Source: CRISIL Research)

114



IRDAI Regulations

The Insurance Regulatory and Development Authority (General Insurance — Reinsurance) Regulations, 2016 (“General
Insurance Regulations”) have been issued by the IRDAI in respect of reinsurance of general insurance risks. Pursuant to the
General Insurance Regulations, the reinsurance program of every Indian insurer, Indian reinsurer and foreign reinsurer is
required to be guided by the following objectives: (i) maximize retention within the country; (ii) develop adequate capacity;
(iii) secure best possible reinsurance protection or coverage required to protect the interest of the policy holder or insurer at a
reasonable cost; and (iv) simplify the administration of business. The IRDAI has also issued the Insurance Regulatory and
Development Authority (Life insurance-reinsurance) Regulations (“Life Insurance Regulations”), 2013 in respect of
reinsurance of life insurance risks. Pursuant to the Life Insurance Regulations, the reinsurance program of every insurer or
reinsurer is required to be guided by the following objectives: (i) maximize retention within the country; (ii) develop adequate
capacity; (iii) secure best possible reinsurance protection or coverage required to protect the interest of the policy holder or
insurer at a reasonable cost; (iv) ensure that the reinsurance policy does not lead to fronting of insurance business and (v)
simplify the administration of business.

Compulsory ceding by general insurers to Indian reinsurer

Under the IRDA (General Insurance-Reinsurance) Regulations, 2016, general insurers are required to make a minimum level
of cessions to Indian reinsurers. Previously, the IRDAI had prescribed that all general insurers should compulsorily cede 20%
of their gross premium to Indian reinsurers (presently only our Corporation). As the size of the general insurance industry
increased, this limit has been progressively reduced to 15% in 2007, 10% in 2008 and 5% in 2013. Pursuant to an IRDAI
notification (reference: F. No IRDAI/R1/18/130/2016) dated 13 July 2016, the IRDAI maintained 5% for the period between 1
April 2016 and 31 March 2017.

Submission of reinsurance programs to IRDAI

Every Indian insurer, Indian reinsurer, and foreign reinsurer branch is required to submit its board-approved reinsurance
program along with retention policy to IRDAI for a financial year, 45 days before the financial year’s commencement. If any
amendment is made in the reinsurance program, subsequent to it being filed with the regulator, the amendment should be filed
with IRDAI along with the board’s approval within 30 days of the commencement of the financial year. The reinsurance
program is required to include certain prescribed matters including the proposed retention limits on every product of each
insurance segments along with corresponding retention limits in the previous year and structure of reinsurance program with
details of proportional arrangement for each insurance segment and non-proportional arrangements. The IRDAI is empowered
to call for further information or explanations in respect of the reinsurance program. It may also, if necessary, direct the Indian
insurer, Indian reinsurer, and foreign reinsurer branch to carry out changes to the reinsurance program filed with the IRDAI.

Eligibility criteria for cross-border reinsurers

The IRDALI has also laid down eligibility criteria for cross-border reinsurers (“CBR”) with whom an Indian insurer or Indian
reinsurer or foreign reinsurer branch can carry on reinsurance business outside India including the following:

1. The financial strength, quality of management, and adequacy of technical reserving methodologies of the CBR
should be monitored by its supervising authority in the home country.

2. The CBR should have a credit rating of at least BBB or equivalent through an international rating agency for
preceding three years.

3. The CBR should be registered with its home regulator of the country with which Government of India has signed
double taxation avoidance agreement.

Order of preference for cessions by Indian insurers

Regulation 28(9) of the Insurance Regulatory and Development Authority of India (Registration and Operations of Branch
Offices of Foreign Reinsurers other than Lloyd’s) Regulations, 2015, inter-alia, sets out the order of preference for cessions by
Indian insurers.

Indian insurers are required to obtain best terms for their facultative and treaty surpluses from Indian reinsurers with a minimum
credit rating, denoting good financial strength, from any of the internationally renowned credit rating agencies for the previous
three years and from at least three foreign branch offices required to have minimum retention of 50% of the Indian reinsurance
business. Indian insurers should offer the best terms for participation in the following order of preference:

. Indian reinsurers with minimum credit rating as described above;
. Branch offices of foreign reinsurers which are required to maintain minimum retention of 50% of the Indian

reinsurance business;
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. Other Indian reinsurers or branch offices of foreign reinsurers which are required to maintain minimum retention of
30% of the Indian reinsurance business;

. Branch offices of foreign reinsurers set up in special economic zones, only after having offered to all three sets of
entities detailed above; and

. The balance, if any, may then be offered to Indian insurers and overseas reinsurers.

Insurance Regulatory and Development Authority of India (Lloyd’s India) Regulations, 2016 contains regulations pertaining to
Lloyd’s India, which has been granted a license to establish a market and associated structures for conduct of reinsurance
business in India and outside India in the manner set out in these regulations. Under this regulation, the constituents of Lloyd’s
India include members of Lloyd’s, formed collectively as syndicates who delegate authority to service companies, located
within Lloyd’s India.

Lloyd’s India, being a market, is required to ensure that the market and its constituents are housed within an office location of
Lloyd’s India for the conduct of reinsurance business. The syndicates and service companies of Lloyd’s India are also required
to obtain licenses from IRDAI in accordance with these regulations. With respect to order of preference, Indian insurers are
required to treat Lloyd’s India on par with branch offices of foreign reinsurers.

IRDAI Investment Requirements

The IRDAI mandates certain investment parameters for Indian reinsurance companies. These IRDAI investment requirements
are prescribed under the IRDAI (Investment) Regulations 2016 and are summarized in the section entitled “Business-
Composition of Investment Funds - IRDAI Investment Requirements” on page 153.

Regulatory Outlook

On May 5, 2017, IRDAI announced the constitution of a reinsurance expert committee with the objective of carrying out a
comprehensive review of the existing framework for reinsurance activities, including reporting requirements.

The terms of reference of the committee are:
. review the current regulatory framework for reinsurance and make suitable recommendations;

. study international regulatory framework and practices relating to reinsurance pools, alternative risk transfer (ART),
and such other mechanisms, and make appropriate recommendations for India;

. study the existing guidelines for special economic zones and make necessary recommendations in the context of
various reinsurance activities; and

. make specific recommendations and devise formats for reports and returns required to be submitted to IRDAI.

The committee is expected to interact with all relevant stakeholders including cedents, reinsurers, retrocessionaires, brokers,
and customers, among others, and make their recommendations. The committee has been asked to submit its report by August
31,2017.

Additional Information on Indian Insurance and Reinsurance Regulations

For additional information on the regulation of the insurance and reinsurance regulations applicable to our Corporation, see
“Regulations and Policies” on page 168.

Indian Reinsurance Industry — Market and Outlook
Reinsurance Market Size

According to CRISIL Research, the size of the Indian reinsurance market was estimated to be approximately I 388 billion in
Fiscal 2017. The reinsurance market in India grew at a healthy 15% CAGR in the ten fiscal years ending Fiscal 2017. In Fiscal
2017, premiums ceded to reinsurers increased by 73%, as non-life insurance premiums grew by 32% on-year and retention
ratios declined close to 9%. (Source: CRISIL Report)

The growth of the Indian reinsurance market over the past ten fiscal years and estimated market size in Fiscal 2017 is shown in
the following graph.
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Indian Market Size Growth
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The sharp jump in non-life premiums in Fiscal 2017 was driven by a four-fold increase in crop insurance premiums to 3206
billion (16% of gross non-life premiums). (Source: CRISIL Report) According to CRISIL Research, even after excluding crop
insurance, premium growth in Fiscal 2017 remained healthy at 18%. The sharp jump in premiums and relatively faster growth
of private insurance players in India, who typically cede a higher proportion of their premium to reinsurers, were large
contributors to reinsurance industry growth in Fiscal 2017.

Non-Life Risk Dominates the Indian Reinsurance Market

Reinsurance of non-life insurance business accounted for approximately 95% of the total premium ceded in Fiscal 2017.
(Source: CRISIL Report) The dominance of non-life in the reinsurance pie can be attributed to the better geographical spread
of life policies compared to non-life and because the insured amounts are typically smaller in comparison, reinsurance need is
correspondingly lower. In addition, life insurance is viewed as a protection-cum-savings product in India. Therefore, the uptake
of pure life protection policies (term insurance) is on the lower side.

The composition of the Indian reinsurance market between life and non-life insurance over the past five fiscal years and estimate
for Fiscal 2017 is shown in the following chart.

Largely non-life risk ceded to reinsurers
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The movement of non-life premium growth and retention ratios over the past five fiscal years and estimates for Fiscal 2017 are
shown in the following graph.

32%
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9%
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Non-life premium

growth and retention ratios key factors determining premium growth

Note: Includes all private as well as public players
Source: General Insurance Council Year Book 2016, CRISIL Report

GIC Re Market Share

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
close to 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research. The
sharp jump in non-life premium growth particularly crop insurance in Fiscal 2017 resulted in a change in market shares in the
view of CRISIL Research.

The following chart shows the market share of our Corporation in terms of gross premiums ceded to reinsurers in India over
the past five fiscal years and estimated for Fiscal 2017.
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Composition of Reinsurance Market in India

Among the various types of insurers, private non-life insurers account for the highest portion of insurance ceded to reinsurers,
contributing nearly half of the premium ceded in Fiscal 2016, according to CRISIL Research. Public non-life insurers comprise
one-third of premium ceded, while life insurance companies and standalone health insurance providers contribute 7-8% each
in Fiscal 2016. (Source: CRISIL Report)

The following pie chart shows the composition of premium ceded to reinsurers in India by type of insurer in Fiscal 2016.

Composition of premium ceded to reinsurers (FY16)
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Largest Market Segments

According to CRISIL Research, fire (property), motor, health were the largest market segments in terms of non-life gross
premiums ceded in Fiscal 2016, and these segments combined contributed approximately 60% of non-life gross premium ceded
in Fiscal 2016. However, according to CRISIL, crop insurance premiums ceded to reinsurers quadrupled in Fiscal 2017, and,
typically, a large portion of premiums from crop reinsurance tends to be ceded to reinsurers.

The following pie chart shows the composition of premium ceded to reinsurers in India by segment in Fiscal 2016.

Non-life premium ceded to reinsurers segment-wise (FY16)
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Source: General Insurance Council Year Book 2016; CRISIL Report
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Domestic and Foreign Reinsurance Mix

Approximately 30% of the reinsurance ceded by Indian non-life insurance companies in Fiscal 2016 was ceded to foreign
reinsurance companies.

The following chart shows the composition of gross premium ceded to Indian and foreign reinsurers over the past five fiscal
years.

Domestic vs foreign reinsurance mix in India
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Indian Reinsurance Industry — Outlook

The outlook and drivers for the domestic insurance industry are described below.
Reinsurance Market Estimates Fiscal 2017

According to CRISIL Research estimates, reinsurance premiums in India grew approximately 73% in Fiscal 2017, driven by
strong growth in non-life insurance premiums and by the high proportion of premium ceded, particularly in both cases in the
crop insurance business line.

An estimated 77% of domestic crop insurance premiums were ceded to reinsurers in Fiscal 2017. (Source: CRISIL Report) The
agriculture segment contributed 16% of gross non-life premium written during Fiscal 2017. (Source: CRISIL Report) In
contrast, the proportion of premium ceded to reinsurers in Fiscal 2017 was much lower in the motor and health segments, at
10% and 13%, respectively. (Source: CRISIL Report) If one excludes the crop insurance premiums ceded to reinsurers,
reinsurance premium growth would have been much lower, at an estimated 20-25%, in Fiscal 2017, as per CRISIL Research
estimates.

The following chart shows the proportion of gross premium ceded across segments in Fiscal 2017.
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Proportion of premium ceded to reinsurers across select segments
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Growth of Domestic Non-Life Insurance Business

Given that most reinsurance premiums written in India come from the non-life segment (an average 95% in the past five years
ending Fiscal 2017), future growth in reinsurance premiums will be driven by growth in the non-life insurance segment as well
as percentage of non-life premiums to reinsurers. (Source: CRISIL Report)

According to CRISIL Research forecasts, the gross direct premium for non-life insurers is expected to grow at 15-20% CAGR
between Fiscal 2017 and Fiscal 2022. Increasing rates of economic growth, rising in disposable incomes, continuing growth in
crop insurance, and rising awareness of insurance will be the key facilitators of non-life insurance growth in the view of CRISIL
Research.

The following graph shows the growth projected by CRISIL Research of non-life insurance premiums over the next five
years.
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Projected growth in non-life gross direct premium over the next five years

P: Projected;

CAGR: 15- 20%

CAGR: 17%

Source: IRDAI, CRISIL Report

The following table sets forth the growth drivers of the domestic non-life insurance business according to CRISIL Research.

Growth drivers for select segments of non-life insurance

Segment Growth drivers

Motor insurance

Health insurance

Crop insurance

Fire insurance

Source: CRISIL Report

Increase in automobile sales fueled by benign fuel prices and interest rates, improvement
in road infrastructure, and focus on financiers on pushing retail credit

Gradual increase in third-party premiums

Increased healthcare costs and high proportion of out-of-pocket private spending on
healthcare propelling the need for insurance

Increase in pricing of group health insurance schemes

Increasing awareness of the product amongst citizens

Favorable structure of the Pradhan Mantri Fasal Bima Yojana (PMFBY) scheme
Increasing instances of weather-related risks

Increase awareness amongst farmers

Improvement in industrial GDP

Increasing awareness amongst corporates

Growth of Domestic Reinsurance Business

The strong growth in the domestic non-life insurance business is expected to have a positive impact on insurance premium
ceded to reinsurers, and retention ratios could also increase from the levels of Fiscal 2017. (Source: CRISIL Report) According
to CRISIL Research, reinsurance premiums in India are projected to increase at 11-14% CAGR over the next five fiscal years
to touch X 700 billion by Fiscal 2022. New business opportunities may also emerge in areas such as cyber security, big data
and smart city infrastructure. (Source: CRISIL Report) These new business’s contribution to overall premiums, however,

would be insignificant.
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The following graph shows the growth projected by CRISIL Research for reinsurance premiums over the next five years to
Fiscal 2022.

Projected growth in reinsurance premiums in India
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Drivers of Reinsurance Growth

The drivers of growth for domestic reinsurance premiums over the next five years are expected to be

. Health Indian GDP growth and rising incomes;

. Low domestic insurance penetration;

. Large catastrophic events increasing need for insurance;

. Rainfall irregularities and change in weather patterns necessitating crop insurance; and
. Impact of entry of more players. (Source: CRISIL Report)

Healthy GDP growth and rising incomes

India’s economy is forecasted by CRISIL research to grow at 7.4% (in real terms) in Fiscal 2018, up from 7.1% in Fiscal 2017.
According to CRISIL Research, normal monsoon, softer interest rates and inflation, and pent-up demand after demonetization
will support consumption growth in Fiscal 2017. The International Monetary Fund forecasts (published in April 2017) India to
be the fastest growing Asian economy, with GDP increasing at 10% CAGR in the five years until 2022 (dollar terns, current
prices). Improvement in economic growth, rising incomes, and a rise in working age population are likely to spur demand for
insurance products, according to CRISIL Research.

The following graph shows nominal GDP growth and CPI inflation in India from Fiscal 2002 to Fiscal 2016 and estimates for
Fiscal 2017.
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CPI inflation and nominal GDP
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Low insurance penetration indicates significant growth potential

India’s non-life insurance penetration has been approximately 0.70-0.80% in the last six years ending 2016, much lower than
the global average of 2.8% in 2016 and penetration of between 1.60-1.80% in the Asian economies of China, Malaysia and
Thailand. (Source: CRISIL Report)

Insurance density (defined as insurance premium per capita) in India was U.S. $13.20 in Fiscal 2016, which is much lower than
the global average of U.S. $285. (Source: CRISIL Report)

The low penetration levels indicate the ample growth opportunity. Thus, it is imperative the industry increases customer
awareness and designs products that meet customer needs.

The following chart shows the penetration and density of the Indian non-life insurance industry from Fiscal 2007 to Fiscal 2016.

Penetration and density for Indian non-life insurance industry
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The following chart shows the penetration and density for various non-Indian economies as of the end of 2016.

Non-life insurance industry penetration and density for different economies (as of 2016)
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High economic losses uninsured for large catastrophic events

According to Swiss Re data, global natural disasters in 2016 caused economic losses of approximatelyUSD166 billion. When
combined with man-made disasters, total losses were USD175 billion, of which only USD54 billion, or 31%, was insured.
(Source: Swiss Re as extracted from the CRISIL Report) Frequency of natural catastrophes such as cyclones and floods has
increased in India. CRISIL Research suggests that only a small portion of economic losses in India are insured, making the
increasing need for insurance apparent.

The following chart shows global economic losses and insured losses in 2014, 2015 and 2016.

Trends in global economic losses and insured losses
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The following table shows large and catastrophic events in India in the past 25 years.

Some of the large and recent catastrophe events in India in terms of un-insured losses
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Date Event Place of event Economic | Insured losses Un-Insured losses as
losses (USD | (USD billion) |percentage of total losses
billion)
November- Floods Tamil Nadu and Andhra 2.23 0.76 66%
December 2015 Pradesh
October 2014 Cyclone hudhud  |Orissa and Andhra 7.1 0.64 91%
Pradesh
September 2014 |Severe monsoon |Assam, Bihar, 6.06 0.24 96%
floods Meghalaya, Uttar
Pradesh and West
Bengal
September 2014 |Severe Monsoon |Jammu and Kashmir 5.97 0.24 96%
Floods
June 2013 Floods Uttarakhand 1.13 0.52 54%
September 2009 [Floods Andhra Pradesh and 5.29 0.06 99%
Karnataka
July-August 2015|Severe Monsoon |Mumbai, Gujarat, 3.33 0.84 75%
Floods Madhya Pradesh
January 2001 Gujarat Gujarat 6.1 0.14 98%
earthquake

Source: Swiss Re-sigma world insurance database and CRISIL Research as extracted from CRISIL Research
Rainfall irregularities and change in weather patterns necessitating crop insurance

In last few years, there has been a lot of variation in climatic conditions, which has increased Indian farmers’ risks. To illustrate,
in 2016, 32% of the districts in India saw deficient or scanty rainfall. (Source: CRISIL Report) Furthermore, there has been an
uptick in frequency of unseasonal weather patterns (such as hailstorms during rabi season). For example, around 18% of arca
with rabi (winter) crops in different parts of the country was damaged due to unseasonal rains and hailstorms in first week of
March 2015. (Source: CRISIL Report)

The four-fold jump in crop insurance premium collections in Fiscal 2017 due to the implementation of Pradhan Mantri Fasal
Bima Yojana (PMFBY) scheme, points to a possible latent demand amongst farmers in India to protect themselves from
probable loss in incomes due to vagaries of weather. (Source: CRISIL Report)

Under this scheme, farmers must pay a uniform premium of 2% for kharif (summer) crops, 1.5% for rabi (winter) crops, and
5% for commercial and horticulture crops; the difference between actuarial premium and premium paid by farmers is borne
equally by central and state governments. The sum assured is not capped, which in earlier schemes resulted in low claims being
paid to farmers. Moreover, localized risks and post-harvest losses are also taken into account. Issues like slow claim processing
and frauds are expected to be tackled through technology. In case of crop loss, an immediate relief payment of 25% must be
made to farmers.

The growth of our India’s agriculture insurance business is reflected in the Government of India’s goal of increasing crop
insurance from 26.11% of the gross cropped area in Fiscal 2016 to 50% of the gross cropped area by Fiscal 2019. (Source:
CRISIL Report)

Impact of entry of more players

Subsequent to the decision to allow foreign reinsurers to set up branch offices in India, IRDAI has granted certificates of
registration to open Indian branches to eight foreign reinsurers including Munich Re, Swiss Re, SCOR, Hannover Re, RGA
Life Reinsurance Company of Canada, Gen Re, XL Catlin and Axa Re. In addition, global specialist insurance and reinsurance
market, Lloyd’s has also been granted a license. Prior to being allowed to set up branches in India, these players sourced
business from India without domestic branches. Setting up a branch will bring them closer to their customers and help build
stronger relationships, but these branches also entail that these companies commit capital to their Indian business. All nine
companies are currently recruiting professional teams to run their India operations.

In addition to foreign players, IRDAI has also granted a certificate of registration to ITI Reinsurance Limited (ITI) so that it
can function as a domestic reinsurer alongside our Corporation.

CRISIL Research believes that the Indian insurance industry will be benefitted by international reinsurers’ experience, their
capabilities to develop new products, and global pricing and marketing experience.

The following table shows the large foreign reinsurers currently registered in India.
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Foreign reinsurers registered in India

S. No Name Year of incorporation Headquarters

1 Swiss Re 1863 Zurich, Switzerland

2 SCOR 1970 Paris, France

3 Hannover Re 1966 Hannover, Germany

4 Munich Re 1880 Munich, Germany

5 RGA 1973 Chesterfield, USA

6 Lloyd’s 1686 London, UK

7 Gen Re 1846 Connecticut, USA

8 XL Catlin 1986 Hamilton, Bermuda

9 Axa 1817 Paris, France

Source: CRISIL Report

Challenges faced by reinsurance industry in India

According to CRISIL Research, the reinsurance industry in India faces the following challenges.
Lower risk awareness among retail and business customers

Despite increasing occurrence of natural catastrophes and greater risks faced by businesses and individuals, risk awareness and
the need to mitigate the same remain low. To illustrate, retail home loans worth approximately X14.3 trillion were outstanding
in India as of March 2017, whereas retail property insurance premiums were not even a fraction of this amount. (Source: CRISIL
Report) In the case of the corporate sector, insurance penetration is at less than 1% of industrial GDP. (Source: CRISIL Report)
Moreover, as per IRDAL just around 12% of non-life premiums in Fiscal 2016 accrues from rural India, where majority of the
population resides. (Source: CRISIL Report)

Pricing discipline

Combined ratios in the Indian market were 116% in aggregate for non-life insurers in Fiscal 2017. (Source: CRISIL Report)
According to CRISIL Research, insurance company profitability is primarily supported by investment income in India. The
high combined ratios are largely because of high loss ratios in two segments: health insurance (primarily group health) where
premiums are not controlled and motor third-party insurance where premiums are regulated. In the view of CRISIL Research,
for long-term sustainability, the Indian insurance industry has to see greater pricing discipline. In the near term, fixed income
investment yields are likely to come under pressure with interest rates staying soft. (Source: CRISIL Report)

Competition from foreign reinsurers

With eight foreign reinsurers and Lloyd’s being allowed to set up branch offices in India, the focus of these players on the
Indian market is likely to increase. Although these reinsurers previously sourced business in India from overseas, setting up
branch offices will bring them closer to their customers. Any increase in price competition from these foreign reinsurers would
hurt the industry. (Source: CRISIL Report)

Restrictions on reinsurance

Reinsurance of Government-sponsored health schemes is not allowed in India. In Fiscal 2016, these schemes accounted for
approximately 10% of total health insurance premiums of non-life insurers in India. (Source: CRISIL Report) Further, in the
life insurance space, growth has been limited because of better geographical distribution of policies and smaller insured amounts
in comparison to non-life insurance, which reduces the reinsurance need. Additionally, only the risk portion of life insurance
can be reinsured and most life insurance policies sold in India are protection-cum-investment products. (Source: CRISIL
Report)

Large part of crop insurance premiums being reinsured

A substantial proportion of crop insurance premiums collected in Fiscal 2017 (77% as per CRISIL Research estimates) was
ceded to reinsurers. Crop insurance accounted for 35-40% of reinsurance premiums in India in Fiscal 2017, as per CRISIL
Research estimates. Given the high amount of crop insurance being reinsured and its substantial contribution to the industry,
any increase in underwriting losses in crop insurance would adversely impact the Indian insurance and reinsurance industry.
(Source: CRISIL Report)

Practice of co-insurance

The prevalence of co-insurance in India may reduce demand for reinsurance in India. (Source: CRISIL Report)
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Comparison of Global Reinsurance Companies

The table below sets forth a comparison of our Corporation with some of our global peers.

Comparison of GIC Re with other reinsurers globally

Parameter GIC | Everest Re | Partner |MAPFRE| China Reinsurance | Renaissance
Re Group Ltd | ReLtd (Group) Corporation Re
Headquarters India |Bermuda Bermuda |Spain China Bermuda
Market cap §$ billion as on 5/7/2017 N/A 10.8 N/A 11.0 9.3 5.7
Non-life gross reinsurance premium 4,946 4,247 4,189 3,979 3,682 2,375
earned (USD million)
Share of non-life gross reinsurance 98.9% 78.2% 84.7% 28.2% 100%
premium (as % of total gross 70.4%
premium)
Three-year CAGR growth (USD) — 27.1% 2.6% -3.0% 2.1% n.a 13.9%
Non-life gross reinsurance premium
Three-year CAGR growth (local 31.7% 2.6% -3.0% 8.2% n.a 13.9%
currency) - Non-life gross
reinsurance premium
Net retention ratio for non-life 89.8% 91.5% 91.6% 61.1% 97.7% 64.7%
reinsurance business
Management expense ratio (Non-life | 0.8% 3.1% 9.3%® 0.8% 1.6% 16.8%
reinsurance business)
Commission ratio (Non-life 20.4% 24.4% 27.4% 28.5% 36.2% 20.6%
reinsurance business)
Net expense ratio (Non-life 21.3% 27.5%|  36.7%% 29.3% 37.8% 37.4%3
reinsurance business)
Loss/claims ratio (Non-life 80.4% 50.0% 60.2% 65.0% 62.0% 37.8%
reinsurance business)
Combined ratio (Non-life reinsurance|101.7% 77.6% 97.0% 94.2% 99.8% 75.2%
business)
Net investment yield based on book | 7.8%? 2.8% 2.7% 5.0% 5.1% 3.4%
value
Return on equity 17.4% 12.7% 6.6% 15.2% 7.4% 10.0%
Notes:
(1) Financial data for GIC Re is for Fiscal 2017, and 2016 for other companies
(2) For Indian investment portfolio only
(3) Includes corporate expenses
(4) n.a. means not available. N/A means not applicable
Source: CRISIL Report
Formulae for calculation of ratios in chart above
Ratio Details

Management expense ratio

Operating expenses excluding acquisiton/commission expense divided by net earned premium

Commission expense ratio

Acquisition/commission expense divided by net earned premium

Net expense ratio

Operating expenses plus commission/acquistion costs divided by net earned premium

Loss / claims ratio

Claims and claims-related expenses divided by net earned premium

Combined ratio

Summation of expense and loss ratio

Net investment yield

Interest, dividend and rent income plus profit from sale of investments divided by average
investments on book

Return on equity

Profit after tax divided by average shareholders equity (excluding fair value change)

Source: CRISIL Report
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OUR BUSINESS

Certain information and statistics in this section where indicated are extracted from the CRISIL Report which was
commissioned by the Corporation. The information from the CRISIL Report has not been prepared or independently verified
by us, our Directors, the Gol, the BRLMSs, or any of our or their respective affiliates or advisors or any other party involved in
the Olffer, and no representation is made as to its accuracy.

In this section, references to “we” and “our” are to General Insurance Corporation of India and its subsidiaries and associates.

Our fiscal year ends on March 31 of each year, so all references to a particular “‘fiscal year” and “Fiscal” are to the 12-month
period ended March 31 of that fiscal year.

Overview

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
approximately 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research.
We are also an international reinsurer that underwrote business from 161 countries as at June 30, 2017. According to CRISIL
Research, we ranked as the 12 largest global reinsurer in 2016 and the 3 largest Asian reinsurer in 2015, in terms of gross
premiums accepted. We provide reinsurance across many key business lines including fire (property), marine, motor,
engineering, agriculture, aviation/space, health, liability, credit and financial and life insurance. Through our more than 44 years
of experience in, and commitment to, providing reinsurance products and services, we believe that we have become a trusted
brand to our insurance and reinsurance customers in India and overseas.

We have diversified our business geographically to grow our underwriting business and profitability as well as to maintain a
balanced portfolio of risks. Our gross premiums on a restated consolidated basis from our international business in Fiscal 2017,
Fiscal 2016 and Fiscal 2015 were X103,004.52 million, ¥83,396.92 million and ¥66,094.53 million, respectively, and our gross
premiums have grown at a CAGR of 24.84% from Fiscal 2015 to Fiscal 2017. In Fiscal 2017, Fiscal 2016 and Fiscal 2015,
our gross premiums for risks outside of India were 30.53%, 45.00% and 43.28%, respectively, of our total gross premiums.
Our gross premiums on a consolidated restated basis from our international business for the three months ended June 30, 2017
were 30,049.70 million, and our gross premiums for risks outside of India were 17.34% of our total gross premiums. We
develop our overseas business through our home office in Mumbai, branch offices in London, Dubai and Kuala Lumpur, a
representative office in Moscow, a subsidiary in the United Kingdom that is a member of Lloyd’s of London and a subsidiary
in South Africa.

We have a senior team of underwriters and actuaries to develop and manage our reinsurance business. We use our experience
and long-standing relationships to tailor our portfolio to specific market segments. Our approach to underwriting allows us to
deploy our capital across a variety of lines of business and to capitalize on opportunities that we believe offer favorable returns.
In addition, we believe that our strong balance sheet allows us to underwrite risks across the Indian insurance market including
large policies. In Fiscal 2017, we led 74.79% of the reinsurance treaties in which we participate in the Indian non-life market.
We also administer three domestic reinsurance pools and one African-Asian reinsurance pool that allow us to manage
reinsurance economics and strengthen relationships with our customers.

We maintain a diversified investment portfolio to generate investment returns to support our liabilities for the reinsurance we
underwrite and to create sharcholder value. We have an Indian investment portfolio, which includes fixed income debt
securities including Government securities, equity securities including exchange traded funds, and other investments, but does
not include fixed term deposits for our business written outside of India at our branches. As at June 30, 2017 and March 31,
2017, our Indian investment assets on a standalone restated basis had a carrying value of ¥419,298.52 million and %391,262.72
million, respectively, and a fair value of ¥739,025.61 million and 691,625.84 million, respectively. Our investment income
from our Indian investment assets on a restated standalone basis in Fiscal 2017, Fiscal 2016 and Fiscal 2015 was %45,156.11
million, ¥41,749.92 million and X41,760.64 million, respectively, and has grown at a CAGR of 3.99% from Fiscal 2015 to
Fiscal 2017. Our yields (without unrealized gains) from our Indian investment assets on a standalone restated basis in Fiscal
2017, Fiscal 2016 and Fiscal 2015 were 12.35%, 12.91% and 14.08%, respectively. In the three months ended June 30, 2017,
our investment income and yields (without unrealized gains) from our Indian investment assets on a restated standalone basis
was X10,467.90 million and 10.33%, respectively. In addition to our Indian investment assets, we hold fixed term deposits at
banks outside of India for our overseas business (written outside of India at our branches) from which we earned ¥997.61
million in interest income in Fiscal 2017.

Our gross premiums on a restated consolidated basis in Fiscal 2017, Fiscal 2016 and Fiscal 2015 were ¥337,407.91 million,
%185,342.45 million and X152,701.56 million, respectively, and have grown at a CAGR of 48.65% from Fiscal 2015 to Fiscal
2017. In the same fiscal years, our profit after tax on a restated consolidated basis was ¥31,406.23 million, ¥28,234.15 million
and %28,909.75 million, respectively, and has grown at a CAGR of 4.23% from Fiscal 2015 to 2017. For the three months
ended June 30, 2017, our gross premiums and our profit after tax each on a restated consolidated basis were X173,253.54 million
and %6,286.71 million, respectively. Our productivity, as measured by profit after tax per employee on a restated consolidated
basis, improved to ¥55.78 million per employee in Fiscal 2017 from ¥55.07 million in Fiscal 2015.

129



Further, as at June 30,2017 and March 31, 2017, 2016 and 2015, we had a restated consolidated net worth (including fair value
change account) of ¥521,160.04 million, ¥495,508.46 million, ¥408,702.58 million and ¥433,842.92 million, respectively. Our
total assets on a restated consolidated basis as at June 30, 2017 and March 31, 2017, 2016 and 2015 amounted to ¥1,083,206.87
million, ¥970,794.39 million, X¥761,027.46 million and X749,164.34 million, respectively. We had a solvency ratio of 1.83,
2.41, 3.80 and 3.32, calculated on a restated standalone basis as at June 30, 2017 and as at March 31, 2017, 2016 and 2015,
respectively, against minimum statutory requirement of 1.50. We have been rated “A-" (Excellent) with a stable outlook by
AM Best for 10 consecutive years. In addition, we have paid successive annual dividends in the past five fiscal years (including
a proposed dividend in Fiscal 2017) to the Government of India as our shareholder, and our dividends during last five fiscal
years were an aggregate of ¥33,200.50 million.

Competitive Strengths

We believe that the following competitive strengths contribute to our success and position us well for future growth and robust
financial performance.

Leader in Indian reinsurance industry with a trusted brand and 44 years of experience

We are the largest reinsurance company in India in terms of gross premiums accepted in Fiscal 2017, and we accounted for
approximately 60% of the premiums ceded by Indian insurers to reinsurers during Fiscal 2017, according to CRISIL Research.
Reinsurance premiums in India are projected by CRISIL Research to increase at a CAGR of 11-14% over the next five years
to reach 700,000 million by Fiscal 2022. As a trusted brand in the Indian market with 44 years of experience, we believe that
we are well placed to take advantage of this industry growth.

We write reinsurance for every non-life and over half of the life insurance companies in India and have long-term business
relationships with almost all of these domestic insurance companies.

Our competitive advantages in the domestic reinsurance market include:

. our experienced underwriting and actuarial team;
. our strong customer service focus including the settlement of claims quickly and professionally;
. our strong balance sheet which allows us to underwrite risks across the Indian insurance market including large policies

covering industrial and large infrastructure projects; and
. our underwriting and actuarial capabilities that we use to evaluate and accept domestic business.
Significant global player with growing international presence

We are an international reinsurer that underwrote business from India and 161 countries as at June 30, 2017. According to
CRISIL Research, we ranked as the 12" largest global reinsurer in 2016 and the 3™ largest Asian reinsurer in 2015, in terms of
gross premiums accepted. We believe that our geographic diversity has been important to the growth of our underwriting
business and profitability and has also allowed us to maintain a geographically balanced portfolio of risks. In Fiscal 2017,
Fiscal 2016 and Fiscal 2015, our gross premiums on a restated consolidated basis from our international business (which is
reinsurance written for risks outside of India) were X103,004.52 million, ¥83,396.92 million and %66,094.53 million,
respectively, and have grown at a CAGR of 24.84% from Fiscal 2015 to 2017.

We have developed our business by establishing relationships with insurers and reinsurers globally and have a network of
brokers which assist us in sourcing business. We write our overseas business through our home office in Mumbai, branch
offices in London, Dubai and Kuala Lumpur, a representative office in Moscow, a subsidiary in South Africa and a subsidiary
in the United Kingdom that is a member of Lloyd’s of London. In addition, we recently established an International Financial
Services Centre (IFSC) Insurance Office in Gujarat International Finance Tec-City (“GIFT”) which has begun accepting
reinsurance from international clients in India from Fiscal 2018. In the three months ended June 30, 2017 and in Fiscal 2017,
Fiscal 2016 and Fiscal 2015, our gross premium for risks outside of India represented 17.34%, 30.53%, 45.00% and 43.28%,
respectively, of our total gross premiums on a restated consolidated basis.

Diversified product portfolio and revenue streams

We have diversified our reinsurance businesses and risks by covering many key business lines including reinsurance of fire
(property), marine, motor, engineering, agriculture, aviation/space, health, liability, credit and financial liability, and life
insurance.

Our business model enables us to benefit from the expected growth of both the primary insurance and reinsurance markets in
India as well as other large and fast growing markets like SAARC, South East Asia, Latin America, Africa and China. We
believe our diversified reinsurance products also allow us to better manage our exposures by limiting and mitigating risks.
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The following table shows the percentage of our gross premiums on a restated consolidated basis by business segment and line

of business in and outside India for the past three Fiscal Years.

Business Segment Fiscal 2017 Fiscal 2016 Fiscal 2015
India Outside India Outside India Outside
India India India

Fire (Property) 7.95% 16.31% 11.42% 23.70% 10.98% 20.11%

Marine 1.25% 2.11% 2.04% 3.48% 2.70% 4.55%
Miscellaneous

Motor 15.24% 4.40% 17.80% 6.41% 19.75% 5.48%

Engineering 1.33% 1.27% 2.60% 2.20% 2.88% 2.33%

Agriculture 28.39% 0.52% 6.82% 0.15% 4.03% 0.19%

Aviation 0.25% 1.72% 0.05% 2.40% 0.98% 3.51%

Health 9.46% 2.90% 8.88% 4.63% 8.61% 5.17%

Liability 0.49% 0.21% 0.50% 0.31% 0.60% 0.16%

Credit 0.55% 0.05% 0.88% 0.07% 0.89% 0.07%

Others (1) 3.50% 1.04% 3.00% 1.36% 4.43% 1.47%

Life 1.08% 0.01% 1.00% 0.29% 0.86% 0.25%

Total 69.47% 30.53% 55.00% 45.00% 56.72% 43.28%

@ Others include workmen’s compensation, personal accident and other miscellaneous risks.
Robust and comprehensive risk management framework

We believe that our ability to analyze and quantify risk accurately, to understand volatility and how risks aggregate or correlate,
and to establish the appropriate capital requirements and limits for the risks we accept, has contributed largely to our success.
We believe that our experience of over 44 years in the reinsurance business has allowed us to establish an integrated framework
of policies and processes to assist evaluating and valuing risk, and to ultimately provide an appropriate return.

We have invested in IT platforms and software to process data and model and evaluate risk. For example, we have our own
customized Governance, Risk and Compliance (GRC) software called GICRiskPro that enables integrated risk evaluation
through aggregation across business units to ensure automated and regulatory compliant reporting at regular intervals for better
risk monitoring.

We also have a clearly defined governance structure for risk management. Our Board and its risk management committee are
responsible for setting our overall vision and goals, which include our risk appetite and return expectations. While keeping in
view a return goal, we start with a capital-based risk appetite and then look for risks that meet our return targets within that
framework. We believe that this approach helps us to balance our insurance and reinsurance company clients’ need for certainty
of claims payment with our shareholders need for an adequate return.

Diversification of risks is at the core of our risk management strategy. As mentioned above, we have diversified our reinsurance
business both geographically and by business line.

Diversified investment portfolio generating strong growth and attractive yields

We maintain a diversified Indian investment portfolio to generate investment returns to support our liabilities for the reinsurance
we underwrite and to create shareholder value. Our capital allocation has sought for a balance between stability and yield, and
we diversify investments by type of security, industry sector and, in the case of fixed income securities, maturity.

Our Indian investment portfolio includes fixed income debt securities, equity securities including exchange traded funds, and
other investments. We are governed by the prudential norms set by the IRDAI which we believe has helped us to reduce the
risks with respect to our Indian investment portfolio because of the requirement to invest in Government and high-rated fixed
income securities.

As at June 30, 2017 and March 31, 2017, our Indian investment assets on a standalone restated basis had a carrying value of
%419,298.52 million and ¥391,262.72 million, respectively and a fair value of ¥739,025.61 million and ¥691,625.84 million,
respectively. In addition, as at June 30, 2017 and March 31, 2017, we had fixed term deposits for our non-Indian business
(written outside of India at our branches) of ¥80,621.94 million and ¥76,109.93 million, respectively, held at various overseas
financial institutions. As at June 30, 2017 and March 31, 2017, investment assets outside India of our Subsidiaries amounted to
R 3,072.23 million and %2,874.46 million, respectively and our accounted portion of investments in our associate companies
amounted to X 13,910.24 million and %13,203.38 million, respectively.

We manage our Indian investment assets centrally, using appropriate risk management and investment parameters to guide our
team within prescribed regulatory guidelines. In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our investment income from our
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Indian investment assets on a restated standalone basis was ¥45,156.11 million, ¥41,749.92 million and %41,760.64 million,
respectively, with a CAGR of 3.99% from Fiscal 2015 to 2017. Our yields (without unrealized gains) from our Indian
investment assets on a restated standalone basis were 12.35%, 12.91% and 14.08% in Fiscal 2017, Fiscal 2016 and Fiscal 2015,
respectively. In the three months ended June 30, 2017, our investment income and yields (without unrealized gains) from our
Indian investment assets on a restated standalone basis was %10,467.90 million and 10.33%, respectively. In addition to
investment income on Indian investment portfolio, in Fiscal 2017, we had interest income of ¥997.61 million on foreign short
term deposits for our overseas business (written outside of India at our branches) on a restated standalone basis.

Strong financial track record and a strong balance sheet

We have an established track record of delivering results. In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums on
a restated consolidated basis were ¥337,407.91 million, ¥185,342.45 million and X152,701.56 million, respectively, and have
grown at a CAGR 0f 48.65% from Fiscal 2015 to 2017. In the same Fiscal Years, our profit after tax on a restated consolidated
basis was %31,406.23 million, X28,234.15 million and ¥28,909.75 million, respectively, and have grown at a CAGR of 4.23%
from Fiscal 2015 to 2017. For the three months ended June 30, 2017, our gross premiums and our profit after tax each on a
restated consolidated basis ¥173,253.54 million and %6,286.71 million, respectively.

In addition, we have kept our operating expenses low. In the three months ended June 30, 2017 and in Fiscal 2017, Fiscal 2016
and Fiscal 2015, our operating expenses related to insurance business as a percentage of net premiums earned were 0.33%,
0.83%, 1.15% and 1.18%, respectively. Our productivity as measured by profit after tax per employee on a restated consolidated
basis was improved to ¥55.78 million per employee in Fiscal 2017 from ¥55.07 million in Fiscal 2015.

We have maintained a strong balance sheet. As at June 30, 2017 and March 31, 2017, 2016 and 2015, we had a restated
consolidated net worth (including fair value change account) of ¥521,160.04 million, ¥495,508.46 million, ¥408,702.58 million
and %433,842.92 million, respectively. Our total assets on a restated consolidated basis as at June 30, 2017 and March 31, 2017,
2016 and 2015 amounted to X1,083,206.87 million, ¥970,794.39 million, X761,027.46 million and X749,164.34 million,
respectively. We had a solvency ratio of 1.83, 2.41, 3.80 and 3.32, calculated on a restated standalone basis as at June 30, 2017
and March 31, 2017, 2016 and 2015, respectively, against minimum statutory requirement of 1.50. In addition, we have paid
successive annual dividends in the past five fiscal years (including proposed dividends in Fiscal 2017) to the Government of
India as our shareholder, and our dividends during last five fiscal years amounted to an aggregate of ¥33,200.50 million.

We were rated “A-" (Excellent) with a stable outlook by A.M. Best for 10 consecutive years from 2007 to 2016. We also have
been consistently rated “AAA” with a stable outlook for our claims paying ability by CARE Ratings since 2004. We believe
that such ratings reflect our strong balance sheet coupled with our comprehensive risk management framework and capabilities.

Experienced management team

We have a management team with extensive experience and know-how in the Indian reinsurance industry. We believe the
quality of our management team has been critical in achieving our business results. All members of our senior management
team bring with them substantial experience and in-depth knowledge. Our Corporation’s Chairman cum Managing Director,
Alice Vaidyan, has over 34 years of insurance industry experience. Having joined our Corporation in 2008, she was also the
Chief Financial Officer from Fiscal 2015 to Fiscal 2016.

Our management team is responsible for formulating our strategy, managing our business segments, diversifying the business
and geographic mix, putting in place a strong operating and technology platform, expanding our client and broker relationships,
managing our investment portfolio and managing our risks and losses. We believe that our management’s capabilities, strong
reputation, extensive network of industry relationships and considerable experience in reinsurance will help us continue to grow
our reinsurance business both in India and internationally.

Strategy

Our business goal is to be a leading global reinsurance and risk solution provider. To fulfil this goal, we plan to pursue the
strategies set forth below.

Expand and leverage our leadership position in the domestic reinsurance industry and continue our strong business growth

Our position as the leading reinsurer in the domestic market is based on our 44 years of commitment to the Indian insurance
industry. Building upon our competitive strengths, we seek to enhance the competitiveness and solidify our position as a leader
in the domestic reinsurance market and maintain our strong and trusted brand. In particular, we seek to:

Continue to employ and sophisticated models, processes and capabilities. As an international reinsurer, we employ
sophisticated underwriting, actuarial and risk management processes, models and technical capabilities in the domestic market.
We believe our continued willingness to share our international know-how and expertise with our Indian clients helps us
strengthen our business relationships.
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Continue to lead Indian treaty underwriting and manage pools. We will continue to lead Indian reinsurance treaties and manage
domestic pools. We believe that reinsurers that lead treaties and manage pools are generally solicited for a broader range of
business and have greater access to attractive business.

Continue to lead reinsurance of large policies. We will continue to leverage our strong balance sheet to underwrite risks across
the Indian insurance market including large policies covering industrial and large infrastructure projects.

Continue to deliver outstanding customer service. We aim to continue to deliver customer service and settle claims in a quick
and efficient manner and with a high degree of professionalism.

Expand our presence internationally and grow our overseas business

In Fiscal 2017, our reinsurance written for risks outside of India represented 30.53% of our total gross premiums on a restated
consolidated basis. We intend to expand our presence in select overseas geographies and markets to continue to grow our
reinsurance business written for risks outside of India. Our goal is to achieve a balance of international and India business in
terms of premiums.

In particular, our overseas business expansion plans include:

. Establishing a syndicate at Lloyds of London which will write a variety of classes of business from different parts of
the world;
. Expanding our relationships with insurers in the United States (the largest market globally) and accepting more U.S.

insurance related risks;

. Establishing representative offices in China and expanding our reinsurance business written in China;
. Establishing a representative office in Brazil to expand our Latin American business;
. Converting our Moscow representative office into a wholly owned subsidiary and expanding our reinsurance business

in Russia and CIS countries from Moscow; and

. Establishing a strategic relationship for reinsurance business in Myanmar and establishing a representative office in
Bangladesh.

Focus on improving profitability through reduction in combined ratio

A primary focus of our business is to accept and manage risks profitability to create shareholder value. In Fiscal 2017, Fiscal
2016 and Fiscal 2015, our combined ratio on a restated consolidated basis was 100.16%, 107.03% and 108.86% respectively.
To achieve a greater operational level of profitability and to further reduce our combined ratios, we intend to

. Optimize our business mix by expanding our business lines and product offerings where we see better premium rate
opportunities and better margin business;

. Grow our premium income in higher margin geographic regions like the United States, China, Japan, Israel and
Turkey;

. Expand our proportional business where competitive pressure on premiums has been less severe;

. Continue to improve our risk management processes, data bases and technology; and

. Continue to maintain our high productivity per employee (as measured by profit after tax per employee) and keep our

expenses of management low.
Grow our life reinsurance and other business lines in India and overseas markets

In life insurance, India is the tenth largest market in the world in terms of total premium. (Source: CRISIL Report) In non-life
insurance, India is the fifteenth largest insurance market in the world in terms of gross premiums. (Source: CRISIL Report) We
believe that the Indian life insurance market offers a growth opportunity for us due to its high growth rate primarily driven by
low penetration levels.

We intend to market reinsurance of life products to all participants in Indian life insurance market. In particular, we are looking
to create customized products for domestic life insurance companies to expand our business. We also intend to expand our
international life reinsurance business by building our relationships overseas in SAARC, South East Asia, Latin America, Africa
and China.
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In addition to life insurance, we intend to grow our domestic health and liability insurance businesses and our overseas fire
(property), space and cyber security business lines.

Our Reinsurance Business
Introduction

Reinsurance is the insurance of insurance companies, whereby one insurance company (reinsurer) agrees to indemnify the other
insurance company (the cedent or ceding company or reinsured) for all or part of the loss that the other insurance company
sustains under an insurance policy or policies that it has issued. For this service and indemnity, the ceding company pays the
reinsurer a premium

Certain of our key financial indicators as at and for the three months ended June 30, 2017 and as at and for the years ended
March 31, 2017, 2016 and 2015 on a restated consolidated basis are set forth below:

(amounts in Tmillions except ratios)

Certain Key As at, or for the | As at, or for the year | As at, or for the year | As at, or for the year
Financial Indicators three months ended, ended, ended, ended,
June 30, 2017 March 31, 2017 March 31, 2016 March 31, 2015

Gross Premiums 173,253.54 337,407.91 185,342.45 152,701.56
Net Premiums 171,416.36 303,003.27 164,704.05 139,388.95
Earned Premiums 129,225.63 263,746.88 153,382.36 135,947.77
Incurred Claims 106,518.93 215,293.13 129,659.12 119,113.25
Net Commission 26,857.28 53,642.83 35,145.42 27,955.67
Underwriting Profit (loss) (4,960.51) (8,065.89) (11,213.33) (13,925.98)
Expenses of Management 566.50 2,513.83 1,900.08 1,651.53
Combined Ratio 98.43 % 100.16% 107.03% 108.86%
Incurred Claims Ratio 82.43 % 81.63% 84.53% 87.62%
Net Commission Ratio 15.67 % 17.70% 21.34% 20.06%
Profit after Tax 6,286.71 31,406.23 28,234.15 28,909.75
Net Worth 201,432.05 195,136.94 174,135.26 152,367.01
Solvency Ratio (1) 1.83 2.41 3.80 3.32
Return on Equity 3.12% 16.09% 16.21% 18.97%

- Calculated on a standalone restated basis.

Types of Reinsurance
We offer two types of reinsurance contracts: treaty reinsurance and facultative reinsurance.

Treaty Reinsurance. In a treaty reinsurance agreement, we provide reinsurance coverage for all or a portion of a specified
group or class of risks ceded by the direct insurer or by another reinsurer.

Facultative Reinsurance. 1In a facultative reinsurance agreement, we assume individual risks. We separately rate and
underwrite each risk rather than assuming all or a portion of a class of risks as in the case of treaty reinsurance.

Both treaty and facultative reinsurance contracts may be entered on either a proportional or non-proportional basis.

Proportional. Under proportional reinsurance, our Corporation, as the reinsurer, shares proportionally in the original premiums
and losses of the direct insurer or reinsurer. We pay the ceding company a commission, which is generally based on the ceding
company’s cost of acquiring the business being reinsured (including commissions, premium taxes, assessments and
miscellaneous administrative expenses) and may also include a share of the underwriting profit.

The two types of proportional treaty contracts are:

. Quota Share Treaty — In quota share treaty contracts, a risk or business line is shared between the reinsurer and the
cedent in an agreed predetermined manner such as a 50% -50% basis or 40% -60% basis. In quota share treaties,
premiums, claims and claim expenses are also shared in the agreed proportions.

. Surplus Treaty - In surplus treaty contracts, the ceding company determines the maximum amount that it can retain
for each risk in the portfolio. This amount is defined as “a line”. In the industry, treaty capacity is expressed as a
number of times the line. The total amount of risk that the reinsurance treaty covers, called the capacity, is typically
expressed in terms of a multiple of the insurer’s lines. The reinsurer’s share of the premiums and losses is the
proportion that the amount ceded bears to the total.
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Non-proportional (excess). Under non-proportional reinsurance, we indemnify the direct insurer or reinsurer for all or a portion
of a loss in excess of an agreed upon amount or “retention.” Non-proportional business is written in layers and a reinsurer or
group of reinsurers accepts a band of coverage up to a specified amount. The total coverage purchased by the cedent is referred
to as a program and is typically placed with predetermined reinsurers in pre-negotiated layers. Any liability exceeding the upper

limit of the program reverts to the ceding company.

Stop loss.

protecting reserves after a certain threshold is reached.

Stop loss is an excess reinsurance contract that protects against catastrophic losses or large shock claims by

The following table sets forth our gross premiums on a consolidated basis for the past three fiscal years by type of reinsurance

written.

(amounts in Tmillions)

Type of Reinsurance Fiscal 2017 % of Total Fiscal 2016 % of Total Fiscal 2015 % of Total
Treaty (proportional) 279,388.04 82.80% 141,063.39 76.11% 116,078.30 76.02%
Treaty (non-proportional) 32,793.85 9.72% 23,041.27 12.44% 17,876.62 11.71%
Facultative (proportional) 21,077.25 6.25% 17,008.65 9.18% 16,384.08 10.73%
Facultative (non- 4,148.77 1.23% 4,229.15 2.28% 2,362.56 1.55%
proportional)

Total 337,407.91 100.00% 185,342.45 100.00% 152,701.56 100.00%
Customers

Our top ten clients (direct insurers and reinsurers) in terms of gross premiums on a restated consolidated basis in Fiscal 2017
are set forth below:

(amounts in Tmillions)

Name of Company Gross Premiums
Agriculture Insurance Company of India Limited* 41,454.81
National Insurance Company Limited 29,505.89
ICICI Lombard General Insurance Co. Limited 26,152.85
United India Insurance Company Limited 22,333.53
The New India Assurance Company Limited 17,780.28
HDFC ERGO General Insurance Company Limited 15,645.98
Reliance General Insurance Co Limited 12,080.63
The Oriental Insurance Company Limited 8,831.67
Iffco-Tokio General Insurance Company Limited 8,358.42
Bajaj Allianz General Insurance Company Limited 7,906.63

* A 35% associate of our Corporation

Our top ten clients accounted for 56.33% of our gross premiums on a restated consolidated basis in Fiscal 2017, and our largest
client accounted for 12.29% of our gross premiums on a restated consolidated basis in Fiscal 2017.

All direct insurers in India are required to make a 5% cession (subject to certain limits) of every non-life policy to domestic
reinsurers (which through Fiscal 2017 has only included our Corporation). The rate of obligatory cessions was decreased from
20% in Fiscal 2006, to 10% in Fiscal 2012 to 5% in Fiscal 2013, where it remains currently. For more information, see
“Industry Overview — Indian Reinsurance Industry: History and Regulation — IRDAI Regulations — Compulsory ceding by
general insurers to Indian reinsurer” on page 115.

Geographic Mix of Business

As of June 30, 2017, we provided reinsurance in India and in 161 countries around the world. We develop our overseas business
through our home office in Mumbai, branch offices in London, Dubai and Kuala Lumpur, a representative office in Moscow,
a subsidiary in South Africa and a subsidiary in the United Kingdom.

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums on a restated consolidated basis from our international business
(which is reinsurance written for risks outside of India) were X103,004.52 million, ¥83,396.92 million and X66,094.53 million,
respectively, and have grown at a CAGR of 24.84% from Fiscal 2015 to 2017. In Fiscal 2017, Fiscal 2016 and Fiscal 2015,
our reinsurance for risks outside of India represented 30.53%, 45.00% and 43.28%, respectively, of our total gross premiums.
In the three months ended June 30, 2017, our gross premiums on a restated consolidated basis from our international business
(which is reinsurance written for risks outside of India) were ¥30,049.70 million and our reinsurance for risks outside of India
represented 17.34% of our total gross premiums.
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In Fiscal 2017, our top five countries in terms of gross premiums written for risks outside of India were the United Kingdom,
Oman, UAE, Turkey and the United States.

Business Segments and Business Lines

Our business is organized in four segments based on the types of risk insured: fire (property), marine, miscellaneous (comprising
motor, engineering, agriculture, aviation/space, health, liability, credit and financial liability and other miscellaneous) and life
insurance. We manage our business by major business lines, each of which is described in following sections.

Fire (Property) Reinsurance Segment

Our fire (property) segment includes our reinsurance of risks to non-marine property from damage due to fire, lightning,
explosion, implosion, landslides, subsidence, water damage and other property related risks. In addition, we write reinsurance
for catastrophic events such as earthquakes, tsunamis, storms, floods, cyclones, hurricanes, and other acts of nature. Our fire
(property) segment also includes reinsurance of business interruption due to property related risks.

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums in our fire (property) reinsurance segment represented 24.26%,
35.12% and 31.09%, respectively, of our total gross premiums on a restated consolidated basis.

The following table sets forth the primary performance indicators and ratios of our fire (property) reinsurance segment on a
restated consolidated basis for the three months ended June 30, 2017 and the past three fiscal years.

(amounts in Tmillions except ratios)

Fire (Property) Three months
ended Fiscal 2017 Fiscal 2016 Fiscal 2015

June 30, 2017
Gross Premiums 26,092.43 81,845.66 65,095.82 47,478.13
Net Premiums 26,059.69 61,321.74 52,148.63 39,861.47
Earned Premiums 22.,970.65 55,958.89 46,372.06 39,817.41
Incurred Claims 16,239.62 42,532.76 35,070.45 26,635.63
Net Commission 6,133.12 16,239.17 12,613.72 9,718.85
Expenses of Management 118.55 709.20 737.11 746.32
Profit/(Loss) on Foreign Exchange (86.93) (137.40) 480.53 (202.94)
Underwriting Profit (loss) 392.43 (3,659.64) (1,568.69) 2,513.67
Incurred Claims Ratio 70.70 % 76.01% 75.63% 66.89%
Net Commission Ratio 23.53 % 26.48% 24.19% 24.38%
Combined Ratio 94.69% 103.65% 101.23% 93.15%

In Fiscal 2017, 74.52% of our gross premiums on a restated consolidated basis in our fire (property) segment were from direct
insurers and 25.48% were from reinsurers.

We paid premiums of ¥20,523.92 million for retrocessional coverage to mitigate the effect of potential large sized risks and
catastrophes in the fire (property) segment in Fiscal 2017.

We offer reinsurance in our fire (property) segment on a proportional or non-proportional basis and by treaty and facultative
contracts. The following table sets forth our gross premiums on a restated consolidated basis for the past three fiscal years by
type of reinsurance written in the fire (property) segment.

(amounts in ¥ millions)

Type of Reinsurance in Fire Segment Fiscal 2017 Fiscal 2016 Fiscal 2015
Treaty (proportional) 45,645.44 36,737.44 27,331.08
Treaty (non-proportional) 23,856.44 16,839.18 12,322.53
Facultative (proportional) 9,845.02 8,608.91 6,544.60
Facultative (non-proportional) 2,498.75 2,910.28 1,279.92
Total 81,845.66 65,095.82 47,478.13

In Fiscal 2017, 67.24% of our gross premiums on a restated consolidated basis from our fire (property) segment was for
reinsurance outside of India, of which 74.44% was sourced from our head office in Mumbai and 25.56% was sourced from our
overseas branches, representative office and GIC Re South Africa.

We provide fire (property) reinsurance in the Middle East, Asian, African, European and North American markets. Our largest
markets outside of India for fire (property) reinsurance are the UK, Oman, UAE, United States, Malaysia, China and Turkey.
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The following table shows the percentage of our gross premiums on a restated consolidated basis in the fire (property)
reinsurance segment provided in and outside India for the past three fiscal years.

(amounts in Tmillions except %)

Fire (Property) Fiscal 2017 Fiscal 2016 Fiscal 2015

Gross Premiums
Indian 26,813.01 21,162.03 16,763.12
% of total Fire premiums 32.76% 32.51% 3531%
% of total premiums 7.95% 11.42% 10.98%
Non-Indian 55,032.65 43,933.79 30,715.01
% of total Fire premiums 67.24% 67.49% 64.69%
% of total premiums 16.31% 23.70% 20.11%
Total Fire 81,845.66 65,095.82 47,478.13

Marine Reinsurance Segment

Our marine segment includes our reinsurance of risks relating to marine hull, marine cargo and upstream oil and gas activities.

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums in our marine reinsurance segment represented 3.35%, 5.52%

and 7.26%, respectively, of our total gross premiums on a restated consolidated basis.

The following table sets forth the primary performance indicators and ratios of our marine reinsurance segment on a restated
consolidated basis for the three months ended June 30, 2017 and the past three fiscal years.

(amounts in Tmillions except ratios)

Marine Reinsurance Three months
ended Fiscal 2017 Fiscal 2016 Fiscal 2015

June 30, 2017
Gross Premiums 4,470.81 11,317.92 10,226.40 11,080.15
Net Premiums 4,181.78 8,911.86 8,539.72 9,520.77
Earned Premiums 3,593.30 9,103.90 9,189.16 9,248.95
Incurred Claims 145.74 7,569.45 6,330.22 9,933.67
Net Commission 1,645.80 1,574.01 1,828.83 1,997.49
Expenses of Management 13.09 67.79 79.25 105.74
Profit/(Loss) on Foreign Exchange (12.82) (25.87) 139.42 (51.95)
Premium Deficiency 0 0 (584.60) 584.60
Underwriting Profit (loss) 1,775.78 (133.22) 1,674.88 (3,424.50)
Incurred Claims Ratio 4.06 % 83.15% 68.89% 107.40%
Net Commission Ratio 39.36 % 17.66% 21.42% 20.98%
Combined Ratio 43.73% 101.57% 91.23% 129.49%

The following table sets forth our gross premiums on a restated consolidated basis for each of the marine hull, marine cargo
and upstream oil and gas reinsurance businesses in our marine segment for the past three fiscal years.

(amounts in Tmillions except percentages)

Gross Premiums Fiscal 2017 Fiscal 2016 Fiscal 2015
Marine Hull 2,649.37 3,385.85 4,182.31
% of total 23.41% 33.11% 37.75%
Marine Cargo 4,590.75 3,470.18 3,863.11
% of total 40.56% 33.93% 34.87%
Upstream Oil & Gas 4,077.80 3,370.37 3,034.73
% of total 36.03% 32.96% 27.39%
Total Marine 11,317.92 10,226.40 11,080.15

In Fiscal 2017, 82.88% of our gross premiums on a restated consolidated basis in our marine segment were from direct insurers

and 17.12% were from reinsurers.

We paid premiums of ¥2,406.06 million for retrocessional coverage to mitigate the effect of potential large sized risks and
catastrophes in the marine segment in Fiscal 2017.

We provide non-proportional treaty and surplus treaty reinsurance to insurers in the domestic marine insurance market. We
also reinsure port package policies and protection and indemnity coverage for inland and coastal vessels. In addition, we offer
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Indian flag, registered and managed vessels reinsurance coverage under our hull war risks scheme, claims under which are
limited to US$60 million per policy.

The following table sets forth gross premiums on a restated consolidated basis for the past three fiscal years by type of
reinsurance written in the marine segment.

(amounts in Tmillions)

Type of Reinsurance in Marine Segment Fiscal 2017 Fiscal 2016 Fiscal 2015
Treaty (proportional) 5,531.82 4,851.91 5,374.93
Treaty (non-proportional) 1,398.80 1,426.54 1,247.43
Facultative (proportional) 2,910.54 2,896.57 3,655.22
Facultative (non-proportional) 1,476.77 1,051.39 802.57
Total 11,317.92 10,226.40 11,080.15

In Fiscal 2017, 62.86% of our gross premiums on a restated consolidated basis for our marine business was for reinsurance
outside of India, of which 72.03 % was sourced from our head office in Mumbai and 27.97% was sourced from our overseas
branches, representative office and GIC Re South Africa. Our marine reinsurance business is worldwide and our largest markets
outside of India for marine reinsurance are Indonesia, China, Saudi Arabia and the United Kingdom. We are also a member of
the International Union of Marine Insurance.

The following table shows the percentage of our gross premiums on a restated consolidated basis for marine reinsurance
provided in and outside India for the past three fiscal years.

(amounts in ¥ millions except %)

Marine Fiscal 2017 Fiscal 2016 Fiscal 2015
Gross Premiums
Indian 4,203.80 3,778.14 4,125.92
% of total Marine premiums 37.14% 36.94% 37.24%
% of total premiums 1.25% 2.04% 2.70%
Non-Indian 7,114.12 6,448.26 6,954.23
% of total Marine premiums 62.86% 63.06% 62.76%
% of total premiums 2.11% 3.48% 4.55%
Total Marine 11,317.92 10,226.40 11,080.15

Miscellaneous Reinsurance Segment

Our miscellaneous reinsurance segment includes our motor, agriculture, engineering, aviation/space, health, liability, credit and
financial and other miscellaneous reinsurance lines of businesses which are discussed below. In Fiscal 2017, Fiscal 2016 and
Fiscal 2015, our gross premiums in our miscellaneous reinsurance segment represented 71.30%, 58.07% and 60.55%,
respectively, of our total gross premiums on a restated consolidated basis.

Motor Reinsurance

Our motor line of business (which is part our miscellaneous segment) includes reinsurance for motor own damage and motor
third party damage. We provide cover to all forms of motor vehicles including two wheelers, four wheelers, special and
miscellaneous vehicles and high value vehicles under both treaty and facultative arrangements. We have customized reinsurance
solutions for special cover requirements. We are expanding in niche market segments and are currently building our reinsurance
business in line with market demand like self-drive hire, extended warranties, and special covers.

In India, motor third party insurance is mandatory for all vehicles on Indian roads and covers liability arising from third-party
claims due to accidents. Third party insurance premiums for cedents are tariff based and prescribed by IRDAL

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums in our motor reinsurance line of business represented 19.63%,
24.22% and 25.23%, respectively, of our total gross premiums on a restated consolidated basis.

The following table sets forth the primary performance indicators and ratios of our motor reinsurance business on a restated
consolidated basis for the three months ended June 30, 2017 and the past three fiscal years.

(amounts in Tmillions except ratios)
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Motor Reinsurance Three months
ended Fiscal 2017 Fiscal 2016 Fiscal 2015

June 30, 2017
Gross Premiums 17,774.52 66,243.95 44,882.91 38,522.95
Net Premiums 17,521.38 66,243.95 44,882.91 38,522.95
Earned Premiums 14,712.76 55,920.60 41,468.78 36,490.66
Incurred Claims 17,131.47 53,886.74 38,991.68 38,874.41
Net Commission 2,800.31 11,257.44 8,218.64 6,499.18
Expenses of Management 64.95 466.14 416.47 376.75
Profit/(Loss) on Foreign Exchange (56.24) (86.59) 403.54 (177.27)
Underwriting Profit (loss) (5,340.23) (9,776.31) (5,754.47) (9,436.95)
Incurred Claims Ratio 116.44 % 96.36% 94.03% 106.53%
Net Commission Ratio 15.98 % 16.99% 18.31% 16.87%
Combined Ratio 132.79 114.06% 113.27% 124.38%

The following table sets forth gross premiums on a restated consolidated basis of our motor reinsurance business for own
damage and third party damage for the past three fiscal years.

(amounts in Tmillions except percentages)

Gross Premiums Fiscal 2017 Fiscal 2016 Fiscal 2015
Own Damage 41,199.30 25,013.69 21,766.72
% of total motor 62.19% 55.73% 56.50%
Third Party Damage 25,044.65 19,869.22 16,756.23
% of total motor 37.81% 44.27% 43.50%
Total Motor 66,243.95 44,882.91 38,522.95

In Fiscal 2017, 99.99% of our gross premiums on a restated consolidated basis in our motor reinsurance business were from
direct insurers and 0.01% were from reinsurers.

We do not purchase retrocessional coverage in our motor reinsurance business line as it is not available at a viable cost. We
provide both proportional and non-proportional treaty reinsurance in our motor reinsurance business line as well as specific

coverage for high value vehicles and miscellaneous vehicles on a facultative basis.

The following table sets forth our gross premiums on a restated consolidated basis for the past three fiscal years by type of

reinsurance written in the motor business line.

(amounts in Tmillions)

Type of Reinsurance Fiscal 2017 Fiscal 2016 Fiscal 2015
Treaty (proportional) 63,993.57 42,914.04 36,701.56
Treaty (non-proportional) 1,952.19 1,900.31 1,763.80
Facultative (proportional) 298.19 68.56 57.59
Facultative (non-proportional) - - -
Total 66,243.95 44,882.91 38,522.95

In Fiscal 2017, 22.39% of our gross premiums on a restated consolidated basis from our motor business line was for reinsurance
outside of India, of which 34.25% was sourced from our head office in Mumbai and 65.75% was sourced from our overseas
branches, representative office and GIC Re South Africa. Our largest markets outside of India for motor reinsurance are the
UAE, Turkey, Saudi Arabia, Malaysia, Denmark and Thailand.

The following table shows the percentage of our gross premiums on a restated consolidated basis for motor reinsurance provided
in and outside India for the past three fiscal years.

(amounts in Imillions except %s)

Motor Reinsurance Fiscal 2017 Fiscal 2016 Fiscal 2015
Gross Premiums
India 51,410.94 32,996.26 30,161.36
% of total Motor premiums 77.61% 73.52% 78.29%
% of total premiums 15.24% 17.80% 19.75%
Outside India 14,833.01 11,886.65 8,361.59
% of total Motor premiums 22.39% 26.48% 21.71%
% of total premiums 4.40% 6.41% 5.48%
Total Motor 66,243.95 44,882.91 38,522.95
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Engineering Reinsurance

Our engineering line of business (which is part our miscellaneous segment) includes reinsurance of construction and project
risks.

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums in our engineering reinsurance line of business represented
2.60%, 4.81% and 5.21%, respectively, of our total gross premiums on a restated consolidated basis.

The following table sets forth the primary performance indicators and ratios of our engineering reinsurance business on a
restated consolidated basis for the three months ended June 30, 2017 and the past three fiscal years.

(amounts in T millions except ratios)

Engineering Reinsurance Three months
ended Fiscal 2017 Fiscal 2016 Fiscal 2015

June 30, 2017
Gross Premiums 3,438.97 8,781.60 8,906.02 7,958.22
Net Premiums 3,380.91 8,499.69 7,660.56 7,103.82
Earned Premiums 2,927.98 8,174.15 7,349.43 7,377.00
Incurred Claims 2,434.67 3,695.51 2,342.70 4,506.54
Net Commission 718.14 2,018.44 2,028.38 1,964.17
Expenses of Management 19.60 65.94 84.64 82.21
Profit/(Loss) on Foreign Exchange (10.36) (8.26) 125.11 (53.58)
Underwriting Profit (loss) (254.80) 2,386.00 3,018.82 770.51
Incurred Claims Ratio 83.15% 45.21% 31.88% 61.09%
Net Commission Ratio 21.24 % 23.75% 26.48% 27.65%
Combined Ratio 104.97 69.73% 59.46% 89.90%

In Fiscal 2017, 96.73% of our gross premiums on a restated consolidated basis in our engineering line of business were from
direct insurers and 3.27% were from reinsurers.

We paid premiums of ¥281.91 million for retrocessional coverage to mitigate the effect of potential large sized risks in our
engineering business line in Fiscal 2017.

We offer reinsurance in our engineering business line on either a proportional or non-proportional basis through treaty and on
a proportional basis for facultative reinsurance. The following table sets forth our gross premiums for the past three fiscal years
by type of reinsurance written in the engineering business line.

(amounts in ¥ millions)

Type of Reinsurance Fiscal 2017 Fiscal 2016 Fiscal 2015
Treaty (proportional) 6,553.38 6,803.06 6,058.02
Treaty (non-proportional) 1,016.70 964.83 794.19
Facultative (proportional) 1,195.40 1,122.03 1,096.69
Facultative (non-proportional) 16.12 16.11 9.31
Total 8,781.60 8,906.02 7,958.22

In Fiscal 2017, 48.73% of our gross premiums on a restated consolidated basis from our engineering business line was for
reinsurance outside of India, of which 46.49% was sourced from our head office in Mumbai and approximately 53.51% was
sourced from our overseas branches, representative office and GIC Re South Africa. Our largest markets outside of India for
engineering reinsurance include China and countries from South-East Asia and the Middle East.

The following table shows the percentage of our gross premiums on a restated consolidated basis for engineering reinsurance
provided in and outside India for the past three fiscal years.

(amounts in Tmillions except %s)

Engineering Reinsurance Fiscal 2017 Fiscal 2016 Fiscal 2015
Gross Premiums
Indian 4,502.41 4,821.27 4,404.59
% of total Engineering premiums 51.27% 54.13% 55.35%
% of total premiums 1.33% 2.60% 2.88%
Non-Indian 4,279.19 4,084.75 3,553.63
% of total Engineering premiums 48.73% 45.87% 44.65%
% of total premiums 1.27% 2.20% 2.33%
Total Engineering 8,781.60 8,906.02 7,958.22
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Agriculture Reinsurance

Our agriculture line of business (which is part of our miscellaneous segment) includes reinsurance of risks to crops, livestock,
aquaculture and forestry. The coverage can be either for single peril or multi-peril events as well as weather and yield index
based insurance schemes. Our agriculture reinsurance covers the Government of India’s Pradhan Mantri Fasal Bima
Yojana (“PMFBY”), and a restructured Weather Based Crop Insurance Scheme, as well as other Government of India
sponsored insurance schemes for crops and agriculture business.

In Fiscal 2017, Fiscal 2016 and Fiscal 2015, our gross premiums in our agriculture business line represented 28.90%, 6.97%
and 4.22%, respectively, of our total gross premiums on a restated consolidated basis.

The Government of India’s goal is to increase crop insurance from 26.11% of India’s gross cropped area in Fiscal 2016 to 50%
of the gross cropped area by Fiscal 2019. Our gross premiums from agriculture reinsurance have grown substantially in Fiscal
2016 and Fiscal 2017 and are expected to continue to grow in Fiscal 2018 as crop insurance premiums grow in line with the
Government’s goal.

According to data published by General Insurance Council of India, we had a 47.00% share of the Indian market in terms of
gross premiums for reinsurance of agriculture related risks in Fiscal 2016. In Fiscal 2017 and Fiscal 2016, our agriculture
reinsurance covered 30.00% and 26.11%, respectively, of the gross cropped area in India, according to the Government of
India’s Department of Agriculture.

The following table sets forth the primary performance indicators and ratios of our agriculture reinsurance business line on a
restated consolidated basis for the three months ended June 30, 2017 and the past three fiscal years.

(amounts in Tmillions except ratios)

Agriculture Reinsurance Three months Fiscal 2017 | Fiscal 2016 Fiscal 2015
ended
June 30, 2017
Gross Premiums 99,252.12 97,523.27 12,917.86 6,442.37
Net Premiums 99,189.28 90,734.56 12,001.17 5,447.98
Earned Premiums 67,462.03 82,498.14 9,147.42 6,578.58
Incurred Claims 54,803.98 66,796.68 14,145.50 6,255.30
Net Commission 12,368.36 9,552.01 1,732.18 897.46
Expenses of Management 256.71 660.00 91.50 72.40
Profit/(Loss) on Foreign Exchange (36.73) (16.50) 45.70 (19.70)
Underwriting Profit (loss) (3.73) 5,472.95 (6,776.06) (666.28)
Incurred Claims Ratio 81.24 % 80.97% 154.64% 95.09%
Net Commission Ratio 12.47 % 10.53% 14.43% 16.47%
Combined Ratio 93.97% 92.22% 169.84% 112.89%

In Fiscal 2017, 99.98% of our gross premiums on a restated consolidated basis in our agriculture line of business were from
direct insurers.

Our largest client in our agriculture business line accounted for 42.51% of our gross premiums on a restated consolidated basis
in our agriculture reinsurance business in Fiscal 2017.

Agriculture reinsurance is written on a treaty basis. In the domestic market, business is predominantly written on a proportional
treaty basi